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ANNUAL SAFETY ISSUE 


We (Can 
Promote Safety 


Eye doctors like for you to leave off the goggles. 
Welding hose on floor encourages broken legs, too. 


“When wheels are out of balance it means wear and tear on 

the steering mechanism, Tire wear occurs and parts are worn 

unevenly,"’ says this service manager who has in mind the 
safety of this prospective customer. 





It’s easy and fun to enter...just predict the qualification speed 
of the pole position winner in the 1961 Speedway time trials! 


Plan now to live it up like a king this year at the Indianapolis 

Speedway Classic! You'll get the full red carpet treatment 

with a first class round trip by air. Four enjoyable days... 

hotel accommodations and meals—a special tour—and $50.00 

pocket money. If you are a winner you may bring any male HURRY! 

employee of your Perfect Circle supplier as a guest. And all : 

winners and guests who make the trip automatically qualify | 

for the grand prize Thunderbird drawings. All you need do HURRY! 

is estimate the winning pole position speed in the qualifying 

time trials and send it in with a PC box part number tab. , 

You compete only with entrants in your area and you may Contest ends April 30! 
enter many times. Contest ends April 30, 1961 so enter early , 
—enter often Complete contest rules are on the official entry 
form-—get one at your PC supplier and test your skil] today! 


PERFECT (@CIRCLE 


PISTON RINGS * POWER SERVICE PRODUCTS 


Hagerstown, Indiana 





USE THE 


First promotion for 1961: 
Buy 10 cans of Car Care 
Products — get two free 
Order today. 


COMPANY, INC. 


300 Broadway, Huntington Station, L. I., New York 
Factories: Brooklyn 35, N. Y. « Kansas City 15, Kansas 
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tune up with a Hygrade Jiffy Kit 


one of the very few cars* you 
cant 


*Sorry, no Jiffy Kit available for this 1898 Benz ‘‘Ideal’’ Two-Seat Motor Carriage. 


You can tune up over 90% of all cars on the road with one 
economical assortment of Hygrade Jiffy Kits. Jiffy Kits contain 
needle valves and seats, gaskets, economizer valves, 


pump pistons, instructions and tools—to fit all carburetors: Carter, 
Stromberg, Ford, Holley, Rochester...and small engines, too! 
See your jobber or write HYGRADE PRODUCTS DIVISION, 


Standard Motor Products, Inc., Long Island City 1, New York, 


a kit for almost every car 
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SELLING SERVICE AND SAFETY 


Safety-ize the Shop ............ 

(which can be done, points out this executive 
of an insuring firm, by taking some simple pre- 
cautions.) 

He Rings Doorbells to Sell Safety . 

(a fact brought on after more competing service 
stations opened up in the territory of this ag- 
gressive Florida operator.) 

Safety Belts Make Comeback ...... 

(a distance not far to travel, indeed, as manu- 
facturing had almost stopped in view of the 
public apathy toward this means of making the 
customer’s trip safer.) 

Carelessness Costs Cash ..... 

(and just how much cash is listed by Technical 
Editor Lowery in actual cases of injuries suf- 
fered in a shop before adequate precautions 
were taken.) 

Vehicle Safety Is Your Business ... 

(a fact recognized by the safety kingpin who 
will spearhead next month’s National Vehicle 
Safety-Check program in states without motor 
vehicle inspection laws.) 

Good Location—and Elbow Room ......... 
(as fownd in a time-tested garage. This is the 
second in the new series on efficiency-proved 
shop buildings, with a drawing of the layout.) 

Safety Checks Build Wheel-Balancing Volume. 
(to the tune, in fact, of $15,000 of the $221,000 
volume chalked up last year by this Washing- 
ton, D. C., shop.) 

TVA’s Big-Time Shop ............ 

(which is an unusual presentation for SAJ. 
However, some features of this well-heeled lay- 
out are copyable by many medium-size shop 
operations.) 

Accidents Don’t Happen. They Are Caused .. . 
(and the best way to reduce them is to rip out 
this perforated page and post on your bulletin 


board,) 
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IT TAKES 
TO MAKE MONEY 


eg These famous Tools really put you in business and 
NEED A New Bnilain root? make certain you'll make money in today’s auto- 


CALL YOUR NAPA JOBBER! motive service and repairs. Ask your Jobber to show 
you the many new, time-saving Tools in this great 
Line that are actually designed around your job! 
Remember, the cost of Tools you use in your work 
is deductible from your income tax. 


Rew Bpiti; 


THE NEW BRITAIN MACHINE COMPANY HAND TOOLS 
NEW BRITAIN +» CONN. 
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SPOTLIGHT 





April 1961 


You're not doing much about Safety—unless the customer orders it. Nevertheless, you 
can still say you're by far among the majority of automotive men in this respect. 
But just in case you feel a desire to promote safety selling in your shop, SAJ 
presents this month its annual safety issue, dovetailing with organizations which 
are promoting the national safety-checking of motor vehicles next month in states 
without inspection laws. 





Here's the importance of what you're reading: 1970 will see 100,000,000 motor 
vehicles on the road and about 120,000,000 drivers will put more than a trillion 
miles on their odometers each year, according to Paul Jones, director of the 
National Safety Council's information bureau. ''And unless we do better in the 
next ten years,'' said that authority, ''there will be a traffic toll in 1970 of 
55,000 deaths and 2,000,000 disabling injuries.'' 





Look at the inglorious picture in the South: In the 1949-58 period 130,491 persons were 
killed in motor vehicle accidents, an average of 35 a day. That loss of life was the 
equivalent of wiping out the metropolitan population of Asheville, N.C., Galveston, 
Texas, or Lexington, Ky. In the nation as a whole, 368,190 persons died from that 
cause in those ten years, equivalent to eliminating the population of Wyoming. The 
authority for the figures is the Vital Satistics Division of the U.S. Department 

of Health, Education and Welfare. 





Safety belts are coming back. They'll come back faster, too, witha little 
nudging on your part. Not one of the 442 victims of last July 4th's highway 
massacre wore a seat belt, the National Safety Council ascertained. On page 
43 is a report on the belt outlook. Who's to say when a belt wouldn't save 
a life; and when a car is truly smashed, how can one tell if some faulty 
condition was the cause? Only the conscientious shop man can urge customers 
to keep their vehicles in safe condition, as only trained automotive men can 
know that much about these increasingly complicated four-wheel chariots. 





Missouri killed a compulsory seat belt proposal. Although the state highway patrol 
and other state safety agencies recommended its passage, a bill to forbid the 
registration of new cars unless equipped with belts was vetoed by a committee. 





'65 is going to be a big year for Texas. Decks are being cleared to house the 
gigantic International Automotive Service Industries Show in Dallas that 
year. Last month the state affiliate of the Independent Garage Owners of 
America voted to invite the IGOA convention to the Lone Star State in '65. 

It would be the first time for the show to come South; the national garagemen's 
convention, scheduled this year in June at St. Paul, Minn., was held last year 
at Atlanta, attracting garage owners from over the nation. 





Signpost to the debuts of the '62 models: The spring upturn in car sales was adding 
some steam as April rolled into view, but the ever-alert car factories were reported 
playing it safe. If the expected lift is insufficient, then some '62 models will be 
appearing possibly by August or at least early September. Topflight brass are holding 
an economic-weather finger in the wind to test the way sales are blowing and will be 
ready to open presentations earlier to dealers, if found desirable. 
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Sealed Power Stainless Stee! Oj/ Ring 


THIS O/lL RING PROTECTS 


Since its introduction in 1957 engines, Sealed 
Power’s Stainless Steel oil ring has won engine 
builder acceptance faster than any by far. 


New car engineers, tests, and millions of 
miles of actual on-the-road operation, 
proved this ring out for you. No ring yet 
controls oil as well. Take Sealed Power’s 


YOUR SHOP'S REPUTATION 


Stainless Steel oil ring—your ability to turn 
out a good overhaul—and you have an 
unbeatable combination. 

The Stainless Steel oil ring side-seals, holds 
its fit, retains its tension, resists sludging 
and corroding, is easy to install. Sealed 
Power Corporation, Muskegon, Michigan. 


Sealed Fewer Stainless Steel piston rings stop oil pumping 
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Automotive 


MARKETS 














automotive “hard” parts. 

“We're putting priority on fast- 
turnover items,” said Scott. 

William Cox, formerly 
manufacturer, is executive 
tary. 

Participating membership requires 
purchase of at least five shares at 
$100 each. Besides Scott, other of- 
ficers include C. W. Shewbridge, 
Jr., vice president; C. L. Todd, III, 
secretary, and Webb Carroll, treas- 
urer. 


“Sharp Upturn” Ahead, Ford Executive Says 


with a 


WO PRIME indicators point to “a sharp upturn in the automotive indus- inoue 
secre- 


try” by late April, an executive of Ford Motor Co. told SourHern AuTO- 

MOTIVE JOURNAL in a press conference at Atlanta last month. 

L. A. Iacocca, vice president of Ford and 
general manager of the Ford Division, based 
this prediction on the “steady rise” in 
wholesale values of used Fords and Chevro- 
lets in the one- to six-year-old bracket and 
the higher sales of new Ford trucks. 

There has been a rise of 11 to 12% in these 
used-car values in the six ten-day periods ° — 
since the bottom was reached December 10, Air-Conditioner Sales 
he said. Meanwhile, Ford’s truck sales Rack Up Biggest Year 


climbed to more than 1,000 a day last month ' , 
; |” pcs independent manufac- 


turers of automotive air condi- 
tioners racked up in 1960 their 
biggest sales year to date with units 
installed by the manufacturers’ dis- 
tributor-dealer organizations total- 
ing 201,145 units compared with 
157,627 in 1959. 

D. A. Brown, executive director 
of the Automotive Air Conditioning 
Association headquartered in Dallas, 
Texas, indicated the increase repre- 
sents a 27% gain in sales over 1959. 
In the compact-car market, Brown 
indicated that after models produced 
by the “Big Three” hit the market 
in the fall of 1959, the independent 
producers of air conditioners ac- 
counted for sales of 14,819 in 1960, 
or 7.4% of the total 201,145. 

In 1957 the number of “hang-on” 
units installed totaled 142,330; in 
1958, 142,656. 


more than eight per cent above January 
(66,300 versus 62,800 for the whole indus- 
try). 

Importantly, the youthful executive 
pointed out, a big percentage of the trucks 
were of the smaller type used by service 
industries, indicating a rise in those fields. 

“Businessmen could be withholding their truck buying, but I think they 
are not reading things as badly four or six months from now,” he observed. 
New-car sales also moved up last month, it was pointed out. 

“The upturn in new-car sales and firming of the used-car market are 
important indices that have historically signaled the reversal of a trend,” 
Iacocca declared. 

“We can expect to see more spendable income in the hands of consumers 
and the start of a chain reaction leading to new highs in a prosperous, 
progressive economy.” 

He predicted a “booming” fourth quarter this year due to the advent of 
the 62 models. Domestic-car sales will run a little lower this year than his 
earlier predictions, he said, at around 5,800,000, plus fewer foreign-car 
sales, at around 400,000, for a total of 6,200,000. The slight decline from 60 
sales of new cars can be blamed on the poorer sales record earlier this 


year, he added. 


Food Machinery Buys 
Kelly Road, near Parker Field. 


Richmond Service Stations 
Form Buying Co-Op 


F geen of 25 Richmond, Va., 
area service stations have 
formed a co-operative for whole- 
sale buying at prices competitive 
with discount houses and automo- 
tive parts wholesalers. 

Several manufacturers, including 
some long-established and _ well- 
known in the service market, have 
already arranged to supply the 
group, either directly or through a 
jobber acting as a warehouse. The 
Virginia Automotive Service Co- 
Operative’s warehouse is at 1734 
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Howard W. Scott, president, said 
the group was formed so “we can 
buy at a better price to sell at a 
better price.” Its members have 
found it “almost impossible to com- 
pete in certain products,” he added 

Plans called for buying a selected 
list of 12 items initially direct from 
manufacturers rather than through 
major oil companies or jobbers. Ex- 
pansion of both this list and the 
membership is anticipated, Scott 
said. 

Initial items include air and oil 
filters, polishes and additives, brake 
and transmission fluids and some 


1961 


Barrett Equipment 


gern of the Barrett Equip- 
ment Co., St. Louis, by Food 
Machinery and Chemical Corp. has 
been announced by Harry S. Bar- 
rett, owner and president of the 
former company, and Tracy Car- 
rigan, manager of FMC’s John Bean 
eastern division. 

Barrett will become an operating 
component of the John Bean eastern 
division, with no immediate changes 
anticipated in its method of opera- 
tion. 

Purchase price was not disclosed 
by the officials. 





GOJER, INC. Announces Its’ 


“STOP WASTE 
PROGRAM“ 4 


CARELESS WASH-UP 
PROCEDURES ARE 
COSTING YOU MONEY! 


A pair of dirty hands with 
free access to an open 
can of soap may well be 
the reason your company 
handcleaning bill is sueh 
a costly item. Provide 
an effective way of con- 
trolling the amount of 
soap being wasted by your 
employees, and you’ll pre- 
vent the greatest part of 
your handcleaning dollar 
from being washed down 
the drain. 


er 


ag? 
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GO-JO'S HEAVY DUTY) 
DISPENSER CONTROLS 
WASH-UPS... SAVES 
YOU MONEY! 


Designed to eliminate 
waste, the Go-Jo Heavy 
Duty Dispenser delivers 
just the right amount of 
Go-Jo to get even the 
grimiest hands spotlessly 
clean. Go-Jo Creme 
Hand Cleaner is a con- 
centrated formula con- 
taining GT-7 for der- 
matitis pro- 
tection, plus 
soothing e- 
mollients to 
prevent chapping. 
When used in the 
Heavy Duty Dis- 
penser, it provides 
four times as many 
clean-ups as “hand 
scoop” methods, 





Pot. No. RE. 24312 


The Go-Jo jobber serving your area will be happy to show 
you how to cut as much as 75% off your handcleaning ex- 


penditures. Write us today. 


eto i 3. mi, [om 
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Next Month's 
Editorial Menu 








Sell the Customer 
His Unseen Needs 


Why do some shops seem to be busy 
all the time, performing profitable repairs 
—and keeping the customers happy, too? 


Maybe it’s due to policies of watching 
out for jobs which the car owners won't 
request unless a decided clank-clank is 
heard. 


One way to keep the shop ahead in 
black dollars is to be alert for the extra 
—but needed—work to be found. 


How several Southern shops are doing 
just this will be detailed for you next 
month, including such items as brakes, 
shocks and front-end. 


As has been true since the March issue, 
there'll be another ‘‘blueprint”’ article on 
a time-tested garage building. Reader in- 
terest in this material has been higher by 
far than ever before. 


TECHNICAL-WISE 


If shop volume doesn’t pick up now, 
you can’t blame dreary winter weather! 
To help the line get on the ball, Ed Lowery 
next month will cover the high spots on 
water pumps, so essential to a properly 
functioning cooling system. 

“Aligning bodies” will treat with this 
highly profitable activity, pointing out 
some short cuts toward getting the jobs 
done efficiently and yet with more profit. 

Another body story will give the cor- 
rect procedure in servicing windshields of 
the more popular compacts. 
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COTTON AND ROSEMARY RIPPEY 


THE NEW AND HOWLING sUCcCciss 
“The Heir to the Rippey Millions” 


JAMES MILAS RIPPEY, JR. 
FIRST SHOWING MARCH 17, 1961, 9:32 P.M, 


DOR. LYLES 


HOSEMARY 


‘Lhe management reserves the right to cancel 
persona) appearance if Star is asleep. 
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No ordinary birth announcement was acceptable to a certain official of Auto 
Parts Co., Columbia, Tenn., when his family was expanded last month, Proof 
of the statement appears here! 


i Looking Ahead 


ARETE 2 


DEALERS 


April 12-13—Annual convention of 
Kansas Motor Car Dealers Associa- 
tion, Hotel Lassen, Wichita. 

April 23-25—Annual convention of 
Automotive Trade Association of 
Virginia, John Marshall Hotel, Rich- 
mond. 

April 30-May 3—Annual convention of 
North Carolina Automobile Dealers 
Association, Carolina Hotel, Pine- 
hurst. 

April 30-May 2—Annual convention of 
Tennessee Automotive Association, 
Andrew Jackson Hotel, Nashville. 

May 7-9—Annual convention of Texas 
Automotive Dealers Association, 
Gunter Hotel, San Antonio. 

May 11—Annual convention of Mis- 
souri Automobile Dealers Associa- 
tion, St. Louis. 

May 14-16—Annual convention of 
Georgia Automobile Dealers Associa- 
tion, General Oglethorpe Hotel, near 
Savannah. 

May 14-16—Annual convention of Ken- 
tucky Automobile Dealers Associa- 
tion, Sheraton Hotel, Louisville. 

June 2-3—Annual convention of New 
Mexico Automotive Dealers Associa- 
tion, La Fonda Hotel, Santa Fe. 

Oct. 29-31—Annual convention of Flor- 
ida Automobile Dealers Association, 
Galt Ocean Mile Hotel, Fort Lauder- 
dale. 

Nov. 12-14—Annual convention of Mis- 
sissippi Automobile Dealers Associa- 


tion, Buena Vista Hotel, Biloxi. 

Feb. 3-7—Annual convention of Na- 
tional Automobile Dealers Associa- 
tion, New York City. 


GARAGEMEN 
1—Annual convention of 


Garage Owners of 
Hotel, St. Paul, 


June 28-July 
Independent 
America, Lowry 
Minn 

Sept. 15-17—Annual convention of In- 
dependent Garage Owners of Georgia, 
Ida Cason Callaway Gardens, near 
LaGrange. 


WHOLESALERS 
Meeting to finalize the crea- 


Automotive Wholesalers 
Heidelberg Hotel, 


April 19 
tion of the 
of Mississippi, 
Jackson. 

April 30-May 2—Annual convention 
of Automotive Wholesalers Associa- 
tion of Tennessee, Hotel Claridge, 
Memphis. 

May 14-17—Annual convention of Au- 
tomotive Engine Rebuilders Associa- 
tion, Fontainebleu Hotel, Miami 
Beach 

June 4-6 — Annual convention and 
booth conference of North Carolina 
Automotive Wholesalers Association, 
Grove Park Inn, Asheville. 

June 25-27—Annual convention of Au- 
tomotive Wholesalers Association of 
Alabama, 400 Motel, Pensacola Beach, 
Fla. 

Aug. 13-15—Annual convention of Ken- 
tucky Automotive Wholesalers As- 
sociation, Lexington. 

Oct. 11-14—Annual convention and 
booth conference of Automotive 
Wholesalers of Texas, San Antonio. 

Oct. 27-29—Fall convention of Virgin- 
ias-Carolinas Automotive Wholesal- 
ers Association (for members only), 
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The Greenbrier, White Sulphur 
Springs, W.Va. 

Oct. 29-31—Annual convention of Vir- 
ginia Automotive Wholesalers Asso- 
ciation, Hotel Roanoke, Roanoke. 

Nov. 14-15—Annual convention of 
South Carolina Automotive Whole- 
salers Association, Fort Sumter Ho- 
tel, Charleston. 

Nov. 15-17—Annual convention of 
Florida Automotive Wholesalers As- 
sociation, Americana Hotel, Miami 
Beach. 

Feb. 28-March 3—lInternational Auto- 
motive Service Industries Show, Chi- 


Auto- 
Show 


cago. 

Feb. 13-16, 1963—International 
motive Service Industries 
Philadelphia. 


GENERAL 


July 31-Aug. 2—National Auto Acces- 
sory and Parts Exhibit, Las Vegas. 
Oct. 30-Nov. 2—Annual convention of 
Automotive Warehouse Distributors 
Association, Muehlebach Hotel, Kan- 

sas City, Mo. 

Nov. 8-10—Annual convention and 
trade show of Automotive Parts Re- 
builders Association, Biltmore Hotel, 
Los Angeles. 


The Comet $-22, introduced earlier 
this month by Lincoln-Mercury Di- 
vision, features individually contour- 
ed “bucket-type”’ front seats sep- 
arated by a console storage compart- 
ment. Available only in a two-door 
model, the luxury compact'’s sports- 
type theme is carried out in a totally 
new interior from carpeting to up- 
holstery. The foam-padded rear seat is 
styled to blend with the front seats by 
using upholstery pleats to simulate 
the “bucket” theme. 





IMPORTANT ANNOUNGEWIENTY 


To All Owners of Tire Changers — 
Regardless of Brand. Coats Perfects 
New Roller-Action Mount-Demount 


Tool- THE COMBINATION ‘61’ == 


—— 


cooperation with a leading tire a unique “iron finger” to ONLY 4 


Ld 
manufacturer, this new Combina- automatically lift the | §0 ~~ he 
tion Tool ‘61’ is the only tire- ; . ee 
bead away from the rim <— 
changing tool that rolls them off ' 


and on. With its 3 exclusive rol- as it is rolled off. You no Take-Off Roller 


longer need to hold up the tire 


Developed by Coats engineers in Coats has also perfected 


lers, there is nothing to compare 


(ja | 
DESIGNED AND ENGINEERED FOR ALL TIRE CHANGERS 4 
REGARDLESS OF MAKE OR MODEL. A MUST FOR THE ee 
NEW BUTYL AND/OR THE NEW 2-PLY TIRES. ew Ronameatis 


THE BEST IN AIR POWER gaguya 


No one has yet come up with a satisfactory substitute for any of the 


pending, there may never be. how this amazing new tool works. 


three air-powered tire changers shown here. Each continues to prove 
its superiority over all others in its price bracket. 


The reason we have been able to maintain our leadership in the tire 
equipment field is because we put the satisfaction of our customers 
above everything else. You don’t take chances when you buy Coats 
equipment. Your satisfaction is guaranteed. 


Put-On Guide 
Write for free literature. Dept. 901 
COATS THE TWIN-AIR HOME OFFICE: 12 Depot Square, Englewood, New Jersey 
BELL-AIR CHALLENGER TIREMAN — West COAST. 3459 Cansenge Blvd. Los Angeles 28 
Only $159.50 $269.60 
$109.50 Freight Paid Freight Paid 


JACK P. ENNESSY 


COMPANY INCORPORATED 


ONCE YOU HAVE TRIED COATS, YOU WILL BE SATISFIED WITH NO OTHER 





Automotive NEWS BRIEFS 


(Continued from page 9) 





Designed for the specific requirements of the Corvair, Chev- 
rolet’s de luxe air conditioner shown at left is mounted 
high to maintain foot room for passengers. It features three 
adjustable cold air outlets for individual comfort and is said 
to be the first factory-installed air cond't'oner for rear- 


Auto-Crat Mfg. Delivers 
3,000,000th Safety Belt 


HIPMENT of its 3,000,000th safety 
7 belt has been made by Auto- 
Crat Mfg. Co., according to Presi- 
dent William Noe. 

Many of the belts have been 
furnished to Ford Motor Co. for 
sale under the Fo-Mo-Co_ brand 
name, under an agreement that 
dates back to 1955, Noe said. In 
addition to its standard belt, the 
company manufactures the Bodi- 
Gard safety belt with metal-to- 
metal buckle design, the Intercep- 
tor safety harness—primarily de- 
signed for emergency vehicle us¢ 
and the Babi-Gard, a safety har- 
ness for the protection of infants 
and children. 


Ford Louisville Program 
Tests New-Unit Pool 


| Division inaugurated at Lou- 
isville, Ky., a few weeks ago a 
test pool of new trucks in order to 
give dealers better delivery service 
and save dealers some costs other- 
wise involved in carrying this inven- 
tory. 

That’s what L. A. Iacocca, vice 
president of Ford Motor Co. and 
general manager of Ford Division, 
revealed ito SOUTHERN AUTOMOTIVE 
JOURNAL in an interview at Atlanta 
last month. 

“Whatever we learn from this, I 


do not hold high hopes” for doing 
the same thing with new cars, he 
said 

At least there will be “some intel- 
ligent planning” aimed at helping 
dealers to minimize their floor-plan 
costs, he added. “We can’t do any- 
thing about such fixed costs as social 
security taxes, but at least we can 
save the public and dealers millions 
of dollars” resulting when an unusu- 
ally heavy inventory of new cars is 
in dealers’ hands, as was true earli- 
er this year when an estimated 1,000,- 
000 units were unsold. 

This inventory, calculated as a 60- 
day supply for a “normal” sales 
year, “isn’t right,” Iacocca said, but 
he was unable to estimate what fig- 
ure below that would be “right.” 


Knoxville Keeps ‘‘Dry,’’ 
Dealers Shy Away 


7 HEN Knoxville kept “dry” the 
other day, those voters caused 
a change in plans for the annual 
convention of the Tennessee Auto- 
motive Association 
This group of franchised car deal- 
ers, whose meetings always draw 
several hundred persons, won’t meet 
there, as previously scheduled, but 
will convene instead at the Andrew 
Jackson Hotel in “wet” Nashville 
The dates—April 30-May 2—remain 
unaltered. 
You just can’t have convention 
cocktail parties very relaxingly in a 
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engine cars, Unit also is available as an 
dealer installation. Condenser (right photo) is mounted flat 
above engine fan in rear compartment, along with com- 
pressor, which is driven by separate belt and pulley. Dip- 
stick and oil filler cap are accessible for normal servicing. 


accessory for 


city which has voted “dry.” And how 
many conventions — especially au- 
tomotive—have you ever heard of 


where there weren't cocktail parties? 


Studebaker Acquires 
Chemical Compounds 


pots cree Corp. has 
\7 acquired Chemical Compounds, 
Inc., of St. Joseph, Mo., processor 
and distributor of motor oil and 
fuel additives, according to a joint 
announcement by Sherwood H. 
Egbert, Studebaker president, and 
C. Dwight Liggett, president of 
Chemical Compounds. 

The sixth acquisition by Stude- 
baker under its diversification pro- 
gram, Chemical Compounds will be 
operated as a division. It was 
founded four years ago by its pres- 
ent officers—Liggett, Robert P. De- 
Hart, vice president, and James C 
Hill, secretary and treasurer. Lig- 
gett and DeHart will continue in 
their capacities and Hill 
will be retained by the company as 
a consultant. 


present 


Charleston Elects James 


F. B. “Bernie” James of Mc- 
Kethan Oldsmobile is the new pres- 
ident of the Charleston (S. C.) 
Auto Dealers Association. Walter J. 
Miller of Miller-Cadillac is vice 
president and Matt Moye of Ameri- 
can Discount Co. is secretary 





BACKSTOP 5x: 


What you really sell is customer satisfaction — 
make sure of it. Here’s the secret... 


When the break-in period is over, make sure 2 
. . * -« a 
your ring jobs keep on giving customers the ‘ a = 
aes 

a3 











improved performance and the gas and oil 


savings they expect. Recommend the motor OCCT ie 


oil that cleans as it lubricates, to prevent 


lassen . ’ 
sticking rings and noisy lifters. Customers y -- of = 
appreciate it. And you’ll appreciate more re- % 
peat business and bigger profits! & Vin aS 
The oil that protects your good work best is & | y P 
lias. « 


Pennzoil—the world’s richest, most complete 
motor oil. So rich, it gives double the protec- 
tion demanded! So complete, users never need : oe 
extra additives! Because the special power in- , 
gredient, Z-7, keeps parts clean—stays on the 
job for the full life of each oil change. 
Pennzoil Z-7 makes customers happy . . . 
builds more business . . . boosts your profit 
So protect all your engine jobs with Pennzoil. 
Call your Pennzoil distributor, listed in the 
Yellow Pages, or write Pennzoil, Oil City 33, Pa. 


Great Motor Oils! 


This great pair of 100% pure Pennsylvania Motor 
Oils with Z-7 stays tough full time—keeps moving 
parts clean and free of excessive wear. Use them—recommend 


them, for top customer satisfaction. 


Famous Pennzoil with Z-7 
in all correct service grades. 
Pennzoil 10W-30 with Z-7, \ Z 
world’s only oil-rich, a re ~> 


multiple-viscosity oil. Wigs, 








Member Penn. Grade Crude Oil Assn., 
Permit No. 2, Oil City, Pa. 
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Electrical Trouble Tops 
Car-Breakdown Causes 


N UMBER one headache of the A- 
merican motorist last year was 
battery or electrical trouble, the 
American Automobile Association 
reported in its annual study of car 
service calls. 

It was the fourth consecutive 
year that these particular mechani- 
cal troubles led the list of causes 
of automobile breakdowns, account- 
ing for 16,085,000 service calls, or 
24% of 64,965,000 calls last year 
from motorists in distress. 

The flat tire, ranking second, con- 
tinued to drop, with only 18% for 
flats, compared with 20% in 1959. 

Based on reports from 20,000 
service garages across the nation, 
the survey explained that heavy 
snows helped boost calls. Inclement 
weather also increased the summons 
for tow and wrecker service and for 
drivers “stuck in the snow or mud.” 

Number three cause of break- 
downs was ignition trouble, ac- 
counting for more than 9,108,000 
calls, or 14% of the total. 

Starter troubles, in sixth place, 
resulted in some 2,949,000 break- 
downs, or over four per cent. 

“Out of gas” continued to plague 
motorists, with 2,150,000 calls—an 
increase of more than 200,000 over 
the previous year. 

Others were: carburetor, 1,936,000 
calls; gas line, 1,351,000; brakes, 
1,313,000; lock and key, 929,000, and 
lights, 169,000. 


Tarheel Dealers Elect 
Seven Directors 


EVEN district directors elected by 

the North Carolina Automobile 
Dealers Association are: 

T. D. Hunter, Jr., of Henderson- 
ville, Gene Hafer of Newton, Donald 
Clement, Jr., of Salisbury, H. E. 
Stephenson of Durham, R. O. Mc- 
Coy, Jr. of Fayetteville, J. Fred 
Rippy, Jr. of Wilmington and T. I. 
Wagner of Greenville. 

The directors will attend the board 
meeting to be held the first day of 
the association’s Pinehurst conven- 
tion—April 30. 

That convention will feature an 
unusually heavy array of topflight 
executives from all five of the Amer- 
ican car manufacturers, speaking on 
current topics. 





Two running wheels instead of the usual four, together with a unique delta 
shape, mark the Gyron as a novel experiment in possible future automotive 
styling. Developed by Ford Motor Co. advanced stylists, the full-size dream 
car made its debut at the International Automobile Show which opened April 
1 in the New York Coliseum. Ford styiists believe the two-wheeled vehicle 
could be stabilized by means of a gyroscope, Two small outrigger wheels to- 
ward the rear would provide stabilization when the gyro was not in operation. 
The Gyron is 209” long, 44.85” high, 86” wide and has a road clearance of 
61,”. It is inoperable in its present form. 


Tarheels Promote 
‘‘Dixie’’ Valiants 


N COMMEMORATION of the Civil 
War Centennial being celebrated 

this year, Plymouth dealers in the 
Charlotte, N. C., region are offer- 
ing a limited production 1961 four- 
door Valiant Sedan called the 
“Dixie Special.” 

The specially-built Valiant, avail- 
able only in four Southern states, 
features a high gloss metallic color, 
Confederate Gray, special blue two- 
tone pleated vinyl upholstery and 
trim and a specially-designed “Dixie 
Special” symbol for the door. 


LANDER MISQUOTED 


John H. Lander, Dodge-Simca 
dealer, Atlanta, Ga., was misquoted 
on page 13 of the March issue. 

In referring to his remarks about 
dealer profits the article quoted him 
as saying “three per cent is con- 
sidered a fair, expectable return on 
a dealer’s investment.” What he ac- 
tually said was that “three per cent 
on a dealer’s sales is a fair, ex- 
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pectable return.” 

The well-known Southern dealer, 
in calling SAJ’s attention to the er- 
ror, pointed out: 

“The manufacturers have always 
tried to quote dealers’ profits in com- 
parison with investments since 
dealers’ profits are so low, that 
makes them look a little better. It 
has always been customary in our 
industry, however, to quote dealers’ 
profits on a percentage of sales and 
that is what NADA always uses, and 
the figures that I was referring to 
on the chart were percentages of 
total sales.” 


Orlando, Fla., Picks Stebbins 


E. A. Stebbins of Central Florida 
Motors Co. (Lincoln-Mercury) is 
the new president of the Orlando 
(Fla.) Automobile and Truck Deal- 
ers Association. Other officers are 
Roger W. Holler of Holler Chevro- 
let Co. (Chevrolet-Oldsmobile), vice 
president, and R. R. Reed, Sr., of 
Reed Motors, Inc. (Rambler-Wil- 
lys), secretary-treasurer of the as- 
sociation. 





358 REASONS TO RELY ON ROGERS! Only Rogers offers 358 models of remanu- 
factured engines. Old models, late models, 4-cylinder, 6-cylinder, straight-8 or 
V-8 engines ... partial or complete assemblies. 704 distributors throughout a 
12-state area give fast service on any model because overnight deliveries are 
made from nine strategically located Rogers warehouses. Assured quality- 

every Rogers engine is remanufactured to meet original equipment standards. 


A written guarantee on each engine protects you and your 
customer. 358 models, quality engines, guaranteed perform- 
ance, and easy availability make your Rogers Remanufac- 
tured Engine distributor the place to go for exchange engines ! 
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25 NADA Meetings 
Aim to Aid Dealers 


LLEVIATION of the “business and 
fA financial crises” confronting the 
franchised new-car and -truck deal- 
ers of the nation is the objective of 
meetings of dealers to be held in 
25 cities across the nation, including 
13 in the South and Southwest, be- 
ginning the week of April 17, the 
National Automobile Dealers Asso- 
ciation announced March 23. 

Many advisory committee mem- 
bers will speak on the programs, to 
be presided over by members of the 
industry relations committee and the 
special task force committee created 
by a general resolution adopted by 
the NADA directors earlier this 
year 

Composing the task force commit- 
tee, appointed by Walter B. Cooper 
of Fort Collins, Colo., president of 


Task Force Chairman Galles 


NADA, are H. L. Galles, Jr., chair- 
man (Cadillac-Oldsmobile-Chevro- 
let), Albuquerque, N.M.; Sam H 
White (Oldsmobile), Houston, Tex- 
as: John H. Lander (Dodge-Simca), 
Atlanta, Ga.; R. F. Pulliam (Ford), 
Columbia, S.C.; Henry Schleeter 
(Studebaker), Houston, Texas, and 
Preston Williams (Rambler), Wash- 
ington, D.C. All have been prom- 
inent in either their national or state 
associations and all have been ac- 
tive in their factories’ dealer coun- 
cils. 

NADA announced: 

“The task force has compiled a 
comprehensive outline of the most 
frequently detined critical problems 
of the industry, supported by factual 
data, and suggested remedies for 
the industry ills which will be pre- 


sented to the manufacturers for con- 
sideration at early conferences now 
in the process of being scheduled.” 

The field meetings, to which all 
dealers are invited, will be held in 
Boston, New York City, Pittsburgh, 
Baltimore, Washington, Charleston, 
W.Va., Richmond, Va., Charlotte, 
N.C., Atlanta, Miami, New Orleans, 
Louisville Detroit, Chicago, Min- 
neapolis, Omaha, Kansas City, Okla- 
homa City, Fort Worth-Dallas, Al- 
buquerque, Denver, Butte, Mont., 
Portland, Ore., San Francisco and 
Los Angeles. 

Following these sessions the task 
force will again convene with the 
manufacturers to report and dis- 
cuss the results of this coast-to- 
coast inquiry. 

According to Chairman Galles, 
the task force objectives are both 
short and long range. Its immediate 
goal, he outlined, “is to find some 
speedy means of relieving the de- 
pressing conditions of the industry 
which are threatening the dealer 
body with financial ruin and de- 
teriorating the quality dealers’ 
morale.” 

The current crisis, he added, is 
acute, and it is killing the enthusi- 
asm for the business of reputable 
and previously successful dealers 


“Coincidently,” Galles stated, “our 
committee hopes with the aid of a 
long-range program to revitalize 
the franchised dealer system and to 
devise means of preventing a re- 
currence of the problems which have 
given rise to this continuing series 
of crises which have afflicted the in- 
dustry in the postwar years.” 

“Our aim is to protect and 
strengthen the franchised dealer 
system and to assist our industry in 
gaining and maintaining its proper 
position as the bulwark of our na- 
tion’s economic well-being.” 

Meanwhile, early this month some 
dealers reported to SAJ very little 
signs of the usual spring upturn in 
new-car sales, expressing inability 
to account for this. 


Studebaker Pickups 
Get Automatics 


N AUTOMATIC transmission 1S 
A available for the first time on 
the one-half-ton Studebaker Champ 
pickup truck, L. E. Minkel, Stude- 
baker-Packard vice president of 
marketing, announced. 

The transmission offer is applica- 
ble to the model of 5,000 pounds 
gross vehicle weight, equipped with 
overhead valve, six-cylinder engine. 


New and retiring officers of the Atlanta (Ga.) District's Ford Dealers Advertis- 
ing Association who met recently at the Grand Hotel, Point Clear, Ala., for 
the group's annual committee meeting are (1, to r.): front row, J. N, Thomas, 
Sr., of Thomas Motors, Gadsden, Ala., retiring president; W. C, Vaughan of 


Roswell Motor Co., Roswell, Ga., 1961 


member-at-large; G. H, Malone of 


Malone Motor Co., Dothan, Ala., president; J. R. Israel, Jr., of Adamson Ford, 
Inc., Birmingham, Ala., secretary-treasurer; back row, Fred Yando, Ford Di- 
vision, Southeastern regional manager; E. H. Chamberlain, representative of 
J. Walter Thompson Co.; Phil A. Boykin of Universal Motors, Hapeville, Ga., re- 
tiring member-at-large; B. H. Brown of Bert Brown Motors, Inc., Chattanooga, 
Tenn., retiring secretary-treasurer, and James M. Moore, Jr., Atlanta Ford 
district sales manager. Absent from the photograph was Vice President C. M. 
Daniel of Ernest G. Beaudry, Inc., Atlanta, The committee represents approxi- 
mately 200 Ford dealers throughout Georgia, Alabama and parts of Tennessee 
and North Carolina. 
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What a Thermostat Does... 


The thermostat is an accepted method for controlling 
the cycling of an auto air conditioner to prevent evapo- 
rator coil “freeze-up.” Climatic Air’s “Clima-stat” control 
cycles the unit by de-energizing the automatic clutch. 


ALL Climatic Air units have an automatic clutch. 


The “Climatrol” valve has all the advantages of “Clima- 
stat” plus the features listed herewith. The “Climatrol” 
valve is a flow control device and not a by-pass valve! 
It represents the latest improvement for getting Climatic 


Air units “the COLDEST — the QUICKEST!” 


% 


EASY ACCESS 


AT LOWER 
RIGHT SIDE 


advantages of “CLIMATROL”’ COOLING 


1— You can dial a constant pre-determined temperature. 

2— Instant COOLING, completely automatic, No 
FREEZE-UP! 

3 — Less horsepower “pull” on compressor; Better gas 
mileage. 

4 — Better cooling while driving in traffic and at reduced 
speeds. 


5 — Unit allows more leg room by recessing further 
under-dash and occupying less total cubic footage. 


6 — Reduces head pressures while maintaining constant 
cooling. 


7 — Clutch is not cycled — lowering strain on it and 
lessening wear on belts, mounts, and other parts 
of the drive mechanism. 


Another Exclusive from 


REFRIGERATED 
AUTO AND TRUCK AIR CONDITIONING 


3030 CANTON STREET e Riverside 1-3837 e DALLAS 26, TEXAS 
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8% to 10% yearly increase... 

“We just never have a customer complaint 
with World Bestos brake lining . . . and are 
confident that complete customer satisfaction 


is the most important factor in our 8% to 10% 


yearly increase in brake sales and service.” 


Mr. HENRY KRAEKEMIER, Manager of Superior 
Spring & Mfg. Co., Hartford and New Haven, 
Connecticut. 


unusual increase in sales and acceptance by trade 


“We have enjoyed an unusual increase in sales 
of World Bestos brake lining and Bonded 
Brake Shoes. We have handled the line for 


22 years and are well pleased by its acceptance 


by the trade top quality merchandise, 
amply advertised, supported by a good sales 
ee program a line with which we can grow.” 
, Mr. M. D. (Buck) TAyYLor, President of Taylor 
Parts and Supply Co., Alabama and Florida 
Sales increased 1000% 
“Our sales of friction materials have increased 
nearly 1000% since we changed to World 
Bestos about 244 years ago . . . and are still on ox , 
the increase. We never realized how much sales 7 “ 
volume could be obtained until we changed 
to World Bestos.” 


Mr. A. P. Cusack, Standard Supply & Service, 
Syracuse, N. ¥ 


os * 
| a= success proves selling strength 
| “During the 10 years we've handled World 
. Bestos, our remarkable success in the brake 


lining business has proved the extra selling 


strength of the World Bestos line . . . complete 
* coverage of cars and trucks . . . highest quality 
lining . . . plenty of sales help.”’ 
: Mr. A. C. Netson, Nelson Sales, Los Angeles, 


California 





The WORLD BESTOS program is designed to 
help you sell more brake lining! Here's how... 





WoRLb BESTOS sives you the PRODUCT the PROGRAM tt 


Cp? with WORLD BESTOS for the most complete coverage on BONDED SHOE SETS 


rr 
‘ 


"J 


‘PF’ (Prescribed Friction) Bonded 
Shoe Sets are the backbone of a power- 
ful sales program that has helped dis- 
tributors substantial 
creases. Dry-mix, rigid-molded “PF” 


realize sales in- 
lining has won wide trade acceptance 
for its controlled braking action, su- 
perior fade resistance and longer lining 
life. Above all, competitively priced 
“PF” Bonded Shoes bring in top profits 
both for distributors and dealers. **PF” 
Bonded Shoe Sets are supplied for all 
passenger cars, including compacts and 
popular foreign models. Also available 
in packaged segments for riveting 


“Pre Truck) 


Bonded Shoe Sets are engineered specifi 


(Prescribed Friction 
cally for trucks and buses up to and in- 
cluding 244 tons. World Bestos dry-mix, 
rigid-molded “PFT” is an exc 
tough, durable lining that’s built to 


ptionally 


withstand abuse and give long, depend 
able service. “PFT” is a top-profit line 

a highly effective “opener” for fleet 
accounts and for dealers who specialize 
in top quality, guaranteed service 
“PFT” Bonded Shoe coverage includes 
all light and medium trucks and buses 
“PFT” also provides complete coverage 


in packaged segments for riveting 


‘GL’’ Bonded Shoe Sets are a lowe 


“rr 


in its price range, “GL” is a molded 


Equal or superior 
i 


brass-chipped, more resilient lining thai 
gives a “softer’’ pedal action and seat 
almost from the first brake application 


“GL” ts preferred by many users fo! 


its lower price and consistently gooc 


mileage. Excellent profit and discount 


structure make it popular with dealers 
“GL” Bonded Shoe Sets give full cover- 


age of all popular passenger cars, light 
| 


and medium trucks and buses. Als¢ 


packaged segments for riveting 


Ten years of service on leading truck fleets across the 


nation prove conclusively that the World Bestos Red Block 


Combination stops brake fade caused by heat or water, 


insures greater brake safety, reduces drum wear and dam- 


age, gives more miles between relines and requires less 


maintenance. It’s the only No-Fade (heat or water) brake 


block combination. A premium profit item and powerful 
sales tool in the heavy-duty market. Packaged in single axle 


sets for all trucks, tractors and trailers in severe service. 





“BB" heavy-duty B 
Blocks in variety of fric 
and combinations for n 
service needs of trucks, tr 
and buses using blocks 
thickness or greater 


| the PUNCH you need to sell more accounts . . . make more profit! 


lower 
* and 
thing 
»Ided, 
» that 
seats 
ation 
s for 
good 
-ount 
alers 
over- 


light 


ty Brake 
of frictions 
or normal 
ks, trailers 
locks 4” 


G $) with 


World Bestos for 
the industry's most 
effective 
OBSOLESCENCE 
PROGRAM 


1 Once a year, on request, a 

World Bestos representative 
will help you take physical inven- 
tory of your brake lining stock, 
assist in making stock adjustment 


and recommend items for return 


2 Annual 


stock up-to-date, clears your 


nventory keeps your 
shelves for live merchandise, facil- 
itates fast turnover 


3 World Bestos will grant up to 
full 


*rchandise 


return of 
Any World 


Bestos item appearing in the price 


one year for 


obsolete 


schedule may be returned to the 
j 


factory with no handling charge 


within 30 days after receipt 


World Bestos’ liberal obso 


lescence and returned 


4 


policy helps keep your stock in- 


goods 


vestment at the lowest practical 
level reduces overhead, mer- 


chandise losses and handl ng costs 


Industrial lining and blocks 
plus segments, rolls, slabs and 
sheet stock that may be cut to 
size for industrial and auto- 
motive needs. Variety of fric- 
tions and combinations 














6 i) with World Bestos for the first and still the 
* finest BRAKE SERVICE STATION PROGRAM 
Package program contains every- 
thing needed to sell service stations 
and independent repair shops . . . a 
rich, virtually untapped market. 
Kit, shown right, is given free with 
each initial stocking order of World 
Bestos Bonded Brake Shoes. It gives 
detailed information on how to sell 
brake service, instructions for serv- 
icing and relining hydraulic brakes 
plus all material needed for local 
sales promotion. 


sha BRAKE SERVICE CHART 
a Peccemge fon * Saber 


ter ker Powe. 


n 
C ha with competitive pricing...a sound and 
attractive PROFIT and DISCOUNT STRUCTURE 


All World Bestos Bonded Shoes, blocks and friction materials are priced 
competitively with comparable products offered by other manufacturers. 


Liberal discount structure insures fair and full profit. 
h 
Gp? with World Bestos for comprehensive 
SALES and ADVERTISING HELP... the 
PUNCH that drives home profitable, proven 
features of the World Bestos line 


Consistent advertising schedule in leading automotive trade publications 
paves the way for your salesmen . . . reduces your selling costs. 
Up-to-date catalogs and price lists 
are carefully organized and indexed 
to save time. 
Missionary help and brake clinics 
are available direct from the World 
Bestos factory; also signs, posters, 
envelope stuffers, ad reprints, brake 
service manuals, book matches, at- 
tractive packaging, mechanic’s caps, 
mailers, ad mats, radio spots, decals, 
booklets, key tags . everything you need to take a commanding lead 
over your competition. 
No matter how “‘adequate”’ your present line may seem. . . you can GO 
with WORLD BESTOS and GROW with bigger sales . . . bigger profits! 
Write today for complete details. 


WORLD BESTOS 6605 01510. som 


WORLD'S FINEST BRAKE LINING 














MONMOUTH 
QUALITY 


IN ACTION 


“Bearings? We’ve always used Monmouth... 


says John Robinson, Owner 
Robinson's Auto Repair Shop 
Jackson, Mississippi 


... a8 far back as I can remember. My father was in business here for 
38 years and you might say that I grew up with Monmouth. Our 
reputation for quality work means a lot to us. That’s why we’ve stuck 
with Monmouth—they always give us a good performance.” 

For quick service on top-quality bearings call your nearby NAPA 
jobber. He has the complete line of Monmouth bearings backed by 


Monmouth service. 


MONMOUTH Engine Bearings 


CLEVITE SERVICE: Cleveland Graphite Bronze « Division of Clevite Corporation « Cleveland 3, Ohio 
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See Our Representative 


HIRSIG - BRANTLEY CoO. 


AMERICAN NATIONAL BANK BLDG. 
JACKSONVILLE 7, FLORIDA 
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“What are friends for...?” 


‘The kid was 25 years old,” said the 


Salesmanager, ‘“‘and he’d never sold 
anything in his life. I told him we 
had absolutely no room in the dealer- 
ship for beginners, but he kept com- 
ing back. I told him he had no 
clientele, no experience, and few pros- 
But he wouldn’t take ‘no’. So 


I made him a deal. I offered him a 


pec ts 


desk, a phone, business cards, and the 
use of a demonstrator during busi- 
ness hours. He got no salary, no 
draw, no floor time, just our regular 
commission. And he was to bring all 
prospects to me for closing. It was 
sort of a glorified bird-dog arrange- 


ment, but he took it. 


28 Want more facts? Use Reader Service Card Page 12! 


verybody called him the Green- 
horn, but he was too busy making 
phone calls and writing cards to mind. 
He was: credited with four sales the 
first two weeks. Then his sales fell off 
for a while. But now he’s back up with 
the veterans. They call him the Eager 
Beaver, and he’s going to make it. 
How did he do it? Simple. He was 
born and raised in this town, so he 
sat down with his girl friend and a 
little black book and they put down 
the names of every single, solitary 
soul they knew. ‘What are friends 
for,’ he asked, ‘if you can’t ask them 
to help you?’ He was certainly right.” 


The story above is condensed from 


the current Profit Pointers, the monthly 
Associates publication. This issue, 
like all of them, is devoted to an 
aspect of agency management of gen- 
uine importance—in this case, pros- 
pecting. If you’d like a copy, contact 
your Associates representative and 
we'll be delighted to put you on the 
list. It’s free, of course—a part of the ex- 


tra service we give alt T he Assov lates 


THE 


ASSOCIATE 


INVESTMENT COMPANY - South Ber ‘ 
tCorp.*A 
ASSOCIATES 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Van Norman 


570 ROTARY 
BROACH 


Earns EXTRA PROFITS for you 
because it’s extra fast 


One set-up .. . one pass. . . one cut. That’s all it takes 
to turn out precision machining of cylinder heads, engine 
blocks and other surfaces with the 570 Rotary Broach! 
Look at the many ways it cuts your costs, pays you 
bigger profits with less work: 

@ Set-up time about 60 seconds. 

@ Resurfaces average cylinder head in less than 8 minutes. 
@ Micrometer controlled stock removal. 


@ Requires no attention from operator once automatic 
traverse feed is set in motion. 

@ Less floor space needed than with any other machine 
approximating its capacity. 

@ Tool-sharpening fixture is available for resharpening 
cutters. Not necessary to return cutters to factory. 

Learn all the benefits in having this extra-profit-maker 

in your shop. Contact Van Norman now. 4130 


QUALITY IS THE REASON—IT PAYS TO VAN NORMANIZE 
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VAN NORMAN 


EZ 
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Springfield 7, Massachusetts 
A DIVISION OF VAN NORMAN INDUSTRIES, INC 
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and a dime 
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...Double Contact 


Voltage Regulator is Adjusted 


required 


Accurately to a New Setting 


Voltage sett 
instantly—ar 
to batteries 
Longer life. Ext 
other thir 
life-prol« 
that keeps ager 
trol at every 
this Delc« Remy 
twice the life of ar 


Tor 
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» 


designed to save you n ey 
Delco-Remy 


electrical systems 


20M THE HIGHWAY TO THE STARS 


DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 
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Does the @P 15-Minute Installation 
Read what just a few of our 


Mert 
eae thi 1 


Charlie McCafferty, owner of the Esso Station in Media, Pa.: ‘‘We didn’t get into the muffler business until AP came out 
with the gun deal, but then we really got in. With the AP clinic and Muffler Service Manual it took our men no time at 
all to learn how to do a muffler job in 15 minutes. The very first month we took in $300 that would have gone down the 
street to competition if we hadn't pulled them in with our A-board. Not a week goes by but we do a rousing business 
in mufflers and pipes.’’ 
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Claim Sound Too Good to Be True? 
many enthusiastic dealers say 


13 MINUTE 


INSTALLATION 


Nick Wagener, Wagner’s Sunoco Service, Maumee, Ohio: 
“‘We used to lose a lot of business because we weren’t 
equipped to do 15-minute muffler installation work. We were 
keeping the shop down the street busy by sending them our 
customers. No more of that now that we have the AP gun 
and 15 min. installation sign. Now we keep the business 
and make the dough ourselves.” 


Charles A. Caleri, Bab’s Auto Service, So. Weymouth, Mass.: 
‘‘We're sure glad we cast our lot with AP when we decided 
to take on muffler work. You fellows give us all the technical 
and merchandising help anyone could ask for, your product 
is top quality, your deals are clean and money-makers and 
that AP gun makes muffler work a snap." 


INSTALLED IN 
15 MINUTES 


Thomas Askins, Merl’s Sunoco, Lambertville, Mich.: 
‘Frankly, | was a little skeptical at first about this 15-minute 
installation stuff and to tell the truth some jobs do take a 
little longer. But | find my customers don’t hold a stop watch 
on me. If a difficult job runs five or ten minutes over they 
don’t squawk. The idea is the job can be done while they 
wait."’ 


Joseph F. Di Pri, Canton Ford, Riverside, N. J.: “You couldn't 
buy back that AP muffler gun from me at twice what | paid 
for it. When | think how we used to struggle to get a rusted 
muffler or pipe off a car, | realize I've got the answer in the 
AP gun. Most jobs take no more than 15 minutes and | 
don’t have to neglect my regular station services."’ 


SELL TS-M1MWUTE FAETALMLATION.. 


THE PROFUT PART 
OF VOUR EUEIMESS 


madewarottear THE AP PARTS CORPORATION 


name through 45,000 
A-boards and 4-color 


9-Q AP Building + Toledo 1, Ohio 


cay Evening’ post, AP MUFFLERS ARE SOLD BY MORE DEALERS THAN ANY OTHER BRAND 


urday Evening Post. 
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When You become a 


WAGNER LOCKHEED’ 
FRANCHISED DEALER 





sana ae Sses 
5 a ous py tt a i BS 


= © oo 





. — my — cw ie a aie 
ss, Ss | 


First, you start with a balanced inventory of top 
quality brake products... (neatly stored in the 
handy, sturdy Wagner Brake Products Merchan- 
diser,if you choose). And your stock is kept up 
regularly by your Wagner Lockheed supplier—no 
worries for you. Then, your place of business will 
be prominently identified—with signs, decals, em- 
blems, etc.,—as a reliable place to have good brake 
service work done. But, best of all, you'll be shar- 
ing the well-built reputation of the leader in the 
hydraulic brake business — Wagner Lockheed. 


Wagner Lockheed 
THE BEST KNOWN... AND MOST TRUSTED NAME IN 
BRAKE SERVICE PRODUCTS 
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IT PAYS TO 
ENCE! SIGN UP! 


\ Lockheed 











FRANCHISED HERE’S WHY: You get a balanced as- 


ALE 
“ sortment of top quality brake service products for 





wide coverage with minimum stock. No large 





investment is required. 


YOU GET backing by national promotion and national advertising. 
You’re identified with “‘the best known name in brake service’’— the line that 


has customer acceptance second to none! 


YOU GET prominent identification. A brilliant electric sign or curb sign; 
window and door decals; uniform emblems... plus sales promotion material to 


help you build business. 


YOU GET regular “inside information” on brake service;a manual that 
tells how to maintain and repair all modern hydraulic brakes; the “Franchised 
Dealer Brake Service News” to keep you up to date; ready reference catalog; 


brake check charts and lined shoe application charts. 


YOU GET THE 
COMPLETE STORY 
WHEN YOU MAIL 
THIS COUPON 


DON'T DELAY! 


Waaner Electric @rporation 


6362 PLYMOUTH AVENUE, ST. LOUIS 33, MO. U.S.A 


Please send me Bulletin AU-607 on your 
Franchised Dealer Program. 


Name 


re Kem em we Meee we wwe meme ewe maw ad 


Firm 


Address 


City & State 


7) 
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One sto One-Stop Shopping makes it easy 
vent 
to make the right buy 


a a n (| Oh ? 2, ? s/ 
shopping advertising builds sales- at your Chevrolet dealer’ 


No need to look farther than your 


room traffic for Chevrolet dealers tbeking fo. There unier one na 


What with the muddle of makes and models on the 
market today, One-Stop Shopping gives new-car 
prospects just what they want. A new, easy way to 
find the car they want at the price they want to pay, 
without having to shop all over town. Sounds like a 
big promise, and it is! But with a whopping variety of 
31 models to pick and choose from under one roof— 
new Chevy Biscaynes, Bel Airs, Impalas, six full- 
sized wagons, a full line of thrifty Corvairs, and the 
Corvette—it’s a rare customer, indeed, who could 





ask for anything more. As it’s turned out, Chevrolet 
dealers couldn’t be happier with the way One-Stop 
Shopping is catching on. Because once people drop AEP, NMFS enh 

into their Chevy dealer’s and take a good look ] fee 











around, they’re just about sure = WOU: ees 
to like what they see, and buy = FAA : PSE, 2 CLIN 
it. Which is what’s happening = : : bt oad ; 
every day in Chevrolet show- = — {new 6k Oremstn BEL AIR 2.D00R SEDAN 

rooms everywhere. ...Chevrolet 

Division of General Motors, 

Detroit 2, Michigan. 


Chevy can match your personality...and then some! 


Now’ Big-car comfort at amallcar prices! New “6! Chery Biscayne 6. 


CHEYY 
SHOW ROOM eh LS 
GL STYLE! Seren ster ho terete nr 


sloms ovet owen the roughest roads. There's ew 
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FRANK THOMAS 


HOLMES 470 MODEL 


* ENGINEERED to MASTER the MOST 


DIFFICULT RECOVERY JOBS! 


Here’s How the flexible action of a HOLMES 

WRECKER will broaden your Service operations: Use 

of such a unit will permit you to go miles away — serv- 

ice more customers and handle a wider variety of work. 

Holmes Engineering provides the best possible use of 

Truck power for the efficient handling of all types of 

All HOLMES Double Boom models provide recovery and towing jobs. Being in a position to render 
360° working area with power for pulling with such all-round service is a valuable business asset which 
either or both service lines. Booms may be posi- will pay you handsome dividends in TOWING FEES, 
tioned for anchoring on one side, pulling from PARTS SALES, BODY WORK and SERVICE JOBS. 


the other — without blocking road passage. 

Other features include Outrigger Legs and Dual There are 7 Holmes Wrecker Models, varying in 

Rear Controls for maximum safety of operation. = rice and ranging in size from 3 to 40 ton capacity, that 
can NOW be purchased on a long term, easy pay plan. 


Send TODAY for full details. Let us show 


HOW the flexibility of a new HOLMES 
WRECKER will make money for you! 


ERNEST HOLMES COMPANY 
Tennessee 
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Safety-ize the Shop 


By S. M, DuBOIS 


Vice President, Universal Underwriters Insurance Co. 
Kansas City, Mo. 
(E. M, Lynn, President) 


~ TATISTICS from insurance com- 
J pany files, the National Safety 
Council, state and local fire authori- 
ties and other industrial safety or- 
ganizations reveal that automotive 
shops are not “safe” places to work 
or operate. 

Surprisingly enough, the disabling 
accident frequency in garages, for 
example, is greater than in such so- 
called “hazardous” occupations as 
steel, glass, shipbuilding, sheet metal 
and foundries. 

The picture is even darker when 
we consider that these comparisons 
are based upon only disabling in- 
juries and do not include the effect 
of minor injuries requiring only first 
aid or “no time lost.” 

It is apparent that men engaged in 
shipbuilding, for example, know that 
their work is dangerous—a misstep 
can be fatal. 

The garage mechanic, 
shop lathe operator or service sta- 
tion attendant isn’t as “safety con- 
scious,” but he very well should be, 
and it will be management’s task to 
make him so. The only alternative 
is a continuing rise in accident fre- 
quency, the loss of productive man- 
hours, the hardships of unemploy- 
ment or disability, higher insurance 
rates and costly shut-downs. 

In addition to the personal injury 


machine 


aspects of the problem, the same ac- 
cident which destroys a life or dis- 
and frequently 
does—cause substantial loss of prop- 
erty, interruption of the business and 
resultant loss of profit. 

Although not all aspects of these 
two facets of the “safety problem” 
can be solved by the same measures, 
it is fortunate that many of them 
can. 

Management (represented by the 
owners)) should be self-appointed 
and enforcers—of the 
plant safety program. 

Here are some ideas: 

First, make a personal inspection 
of the entire shop area, including 
loft and storage area. Look for con- 
gestion, poor lighting, accumulation 
of waste materials and packages, 


ables a worker can 


inspectors 
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dirty floors and equipment. Check 
the condition of wiring, light fix- 
heating de- 
vices, signs and other items. Check 
the stability of stairs, bannisters, 
handrails, overhead doors, pit guards 
and any other items used as safe- 
guards or passageways. 

Second, determine if the safety 
equipment available is really usa- 
ble. Is it in place? Is it serviceable? 
And most important, is it being used 
properly? 

Your inspection will include lift- 
ing equipment, guards on equipment 
for eye and hand protection, auto- 
jacks and metal stands, 
safety glasses or goggles and any 
other such equipment. This material 
and even more so if it is 


tures, tools, benches. 


mobile 


is costly 
not in proper use. 

This inspection usually reveals ob- 
vious points where accidents can 
occur and where simple, inexpensive 
means can be used to prevent them. 

The initial described 
here by the management is not de- 
signed to qualify the inspector to 
hazards 


inspection 


prescribe a cure for all 
Where electrical items are in ques- 
tionable state of repair or mainte- 
nance, qualified electrical service 
should be obtained. A great number 
of costly fires and serious personal 
injuries result from makeshift or 
“do-it-yourself” electrical repairs. 

In addition to obvious conditions 
due to wear and tear, all wiring 
should be inspected annually by a 
competent electrician 

“Oversize” fuses or pennies used 
in power circuits destroy the value 
of the fuse as a circuit breaker—and 


The reading time for this article is a mere few minutes. In that brief period, 
thousands of dollars in property value and revenue potential will be de- 
stroyed by fire, explosion and other PREVENTABLE causes. In the same in- 
terval, untold numbers of people will be injured, maimed, disabled or killed 
by PREVENTABLE accidents. A proportionate share of this frightening loss 
will be borne by those operating garages, automobile dealerships, service 
stations, machine shops and other automotive businesses. Perhaps we should 


ask the question: 


"IS YOUR SHOP 'SAFE' AT ALL?" 
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USE AND MAINTENANCE OF 
APPROVED FIRE EXTINGUISHERS 


& 





CLASS A 


Fires which require quench - 
ing and cooling. 
(Lofts, general storage areas 


and display rooms ) 








CLASS s. 


\s 


OFF sot . 


ONE 61/4 
POUND 


Electrical Fires 

(All electrical motors, 
signs, service boxes,and 
fuse boxes. ) 


OR LARGER 





SUBJECT TO FREEZING 











‘DRY CHEMICAL 


NOT A QUENCHING 
OR COOLING TYPE EX- | 


ARGER. e 


EXTINGUISHERS MUST BE CHECKED ANNUALLY 


MINIMUM SIZE EXTINGUISHER PER 2500 SQ. FT. 


FLOOR AREA 





] FOAM 


+ 


TINGUISHER, BUT WILL | 


UNITS OR ONE 7% 


POUND OR LARGER 


| TWO 6 POUND 
DO NOT USE 


ON ELECTRICAL 
POUND OR LARGER 


| (Must not have metal - 
lic horn). 


FIRES 





YES 
BELOW 27 cea F. | 





CARBON DIOXIDE — 


WATER TYPES 


SODA ACID bE 


ONE 2% ONE 2% 


GALLON GALLON 


OR LARGER 





UNITS OR ONE 7 ¥ hie 





| 


1 ee 


DO NOT USE 
ON ELECTRICAL 


FIRES 





YES — 
UNLESS PROPER 


BELOW 27 degrees F. | 
CHEMICALS ADDED 








the fire which can result may do 
substantial damage to the property. 

Proper grounds are needed on all 
electrical equipment to _ protect 
workmen from the dangers of elec- 
trical shock. In shop areas, only 
heavy-duty cords are recommended 
on extensions for lights and portable 
equipment. 

One fire insurance company spe- 
cializing in automotive risks such as 
garages and parts wholesalers con- 
siders the storage, handling and sales 
of flammable liquids its greatest 
source of fire loss. Gasoline and 
thinner are particularly dangerous 
if improperly handled. 

Since these and other low “flash- 
point” solvents are present in nearly 
all garages, service stations and 
shops, extra care should be taken. 
Rules for the shop handling flam- 
mable liquids should be realistic and 
technically correct; they should be 
posted prominently—and enforced. 

Gasoline vapors are easily ignited 
by sparks from electrical equipment, 
welding apparatus, open flame, cig- 
arettes or static electricity discharge. 
All flammable liquids — gasoline, 
thinner, etc——should be maintained 
in as small quantities as practical, 
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stored in “approved” containers and 
conspicuously labelled. 

Fire extinguishers should be 
placed properly and must be of the 
proper content and size to be effec- 
tive. Too often the location of the 
proper extinguisher is not even 
known to the men in the shop, in- 
spection and re-charge are overdue 
or the proper extinguisher not avail- 
able at all (see the accompanying 
chart). 

Where spray painting is per- 
formed in any amount regularly, 
only a “standard” spray booth is 
adequate. Vapor-proof lighting is a 
must with proper ventilation facility 
installed and operating. 

“Touch-up” painting in the open 
shop is equaily dangerous, since it is 
frequently a part-time assignment 
and proper safeguards are ignored. 

Smoking must be prohibited in 
paint spray areas, and respiratory 
equipment provided for paint per- 
sonnel. Keep the paint booth and 
storage areas clean; maintain mini- 
mum thinner supply and keep exits 
and access open. 

Smoking—the No. 1 cause of fires 
—should also be prohibited where 
work is done on gasoline tanks or 


LPG vehicles, and in loft and stor- 
age areas. Many shops _ prohibit 
smoking altogether except in speci- 
fied areas. Fire insurance companies 
usually will provide “No Smoking” 
signs free of charge and can assist 
in enforcement of the rules. 

Seasonal changes place heating 
equipment on a standby basis in the 
warmer months and with the first 
cold days, this equipment is often put 
into service without proper inspec- 
tion for leaks, ventilation stoppages 
or breaks in the fire box. Where 
steam boilers are used, the added 
danger of major explosion makes an 
annual boiler inspection mandatory 
in some cities. Where no such re- 
quirement exists, it is up to the own- 
ers of the business to make certain 
that the equipment is safe. Failure 
to take these precautions can result 
in heavy damage from fire or explo- 
sion, death or personal injury—and 
costly lawsuits. 

The first inspection by manage- 
ment will reveal the need to remove 
flexible or soft metal tubes carrying 
gas or electrical wires from places 
where they are subject to injury by 
automobiles, tools or pedestrian traf- 

(Continued on page 84) 
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He Rings Doorbells 
to Sell Safety 


By BILL ABBOTT 


ERRY Heinzen sells safety. He 
J sells it by the bagful. He rings 
doorbells the year around to do it. 

His profits are commensurate with 
his efforts. He has a flourishing and 
growing service station at a busy 
corner at 34th Street South and 18th 
Ave. in northwest St. Petersburg, 
Fla., and can cite a steadily climbing 
sales chart for petroleum products, 
TBA and services. 

He can enumerate a long list of 
prize quota bonuses for nearly every 
line he sells for both himself and six 
permanent employes. These include 
a recent trip to Nassau for himself 
and wife, frequent steak fries and 
outings for his employes, an endless 
assortment of premiums, such as 
radios, electric razors, luggage and 
sports equipment, plus hard cash for 
all 

Every bit of it comes from sales of 
safety, yet Jerry claims no corner on 
the market and no magic formula. 
He insists that “safety is something 
everybody needs, and anybody can 
sell it with work and a little imagin- 
ation.” 

Jerry warned, however, that suc- 
cessful safety sales are more than 
the temporary enthusiasm generated 
during a blitz for prizes on special 
quota items. 

“Safety can sell anything 
line, oil, tires, services, accessories,” 
he said, “but you have to keep after 
it constantly and continuously. We 
try to never let a customer leave this 
station without exposure to a sugges- 
tion of safety in some form or 
fashion.” 

For example, Jerry and his men 
never ask merely, “May we check 
your tires?” It is always, “May we 
safety-check your tires?” 

Every departing customer is sent 
on his way with an expression of ap- 
preciation for his business, and the 
admonition, have a safe trip.” 


gaso- 
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Jerry Heinzen sells by pushing safety. He's shown here with his ‘‘get 


acquainted” plastic bag which starts 


customers to his station where he 


sees that they get a safety-selling pitch covering a variety of parts. 


But Jerry Heinzen goes much fur- 
ther than that on safety selling. He 
was actually forced into it. When he 
saw half a dozen new stations go up 
within a four-block radius of his lo- 
cation, he realized he had to get 
busy. 

“I began to recognize 
facts,” Jerry recounted. “The first 
was that any new business is bound 
to draw some customers from an 
older business. In other words, the 
older location is always the loser to 
some extent. It means the estab- 
lished guy has to work harder. 

“Then I realized that all of us had 
more or less the same things to sell. 
The problem was either to sell the 
same things harder, find something 
new, or, at least, new ways to sell.” 

Jerry accomplished all three al 
ternatives with safety. 

“I found,” he said, “that safety, be- 
ing everybody’s business, is nobody’s 
business. It’s so free and so taken 
for granted that few people put a 
value on it. What you get for noth- 


several 
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ing is worth exactly the price you 
paid. 

“So, I began to sell safety. I put 
a price tag on it and found that cus- 
tomers like to buy it for their own 
confidence and self-satisfaction.” 

Jerry opened his anti-competition 
safety campaign with what he likes 
to call his “bag promotion” as the 
keystone of his continuing day-by- 
day sales program. 

He bought 500 clear plastic bags, 
the kind used for laundry, food 
items and other merchandise. He 
printed a special circular, headed 
“Let’s Get Acquainted,” with his pic- 
ture. The circular advertised a lub- 
rication special, offering a plastic 
travel storage bag with each job, plus 
a safety service check. It said: 

“Hello, I’m Jerry Heinzen. I oper- 
ate your neighborhood Shell Service 
at 34th Street South and 18th Ave. 
I’ve been in business here for three 
years and many of you trade with 
me now. But I’m anxious to meet 
those of you who haven’t been in. 
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Please take me up on my special 
lubrication offer and at the same 
time see how completely we safety- 
service your car.” 

The circular listed 18 services, in- 
cluding safety checks of transmis- 
sion, differential, tires, battery, rad- 
iator, oil, brakes, horn, steering gear 
and lights. 

Jerry put the circular, a can of 
household oil, state and city maps, 
local informational folders and sev- 
eral lollipops for children into the 
plastic bags. Then he set out on a 
door-to-door canvass for his safety 
services. 

So far, the gift bags have gone 
mostly to newcomers in the neigh- 
borhood, and the Shell Co. has ac- 
knowledged that “Heinzen’s bag pro 
motion has been pretty close to mi- 
raculous.” One out of four persons 
who received bags and a personal 
visit became regular customers, and 
another 50, merely hearing about it, 
have become regulars. 

“But the bag would be a bust by 
itself,” said Jerry, “without the per- 
sonal visit and the safety pitch. Ac- 
tually, you could do without the bag 
and just make personal calls in the 
interests of safety. People like to 
think they’re safe in their cars, 
whether they are or not. And they 
don’t mind paying for that satisfac- 
tion.” 

The idea has been so successful 
that the Floridian tries to devote at 
least two afternoons a week to it. 
Sometimes, during work lags which 
are becoming fewer and fewer, he 
lets employes go to meet new resi- 
dents just to familiarize themselves 
with the program. 

Although the home calls have re- 
sulted in several over-$50 service 
tickets and numerous TBA sales, it 
is merely an introduction to the 
safety sales effort. 

“The home calls just prime the 
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This sign above Heinzen’s three serv- 

ice bays reminds customers and em- 

ployes alike of the thoroughness of 
safety-checking cars regularly. 


pump,” Jerry explained. “The safety 
pitch really comes at the station. I 
start out by saying: ‘I’ve never seen 
your car before. Mind if I safety- 
check it?’” 

Once Jerry or an employe gets a 
go-ahead, he starts by wiggling the 
driveshaft, inspecting the universal 
joints and so on. The customer is im- 
mediately impressed by the 
thoroughness of the operation. This 
impression is heightened by a large 
sign above the station’s three serv 
ice bays that lists all the safety serv- 
ices of a lubrication job: check 
transmission, check differential 
check tires, safety inspect under the 
car, check battery, check radiator, 
check oil, check brake cylinder, 


check steering gear, lights, etc. 

The sign serves as a reminder to 
employes as well as to customers of 
the varied operations necessary in a 
safety check. Jerry is convinced that 
no service station should be with- 
out one. 

And here’s another little trade 
tip that’s worth remembering 
Jerry always attempts to find some- 
thing about a car that will need 
service in the near future and 
mention it. Perhaps it is a leak in 
one cell of the battery, a tire rota- 
tion or a softening brake pedal 
(“Oh, yes, there’s one more thing 
you're going to need soon, Can you 
bring the car back next week?’’) 

“Don’t try to get it all at once,” 
he said. “If you scare customers with 
a big bill all at once, they’re not 
likely to come back. If a service need 
is not desperate, let it go until next 
time.” 

To be certain that his men are 
thoroughly indoctrinated with his 
safety sales idea, Jerry sends two at 
a time to his company’s sales train- 
ing center. He gives them paid vaca- 
tions, group insurance coverage and 
a new work uniform for every one 
they buy. There’s a cash bonus for 
them in many items that they sell: 
one dollar for every tire, ten cents 
for an oil filter, five cents for each 
quart of transmission oil, five cents 
for each quart of premium oil, etc 
Temporary bonuses are offered from 
time to time on other items to keep 
things interesting. 

The sale of discarded batteries is 
put into a fund for an annual pool- 
side party. When Jerry wins a sales 
contest he cuts in the employes with 
a steak fry for their families. 

As a result of all these efforts and 
incentives—based soundly on safety 

Jerry’s station is a remarkably 
busy place and he intends to make 
it busier, again with safety 


Selling safety here is as routine as selling gas, oil and TBA items. 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Safety Belts Make Comeback 


HIS was a long, broad, straight 

highway in the South on a day 
of light traffic in the year 1970 when 
this traveling man drew up ata road- 
block manned by two highway pa- 
trolmen. 

“What's up?” he asked the patrol- 
man. “Checking driver licenses 
again?” 

“Among other things,” agreed the 
patrolman, who accepted and in- 
spected the proffered license. Then 
he opened the front door on the driv- 
er’s side, glanced in, closed the door, 
pulled out a pad and began writing 
a ticket. 

“What now!” complained the trav- 
eler. “I was within the speed limit. 
My license is in order. What do I get 
a ticket for?” 

The patrolman wrote silently, then 
handed over the ticket, saying: 

“You’re a resident of this state. 
You know we have a new law. That 
ticket is for driving without buckling 
your seat belt.” 

Fantastic? Not necessarily when 
you consider that two decades ago 
there were more states without than 
with a driver license law. And a dec- 
ade ago, how many car owners wor- 
ried about a vehicle safety inspec- 
tion? Finally, there are the airlines, 
with mandatory rules about seat 
belts, on the theory that as long as 
the vehicle is on the ground, there is 
possibility of a sudden, violent stop, 
in which case the passengers don’t 
also stop unless held in their seats 

Big difference is that all airlines 
provide seat belts. Airlines are more 
concerned with human welfare, evi- 
dently, than the individual vehicle 
owner, for only a relatively few mo- 
tor vehicles—no more than two in 
100—are equipped with seat belts. 

But seat belts in motor vehicles 
are making a comeback that began in 
the third or fourth quarter of 1960 
and will find more and more accept- 
ance in the years ahead for several 
reasons: 

1.—A deterrent to seat belt sales 
has been the argument that trapped 
passengers cannot release their belts. 
This is known as the threaded-type 
buckle. But a new belt introduces a 
metal-to-metal clip fastener sensitive 
enough to be released by fingertip 
pressure. 

2.—Announcement has been made 
that all five American car manufac- 
turers will include “installation aids” 
for seat belts as standard equipment 
on all 1962 models. This means that 


By BARON CREAGER 
Southwestern Editor 


necessary holes will be pre-drilled 
in frames, and apertures provided in 
floorboards, so that installation of 
belts will be greatly simplified. 

3.—Writing in Traffic Safety, issue 
of March this year, publication of the 
National Safety Council, Tom Ma- 
honey quoted Dr. Horace E. Camp- 
bell, chairman of the Colorado Med- 
ical Society’s safety committee, as 
saying legislation is needed requir- 
ing all cars be equipped with safety 
belts and that motorists should not 
be given a choice of not having them 
“any more than they are given the 
choice of buying uninspected meat.” 

4.—Publicity has fanned public de- 
mand—publicity concerning _ inci- 
dents where seat belts have saved 
lives and estimates that belts would 
save at least 5,000 lives annually and, 
in addition, reduce serious injuries 
by 50%. 

Publicity must be the explanation 
of a surge in seat belt sales that be- 
gan late last year. 

By mid-1960 at least two factories, 
possibly others, had stopped produc- 


Texan L. L. Colbert, chairman of the 
board of Chrysler Corp. and president 
of the Automobile Manufacturers As- 
sociation, demonstrates a seat belt. 
Chrysler is making belts available to 
its dealers at what it termed its ac- 
tual cost price of $6.35 to encourage 
greater use of belts. Beginning with 
‘62 models, all five American car 
manufacturers will provide installa- 
tion aids, which will simplify belt in- 
stallations and therefore lower the 
cost to the car buyers. 
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tion of seat belts because the market 
had practically vanished. Factory 
representatives had dropped the line 
and turned attention elsewhere. Sor- 
ry position of the safety belt market 
was illustrated by disappearance of 
display stocks, explained by one 
service station manager this way: “I 
never sold any and the boxes got so 
dirty and beat up I finally moved the 
stock back to the store room.” His 
observation is that one car in 100 has 
seat belts. 

Then in autumn of last year seat 
belt orders developed as if by magic 
Factories reinstated their represen- 
tatives and are back in production. 

One illustration of what publicity 
can do is Fort Wayne, Ind., and the 
adjacent territory, picked for an ex- 
perimental program in _ seat belt 
promotion by the American Medical 
Association, National Safety Coun- 
cil and U.S. Public Health Service. 
In the first six weeks of the pro- 
gram, 3,800 seat belts were sold, 
more than were sold in the entire 
previous year in the area. The ex- 
periment was to close in February, 
with findings to follow. 

A representative of the factory that 
introduced the metal-to-metal clip 
buckle believes this number will be 
most popular, even at $12.95 per sin- 
gle belt, because of its release fea- 
ture. Installation cost currently is es- 
timated at $3.60 per belt, or a total 
of $32.30 for two such belts in the 
front seat—compared with possible 
hospital bills of 100 times that. 

A dealer gets this metal-to-metal 
clip belt for $7.77, leaving him a 
profit of $5.18 on belt only. Assuming 
he pays 40% for installation labor, he 
has $2.16 profit on installation labor 
for a total profit of $7.34 on one belt, 
$14.68 on two. 

However, there are other grades 
of safety belts, by this and other 
manufacturers. A car owner can 
drive in where belts are for sale and 
get them—for example—$9.95 each 
and less, plus the same installation 
charge. The factory that makes the 
$12.95 belt also makes one for $6.95 
Just how much official approval the 
lower-priced belts have, or what 
their tests show, will not be discussed 
here. But on the $9.95 belt the deal- 
er’s profit would be $12.98 per pair 

One of the announcements that all 
car factories in 1962 models will pro- 
vide “installation aids for safety 
belts” came from Earl R. Beard of 

(Continued on page 92) 





arelessness Costs Cash 


# ARELESSNESS around the shop can 
cost in both doctor bills and 
manhours. 

Most shop operators realize this, 
yet every day they allow conditions 
to exist which not only cause acci- 
dents but actually promote them. 

The opposite page lists some “case 
histories” of how carelessness causes 
accidents and how expensive they 
can be. (Note: These accidents took 
place during the course of one year 
in a large shop before safety rules 
and regulations were put into effect 
and were rigidly enforced.) 

These are but a few of the case 
histories which happened during 
that period — all because safety 
standards had not been set up and 
enforced. 

Mr. Foreman, why not take a look 
at your shop and make a note of the 
number of violations of just the most 
simple rules of safety? We become 
so accustomed to such violations that 


The only thing right about the photo at left below is the 
sign! There are no shields on the bench grinder and no 
goggles are available nearby. This is a fine way to en- 
courage eye injuries. They say there should be a place for 
everything and certainly the fire extinguisher should be in 
its place (red spot showing up as black in center photo). 


By E. M. LOWERY 
Technical Editor 


Ed Lowery should know what he’s 
writing about. As director of serv- 
ice at Lander Motors, Inc. 


(Dodge-Simca), Atlanta, he super- 

vises scores of employes, causing 

him long ago to become safety- 
minded in shop operations. 


we soon take them for granted. 

For instance, how many of your 
electric power hand tools are prop- 
erly grounded? Do all of your men 
use goggles when working with a 
power grinder or a wire brush buff- 
ing wheel? 

Do your men use adequate care 
when using welding equipment or 
handling gasoline? 

What about fire extinguishers? Do 
you have enough for proper protec- 


tion? Are they always charged, easy 
to reach and always in their proper 
place? 

Do you allow oil or grease to re- 
main on the shop floor? 

If you don’t have the right answer 
for these questions, then you are in- 
viting trouble. 

Here are some safety tips that 
should apply to any shop: 

Floors, ramps and stairs: 

Be sure there is sufficient lighting 
in areas where there is not natural 
light. 

In spite of all efforts to prevent it, 
oil and grease will drop on the floor 
at times. This has been the cause of 
many injuries, therefore it should be 
cleaned up as promptly as possible. 
If for any reason it can’t be cleaned 
up immediately, it should be covered 
with an oil or grease absorbent. Not 
only will this reduce the hazard, but 
it will prevent its being tracked to 
other areas. 


It’s too late to search for one after the fire starts. At right 
is a home-made container for handling gasoline. Note the 
fiber casters which will cause no spark as they are moved 
over a concrete floor. Gasoline should always be kept in a 
closed container (note the top on the floor at the right). 
Small oversights can far too often lead to terrific losses. 
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TRUE CASE HISTORIES OF SHOP ACCIDENTS 


Description of Accident 


Employe was wearing open top shoe, 
dropped chemical on foot and 
blistered foot 

Employe stepped on creeper and fell on left 
elbow 

Employe was driving kingpins out of spindle 
on car, hit index finger on left hand 

Employe assisting in tearing down scaffold, 
part of it fell and in trying to get out of the 
way he tripped and fell, caught himself on 
left hand, bending fingers back 

Employe was putting motor in frame, frame 
slipped and hit knee against motor 

Employe was grinding a part on emery wheel 
and got foreign matter in eye 

Employe slipped on floor and bruised knee. . 

Employe was taking transmission out of vat 
when he slipped and fell, dropping trans- 
mission on top of him 

Employe was working on wheel bearings, 
wrench slipped and his head hit 
brake drum 

Employe was changing oil filter, 
left hand and index finger 

Employe was hammering out a fender, 
mer glanced off and hit employe on 
upper lip 

Employe was walking down service ramp, 
slipped and fell, sprained back 

Employe was cleaning post on battery and 
got battery acid in right eye 

Employe’s right thumb was caught between 
tailgate and truck 

Employe was looking into the engine of a 
cab-over-engine truck, the hood fell off 
and hit left foot 

Working on lathe, steel dust in left eye 





wire cut 


ham- 


Employe was working on drive shaft of car, 


shaft fell off on left hand 
Employe was taking off tire, lug 
slipped and cut leaders on back of 
right hand 
Employe working in service department, got 
foreign particle in left eye 
Employe was tightening steering on auto 
wrench slipped and bruised left hand 
Employe was helping to load cars on a trans- 
port and sprained lower right chest 


wrench 


17.00 


28.00 


5.00 
19.50 


13.00 


11.00 


38.60 


118.25 


16.00 


14.50 


17.00 


14.50 


142.66 


5.00 


24.00 


479.10 


Description of Accident Paid 


Employe was removing side of wrecked car, 
part of body fell on arm, cut right arm .. 

Employe hit cold chisel and a piece of steel 
glanced off and hit on left side of face 

Employe was moving motor block and 
dropped it on right foot 

Employe was grinding off fender 
of metal got in both eyes 

Employe was grinding fender, steel got 
in right eye . 6% 

Employe working on truck and was injured 308.25 

Employe was unloading boxes, one fell on 
left ankle 

Employe was using acid to clean metal on 
cars and had breaking out on arms, 
legs and body 

Employe was taking mileage reading off 
truck after it had been placed on lift, lift 
started up without employe realizing it 
had moved and when he stepped back he 
fell several feet 

Employe picked up a grille panel package 
His fingers slipped through the grille, cut- 
ting his third finger on right hand 

Employe was walking across floor, 
on oil and fell, sprained back Tove 

Employe was pulling weights off wheels 
pliers slipped and caught finger, 
bruised it 

Employe was using brake 
slipped and thumb went into wheel 

Employe was welding, piece of steel flew off 
and went into left eye ... 8.00 

small piece 


.$ 13.00 
10.00 


26.91 
and pieces 
10.00 


16.50 


12.00 


140.33 


13.00 
slipped 
80.93 


hone 21.00 
machine, pliers 


15.00 


Employe was grinding on fender, 
of steel flew off into eye :, 

Employe was using grinder and got piece of 
steel in left eye 

Employe was working in unit repair, an¢ other 
person pushed a motor and injured 
employe’s fingers 

Employe slipped on floo: and | fell, cut head, 
stitches 

Employe was grinding fender, 


required 


preparing car 


for painting. Piece of steel went into eye 
Employe was working on car and got foreign 

object in right eye 
Installing clutch in car 

hit employe over 


Wrench slipped and 


left eye 12.00 


These are true case histories of accidents involving employes. How many have bobbed up in your own shop's operations? 


Creepers and tools should be kept 
off the floor when not in use. Weld- 
ing equipment hoses should never 
be left on the floor as they may be 
damaged by a moving vehicle or a 
falling object, thus starting a fire. 

Power tools: 

Today’s safety regulations require 
the proper grounding of all electric 
power tools. We 
the electric tool which “bites” occa- 
sionally may cause a serious shock. 


them, 


juries. 


guisher 
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Shields 
grinders. 
Goggles should be 
employes should be made to wear 
Foreign object in the eye is 


one of the most common minor in- 


never know when a sufficient 
guishers and sand buckets. 
location should be properly 


should 


Fire prevention: 
The shop should be equipped with 
number 


bench 


on all 


is in case of an emergency. 
all means, keep the extinguisher 


available and 


looking once a fire begins 
Handling gasoline: 

Many injuries and 
have resulted from the 
handling of gasoline. 


serious 


of fire extin- 
Extin- 
(Continued on page 88) 





marked for identification so that em- 
ployes will know where extinguisher 
And by 
place. It may be too late to start 
fires 
careless 


Very seldom does a day pass that 


Vehicle Safety Is Your Business 


— can provide a service to your 
regular customers, build your 
parts and service business and 
strengthen your reputation as a pub- 
lic-spirited businessman by taking 
an active part in the 1961 National 
Vehicle Safety-Check program dur- 
ing May and June. 

Thousands of automobile, tire and 
petroleum dealers and independent 
garagemen have taken advantage of 
this nationwide vehicle safety cam- 
paign in recent years. They have 
found Vehicle Safety-Check partici- 
pation to be a sound business 
builder, as well as an activity that 
provides lasting dividends in com- 
munity good-will and personal sat- 
isfaction. 

Last year more than three million 
cars received a ten-point check for 
safe driving condition in states not 
requiring periodic motor vehicle in- 
spection. One out of six was found 
to need immediate service attention 
to at least one of the ten items 
checked. 

The ten items Safety-Checked 
which affect safe driving condition 
are brakes, front and rear lights, 





By M. R, DARLINGTON, JR. 


Managing Director 
Auto Industries Highway Safety 
Committee 
Washington, D.C. 


Editor's note: The author has long 

been identified with movements 

to increase your chances of sur- 

vival on streets and highways and 

has appeared on many programs 

at automotive conventions over 
the South. 


Traffic deaths per 100,000,000 vehicle miles of travel are graphed below, 

based on figures for 1959. Note that states without vehicle inspections aver- 

aged 6.1—13% above the national average of 5.4 and 30% above the 4.7 
average death rate in states requiring periodic inspections. 
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steering, tires, exhaust system, glass. 
rear view mirror, windshield wipers 
and horn. Results of the 1960 Na- 
tional Vehicle Safety-Check showed 
that the item most frequently need- 
ing service attention was rear lights, 
followed in order by front lights, 
brakes, exhaust systems and tires. 

Vehicle Safety-Checks can be 
conducted either in places of busi- 
ness or at community check lanes 
open to the motoring public on city 
streets. 

The voluntary nature of the Ve- 
hicle Safety-Check program makes 
it a popular traffic safety activity 
with motorists who appreciate be- 
ing given a chance to check the con- 
dition of their cars free of charge 
In addition, your participation in a 
community Vehicle Safety-Check 
program will probably entail co- 
operation with public officials, lead- 
ing civic, safety and service organi- 
zations. Your association with such 
community groups, in a cooperative 
program of traffic accident preven- 
tion, is a positive public relations ac- 
tivity. 

The National Vehicle Safety- 
Check program is sponsored annual- 
ly by the Auto Industries Highway 
Safety Committee and Look Maga- 
zine, with the cooperation of the As- 
sociation of State and Provincial 
Safety Coordinators. It is conducted 
primarily in states not requiring 
periodic motor vehicle inspection. Its 
objective is to raise the general op- 
erating condition of vehicles on 
America’s streets and highways, as 
part of a balanced action program of 
traffic accident prevention. 

How many traffic accidents are 
caused by unsafe vehicles is not 
known. However, the U. S. Com- 
merce Department’s Bureau of Pub- 
lic Roads has stated that facts re- 
vealed in their recent study, “The 
Federal Role in Highway Safety,” 
suggest that vehicle condition plays 
a more important part in traffic ac- 
cidents than has been previously be- 
lieved. There are five important 
reasons why unsafe vehicle condi- 
tion has not been given proper rec- 
ognition as a cause of accidents: 

1.—Vehicles are often damaged 
beyond the point of determining 
condition at the time of the accident 

2.—Accident investigations tend 
to concentrate on the driver and 
driving conditions, exclusive of ve- 
hicle condition. 

3.—Many investigators are not 
trained to recognize evidence of un- 
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safe vehicle condition. 
4.—Accident reporting procedures 
in different states are not uniform. 
5.—Drivers are reluctant to admit 
maintenance neglect, fearing prose- 
cution for contributory negligence. 
In states requiring periodic in- 
spection, as many as half of the ve- 
hicles presented for inspection are 
rejected because they require serv- 
ice attention. In a voluntary pro- 
gram, such as the National Vehicle 
Safety-Check, many cars obviously 
in unsafe condition often are never 
brought to the check lanes. That’s 
why the program needs the active 
support and participation of all in- 
terested elements in the community. 
In many areas, the success or fail- 
ure of a community program is de- 
termined by the cooperation and 
support rendered by local automo- 
tive businessmen. They hold the key 
to the success of a community cam- 
paign from which they have every- 
thing to gain. 


Stressing Safety for Employes 


Again this year special emphasis 
is being placed on Vehicle Safety- 
Check programs for employes. These 
activities are being actively pro- 
moted either as separate programs 
or in cooperation with a community 
effort. Employe programs offer many 
motorists a chance to have their ve- 
hicles Safety-Checked in areas 
where no community program is 
planned. You can assist these em- 
ploye programs by acting as a 
“Safety-Center” for servicing and 
rechecking vehicles found in unsafe 
driving condition. 

As in years past, automobile and 
tire manufacturers are providing 
twenty special field representatives 
to our committee to help promote the 
program in the _ non-inspection 
states. They include: 

Arkansas and Oklahoma 
West of Dodge Division. 

Missouri William 
Dodge Division. 

Kansas—Louis E. Taylor of Chev- 
rolet Division. 

Alabama and Tennessee Julius 
E. Anderson of The General Tire & 
Rubber Co. 

Maryland—Paul W. 
The B. F. Goodrich Co. 

North and South Carolina 
Charles B. Rudder of The Goodyear 
Tire & Rubber Co. 

Kentucky—John J. McCarthy of 
Studebaker-Packard Corp. 

Florida and Georgia—Rudolf Ruy] 
of U. S. Rubber Co. 

Here is a list of things you can do 
to take an active part in the 1961 
Vehicle Safety-Check program: 

1—Find out if your community 
plans to conduct a local Vehicle 
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A wide variety of promotional material, as shown here, is available to help 
you promote safety-checking of cars next month, including colorful window 
trims, “safe driving tips’’ pamphlets and windshield stickers. 


Safety-Check program 
2.—Contact public 
civic leaders or other interested in- 
dividuals and offer your help in or- 
ganizing a community-wide Vehicle 

Safety-Check. 

3.—Identify your place of business 
with the community effort by dis- 
playing program promotional ma- 


officials, key 


terials 

4—Help your community obtain 
materials for use at check lanes 

5.—Lend mechanics or other per- 
sonnel to work at community check 
lanes to demonstrate your endorse- 
ment and support of the activity. 

6.—Use the “Circle of Safety” 
theme in your regular advertising. 
Plan cooperative Vehicle Safety- 
Check advertising with other local 
businessmen. 

7.—Offer merchandise or service 
prizes for community contests or 
drawings 

8.—Offer free Vehicle Safety- 
Checks at your place of business; 
also, be a “Safety Center” for re- 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 


checking vehicles 

9.—Offer Safety-Check “Specials” 
during May and June and period- 
ically throughout the year 

With just a little effort, you can 
make your community a safer place 
to live. You can build your parts 
and service business and _ public 
good-will at the same time. 

The Auto Industries Highway 
Safety Committee is national head- 
quarters for the National Vehicle 
Safety-Check “How-to- 
do-it” planning materials are pro- 
vided to participating communities 
Special banners, window displays, 
outdoor posters, handout leaflets and 
other materials are 
available for purchase by dealers and 


program. 


promotional 


communities. 

For additional information about 
how you can participate, write to the 
Auto Industries Highway Safety 
Committee, 2000 K Street, N. W., 
Washington 6, D. C 

Remember, Vehicle Safety is Your 
Business! 





Troubleshooting Guides for 


Wes any of the numerous ac- 
cessory controls which usually 


are mounted on the _ instrument 


panel are turned on and nothing 
driver may be in 


happens, the 
trouble. 

It was just a few days ago that 
an owner of one of the foreign 
compacts remarked that he was 
forced to spend the night in a town 
only about 50 miles from his home 
because the windshield wiper would 
not operate, and he could not see 
well enough to drive due to the 
continuous rain 

The following guides 
list many of the sources of trouble 
in the various electrical and acces- 
sory systems and they should aid 
in reducing troubleshooting time: 

Windshield wiper (electric): 

1.—Wiper operates slowly. 

Possible causes: 

(1) High resistance in brush to 
commutator contact or carbon de- 
posits in slots. Check armature 
commutator and brushes. 

(2) High resistance in ground 
connection. Check for high resist- 
ance in ground connection and/or 
wiring circuit. 

(3) Defective control switch. 

2.—Wiper fails to operate. 

Possible causes: 

(1) Binding linkage. 

(2) Defective switch. Test for 
defective switch by connecting a 
jumper wire from the ammeter 


diagnosis 


terminal post to the windshield 
wiper motor terminal (A). on 
switch. 

(3) Defective motor. 

(4) Open or grounded wiring. 

3.—Wiper blades not parking off 
glass (variable speed). 


ee 


By E. M. LOWERY 
Technical Editor 


Possible causes: 

(1) Broken link spring 

(2) Link spring not releasing 

(3) Link spring not engaging stop 
on linkage. 

4.—Wiper blades will not park off 


glass. 


A good wiper blade has an important job to do. 





Windshield 
Wiper 
Lights 


Horn 


Instrument 
Panel 
Gauges 


Turn 
Indicator 


Radio 

Heater 

Air 
Conditioning 


Possible causes: 

(1) Parking switch out of adjust- 
ment. 

5.—Blades slap windshield mold- 
ings. 

Possible causes: 

(1) Improperly 
spring trip. 

(2) Alignment of 
pivots. 

6.—Blades chatter. 

Possible causes: 

(1) Twisted arm. Do not attempt 
to straighten bent or twisted arm 

(2) Wrong type of blades used 

(3) Wax on glass. 

7.—Motor will not park. 

Possible causes: 

(1) Follower pin in parking 
switch plate may be too short. 

(2) Parking spring in parking 
switch plate is bent too low and is 
not breaking contact. 

(3) Contact spring leaf on park- 
ing switch plate is distorted, caus- 


installed link 


motor and 
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ing excessive tension and not break- 
ing contact. 

(4) Dirty or worn contact points. 

Light trouble diagnosis guide: 

All headlights do not light: 

1.—Loose battery cable. 
2.—Loose or broken wire from 
the battery to the headlight switch. 

3.—Defective headlight switch. 

4.—Disconnected or broken wire 
from the headlight switch to the 
beam selector switch. 

5.—Defective beam 
switch. 

6.—All headlight bulbs burned- 
out. This may be caused by a de- 
fective or improperly adjusted gen- 
erator voltage regulator. 

Individual lights do not light: 

1.—Burned-out bulb. 

2.—Loose or broken wires to the 
bulb. 

3.—Poor ground. 

Lights burn out repeatedly: 

1—Loose or corroded electrical 
connections. 

2.—Excessive vibration. 

3.—Improperly adjusted or de- 
fective generator voltage regulator. 


selector 


Troubleshooting the Horn 


Horn trouble diagnosis guide: 

Horns do not sound: 

1.—Loose connections at horn 
button contact. 


2.—Open wire to horn button. 
3.—Open wire to horn relay. 
4.—Inoperative relay. 

5.—Horns defective or out of ad- 


justment. 

One horn fails to operate: 

1.—Broken or loose wire to the 
horn. 

2.—Horn defective or out of ad- 
justment. 

Horns operate continuously: 

1.—Shorted wire to horn button. 

2.—Shorted relay. 

Instrument trouble 
guide: 

Oil pressure indicator light inop- 
erative: 

1.—Indicator bulb burned out. 

2.—Loose or broken wire from 
the light to the indicator switch. 

3.—Defective oil pressure indi- 
cator switch. 

Charge indicator light 
tive: 

1.—Burned-out bulb. 

2.—Loose or broken wires to the 
armature terminal of the voltage 
regulator and/or generator. 

3.—Generator armature not 
grounded. 

4.—Generator regulator malfunc- 
tion. 

Fuel gauge erratic or inoperative’ 

1.—Loose or broken wire from 
the constant voltage regulator to 
the fuel gauge. 


diagnosis 


inopera- 


~~ 


This will be a far safer car after these men finish aiming the headlights and 
adjusting the windshield wiper arms and blades—both so highly necessary 
for good driver vision. 


2.— Defective fuel gauge 
broken wire from 
fuel gauge to the fuel tank send- 
ing unit. 

4.—Defective 
regulator. 

5.—Defective fuel tank 
unit. 

6.—Poor ground 
tank and body. 

Temperature gauge erratic or in- 
operative: 

1.—Loose or broken wire from 
constant voltage regulator to the 
temperature gauge. 

2.—Defective temperature gauge 

3.—Loose or broken wire from 
the temperature sending unit to the 
temperature gauge. 

4.—Defective temperature send- 
ing unit. 

Both fuel and temperature gauges 
erratic: 

1.—Loose or 


3.— Loose or 


constant voltage 


sending 


between tue! 


corroded constant 
voltage regulator ground. 
2.—Defective constant 
regulator. 
3.—Broken or loose wire from o1 


voltage 


to the constant voltage regulator. 
4.—-Defective ignition switch. 
Turn indicator diagnosis guide 
Turn indicator lights inoperative 
1.—Burned-out fuse. 
2.—Loose or broken wire from 
ignition switch to flasher. 
3.—Defective flasher. 
4——Loose or broken wire from 
flasher to turn indicator switch. 
5.—Defective turn indicator 
switch. 
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6.—Broken or 
switch to lights 

7.—Burned-out 
sockets. 

Turn indicator lights operate in- 
correctly: 

1.—Loose or 
switch to light. 

2.—Defective indicator switch 

3.— Defective flasher. 

Turn indicator cancels improper- 
ly: 

1.—Cam improperly positioned on 
steering wheel hub. 

2.—Coil spring on switch plate as- 
sembly loose or weak. 

Radio trouble diagnosis guide: 

No reception: 

1.—Burned-out fuse 

2.—Defective antenna 

3.—Shorted speaker lead or de- 
fective speaker. 

4.—Reversed battery polarity 

5.—Burned-out tubes. 

If all tubes do not light up, make 
certain that voltage is available at 
the “A” lead (12 volts). If some 
those that 


loose wires from 


bulbs or loose 


broken wires from 


tubes light up, replace 
do not light 
6.—If the 


erate, substitute the known quality 


radio still will not op- 


test tubes for those in the receiver, 
ne at a time, allowing enough time 
for each tube to heat up before go- 
ing on to the next tube 

Be sure to turn off the radio re- 
ceiver before removing or install- 
ing the speaker or any radio tube. 

If the radio still will not play, 
remove the receiver for a major 
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10.—Improperly installed or de- 
fective engine thermostat. 
11.—Incorrectly installed and ad- 
justed control cables. 
12.—Defective water valve. 
13.—Air leaks in the ventilation 
system. 
Insufficient or no defrosting: 
1.—Improperly adjusted defroste 
control cable. 
2.—Disconnected defroster hose 
3.—Binding defroster valve. 
4—Plugged or loose defroste: 
nozzle. 
5.—Obstructed defroster openings 
at windshield. 
Too much heat: 
Check for an incorrectly adjusted 
or malfunctioning water valve. 
Air-conditioning trouble  diag- 
nosis guide: 
Symptoms and diagnosis steps 
Drafts: 
a. Poor air distribution 
Readjust air outlets. 
Failure of any unit represented in the light and accessory control center can b. Car temperature too low 
quickly spell trouble for the driver. Check hot gas valve or thermo- 
static switch. 
Check control panel linkage. 
repair. 4.—Defective heater blower Shortage of air supply at outlets 
Noisy or erratic reception: switch. a. Car temperature up. 
Noisy reception—engine not run- 5.—Defective blower motor. Check position of air dampers 
ning: 6.—A closed engine block shut Check fan speeds. 
1.—Loose connections. off valve to the heater hoses (recir- Check cooling coil for air passage 
2.—Defective radio tubes. culating heater only). b. Low fan speed. 
Noisy reception—engine running 7—A kinked, clogged or col- Check voltage at fan motor 
1.—Defective suppression equip- lapsed water hose Check motor bearings. 
ment. 8.—Improperly connected heater Check direction of motor rotation 


2.—Suppression condensers not hoses. Air noise: 
properly grounded. 9.—Plugged heater core a. Sharp obstruction in air stream 


3.—Receiver not properly ground- 
ed to instrument panel P . 
ey ; pé Air conditioning requires service and can give trouble. Now's the time to get 
Noisy reception—car in motion ’em ready for the hot months just ahead. This shows typical location of vari- 
1.—Loose or broken lead-in cable ous units: A—evaporator, mounted behind housing inside car; B—expansion 
2—Loose or defective radio an- valve; C—compressor; D—condenser; E—receiver unit; F—sight glass; G— 


tenna magnetic clutch. 


3.—Defective wheel static collec- 
tor. 

Distorted or garbled sound: 

1.—Voice coil rubbing on cente: 
pole piece of speaker magnet. 

2.—Torn speaker cone. 

3.—Foreign material on cone. 

4—Bent or twisted’ speaker 
mounting. 

5.—Defective radio tube. 

Be sure to turn off the radio re- 
ceiver before removing or installing 
the speaker or any radio tube. 

Weak reception: 

1.—Poor adjustment of the an- 
tenna trimmer (rear mounted an- 
tenna only). 

2.—Defective radio tube. 

Heater trouble diagnosis guide: 

Insufficient or no heat: 

1.—Burned-out fuse or _ loose 
wires to the heater blower. 

2.—Defective motor ground. 
3.—Fan loose on motor shaft or 
motor stalled. 
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May: Water Pump Service 
With warmer weather knocking on our door, the cool- 
ing system is in for higher temperatures. That’s why 
water pump service will be Ed Lowery’s timely topic. 








Check internal surfaces of ducts 
and smooth out kinks or rough 
edges. 

b. Small slits in ducts. 

Check ducts and close all holes or 
openings. 

c. Obstruction in outlets or ducts. 

Check for partly covered outlets. 
loose materials in ducts or fan 
housing and loose dampers in ducts. 

Scraping noise: 

a. Fan hitting fan housing. 

Adjust fan to turn free on all 
sides. 

Check motor bearings. 

Tighten motor mountings. 

Rattle and vibration noises: 

a. Loose ducts, tubing or com- 
pressor mounting. Check duct, tub- 
ing, tubing clamps, compressor and 
compressor mounting for looseness 
and tighten where required. 

b. Cooling coil mounting bolts 
loose. Tighten or install new bolts. 

Water leaking or dripping into 
passenger compartment: 

a. Drain tube stopped up. 

Clean drain tube. 

b. Drain tube disconnected 

Connect drain tube. 

Hissing noise at expansion valve 

a. Shortage of refrigerant (indi- 
cated at sight glass). 

Locate and repair leak and add 
refrigerant. 

b. Restriction in liquid line 

Check receiver-dehydrator for 
partial stoppage. 

Check line for kinks. 

Check filter screen at expansion 
valve. 

Partial frosting and sweating of 
cooling unit or poor cooling: 

a. Improperly installed or ad- 
justed controls. 

Check all controls for proper in- 
stallation and adjustment, particu- 
larly linkage to hot gas valve and 
heater control valve. 

b. Shortage of refrigerant (indi- 
cated at sight glass). 

Locate and repair leak and add 
refrigerant. 

c. Restricted or 
line. 

Check 
partial stoppage. 

Check line for kinks. 

d. Hot gas valve out of adjust- 
ment or malfunctioning. Adjust or 
replace hot gas valve. 


clogged liquid 


receiver-dehydrator for 


e. Thermostatic switch improp- 
erly adjusted or relay malfunction- 
ing. 

Adjust thermostatic 
check relay. 

f. Expansion valve malfunction- 
ing. 

Replace expansion valve. 

g. Clutch will not disengage 

Check clutch. 

Failure to cool: 

a. Faulty hot gas valve operation 

Check linkage from control panel 
to hot gas valve for proper installa- 
tion and adjustment. 

Check hot gas valve adjustment 
and adjust setting if necessary. 

b. Faulty thermostatic switch o1 
relay operation. 

Replace faulty component. 

c. Faulty clutch operation 

Check clutch actuating coil con- 
nections and coil. 

Check clutch for slippage by 
watching bolt in center of compres- 
sor shaft. Bolt should be turning at 
same speed as pulley. 

Check for belt slippage 

Check air gap, which should be 
035” to .045”. 

Remove and check internal parts 
of clutch and replace where neces- 
sary. 

Check and adjust all shims as re- 
quired. 


switch or 


d. Lost refrigerant charge (com- 
plete charge). 

Locate and repair leak, process 
and charge system and check for 
proper oil level. 

e. Blower not operating properly 

Check electrical circuit 

Check motor and fan 

f. Insufficient air. 

Check motor speed. 

Check for restrictions in ducts. 

Check for dirty evaporator coils. 
Remove coil to clean as necessary. 

g. Stopped up liquid line or re- 
ceiver dehydrator. 

Check for stoppage and replace if 
necessary. 

h. Faulty expansion valve. 

Expansion valve malfunctioning. 
Replace valve as required. 

Discharged power element. Re- 
place valve. 

Stopped up expansion valve filter 
screen. If screen cannot be cleaned, 
the valve must be replaced. 

Intermittent failure to cool: 
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a. Freeze-up in high humidity 
areas. 

Raise low limit of hot gas valves 
or thermostatic switch. 

b. Expansion valve loss of bulb 
charge. 

Replace expansion valve. 

Too cool: 

a. Faulty hot gas valve or thermo- 
static switch. 

Check control panel linkage to 
valve and adjust if necessary. 

Repair or replace unit as neces- 
sary. 


Removing Camshaft Plug 
On Plymouth Engine 


LYMOUTH Division has _ issued 

. this service bulletin: 

When removing the steel core 
plug at the rear of the camshaft in 
an aluminum engine, caution must 
be observed to avoid damage to the 
core plug opening in the aluminum 
cylinder block. The following re- 
moval procedure is recommended: 

1.—Remove transmission and fly- 
wheel or converter. 

2.—Remove clutch housing (man- 
ual transmission car). 

3.—With a sharp punch, approxi- 
mately %” diameter, punch a hole 
at the center of the plug and tap 








Camshaft Plug —~ 
the hole with a 10/24 tap. (Do not 
drill hole because of chips. Also, 
more holding threads will result 
with punched hole.) 

4—Drill a 14”-diameter hole in 
the center of a piece of 44 x 6” steel 
and place it across the two supports 
which are located one on each side 
of the plug. 

5.—Insert a screw 10/24 x 1%” 
through the hole in the steel plate 
and screw it into the tapped hole 
in the plug. Continuing to turn the 
screw will pull the plug without 
damage to the bore. (See sketch.) 

6.—Make sure all foreign material 
is removed from bore before install- 
ing the new plug. 
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“/CHAIN HOIST 


By ROSS L. HOLMAN 
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A GOOD LOCATION and enough elbow room. Those are the 
A two chief advantages of which Ollie M. Moore Garag: 
can boast at Nashville, Tennessee 

Now owned and operated by W. S. Vorhees, the garage 
sits on the edge of Nashville’s busiest downtown traffic. It 
fronts on Broad Street, the heaviest traveled thoroughfare 
into the heart of the city’s business section. Thousands of 
cars pass here each day and the garage is situated where 
the cars are slowed down by the heavy traffic movement 
In passing, the motorists have ample opportunity to read 
the sign over the entrance listing in box-car letters the 
services offered to motorists. 

The building has plenty of inside service area in which 
to receive cars and give them what it takes 

The shop part itself has a floor space 60’ by 80’. The me 
chanics are never crowded in this area. 

As the diagram shows, practically all servicing equipment 
is on the left side of shop facing toward the back. 

There are two car entrances from the 15th Avenue side 
and an exit door at the rear end. This provides a clear pas- 
sageway in and out. This convenience, within itself, saves 
both v. orking force and car owners a lot of trouble in twist- 
ing, backing and gearshifting to get in and out of what might 
otherwise be a congested working area, such as is found in 
many shops 

A few cars awaiting service are parked inside the shop on 
the 15th Avenue side while other cars are being serviced on 
the equipment side. But the inside parking area isn’t suf- 
ficient within itself to accommodate all the vehicles await- 
ing their turn. 

“We have a 50-car parking lot just around the corner to 
handle our overflow,” said W. E. Whittenburg, shop fore- 
man. “We have from one to two delivery boys who feed the 
cars in and out as we need them and they handle a few other 
jobs in connection with them.” 

One cannot help but be impressed by the ample, uncon- 
gested room in which the servicemen have to work. On the 
equipment side are eight car stalls. They are served by 
specialized mechanics and machines. They include one spe- 
cialist for carburetors, one for ignition and electrical work, 
two for generator and starter, one for front-end alignment 
one for automatic transmission and engine overhaul. 

Two other specialists work in the small-engine depart- 
ment adjoining the shop. 

The company gets quite a bit of work servicing and re- 
pairing motors of power mowers and some other machines. 

The ample width allows plenty of maneuvering room be- 
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FRONT ENTRANCE Another in Garage Series 


60’ This is another in the popular series of features, 
with blueprints, on shop buildings proven by actual 
use to be efficient on the shape lot which they 
occupy. 


BROAD STREET 
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tween the two sides for cars shifting 
from one service area to another, or 
to the outside. The rear end of the 
shop adjoins an alley into which is 
provided a ten-foot door. The three 
in-and-out doors, including the two 
on the 15th Avenue side, are almost 
a sure guarantee of a clear passage- 
way from entrance to exit, regard- 
less of how heavy the shop run is. 

On the servicing side are some of 
the most efficient and up-to-date 
machines available for the type of 
work on which the garage special- 
izes. They include a battery charger, 
dynamometer, engine tune-up ma- 
chine, an electric tune-up machine, 
front-end device, wheel balancer 
and automatic transmission service. 
In the shop also are a chain hoist 
and other servicing equipment. 

All the rough car work is done in 
the rear, making it easier to keep 
the broad cement floor free of rub- 
bish. In addition to its other quali- 
ties, the cleanliness of the shop floor 
impresses all car owners, especially 
the lady customers. 

There are two small partitioned- 
off work areas on the right side of 
building as shown by the diagram. 
One is used for bench work and the 
other for small engine and mower 
repairs. 

Vorhees keeps a full line of parts 
for all his service work. They are 
well classified in rows of bins near 
the front. 

With a 10,800-square-foot ground 
floor area one might be led to think 
the company would have all the el- 
bow room it needs. But, in addition 
to the floor space shown in the dia- 
gram, the building has a 60’ by 100’ 
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There's obviously room for equipment and men in this shop! 


loft reached by a stairway. This loft 
is used for all general storage. The 


ground floor is reserved entirely for 


shop work and for an uncrowded 
display area. 

Vorhees insists on plenty of room 
to set up the kind of attractive dis- 


plays that will win friends and in- 
fluence customers. 

The entire building from front 
to rear is well lighted by suspended 
fluorescents. There is no work or 
display area in which one’s vision 
is in the least strained to see what 


The garage includes the two-story part of the building in front and the one- 
story shop in the rear. Entrance to shop is through the doors leading off the 
side street shown at right in the rear. 
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he is doing. 

During cold weather the building 
is comfortably heated with over- 
head gas heaters. The management 
believes nothing can come nearer 
keeping contented workers con- 
tented than comfortable, well-il- 
luminated surroundings. And they 
add a lot to customer appeal. 

Nashville has been recognized as 
one city where many fine garages 
are operating. In contrast to some 
cities over the South where only a 
few up-to-date independent shops 
are to be found, this municipality 
has more than a score of modern 
shops well equipped to. service 
growingly complex automotive ve- 
hicles. 

The garagemen have been highly 
active in the Independent Garage 
Owners of Tennessee, having banded 
together to promote their own bus- 
inesses as well as the best interests 
of the service trade. 

One reason why so many fine 
shops are situated in Tennessee’s 
capital might be attributed to the 
fact that it’s a cultural center and 
one well known as the center of 
several big religious denominations. 
Highly skilled labor also headquar- 
ters there, including thousands of 
persons engaged in the complex 
printing and publishing business. 

Obviously such car owners are 
above the average in discriminating 
tastes and could be expected to be 
critical of any second-rate opera- 
tions on their cars. Well-equipped 
and well-staffed garages have thus 
resulted. 





Fig. 1—Use special bending tool to position throttle arm. Special tools are 


essential to do the proper job. 


Fig. 2—Throttle arm gauge used must be for 


particular model indicated. 


Step-by-Step Procedure in Servicing 


Hydra-Matic Control Valve Assembly 


_— the early scientists first 
concerned themselves with the 
human brain, they decided that due 
to the apparent convolutions and 
vessels, the organ must be a cooling 
system for the blood. 

Some mechanics like to refer to 
the control valve assembly as the 
“brain” of the Hydra-Matic trans- 
mission. Anyone not aware of the 


Fig. 3—With control lever in ‘‘S’’ or “Lo” position, remove vaive 


By E. S. HARRIS 


function of this little hydraulic unit 
and the maze of channels housed in 
its body might guess that this unit 


was an oil cooler. But, as we have 
later discovered, both of these 


“brains” have a more complicated 
function than cooling. 


body attaching bolts. 


LEVER IN “LO” RANGE DETENT 


VALVE BODY ATTACHING BOLTS 


tein Eine 


MAIN OIL CONTROL VALVE BODY 


The Hydra-Matic has been with 
us for years now, and as its torque 
multiplying, clutch and reversing 
functions have been gradually im- 
proved during its history, each 
change has been etched into the 
channels of the control valve body 
Since automatic transmission serv- 
icing involves the care of some of 
the grandpa units as well as any of 


Fig. 4——Removing the Hydra-Matic valve body from the 


oil delivery pipes. 
VALVE BODY 


SHIFTER Bras Ker IN “LOW” POSITION 
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Fig. 5—Removing detent ball and spring. 


a number of the more modern jobs, 
the mechanic must know about the 
controls necessary to each trans- 
mission to properly service this con- 
trol unit. 

A routine inspection, cleaning and 
repair of any valve body conceiv- 
ably could put it back into service 
without trouble, as in an overhaul, 
but when the complaint is such that 
the valve body function is suspect, 
it is important that the mechanic 
know the why and wherefore of 
each valve and channel so he can 
isolate the trouble and act on it ac- 
cordingly. And this means knowing 
more about the operation of the au- 
tomatic and shifts than 
many who work on them do 

Due to the number of shift opera- 


manual 


Fig. 7—Removing screws holding inner and outer 


valve bodies together. 


OUTER VALVE BODY 





DETENT SPRING 


tions involved in the several models 
of transmissions serviced, it is not 
possible to outline the 
function of each valve and channel, 
nor is possible to cover each indi- 
vidual control valve assembly, due 
to space limitation. But with this 
general outline of the basic service 
steps and procedures outlined in the 
following paragraphs, it is possible 
to overhaul any control valve. 

The mechanic should always be on 


complete 


the alert for improper external ad- 
justments or binding of the manual 
control and throttle control rods and 
arms which may be the cause of the 
trouble assumed to be in the con- 
trol valve. Special gauges and bend- 
ing tools (Figs. 1 and 2) are required 
to correct these linkage faults. In 











INNER VALVE BODY 
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SPRING WASHERS 





Fig. 6—Removing seal and washers from control shaft. 


these days of exchange units and 
rebuilt transmissions it is not un- 
likely you'll find the wrong model 
control valve installed on the trans- 
housing so that channels 
match, causing 


mission 
and holes do not 
misbehavior. 

So instead of jumping to conclu- 
sions, be sure to make the routine 
engine condition checks, the abeve 
linkage inspections, oil level check, 
band adjustments and line pressure 
checks through the complete shift 
pattern before removing the control 
valve body 

With a true picture of the prob- 
lem, then the possible faulty valves 
or passages in the valve body which 
may be involved in the trouble can 
be given special attention during the 


Fig. 8—Removing screws from governor end casting. 





STEEL PLATE 


REGULATOR PLUG END CASTING 


@ ee 


Fig. 9—Removing steel plate cover from the regulator 


plug end casting. 


overhaul of the assembly. 

Possible troubles to be found in 
the control valve assembly are: 

a. Sticking valves. 

b. Internal leakage. (Possibly due 
to loose screws or mating surfaces 
require lapping.) 

c. Incorrect model valve assem- 
bled to transmission. 

d. Passages not machined in con- 
trol valve assembly. 

e. Control valve improperly as- 
sembled. 

f. Transmission case oil passages 
do not interconnect those of valve 
body or matching passages are not 
drilled in case. 

g. Case oil passages interconnected 
to cause leakage between passages. 

Since the trouble may be due to 
improper assembly of the control 
valve unit, it is helpful if possible 
to obtain an assembly diagram for 
the particular unit because the 
valves and other internal parts and 


Fig. 11—Removing shifter valves. 


/ 


their assembly differ considerably 
in the various models. 

Since oil pressure is important 
through the shifting pattern, internal 
leakage in other units of the trans- 
mission can cause shifting malfunc- 
tion, as well as leakage between 
channels in the transmission case 


itself, due to casting leaks. So the 


routine operating pressure test 
should be made, and when trans- 
mission is down the channel con- 
tinuity tests with air pressure. 

Oil leakage: 

When oil leakage occurs at the 
side cover or control valve shaft, 
proceed as follows: 

a. Disconnect linkage and remove 
manual and throttle control levers. 

b. Drain bottom oil pan. 

c. Remove side cover bolts, cop- 
per washers and lock washers. 

d. Remove side cover and gasket. 
(Engine must be lowered on some 
vehicles. ) 


SHIFTER VALVES 


SOUTHERN 


REGULATOR PLUG END CASTING a a 


INNER BODY 


Fig, 10—Removing the regulator plug end casting. 


e. Inspect cover and gasket and 
neoprene seal and washers on valve 
control shaft. Repair or replace any 
parts causing leakage. 

f. Reassemble, torque bolts to 10 
or 12 ft. lbs. 

Control valve assembly removal: 

With linkage and control arms re- 
moved and bottom oil pan and side 
cover removed from case, remove 
control valve assembly as follows: 

a. Loosen lock nuts and back off 
band adjusting screws five turns. 

b. Remove pressure regulator re- 
verse oil pipe (1951 models and up). 

c. Place detent control lever in “S” 
or “LO” position. 

d. Remove valve body to trans- 
mission case attaching screws (Fig 
3). 

e. Slide valve body back from oil 
delivery pipes (Fig. 4). (Post-1950 
models include a reverse clutch pipe 
above delivery pipes.) 

Disassembly cleaning, inspection 


Fig. 12—Removing detent ball (or plunger) retainer. 


DETENT BALL RETAINER 


hs 
arm 
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THROTTLE VALVE SPRING 


THROTTLE VALVE 


DOUBLE TRANSITION VALVE 


DETENT PLUG oe 
‘eo COMPENSATOR VALVE 


Fig. 13—Removing valves and springs. 


and repair of control valve assem- 
bly: 

The valve body assembly must be 
handled with extreme care. Never 
grip the body in a vise or use force 
in removing or installing valves or 
plugs. Place the valve body on a 
paper or other clean surface for dis- 
assembly and proceed as follows: 

a. Slowly move manual lever 
counterclockwise (Fig. 5) and re- 
move detent steel ball (or plunger) 
and detent spring. 

b. Remove seal and washers from 
the control shaft (Fig. 6). 

c. Retain manual control 
(13, Fig. 17) so it remains in outer 
valve body until disassembly of this 
unit. 

d. Remove screws holding inner 
and outer valve bodies together and 
remove plate separator (spacer) 
(Fig. 7) 

e. Remove two screws from the 
3-2 timing valve body (not shown) 


valve 


Fig. 15——Removing compensator valve plug pin. 


COMPENSATOR VALVE AUXILIARY PLUG PIN 


COMPENSATOR VALVE END PLATE 


and lift it off the inner valve body 
Remove the valve retainer pin, plug, 
spring and valve from the timing 
valve body. 

f. Remove three screws from gov- 
ernor pipe end casting (Fig. 8), cast- 
ing and end plate and separate from 
the valve body. Remove governor 
plugs. On later models remove de- 
tent plug and auxiliary sleeve and 
valve (not shown). On later models 
also remove overcontrol valve spring 
and valve after compressing spring 
and lifting out retaining clip, which 
are located in governor pipe end 
castings. 

g. Remove three screws securing 
steel plate on regulator plug end 
casting and remove the plate (Fig 
9). On later models remove small 
spring and ball from under plate and 
remove two screws securing detent 
plug retaining plate on casting. Re- 
move 3-2 detent plug, 2-3 shift valve 
spring and guide pin (not shown). 


Fig. 14—Removing compensator valve end plate. 


h. Remove regulator plug end 
casting from inner body by remov- 
ing three retaining screws (Fig. 10). 
Remove regulator plugs and shifter 
valves and springs (Fig. 11) 

The outer valve body should now 
be disassembled on a second piece 
of paper to avoid mixing of parts 
with those removed from the inner 
valve body and its components. Pro- 
ceed as follows: 

a. On later models, at this time, 
the detent plunger retainer casting 
and plate are removed after remov- 
ing three retaining screws. Detent 
ball retainer is removed from earlier 
models (Fig. 12). 

b. Remove double transition valve, 
“T” valve, throttle valve and springs 
(Fig. 13). 

c. Remove three screws and com- 
pensator valve end plate (Fig. 15) 
Take out the valve, 
spring and detent plug. 

d. Remove the pin holding the 


compensator 


Fig. 16—Removing plug from outer valve body. 


SMALL PUNCH 


COMPENSATOR VALVE AUXILIARY PLUG hig 


\a— AUXILIARY PLUG PIN 
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1} THROTTLE SPRING 
12. THROTTLE VALVE 
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14 DETENT BALL 

15 .DETENT SPRING 


16 DETENT END CASTING 
REG. PLUG END CASTING 28 


18 2-3 REG. PLUG 
19 1-2 REG. PLUG 
29 3-4 REG. PLUG 


21 2-3 REG. PLUG SPRING 


2-3 SHIFTER SPRING 
1-2 SHIFTER SPRING 
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1-2 SHIFT VALVE 
27 3-4 SHIFT VALVE 
INNER VALVE BODY 
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30 GOVERNOR END PLATE 
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Fig. 17—Exploded view of typical control valve assembly. 


compensator auxiliary plug in the 
outer valve body with long-nose 
pliers (Fig. 15). 

e. Remove manual control valve 

f. Insert 4%” welding rod or small 
punch in hole in plug, and use an- 
other small punch to carefully push 
and guide plug from body (Fig. 16). 

g. Remove spring steel bypass 
valve (not shown) from outer valve 
body channel with long-nose pliers. 

With parts arranged according to 
groups to avoid confusion, clean 
separately in degreaser or cleaning 
fluid and prepare to make careful 
inspection of each part. 

Control valve inspection repair: 

Inspect all valves for burrs, scores 
or other damage, and for free move- 
ment in their bores. Inspect valve 
bodies for damage. 

Free valve movement is checked 
with clean, dry valve and body. 
Valve should fall through its bore 
of its own weight, when body is 
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shaken. Valve burrs are removed 
with a fine, flat stone or crocus 
cloth. Take care not to round off 
the sharp square edges of the valves, 
since their functioning depends on 
this original contour. 

Inspect plates and springs for dam- 
age and wear. Replace any dam- 
aged or worn parts. 

Control valve reassembly: 

Reassemble each part in its proper 
position in the reverse order of dis- 
assembly, checking each _installa- 
tion for freedom of movement. 


Noise in Plymouth Sixes 
Can Be Corrected 


A SOUND similar to the knock caus- 
ed by a loose main bearing, occur- 
ring at approximately 50 to 60mph 
on light acceleration, sometimes is 
evident in the 1960 and 1961 six- 
cylinder Plymouth cars. 

A bulletin issued by Plymouth Di- 


vision states that such a noise can be 
caused by exhaust pipe interference 
with the frame box section or the 
steering gear chuck to frame retain- 
ing bolts. 

Correction can be obtained by 
shimming between the right motor 
mount and the frame bracket. Usual- 
ly 4%” thick shim is sufficient 


Roy L. Burton Dies 
In Ohio at 68 


R” L. Burton, 68, who for 17 
years was executive secretary 
of the Automotive Exhaust Research 
Institute, died suddenly at his home 
in Cleveland, Ohio, recently. He had 
retired from the institute last April. 

Burton began his automotive ca- 
reer with General Motors Corp. in 
1931. During his association with 
General Motors he was at one time 
zone business manager in Charles- 
ton, W. Va.. 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Safety Checks Build 


eel-Balancing Volume 


By WILLIAM J. SHIPLEY 


Manager, H. B. Leary, Jr., and Bros., Inc. 
Washington, D. C. 


vd checks have built our 
wheel-balancing volume. 

We tackle safety through direct- 
mail promotion in the spring and 
fall with specials at lowered prices, 
through newspaper advertising ev- 
ery 90 days in three large metro- 
politan dailies, weekly newspaper 
ads during slack periods, and catch- 
ing every car we can that comes in 
here. 

Every wheel freed from the 
ground by our twin-post lift gets a 
checkup on wheel balancing. As a 
result, our wheel balancing gained 
12% in ’60 over ’59, an increase that 
tied in a gain in wheel alignment. 

We do not stop with formal ad- 
vertising or depend solely on traffic 
rolling in. I call our service cus- 
tomers by telephone when 90 days 
have elapsed and their cars have 
not had a safety checkup. Telling 
them how important safety check- 
ups are from the viewpoints of 
safety, economy and car perform- 
ance, I stress how vital regularity 
of these services are to the life of 
the car. 

Since over the years we have 
built up a service customer file of 
over 5,500 names, our service gross 
for ’60 approximated $221,000. Of 
this our wheel balancing and wheel 
alignment amounted to $15,000 last 
year. 

When a service salesman or a 
mechanic has noted need for a 
wheel-balancing job, he points out 
that unbalanced wheels mean wear 
and tear to the steering mechanism. 
Front-end construction may be 
damaged. Tire wear occurs and 
parts are worn unevenly. 

About one-third of the people 
contacted by the shop permit us to 
go ahead with a balancing job. Gen- 
erally we can sell a wheel alignment 
when a balance job is sold, and the 
reverse. 

If the customer has any doubt 
after we have shown him on his 
own car that his wheels are unbal- 


anced, we remove the wheel and 
put it on our balancer. Indicating 
the difference when the wheel is ro- 
tated on the machine, the mechanic 
convinces a customer this job should 
be carried out. 

If need for such a job is dis- 
covered after the customer has left 
he notes this on the repair order 
and either the service manager or I 
call the customer and tell him why 
a balance job is important. 

A telephone call that culminates 
in a sales transaction is reported 
to the mechanic who discovered the 
job and he may carry this work out 


Since our mechanics are on a 45-55 
pay plan, they keep alert to wear 
and tear on every car. 

We spend about $1,500 on service 
promotion a year. Our spring and 
fall mailings comprise 5,000 pieces 
each, and safety items are under- 
lined. Our newspaper advertising 
may emphasize front-end construc- 
tion and brakes, usually tying in 
with mailed advertising. 

We consistently invite and rec- 
ommend safety inspections when 
customers come in, then later when 
they leave with regard to future 
checkups, and in any contact we 
have with them personally or by 
telephone. 

Since we are a neighborhood ga- 
rage with many regular customers 
patronizing us for many years, we 
feel an extra concern for their 
safety. The few customers who fail 
to return after our telephone call 
have either left the neighborhood 
or switched car make. (We were 
formerly franchised Chrysler deal- 
ers and draw a major portion of our 
volume from this make.) 

The garage that wants to increase 
its wheel-balancing and wheel- 
alignment volume must concern it- 
self with safety. The investment in 
machines is not large. We paid $475 

(Continued on page 82) 


s wear and tear on the steering 





“When wheels are out of bal e it 
mechanism. Tire wear occurs and parts are worn unevenly, 


" says this service 


manager who has in mind the safety of this prospective customer. 
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| yen that could be helpful to auto- 
motive garages have gone into 
the new Transportation Branch Ga- 
rage of the Tennessee Valley Au- 
thority at Knoxville, Tenn. 

The old garage, in a congested 
site of the city, had problems much 
like those of many independent ga- 
rages and dealerships today. There 
was not enough space. The building 
was crowded, operations cramped 
and the access was especially bad. 
Only one door could be used regu- 
larly and the driveway to it went 
over a railroad track spur and un- 
der a large overhead crane used by 
another company for loading steel. 
The crane had tv be halted when- 
ever a truck was to be driven in. 

There was little parking space 
and supplemental space at the 


This outside cargo elevator at rear of stock room is used 
in storing large tires, lubricant drums and other heavy 





J 


By WARNER OGDEN 


Singleton yards, ten miles out, had 
to be used. 

Naturally, such conditions ham- 
pered service. 

So something was done about it 
As Thomas J. Hoskins, manager, 
Eastern District, 102 Arnstein Build- 
ing, explained: 

“We used our own experience to 
the best advantage we could. We 
patterned our new shop plans basi- 
cally on the latest shop at Wilson 
Dam (Alabama), but incorporating 
into it all the improvements that our 
transportation staff branch and TVA 
design people could come up with. 

“Staff members also visited some 
other shops and got ideas from au- 


materials on the second floor. 
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tomotive trade publications and So- 
ciety of Automotive Engineers pa- 
pers relating to both shop layouts 
and equipment. 

“We had in mind increasing ef- 
ficiency and reducing with 
the new facilities. We are pleased 
with the results.” 

The construction cost was $409,- 
154. The yard area, with plenty ol 
space to park all kinds of vehicles 
is approximately 135,000 square feet 
and the garage building, 80 by 294 
feet, has 23,520 square feet 

The Knoxville 
area extends south about half wa: 
to Chattanooga and up to 125 miles 
in other directions, including area 
of Kentucky and North Carolina 

Types of shop work include spe- 
cial fabrication plus complete re- 


costs 


garage service 


This is the view through the front area of the shop. Note 
use of retractable flexible ducts to carry away the carbon 


monoxide fumes. 
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pair, maintenance and overhaul otf 
sedans; light, medium and heavy 
trucks up to 45,000 GVW; special 
trucks, trailers and _ construction 
equipment (crawler tractors, cranes, 
air compressors, hole diggers and 
Gradalls) used in the construction 
and maintenance of power distri- 
bution systems and other TVA ac- 
tivities. 

There are complete services fo 
about 250 units in the immediate 
Knoxville area and partial service 
for about 150 transient and addi- 
tional units in the larger service 
area. Throughout a seven-state area, 
TVA has about 2,700 vehicles. 

Here are some features of the ga- 
rage: 

1.—Plenty of high and wide doors 
along both sides, including the stor- 
age area. A vehicle can be driven 
straight through and none ever 
blocks another. The doors are 
aluminum and are raised or lowered 
by pushbuttons. Wooden doors at 
one garage were found unsatis- 
factory. 

2.—An outside elevator at the rear 
of the stock room. It goes up to the 
second floor. Loading or unloading 
is quick and easy, without blocking 
anything. 

3.—Three twin-post lifts provide 
maximum accessibility for lubrica- 
tion and mechanical work. 

4.—A modern exhaust system, the 
layout for which was designed by 

(Continued on page 100) 


Photos at right: Top——Garage Super- 
visor Johnnie Chenoweth inspects the 
conveniently situated tool board, Cen- 
ter—This portable motor tester can 
easily be moved about in the com- 
modious shop. Right—Foreman Mack 
C. Price keeps orders in slots in this 
box on which are names of mechan- 
ics. This is on the side of a telephone 
booth where a person can phone 
without being disturbed. 
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Make Power Seats Safe, Too 


uITE often, after hours of con- 
Q tinuous driving, a driver may 
wish to change the position of the 
front seat in order to relieve fatigue. 
When such is the case and a move- 
ment of the seat control switch has 
no effect, the driver may attempt to 
see what is wrong, and for an in- 
stant forgets who is driving. 

Driving is a full-time job, and 
often only a fraction of a second is 
all that is necessary for an accident 
to happen. 

Power seats were designed to op- 
erate easily in order not to distract 
from the job of driving. Servicing 
them is what we consider a proper 
subject for this annual safety issue 
of SAJ. 

Following is how to keep them in 
order on some of the most popular 
cars: 

Chevrolet (1961): 

Front seat assembly — six-way 
electric—models 1600 and 1800 se- 
ries: 

The electrically-operated six-way 
front seat assembly can be moved 
forward, rearward, upward, down- 
ward or tilted by means of a man- 
ually-operated seat control switch. 

The large center control knob 
controls movement of the entire 
seat assembly horizontally or verti- 
cally. The smaller forward control 
knob controls the vertical move- 
ments of the front of the seat as- 
sembly, causing the seat assembly 
to tilt. In the same manner, the rear 
control knob controls vertical move- 
ment of the rear of the seat as- 
sembly. 

This seat adjuster operating 
mechanism incorporates a transmis- 
sion assembly which includes three 
solenoids and six drive cables lead- 
ing to the seat adjusters. 

Solenoid No. 1 (Fig. 1) controls 
the vertical movement of the rear 
edge of the seat. Solenoid No. 2 con- 
trols the horizontal movement of the 
seat. Solenoid No. 3 controls the 
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By E. M. LOWERY 
Technical Editor 


vertical movement of the front edge 
of the seat. 

In addition to the six seat ad- 
juster drive cables at the transmis- 
sion assembly, a motor drive cable 
is installed from the motor to the 
transmission assembly (Fig. 1). 

When one of the control switch 
buttons is actuated, the motor and 
one of the solenoids are energized 
simultaneously. The solenoid plung- 
er engages the large gears with a 
driving gear. The driving gear ro- 
tates the large gears which rotate 
the drive cables and operate both 
adjusters. 

When the switch contacts are 
opened, a spring returns the sole- 
noid plunger to its original position, 
disengaging the large gears from 


the driving gear. 

Front seat assembly: 

Removal and installation: 

1—Under front of seat, discon- 
nect seat wire harness from feed 
wire harness and detach control 
switch harness from clip on floor 
pan. 

2.—Turn back floor carpeting, re- 
move both seat adjuster track cov- 
ers and remove four seat adjuster 
to floor pan attaching bolts from 
each adjuster. Remove carpet re- 
tainers at front of seat adjusters. 

3.—With aid of a helper, remove 
seat assembly with attached ad- 
justers, motor and transmission as- 
sembly from body. 

4.—To install seat assembly, re- 
verse removal procedure. Make sure 
ground wire is securely attached at 
right seat adjuster and under seat 
adjuster to floor pan attaching bolt 

Front seat adjuster assembly: 


Fig. 1—Six-way seat installation (1961 Chevrolet). 
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Above: Fig. 2—Six-way seat adjuster (Chevrolet). 





Right: Fig. 3-—Six-way seat adj 


Removal and installation: 

1—Remove front seat assembly 
from body with attached adjusters, 
motor and transmission, and place 
upside down on a clean, protected 
surface. 

2.—Detach the three power drive 
cables from adjuster to be removed 
(Fig. 1). 

3.—Remove adjuster to seat bot- 
tom frame front and rear attaching 
bolts and remove adjuster from seat 
assembly. 

4—To install seat adjuster as- 
sembly, reverse removal procedure 
Black cable attaches to horizontal 
actuator, yellow cable to front verti- 
cal gear nut and blue cable to rear 
vertical gear nut. 

Important: When installing seat 
assembly in body, seat adjusters 
should be parallel and “in phase” 
with each other. In the event the 
adjusters are “out of phase” (that 
is, one adjuster reaches its maxi- 
mum horizontal or vertical travel 
in a given direction before the other 
adjuster), proceed as follows: 

a. Horizontal travel: operate seat 
control switch until one adjuster 
reaches full forward position. De- 
tach horizontal drive cable from ad- 
juster which has reached full for- 
ward position. Operate seat forward 
until other adjuster reaches full for- 
ward position; then connect hori- 
zontal drive cable and check hori- 
zontal travel of seat. 

b. Front and rear vertical travel: 
operate seat control switch until 
one adjuster reaches fully raised 
position. Disconnect vertical drive 
cable from adjuster which has 
reached the full up position, Oper- 
ate seat upward until other adjuster 
has reached the full up position; 
then connect the vertical drive cable 
and check vertical travel of seat. 

Front seat adjuster vertical jack- 
screw gear nuts and spring: 


> so 


Removal and installation: 

1.—Remove seat assembly from 
body. 

2.—Remove seat adjuster from 
side on which jackscrew is to be re- 
moved. 

3.—Using clutch-type screwdrive1 
or other suitable tool, remove 
shoulder screws securing linkages 
to vertical gear nuts (Fig. 2). 
4.—Insert a No. 1 crosshead screw- 
driver or other suitable tool into 
drive cable slot in rear vertical gear 
nut and actuate rear vertical gear 
nut forward sufficiently to release 
compression of counterbalance 
spring. 

Note: In some cases it may be 
necessary to actuate the front verti- 
cal gear nut forward to provide 
sufficient room for the rear vertical 
gear nut forward adjustment to re- 
lease spring tension. 

5.—Remove jackscrew front and 
rear attaching nuts (Fig. 3). Lift 
front end of jackscrew sufficiently 
to disengage from support; then dis- 
engage rear end of jackscrew from 
support and remove jackscrew, geat 
nuts and spring assembly from ad- 
juster. Spring and spring silencer 
may now be removed from jack- 
screw. (See Fig. 3.) 

6.—To remove vertical gear nuts, 
turn or actuate gear nuts off jack- 
screw. 

7.—To install, 
procedure, making sure jackscrew 
is installed with unthreaded shoul- 
der at rear of adjuster and gear nuts 


reverse removal 
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installed as shown in Fig. 2. Rear 
vertical gear nut, which has the 
larger diameter cable attachment, 
should be installed to the rear; front 
vertical gear nut, which has the 
smaller diameter cable attachment, 
should be installed at the front. 

Both vertical gear nuts should 
have cable attachment at bottom and 
facing inside of adjuster (Fig. 2). 

Front seat adjuster horizontal ac- 
tuator or upper and lower chan- 
nels: 

Removal and installation: 

1.—Remove front seat adjuster. 

2.—Remove screws securing hori- 
zontal actuator (Fig. 2) and remove 
actuator from seat adjuster. 

3.—Slide seat adjuster lower chan- 
nel from upper channel and, if re- 
quired, remove plastic shoes from 
lower channel track. (See Fig. 3.) 

4—To install, reverse removal 
procedure. If lower channel has 
been removed from upper channel, 
make sure all four plastic shoes are 
installed on lower track. Apply Lub- 
riplate or equivalent to track portion 
of upper channel and to teeth on 
lower channel. 

When installing horizontal actua- 
tor, adjust actuator so that drive 
gear is fully engaged with teeth on 
lower channel. When horizontal ac- 
tuator screws are tightened, there 
should be no free motion between 
upper and lower channels. 

Front seat adjuster electric motor 
or drive cable: 

Removal and installation: 








May: Windshields of Compacts 


Correct procedure for removing and replacing wind- 
shields of several compacts will be given, step by 
step, here next month by Technical Editor Lowery. 
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1.—Remove front seat assembly as 
previously described. 

2.—Remove motor support to seat 
frame attaching bolts. 

3.—Move motor assembly toward 
left side of seat sufficiently to dis- 
engage motor drive cable; then re- 
move motor from support assembly. 
Motor drive cable may be removed, 
if required, by removing cable end 
plate from transmission. 

4—To install, reverse 
procedure, making sure motor drive 
cable is properly engaged at both 
motor and transmission. 

Front seal adjuster horizontal and 
vertical drive cables: 

Removal and installation: 

1.—Remove front seat assembly 
from body with attached adjusters, 
motor and transmission and place 
upside down on a clean, protected 
surface. 

2—Detach both horizontal and 
vertical cables from seat adjuster. 

3.—Remove screws securing hori- 
zontal and vertical cable end plate 
on side of transmission from which 
cables are being removed and re- 
move cables from seat assembly; 
then disengage cables from end 
plate. 

4.—To install horizontal and verti- 
cal cables, reverse removal proce- 
dure. Make sure cables are installed 
to correct gear nuts (Fig. 1). 

Front seat adjuster transmission: 

Removal and installation: 

1—Remove front seat assembly 
from body with attached adjusters, 
motor and transmission and place 
upside down on a clean, protected 
surface. 

2.—Disconnect wire harness con- 
nector from transmission. (See Fig. 
a 

3.—Remove screws securing hori- 
zontal and vertical cable end plate 
on both sides of transmission and 
detach cables from transmission. 

4.—Remove transmission to sup- 
port attaching bolts; then disengage 


removal 
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transmission from motor drive cable 
and remove transmission from seat 
assembly. 
3.—To 
procedure. 

Disassembly and assembly: 

1.—Remove front seat adjuster 
transmission from seat assembly. 

2.—Remove screw securing ground 
strap to solenoid housing and screws 
securing transmission support to 
gear and solenoid housings. 

3.—Remove screws securing gear 
housing to the solenoid housing: 
then carefully separate housings and 
remove component parts of trans- 
mission assembly (Fig. 4). 

4.—To assemble transmission, re- 
verse removal procedure. Fig. 4 is 
an exploded view of disassembled 
transmission, showing parts in 
proper relationship for installation. 

Important: Prior to or during in- 
stallation, lubricate frictional sur- 
faces of driving gear, thrust washer, 
large gears, dog washers, gear shaft 
and solenoid plungers with Lubri- 
plate or equivalent. 

Ford (1961): 

This power seat is controlled by 
a single toggle switch which can be 
operated in four directions. The 
switch, mounted on the front seat 


install, reverse removal 


cushion left side shield and inde- 
pendent of the ignition switch, con- 
trols a single electric motor. 

When the switch is operated for 
vertical seat motion, the left sole- 
noid actuates the clutch and trans- 
mits power to the vertical screw. 
The seat is raised or lowered by two 
pivot arms at each side of the seat. 
The vertical motion is transmitted 
to the right seat track by a vertical 
equalizer bar (Fig. 5). 

When the switch is operated for 
fore-or-aft movement of the seat, 
the right solenoid actuates the 
clutch and couples the motor to the 
horizontal screw. The fore-and-aft 
motion is transmitted to the right 
seat track by the horizontal equal- 
izer bar. 

Trouble diagnosis: 

Fig. 6 shows a wiring diagram 
of the power seat electrical circuit. 
The following symptoms are some- 
times found in power seat failures. 
The battery must be fully charged 
before any checks are made. 

Seat will not operate: 

If the seat does not operate in any 
direction, the cause is likely to be 
an open circuit or power failure due 
to defective wiring, 30-amp circuit 
breaker, switch, relay or motor. 

1.—Connect a voltmeter or a test 
light between the outlet terminal of 
the 30-amp circuit breaker and 
ground. The circuit breaker is lo- 
cated on the starter relay. If there 
is no voltage available, replace the 
30-amp circuit breaker. 

2.—Disconnect the double wire 
connector under the center of the 
seat near the grounding screw (Fig 
6). Connect a voltmeter or test light 
between the red wire and ground. 
If no voltage is available, repair or 
replace the wire and/or connections 
to the 30-amp circuit breaker. 

3.—Disconnect the double con- 
nector at the seat control switch 
(Fig. 6). Connect a voltmeter or test 
light between the black-white stripe 


Fig. 5—Underside view of power seat (1961 Ford). 
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wire of the harness and ground. If 
no voltage is available, repair or re- 
place the wire. If voltage is avail- 
able, connect the double connector 
and disconnect the triple connector. 

With a voltmeter or test light, test 
each lead from the switch while the 
switch is operated. If no voltage is 
available at any of the wires, re- 
place the switch. 

4—Connect a voltmeter from the 
red-blue stripe wire terminal of the 
relay connector to ground. If no 
voltage is available, repair or re- 
place the wire. 

5.—If the switch operates prop- 
erly, disconnect the green wire at 
the motor. Connect a voltmeter be- 
tween the green lead of the relay 
and ground. If no voltage is avail- 
able when the switch is operated, 
replace the relay. 

6.—Disconnect the black wire at 
the motor. Ground the motor black 
wire and actuate the seat switch. 
If the motor runs, the black ground 
wire should be repaired or replaced. 
If the motor does not run, the motor 
is defective. 

Seat moves in one plane only: 

If the seat moves in one plane 
only, the cause is likely to be a de- 
fective solenoid, switch or wires 
from the switch to the solenoid. 

Actuate the seat switch and ob- 


serve the solenoids. If a solenoid is 
inoperative, connect a_ voltmeter 
from the solenoid lead to ground. 
If voltage is indicated when the 
switch is activated, replace the sole- 
noid. If no voltage is indicated, 
check for a defective wire or seat 
switch. 

Motor replacement: 

1.—Disconnect the wire connector 
from the seat regulator (Fig. 6) and 
the four wire connectors to the seat 
motor 

2.—Remove the power seat motor 
to housing retaining nuts. Remove 
the motor and rubber coupling from 
the housing. 

3.—Transfer the regulator 
control relay and the rubber coup- 
ling to the new motor. 

4.—Secure the motor to the seat 
mechanism housing with the retain- 
ing nuts. 

5.—Connect the wires (Fig. 6) and 
check the seat operation 

Solenoid replacement: 

A power seat with a defective 
solenoid can be moved into a con- 
venient working position by operat- 
ing the seat switch while manually 
actuating the yoke and clutch. 

1—Remove the seat regulator 
control solenoid to housing retain- 
ing screw. 

2.—Disconnect the wire connector 


seat 
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Fig. 6—Power seat wiring diagram (Ford). 


at the solenoid and slide the sole- 
noid from the solenoid shaft. 

3.—Connect the wire to the sole- 
noid, slide the solenoid onto the 
solenoid shaft, and install the sole- 
noid retaining screw. Be sure to con- 
nect the ground wire (black) to the 
solenoid, if it was removed. 

Power seat mechanism removal: 

1.—Remove the seat track to floor 
pan retaining bolts. Disconnect the 
double wire connector at the floor 
pan beneath the center of the seat 
assembly. Remove the seat assembly 
from the car. 

2.—Disconnect the seat switch 
wires at the left seat track. Remove 
the bolts retaining the seat tracks 
to the seat assembly and remove the 
seat track assembly. 

3.—Disconnect the wires at the re- 
lay, motor and solenoid. 

4——Remove the clevis pins 
taining the regulator to the seat 
track. Remove the shoulder bolts 
retaining the ball nut assemblies to 
the equalizer bar links and remove 
the regulator. 

Power seat 
bly: 

1.—Remove 
and coupling. 

2.—Remove both solenoids and 
shaft, the yoke pin and yoke, worm 

(Continued on page 90) 


re- 


mechanism disassem- 


the regulator motor 





j 

2 

3 
4 
3. 
6 
7 
8 
9 


Body Shop Owner or Foreman: You may want to place this on your bulletin board. 


ACCIDENTS DON'T HAPPEN 
THEY ARE CAUSED 
BE CAREFUL! 


SAFETY POINTERS FOR MECHANICS 


‘‘An Ounce of Prevention Is Worth a Pound of Cure”’ 











Never depend on jacks or chain hoists alone to support a car you have to work 
under. Block it. 

Use only electric extension lamps and portable electric tools with cords and fit- 
tings that are in good condition and grounded. 

Be sure your feet are clear of passing automobiles or moving machinery when 
you get under a car. 

Guard against carbon monoxide gas from the exhausts of running motors. 
See that there is proper ventilation. 

Do not have gasoline standing around in open containers. Use mineral spirits 
or other relatively safer preparation to clean parts. 


Never allow creepers to remain on floor when not in use. 


Don’t attempt to lift anything too heavy for you. Get help or use a hoist. 
Watch the wrenches and other tools you use. Keep them free of oil and in safe 
working condition. 

Keep a pair of safety goggles handy and wear them when doing any work in 
which eye protection is needed. 

Keep aisles and open spaces on floor free of tools and parts. 

Guard against flashes or explosions of gasoline vapors, anti-freeze solution 
vapors and hydrogen from storage batteries. Keep flames and sparks away. 
If your clothes become soaked with oil or gasoline, change them. Don’t take 
the risk of catching on fire. 

Never consider a job complete until you have checked to assure all lock wash- 
ers and cotter pins are in place. 

Never allow grease or oil to remain on the floor where you and others might 
slip on it and fall. 


Always keep a suitable fire extinguisher near and ready for use. 
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TEAR OUT ALONG THIS LINE 





easier to live with” 


says CLAUDE DANIELS, 


Lincoln-Mercury dealer, Augusta, Ga. 


“In 10 years of dealing with Commercial Credit, 
I have found the provisions of their Plan are 
easier to live with in all the day-to-day problems 
that confront an automobile dealer. Commercial 
Credit is quick and courteous in handling 
deals. They don’t cancel out collision and 
comprehensive insurance at the least scratch. 
And their national operation is a strong selling 
point with our customers. We find Commercial 
Credit sales training material very helpful and 
we offer bonuses to encourage our salesmen 


to sell more house plan deals.”” 





Commercial Credit 
serves successful dealers 


For complete information on how our service can help 
promote your success, call or write the Commercial Credit 
Corporation office nearest you. 




















1961 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 








MAKEIAND 
MODEL 


| 


pression Ratio 


at 
R. P.M. | 


Std. Wheelbase 

Rear 

No. Cylinders and 
Valve Arrangement | 
Taxable H. P. 

Piston Displace- 
Standard Com- 
Crankcase Cap. 
andl 


Front 


Iie to% 
ito 
ito 
1% to 4 





| V8I 3. 50x2.80 
V8I |4.125x4.3 
V8I |4. 1875x3. 64/56. 11|325@4400 |445@2400 |401 


BUICK Le Sabre. 
BUICK Invicta 
V8I |4.1875x3 64/56. 11 325@4400 |445@2400 |401 
| | 


| 





BUICK Special_ 39.2 155@4600 
54.45 250@4400 


220@ 2400 
384@ 2400 


215 
364 


56 
62 
62 
62 


56 
61 
61 
61 


8.8-1 
}10. 25-1 
10. 25-1 
10. 25-1 





BUICK Electra 
, 62 


CADILLAC 62 Sedan, 62 Coupe, 
Coupe de Ville, 62 Sedan de Ville, 
60 Fleetwood, Idorado and 

V8I |4x3.875 


Biarritz........ 
CADILLAC Fleetwood 75 V8I |4x3.875 


| 


—thy to —1% | 
—% to—1%! 


1+30’ to #30’ | 

1+30' to #30’ | 

| +30’ to 30’ 
4 to 4 


| 0# 30’ 
4 

B \% 
B \& 
B | & 


%to% 
gto 4 


%to\ 
| %to\% 


wBto\% 
toh 
% 
% 


| 
430@3100 |390 (10.5-1 


51.2 |325@4800 
'430@3100 |390 |10. 5-1 


51.2 |325@4800 


30.4 |135@4000 |217@2000 |235.5|8. 25-1 
48  |170@4200 |275@2200 |283 
$4.5 |250@4400 |355@2800 |348 
28.4 | 145 
48 |230@4800 |300@3000 |283 


F 
BE 











| ae 
3.56x3.94 | 
3.875x3 
4.125x3.25 
3.4375x2.6 
3.875x3 


CHEVROLET 6 6! 
CHEVROLET 8 (283 cu. in.) VBI 
CHEVROLET 8 (348 cu. in.) V8I 
CHEVROLET Corvair 6A 

CHEVROLET Corvette v8i 


CHRYSLER Newport. 
CHRYSLER Windsor 
CHRYSLER New Yorker__ 
CHRYSLER Imperial 


COMET (144.3 cu. in.) 
COMET (170 cu. in.) 


DE SOTO. 


DODGE Lancer. 
DODGE Dart 6 
DODGE Dart 8 
DODGE Polara 
FORD Fairlane 6_. 
FORD Fairlane 500 8 and 
Galaxie (292 cu. in.) 
FORD Fairlane 500 8 and 
Galaxie (352 cu. in.) 
FORD Fairlane 500 8 and 
Galaxie (390 cu. in.) 
FORD Falcon (170 cu. in.) 
FORD Thunderbird ; 
FORD Falcon (144.3 cu. in.) 


LINCOLN Continental 


ig to 
| \% to 
0 
V8I |4. 12x3. 38 
V8I |4. 25x3. 38 
V8I |4.18x3.75 
V8I |4. 18x3.75 








265@4400 |380@2400 
305@4600 |410@2400 
350@4600 |470@2800 
350@4600 |470@2800 
|1134@2000 
156@ 2400 


380@ 2400 


101@4400 |155@2400 
145@4000 |215@2800 
230@4400 |340@2400 
265@4400 | 380@2400 


361 
383 
413 
413 


\144. 
j170 











Oto ’%e 


6I 
0Otokeh% | 


61 
vsi |4.12x3. 38 


3.5x2.5 
3. 5x2.94 


85@4200 
101@4400 


w 


w 

















" | 
o1_|s9.7 265@4400 |361 
56 |55.5 
61.5 |60.1 
61.5 |60.2 


61.5 |60.2 











61 |3.4x3.125 
61 |3.4x4.125 
VSI |3.91x3.31 
V8I |4.12x3. 38 


170 
225 
|318 
|361 


106.5 
118 
118 








31.54|135@4000 |200@2000 \% tol % to} 


45 
51. 


3.62x3.6 
3.75x3.3 


6I 
VsI 


wn o| uneae wn 


175@4200 |279@2200 \ tol \% to 


V8I |4x3.5 336@ 2400 Ytol \% to 
VsI 
6 

vsi 


6I 


220@4400 





\%tol 
42h 
0to +1 


\% to 
\% to 


6% to 


4.05x3.78 
3. 5x2.94 
4.05x3.78 
|3-5x2.5 


428@ 2800 
156@2400 [170 
427@2800 | 390 
}138@2000 |144.3 


0 to 45° 


119 61 390 
109.5 |55 
113 61 
109.5 |55 


52. 49|300@4600 
29.4 |101@4400 
52. 49) 300@4600 
29.4 | 85@4200 














|.063 


an | 
V8I |4.3x4.7 159. 17|300@4100 |465@2000 |430 


Hales | El 


123 62.1 











MERCURY Meteor 600 61 |3.62x3.6 |31.54|135@4000 |200@2000 |223 +\% to +1 


MERCURY Meteor 800 and 
Monterey (292 cu. in.) V8I |3.75x3.3 [45 |175@4200 |279@2200 |292 
MERCURY Meteor 800 and | 
Monterey (352 cu. in.) } V8I} 4x3.5 51.2 |220@4400 |336@2400 |352 | 8.9-1 19.5 
MERCURY Meteor 800 and | 
Monterey (390 cu. in.) ] V8I |4.05x3.78 {52.5 |300@4600 |427@2800 | 390 9.6-1 5 t 
V8I |3.5x2.8 39.2 
V8I |4.125x3. 687/54 
V8I \4.125x3. 687/54 


V8I |4.125x3. 687/54 





8.8-1 +\% to +1 


to +1 





+ \% 











19.5 +% to +1 




















155@4800 |210@3200 4-3 
250@4200 |405@2400 | 394 8.75-1 
325@4600 |435@2800 |394 /|10-1 
325@4600 |435@2800 (394 |10-1 


8.75-1) 16 | 11 
20 19% | 
20 | 19% 
| 20 | 19% 


56 
61 
61 
61 


215 4 
to +% 
to +% 


—\to+% 


OLDSMOBILE F85.. 
OLDSMOBILE 88_ 
OLDSMOBILE Super 88 
OLDSMOBILE 98_ 


PLYMOUTH 6 Savoy, Belvedere 
and = 
PLYMOUTH 8 Savoy, Belvedere 


and uy 
PLYMOUTH Super Fury 8. 
PLYMOUTH Valiant 


PONTIAC Catalina and Ventura 
PONTIAC Star Chief and Bonneville 
PONTIAC Tempest 4 

PONTIAC Tempest 8- 





—% 
—iy 





| 8.2-1 


118 |60.9 |59.6 | 61 |3.4x4.125 [27.7 |145@4000 |215@2800 |225 20 | 13 
| | 


20 
20 
11 


| 20 
20 
13 


| 

91x3.31 [48.9 |230@4400 |340@2400 |318 

91x3.31 [48.9 |260@4400 |345@2800 |318 

4x3.125 | 101@4400 |155@2400 |170 
| 


60.9 |59.6 |V8I|3 
60.9 |59.6 |V8I\3 
56 |55.5 | 6 |3 


118 
118 
106.5 





12 | 25 | 18% 4 

18 | 25 | 18% 1%+% 9 

4 |15.5| 11.6 |—1.40’ to®4/+0.8 ‘to #4 
4 |15.5| 11.6 |—1.40’ to =4\+0.8to#\% 


162.5 |62.5 |V8I\4 
}62.5 |62.5 |V8I\4 


389 8.6-1 
329 8.6-1 
194.5) 8.6-1 
8.8-1 


06x3.75 [52.8 |215@3600 |390@2000 gle 
06x3.75 |52.8 |235@3600 |402@2000 
56.8 |56.8 | 4I |4.6x3.75 [26.4 |100@3800 |190@2000 
|56-8 |56.8 |V8I|3.5x2.8 [39.2 |155@4600 |220@2400 |215 
=e ae 


| 


119 
123 














D 0 Pri 


RAMBLER American—De Luxe and) 


Super. 
RAMBLER American Custom_. . 
RAMBLER 6 


125x4.25 |23.44| 90@3800 
125x4.25 |23.44|125@4200 
125x4.25 |23.44|/127@4200 


20 | 20 
20 | 20 
20 | 20 


160@ 1600 
180@ 1600 
180@ 1600 


195.6 
195.6 
195.6 


il 
0 Pri 
0 Prf 


y to 


% to 


10 D 
9% E 


0 Prf 

0 Prf 
Oto +1 
Oto +1 
0to +% 


'y to 
iy to 


58.75|59.12/V8I |3.5x3.25  |39.2 |200@4900 
75|59.12|V8I |4x3. 25 151.2 |250@4700 


245@2500 
340@ 2600 


250 
327 


20 | 20 | 19 E 
22 | 20 | 18 
18 | 18 
5 | 18 | 18 
| 18] 18 | 


RAMBLER 8 
RAMBLER Ambassador 
STUDEBAKER Lark 6. 
STUDEBAKER Lark 8 
STUDEBAKER Hawk Coupe 








° 56.56) 61 3x4 
37 |56.56 V8I |3.56x3. 25 
7 56. 56| V8I |3.56x3.62 


+34 0 Prf 
= 4 0 Pri 
—1% to—3 


21.6 |112@4500 |154@2000 169.6 
40.6 |180@4500 260@2800 |259.2 
40.6 |210@4500 |300@2800 |289 


% to 

% to 

to % 
| 


11 
17 
17 





ABBREVIATIONS 


I—Valve-in-head 
L—t-head. 
Prt.—Preferred. 


D—Manual steering +4 Prt. 
Power steering +2 Prf. 

&—Manual steering +4 Pri. 
Power steering +1 Prf. 

F—Left +3 to %, right +% to 


A—Horizontally opposed. 
B—teft +, right +. 
C—Power steering +% 4. 


Manual +. 
vw. 








SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Why AirCon 


99 


"Freon 12 Refrigerant 
is better in4 major ways 


D Eliminates Guesswork 


Every can of AirCon “Freon” 12 is pre-measured at the 


1 Easier, More Convenient to Use 


AirCon’s precision packaged “Freon’’ 12 in disposable, 
15-ounce containers represents the faster, more profitable 
way to service auto air conditioners. This convenient con- 
tainer once and fer all does away with hard-to-handle tanks, 
faulty scales and the inaccuracy of sight glasses that never 
tell you ‘when’. 


With AirCon “‘Freon’’ 12 in cans there are never any de- 
posits, left overs or loss of profits. 


100% Pure — Not a Trace 


of Contamination 


As an auto air conditioning service man you know how 
important cleanliness is. Allstadt Mfg. Co., marketer of Air- 
Con “Freon” 12, is not an aersol loader for insecticides, hair 
sprays or other products. Pure, 100°, pure, “Freon” 12 is 
the only product that is allowed to pass through our sur- 


factory to exactly 15 ounces. This means your profits are 
always protected because you know exactly the amount of 
AirCon “Freon” you are using. There is never any guessing 
about what to charge the customer. You know because you 
have the empty cans to prove it. 


Start protecting your profits now with the convenient 
AirCon can today! 


4, Available at Your Near-by 


Jobber 


AirCon ‘“‘Freon’’ 12 is as near and convenient as your 
near-by automotive parts wholesaler. Just by calling your 
jobber you can order any quantity of AirCon “Freon” 12 
along with other parts and supplies. 


When you get it from your jobber there’s no need to 


lly cl kagi § 
gically cleaned packaging machines worry of wait on delivery! 


..- AirCon Refrigerant Oil, Too! 


Also available at your jobber is this handy, 30-ounce container of Type 300 Air- 
Con Refrigerant Oil. Used in all makes of auto air conditioner compressors, AirCon 
Refrigerant Oil is packaged under the same rigid specifications used for AirCon 


“Freon” 12. 





Allstadt Mfg. Co. is the largest exclusive packager of “Freon” 12 in the world. “Freon” 12 


and Refrigerant Oil are the company’s only business. For guaranteed quality and purity, ask 
your jobber for the products bearing the familiar AirCon label. It's your assurance of the best! 


ALLSTADT MFG. CO. 


2004 Wall Street — Dallas, Texas 
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MAKE AND 
MODEL 


BUICK Special 


BUICK Le Sabre 
BUICK Invicta and Electra 


CADILLAC (All Models) 


CHEVROLET 6 

CHEVROLET V-8 (283 cu. in. 
CHEVROLET V-8 (348 cu. in. 
CHEVROLET Corvair 

CHEVROLET Corvette 

CHRYSLER Newport 

CHRYSLER Windsor 

CHRYSLER New Yorker and Imperial 


COMET (144.3 cu. in.) 
COMET (170 cu. in.) 


DE SOTO. 

DODGE Lancer 
DODGE Dart 6 
DODGE Dart 8 
DODGE Polara 


FORD Fairlane 6 
FORD Fairlane 500 8 and 
Galaxie (292 cu. in. 
FORD Fairlane 500 8 and 
Galaxie (352 cu. in.) 
FORD Fairlane 500 8 and 
Galaxie (390 cu. in.) 
FORD Faicon (144.3 cu. in. 
FORD Falcon (170 cu. in. 
FORD Thunderbird 
LINCOLN Continental 


MERCURY Meteor 600 
MERCURY Meteor 800 and 
Monterey (292 cu. in. 
MERCURY (352 cu. in. 
MERCURY (390 cu. in. 
OLDSMOBILE F85 
OLDSMOBILE Dynamic 88 
OLDSMOBILE Super 88 and 98 


PLYMOUTH 6 Savoy, Belvedere 


and ot 
PLYMOUTH 8 Savoy, Belvedere 
and awd 
PLYMOUTH Super Fury 
PLYMOUTH Valiant 
PONTIAC Catalina and Ventura 
PONTIAC Star Chief and Bonneville 
PONTIAC Tempest 4 
PONTIAC Tempest 8 


RAMBLER American De Luxe and Super 
RAMBLER American Custom 
RAMBLER 6 De Luxe and Super 
RAMBLER 8 De Luxe, Super 

and Custom 
RAMBLER Ambassador 
STUDEBAKER Lark 6 
STUDEBAKER Lark 8 and Hawk Coupe 


Powerglide 20@3600 
Super Turbo 24@4800. 


Automatic transmission 


Automatic. 
Super Turbo 23@15.2’ 


b—Powerglide 23@16.2° 
btc—Before top center. 

C—2°btde manual, 6°btdc automatic 

c—Super Turbo air 54btc 


a 


Au 
Aut 


14-19 
14-19 


24-28 


14-16 
14-16 
14-16 
24 
24-26 
14-16 


r¢ 


24-28 
14-16 
14-16 
14-16 


13-18 
16 
16 


17-23 
14-19 
14-19 
17-23 


16 


16 
16 


14-19 
14-19 


1961 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


Contact Arm 


9 
Degrees) 
Timing Mark 


Spring Tension 


(Ozs.) 
Timin 
Location 


{ 
\ 


Ignition 


7.5@ VD 
1050rpm 
12@400 
12@400 


30-35 


| 30-35 
30-35 


VD 
VD 





35-38 
26-28% 


26 


28% 
26-28% 
35-38 
35 
26-2 


35 


26 
26 
26 


28 32, | ~=«+19-23 


28-32 
28-32 


40-45 
7-32 
27-32 
40-45 
302 
Oe? 


28-35 


28-32 
28-32 


19-23 | 


VD 
FW 
VD 
VD 
CsP 
VD 

10bt« 

10btc 


5@480 


Sbte 
4btc 
8btc 
4btc 
4btc 


35 


32-36 


32-36 


35 


10bte 
5,2. Sbtc 
5|2.5btc 
Sbtced | CsP 
10btc CsP 


35 
35 
35 
35 


17-20 |10@500 | VD 32-36 


| 
17-20 |10@500 | VD 32-36 


17-20 | 6@500 | VP 
VD 
CsP 

| CsP 
VD 


32-36 
32-36 
32-36 


17-20 
17-20 
17-20 


6@500 
C 
4btc 
6@500 


10@500 | VD 


| 
10@500 | VD 32 
| 6@500 | VD 32 
6@500 | VD 32-3 
Sbtc CsP 
S5bte VD 
Sbtc VD 


| 
19-23 | 


25bte | CsP 
Sbtce | CsP 

10btc CsP 
5 2. 5btc CsP 
CsP 
CsP 
CsP 
VD 


6btc 
6btc 
6btc 
5btc 


33 
33 
30- 


43-37 


3btc 
&btc 
&btc 33 
tdcg 
tdcg 

VD 

VD 


33-38 
33-38 


2btc 
4btc 


ELECTRICAL TUNE-UP 


Spark Plug 
Gap (.0) 


32-36 | 


| 
| 


x 


FUEL SYSTEM | 


(Max. Centrif. 
(Degrees) 
Intake (.0) 


(Lbs.) 


Spark Advance 


Fuel Pressure 
Tappet Clearance 


17@2100 17.5@16”" 40N RP 4%-5% | Au | Au 
| 


70N | RP-St 
70N | RP-Ca 


17.5@18" 
17.5@18”" 


22@3800 Au 


22@3800 


Au 
Au 


j_————— 
| 


50% 





70N 
53N 
53N 


12@20”" RPCa Au 
chee | 
RP Aut 
RP-Ca 
RP-Ca 
RP 
Ca 


Au 


9@ 2000 





10@1400 
28@3750 
24@4600 
32@36004a 
28@37 00 


22@15 
15@15 
15@15 61N 
23@15.26 | 3SN 
15@15.5° 5S3N 


Aut 
Aut 
Aut 
| Aut 
Aut 


5 
> 
5 
2 


22@15”" 
22@15" 
22@15”° 


24@4100 
24@4100 
21@4600 
F 28@5 
F 19. 8@3”" 


Ho 
Ho 


40N 
40N 


35 


24@4100 26@16" 60N St 


Ca 
Ca 
St 


25@14.5° 
20.6@12° 
30@17° 
26@16" 


SON 
SON 
50N 
60N 


27@3850 
25@4400 
25@46002 
24@4100 


F 26@8.3"h | 55N| Ho 
| | 
23@4000 25@19"°h 55N Ford 


| 6SN Ford 
| 
65N 
40N 
| 40N 
| 6SN 


23@4000 25@16"h 
Ford 
Ho 
Ho 
Ford 


15@17°h 
28@5.35"h 
2444@3"h 
15@17" 


23@ 

F 
0@0’" 

23(@4000 


4000 


22@18” 


30 400 La 


F 26@8. 3° Ho 


Ford | 
Ford 
Ford 


RP 


25@19° 
25@16”" 
15@17" 


2344000 
26@4000 
23@4000 


444-5 | 
14-5q | 
444-5% 

5% 
5 
5-6 


25@16" 
234%4@21" 
23 4@21" 


26@4200 
26@4400 
26@4400 


4 


25@4400 20.6@12" | SON 4-5 
| SoN 
SON 
SON 


20@4600 
19@4400 
26@3850 


30@17°" 4-5 
23@13.2° 4-5 } 
25@14.5° 4-5 


20@15’° 
20@17° 
20@15" 

16@15.7° 


22@ 3600 
20@ 2850 
22@3750 
28@3700 
14@4000 
22@4000 
22@4200 


Sy%-6% 

54614 
4-5\% 
4-5% 


11@11” 
22@16.5° 
22@16.5° 


4-5 
Sf 4-5 
45N Ca-Ho 4-5 
Ho 
Ho 


36@3800 
36@ 3800 
26@ 1800 
26@2200 


50N 
60N 


20@15° 
20@15" 
— -_ 
16@13”" | SON Ca 
18@13’ | SON St 


ABBREVIATIONS 


Ca—Carter 
CsP—Crankshaft pulley 


d—Manual trans. 5btc 
Auto. trans. 10btc 


e—Manual trans. 5btc 
Auto. trans. 10btc 


F—Non centrifugal 

f—Auto. trans. 30° 
FW—Flywheel 

g—Auto. trans. 5btc. 


h—Automatic transmission 
Ho—Holley 

J—23-25. 

K—50 or 60N 

t—25-27. 

N—Negative 
RP—Rochester Products 
St.—Stromberg. 
VO—Vibration damper 

x—Auto. trans. 20@4600 
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29btc 


si bte 
33 bt« 


39bt< 


16bt« 

18btc 
184bt« 

43bt« 
124btc 


1Sbt« 
1Sbt« 
1Sbt« 


1Sbtc 
1Sbt« 


13btc 


Sbtc 
Sbt« 
17 bt« 
iSbte 


23bte« 
12bt« 
22btc 


26bt« 
1Sbt« 
1Sbt« 
6bt« 


22bt« 


23bt« 


12bt« 
22bt« 
26bt« 


22bt« 
l4btc 
libte 


8bt« 


17bt« 
13bt« 
8bt« 


l4bt« 
14btc 
14bt« 
29btc 


10bt« 
124ebtc 
12}obtc 


12}ebte 
12ebtc 
1Sbtc 
libte 





LET'S TALK 


asout PRICE CUTTING 


AND ANTI-FREEZE... 


Are “‘do-iteyourself’’ sales to blame 
for price cutting?...What’s behind the 
‘‘do-it-yourself’’ trend?...Can an 
anti-freeze manufacturer prevent price 
cutting ?... How can dealers protect their 
profits?...What is the biggest anti-freeze 
brand doing for the dealer? 


The makers of “PrestoNe” brand Anti-Freeze want 
to give you some answers to these questions. 

All talk about pricing must start with this fact — 
there has been a revolutionary change in motorists’ 
buying habits since 1950! In 1950, only 5% of the 
motorists installed their own anti-freeze. Today, that 
figure seems to be leveling off somewhere under 50%. 
Yet never has “PresTone”’ brand (or any other major 
brand) advertised to encourage “do-it-yourself” sales. 
In fact, “PresTONE” brand has spent hundreds of 
thousands of dollars over the years to advertise the 
importance of the Service that goes with installation 
by the dealer. 


Why do so many motorists install 

their own anti-freeze? 
Today, “do-it-yourself” is almost a way of life in the 
U.S.A. And many motorists have the idea that 
“dumping in” anti-freeze is all it takes to winterize a 
car in spite of our powerful advertising to the con- 
trary. Often, it’s the service dealer who’s responsible 
for this—the dealer who fails to give proper service — 
especially after freezing weather hits and installations 
are “rush” jobs. Incidentally, it’s most important that 
a dealer giving proper service let his customers know 
about this service. 

At first, over-the-counter marketers sold only pri- 
vate brands. But, in time, they began to feature those 
that are well-known and highly advertised. And, since 
“PrRESTONE” brand is the best-selling anti-freeze, these 
marketers go out of their way to feature it and to 
advertise it. 


Why is there price cutting in some areas? 
Many highly competitive over-the-counter retailers 
shave their profits to get larger volume. Others will 
even lose money on well-known brands to draw cus- 
tomers into their stores. 


UNION 
CARBIDE 
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Can “Prestone" brand stop price cutting? 


“PRESTONE” brand has obtained hundreds of injunc- 
tions against cut-rate retail organizations prohibiting 
them from selling below minimum retail prices estab- 
lished under fair trade laws. But this is only possible 
in states having effective fair trade laws. In other 
states, a manufacturer is prohibited by law from es- 
tablishing minimum retail prices. 


How can service dealers recover 
their anti-freeze profits? 


Sell Service, and sell it Early! The more you push 
service, the less competition you'll find from the re- 
tailers who do not provide service. The more service 
you Sell, the more profits you’ll make on related items 
such as thermostats, hoses and pressure caps, etc. 


What will “Prestone" brand do to 
support service dealers? 


“PrESTONE” brand will continue to sell the need for 
proper servicing. You’ll see powerful advertising, in- 
cluding Nation-Wide TV Commercials, featuring you, 
the dealer who provides service. ““PRESTONE” brand 
spends a tremendous amount of money for this kind 
of dealer-support! 


Let's talk about service? 
You don’t have to cut prices to sell anti-freeze! Thou- 
sands and thousands of dealers have improved their 
anti-freeze business without cutting prices. They did 
it by selling service. 

First, tell your customers of the vital winter servic- 
ing their cars really need. Then, explain the danger of 
merely “freshening up” anti-freeze. Never fai! to point 
out the troubles that can be caused by poor winter- 
izing. 

Remind your customers that proper draining of the 
cooling system is important...and that you have the 
equipment to do it properly. 

Start early... but be sure to make it easy for cus- 
tomers by giving them the brand they ask for. You can 
and will lose sales by fighting your customers’ prefer- 
ences...and this is something the over-the-counter 
marketers never do. You can win back the discount 
shopper and the “do-it-yourself”? motorist because 
you — the service dealer —are not only in a position to 
attach the famous “PRESTONE” brand Green Tag... 
but you can also give your customer the Service the 
Green Tag calls for. 


Prestone” and “‘Union Carbide’ are registered trade-marks for products of 


UNION CARBIDE CONSUMER PRODUCTS COMPANY : oivision of Union Carbide Corporation * 270 Park Avenue, New York 17, N.Y. 
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CHEMBOND 


— Ip ae Ye FoR THELESS TIRES ATCHE 


HANDY DISPENSING CABINET FILLED 
WITH CHEMICAL REPAIR ASSORTMENT 


Ideal workbench dispensing cabinet filled with complete needs to 
make “life of the tire” repairs. Conveniently compact, prevents waste 
and keeps all contents clean and immediately available. Fully stocked: 
200 assorted patches, /2 pt. CHEMBOND Cement, one buffer-stitcher. 


CHEMBOND PATCHES ACTUALLY 
FLOW INTO THE INJURY! 


CORD FABRIC 


i CROSS SECTION 
Dy SHOWING 
PATCH LOW 
ASTER ACTUAL 
WHEEL ON CAR 
bh TEST RUN 


N 


The live rubber flows naturally into the nent bond when applied either hot or cold 
injured area (above), sealing out dirt and to tubeless tires or tubes. Patch edges are 


moisture to protect the cord fabric. Perma- extremely feathered. CAME 
H.B. EGAN ~ MANUFACTURING COMPANY /7.4-“2. 
Ate 


MUSKOGEE, OKLAHOMA TORONTO, CANADA 


ERR oe. OUP IT. 
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St. Louis Ford dealers on hand to take 
delivery of the first 50 Fords pro- 
duced at Ford Motor Co.'s Hazlewood 
Assembly plant since 1943 included 
(I, to r.): Jack Heutel of Sunset Auto 
Co.; George Pappas of George Pap- 
pas Ford Center; B. E. Hohit of B. E. 
Hohit, Inc.; Ray Crocker of Suburban 
Motors, Inc.; Dave Riesmeyer of Ries- 
meyer Ford; Frank E, Wilde, St. Louis 
plant manager; Tom Costello of Cos- 
tello-Kunze Ford, Inc.; Fred Baier of 
Mendenhall Motor Co.; Willis Brod- 
head of Brodhead Motor Co.; Guy 
Hamiton, Jr., Ford Division’s St. Louis 
district sales manager; Vincent Mc- 
Mahon of McMahon Ford Co.; Ken 
Bender of Patterson Ford; Lowell Sut- 
ton of Sutton Ford, Inc.; Bill Kribs of 
Kribs Ford, Inc.; Adolph Roeper of 
Roeper Ford, Inc., and Al Monte and 
Ed Stivers of Stivers Auto Sales, Inc. 
The plant has switched from Mercury 
to standard-size Fords. 


GM Doubles Allowance 
On School Loan Cars 


ENERAL Motors will double the al- 

lowance given its dealers who 
lend cars to high schools for driver 
training programs, President John F. 
Gordon announced. 

The allowance, to be granted retro- 
active to the start of the 1960-61 
school year, will be $250. It has been 
$125 since GM pioneered the plan in 
1955. The action was taken, Gordon 
said, to encourage maximum dealer 
participation in the program and in 
recognition of the increased costs in- 
curred by dealers lending cars for 
this purpose. 

Under terms of the plan, a dealer 
receives the allowance from the cor- 
poration for each new Buick, Olds- 
mobile, Pontiac or Chevrolet lent to 
schools for driver training. A fur- 
ther requirement is that cars must 
be equipped with two approved-type 
front seat belts, dealer-installed at 
factory expense. 

GM’s contribution to the program 
during the 1959-60 school year to- 
taled nearly $500,000 on almost 4,000 
cars. Since 1955, allowances have to- 
taled $2,697,500 on 21,580 cars. 
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STAY AHEAD OF THE 


RACK 
UP 
> Ea . 
: PROFITS 





TURN Lil PAGE 


n how to put n vey in your side pocket 








MAINTAIN LIKE-NEW POWER AND 
PERFORMANCE? 


Chemically smooths and seals 
roughened engine parts and 
holds wear to an absolute 
minimum 


UPPER CYLINDER PROTECTION? 
Lubricates top cylinder area 


even at combustion tempera- 


tures. Stops excessive top 
ring wear and guards against 
carbon build-up 


POWER STEERING SQUEAL? 
GEARS NOISY? 

Ends power steering noise 
Mixed with lubricants, eases 
manual shifting and reduces 
gear howl in manual transmis 
sions and differentials 


sora, 
RICTION 
PROOFING 


PPER CYLINDEF 





STICKING VALVES? SLUGGISH 
ENGINES? 

Guaranteed to free sticking 
valves and re-power engines 
within minutes or customer 
gets money back 


LEAKY RADIATOR? WATER PUMP 
NEED LUBRICATING? 

Complete cooling system pro 
tection. Seals and prevents 
radiator leaks. Prevents and 
removes scale and rust. Lubri 
cates water pump. Works in 
all coolants including anti 
freezes and hard water 


DIRTY, SLUGGISH ENGINE? 
Flushes: engines in 35 minutes 
Quick, easy way to remove 
sludge, gum and dirt without 
dismantling engine 


> be 


ENGINE 
TUNE-UP 


VALVES o0e yet 


3] 


. 

RADIATOR 

ADDITIVE 
. * 


LAGE 


00" PRO0r, 
” 


PS DIRT DAMAGE 
POWERS SLUGGISH ENGINE 








WITH 


SMOKING TOO MUCH? BURNING 
TOO MUCH OIL? 

Reduce oil burning and ex 
haust smoking fast with the 
first easy-to-pour produ 

its kind! 


DIRTY CARBURETOR? 

Clean it quickly and inexpen 
sively without dismantling 
Blasts away upper cylinder car 
bon while cleaning carburetors 


CONTAMINATED FUEL SYSTEM? 
Absorbs water. Cleans fuel 
tank and lines. Protects entire 
fuel system from rust and 
corrosion 


CARBON 
BLASTER 


CLEAmER 





LEAKY AUTOMATIC 
TRANSMISSION? 


| TRANSMISSION 
» STOP-LEAK 
. * 


AUTOMATIC 
TRANS MIS 


PROTECT AUTOMATIC 
TRANSMISSION, PREVENT LEAKS? 
Ma ntains 

mission per ance j 
tions seals to prevent leaks 


RUSTED NUTS, BOLTS? DRY 
RUBBER? 

s anything rusted. Stops 
squeaks in springs. Lubricates 
and restores life to rubber 
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WYNN-SURE Your Car 


with WYNN’S FRICTION PROOFING products 


FREE! GET WYNN'S 
LUBE CHART FOR 
YOUR WALL! 


Shows you when and where 
to use each Wynn Product! 





WYWNN’'S FRICTION PROOFING PRODUCTS STOP EXISTING TROUBLES PREVENT FUTURE TROUBLES! 


AND LOOK AT THIS BIG NEWS! 


@ January 2 THE SUGAR BOWL, NBC-TV 
@ March 18 NATIONAL INVITATION BASKETBALL TOURNAMENT, NBC-TV 


Mi OST DRA Mi ATIC @ March 25 .. . NATIONAL INVITATION BASKETBALL TOURNAMENT, NBC-TV 
@ May 6 THE KENTUCKY DERBY, CBS-TV 


@ May 20 THE PREAKNESS, CBS-TV 


ADVERTISING ® June 3 THE BELMONT STAKES. CBS-TV 
AND MORE SUPER SPORT SPECTACULARS ON THE WAY 
| N H ISTO RY . PLU®S heavy concentration on NBC Radio's famed MONITOR- 
| and high-frequency radio spots in major markets. 


EXCITING ADVERTISING CREATING NEW CUSTOMERS 
FOR EVERY WYNN’S PRODUCT 








FRICTION 
PROOFING 





SAT MAR it 


THE ENTIRE WYNN'S LINE! \__ D wat rv ii at 


a a a ae a a a 
» ae Saree 


eee BE SURE TO STOCK, DISPLAY—AND SELL- 





= ~ » ~ cal = ~ 
eee 
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Better products, faster from your National Seal jobber: 


25 new 


The number of standard sized and new compact 
U. S. cars has risen to twenty-five different 
models, and National Oil Seals are original 
equipment on all these 1961 cars. Why have 
these automobile makers chosen National? Be- 
cause they’ve found that National Oil Seals do 
a better job of protecting bearings and brakes 


ae ._ 





makes rely on 1 name. . . NATIONAL 


from lubricant damage. And this is a good 
reason why you should replace pulled seals 
with new National seals. You'll be giving your 
customers the finest protection possible. 

Ask your jobber about National Oil Seal 
service stocks to help make selling and servicing 
faster and more profitable for you. 


n‘vass~nvan OIL SEALS 


FEDERAL-MOGUL SERVICE 
DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. + DETROIT 13, MICHIGAN 
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you get 
your 
Chevy parts at your 
Chevrolet 
M@ dealer's 
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P.D.Q. means Parts Delivered Quick—and that’s what happens when you put in an order with your 
Chevrolet dealer. He knows how to move fast on both parts he has on hand and those he must order. 
Besides stocking a wide range of Chevrolet car and truck parts, Chevy dealers are backed by 41 strategi- 
cally located factory warehouses. (Another benefit for your business: By making your Chevrolet dealer 
your partner in service, you and your customers have the assurance of the reliability genuine Chevrolet 
narts are so famous for.) All of which means you'll give your customers consistently faster, better service 
to keep 'em happy and coming back. The next time you need parts for a Chevrolet, call GM 
your Chevy dealer. He's ready, willing and able to serve you. ... Chevrolet Division of General 
Motors, Detroit 2, Michigan. 


GENUINE 
PARTS 


there’s no business like Chevrolet business ... make your Chevy dealer your partner in service! 
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Readers are invited to contribute to— SHOP T 





SUMP’N FOR ‘“‘TIRED BLOOD”’ 


Lynchburg, Tenn. 
Dear Mr. Editor: 

As you know, there are no sassa- 
fras trees on your Plot No. 5073 
[one square foot at the Jack Daniel 
distillery], so we are sending you 
some of our roots. 


We thought you might have trou- 
ble locating sassafras in Atlanta and 
we certainly wouldn’t want you to 
get caught without sassafras tea 
when time comes to “clean out your 
blood.” 

It may be, Mr. Editor, that you 
rely on Warren County molasses or 
tender young poke sallet shoots as 





IDEAL HAS A HITCH 
TO FIT YOUR MARKET 


it's sound business to sell trailer hitch equip 
ment engineered to do a specific task. It's 
‘‘Ideal’’ to do business with a factory who has 
over 30 years of experience and an estab 
lished reputation for quality. 


TAILOR-MADE or UNIVERSAL? 


"ih, al Eig By 
LAL mag. i) wee Tle i 
+ wa, y 


Sa 


No. 505 Display Assortment 
Sells balis on sight. Color- 
ful, self-contained unit 


IDEAL MFG. CO. 
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No. 507 Salesmaster Display 
Puts merchandise up where 
it belongs. Eye-catching. 


Ideal Oskaloosa, lowa 





A column of informal 

comments about the 

automotive trade and 
its problems. 





a springtime elixir. But down here 
in Moore County we agree with the 
old settlers that there’s just noth- 
ing like sassafras tea for thinning 
out the blood to fight off the com- 
ing springtime lethargy. 

Whether you believe in making 
sassafras tea by the short boil 
method (one stick in one pint cold 
water, brought to a boil and boiled 
only two or three minutes), Mr. 
Editor, or agree with Herb Fan- 
ning’s grandmother that the best 
tea is made from the root after it 
has been boiled a couple of times 
(leave the root in the pot and add 
a new stick each day and boil a 
little longer each time), we know 
you'll keep the teapot at the boil 
now that you have a supply of 
fresh-dug Tennessee sassafras 

D. E. Motiow, 
Secretary, 
Tennessee Squire Association 

And just what more, pray tell, 
could you expect a dear friend to 
do for one as spring returns to the 
South? 


“EDSEL’”’ IS A BARBER 


Guess the name of the barber who 
runs the shop in the luxurious Ford 
Motor Co. building in Dearborn 
where the top brass have their of- 
fices? It’s Edsel. 

Incidentally, hair cuts are by ap- 
pointment (at $1 plus a recommend- 


Address any comments to: Southern 
Automotive Journal, 1760 Peach- 
free Road, N.W., Atlanta 9, Ga. 
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1911 CASE 


Originally manufactured 
in Muncie, Indiana 


New car or antique, the fastest way to turn out top-notch two-tone or overall paint jobs is 
with ‘“‘SCOTCH”’ Brand Masking Tape. It goes on easier and sticks at a touch. Excellent 
adhesive qualities prevent paint from creeping under, give a sharp, clean separation every 
time. And you can depend on ‘‘SCOTCH” Brand Masking Tape to strip 

off clean and leave no jagged edge or messy adhesive residue. Order a 

stock now from your 3M supplier for better painting results. 

3M AUTOMOTIVE PRODUCTS GIVE THE 


RIGHT START TO A PERFECT FINISH. 


E> Miienesora Miaine AnD Myanvracrurine COMPANY 





ed tip of a buck about every second 
or third trip). The shop is reserved 
for the executives. 


POSTHUMOUS BOUQUET 


Florence, Ala. 
Gentlemen: 

I want to inform you of the death 
of Mr. Foster on Jan. 1, 1961. He’d 
been retired for over a year but still 
enjoyed your journal. 

During the years he received the 
JOURNAL he used many hints and 


suggestions from it and really en- 
joyed going through it again and 
again. 
I’m sure he would like for me 
to thank you. 
Mrs. FRANK J. FOSTER, 
Route 5 


OVER AND UP 


A small foreign car won a battle 
recently with a high wind, only to go 
up seconds later in flames. 

It happened this way: 





Sell your customers a complete changeover for smoother, 
cooler summer driving. Replace high-temperature thermo- 
stats with leak-proof, low-temp Summerstats by Autostat®. 
Exclusive “Power-Pill’” sleeve-stat construction is self-clean- 
ing, gives maximum flow for a cooler-running engine. Change 
that stat ... for a high money-per-minute profit that’s hard 


to beat! 


Robertshaw-Fulton Controls Co. 
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FULTON 
SYLPHON 
DIVISION 


Knoxville 1, Tennessee 


MR CONTROLS 





The car’s owner, Mrs. Carol Auten 
Franklin of Denison, Texas, was 
driving along Highway 75 when she 
attempted to turn off on a dirt road. 
The car struck a rough spot and a 
high gust of wind rolled it over and 
over until it came to rest back on its 
wheels. 

The passengers, which included 
Mrs. Franklin’s mother and small 
brother, scrambled out just before 
the car burst into flames and was 
destroyed. No one was injured. 


STRICTLY FOR MURPHYS 


The question, “Who took the 
overhauls out of Mrs. Murphy’s 
Valiant?” began pelting the nation’s 
Murphys 500,000 of ’em last 
month. 

Subject of a national automobile 
ad campaign launched on the eve of 
St. Patrick’s Day by Plymouth Di- 
vision of Chrysler Corp., the Mur- 
phys were apprised that Valiant’s 
one-piece welded Unibody “has 
cracked down on expensive over- 
hauls.” 

An advance copy of the four- 
color ad featuring a green Valiant 
station wagon, along with a sou- 
venir shamrock, was mailed to per- 
sons named Murphy from coast to 
coast from Murphy, N. C 


LEAVE IT TO A TEXAN! 


R. O. Statum of Fort Worth, Texas, 
has discovered that the ignition key 
to his 1961 Rambler fits the front 
door of his house, which was built 
in 1941. 

Leave it to a Texan to come up 
with this amazing million-in-one 
coincidence! 


Checks Build Volume 


(Continued from page 59) 


for a balancer five years ago and 
$1,650 for an alignment machine 12 
years ago. Our eight general me- 
chanics handle these jobs. 

No more space than approxi- 
mately one stall is necessary, for 
our balancer is located right next 
to our alignment machine. 

I would say that in seven out of 
ten cars you can sell an alignment 
when you sell a wheel balance, and 
the reverse. You can usually sell 
a balance when tires are crossed. 

Another approach is mileage. Not- 
ing mileage, we inquire and recom- 
mend checking wheel balance. A 
good percentage of our balancing 
also comes off the grease rack. 

The opportunity is there for 
wheel-balancing volume. 
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THEYRE MADE FoR: EACH OER. 


BOXED 


KITS 


OF FITTINGS ( 
NUTS, BOLTS 


t0 ‘actall 


MOTOR 
MOUNTS 


FOR QUICK EASY INSTALLATION 


BETTER BUY BOTH 


A perfect combination to make motor mount installa- Call your favorite jobber. 
tions less time consuming has just been created for § He stocks a complete line of 
YOU! Next time you buy replacement motor mounts  Moter Mounts and Matching 
: : , Installation Kits. 

be sure to ask for the handy “time-saver’’ installation 
kits. This is a separate box containing all the nuts, bolts, TIME IS MONEY 
fittings, etc. to make your job easier, faster. Don’t buy --- SAVE IT! 

th seat BUY MOTOR MOUNTS 
one without the other. You won't have to worry abou AND INSTALLATION KITS 


shearing a bolt when removing a stubborn mount. IN COMBINATION 


DOAN MANUFACTURING 


A DIVISION OF ANCHOR INDUSTRIES, INC. 
1725 LONDON ROAD « CLEVELAND 12, OHIO 


1624 
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Safety-ize the Shop 


(Continued from page 40) 


fic. These lines should be installed so 
is to reduce to a minimum the 
danger of puncture or break. 

Welding equipment must be kept 
in good repair. Use of this facility 
must be avoided above wood floors 
or near combustible materials or 
flammable liquids. 

Even the most carefully planned 
and maintained shop can become a 
menace to safe working conditions 
when “good housekeeping” is not en- 


forced. Congested aisles and work 
areas are dangerous. Haphazard 
stocking and storage, poor lighting 
and dirty or slippery floors increase 
the chances for serious accidents. 

Accumulation of cartons, waste 
material and trash can and do con- 
tribute to fire possibilities. The use 
of sawdust and other oil absorbers 
for floor cleaning should not be per- 
mitted. An approved safety absorb- 
ent should be available. 

Ventilation is an often-neglected 
factor in shop operations, particular- 
ly in cold weather. This is especially 








IN THE QUALITY CLASS 


brands. Nearest thing to a duplicate 


price. 


¥% ib. sample of either 


FREE! 


One of America’s largest independent 





STILL THE CHAMPION 


IN THE COMPETITIVE CLASS 


Contenders Come and Go, but for the Best in the Field 
STICK TO THE CHAMPION 


aR 


= od cies for 


the QUALITY Buyer 


SWISS LABORATORY, 


A bodyman's champion! Top product in 
Swiss's "stable of popular body menders, 
including Black Jack, Nu-Bond, Plasto-Bond 
and Tru-Flex, The pioneer black putty and 
cream hardener product that introduced 
amazing new achievements in body mending 
results. Widely imitated naturally, because 
of its freedom from fumes, odor, itch and 
90% less dust . . . but in the minds of men 
who know body mending, there's only one 


and that's BLACK MAGIC! 


champion... 


= Lod ae. 4 od for 


the PRICE Buyer 


Champion of the competitively priced brands! 
Far ahead of the field . . . good enough to out- 
perform the market's next seven best established 


of Black 


Magic you can find, but comparable results 
require a little more material, little more time, 
little more effort, and little more care. In its 
class—competing on price—it's the best buy on 
the market—it's the CHAMPION at the lowest 


BLACK MAGIC or BLACK JACK, or both. 


Be sure to include your jobber's name and address with your 
request. Send for it today. 


INC. 


manufacturers of Body and Wire Solders— 


CLEVELAND 14, OHIO 
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true in small repair shops where 
carbon monoxide fumes are released 
by engine exhausts. Some heating 
devices, poorly vented, are danger- 
ous sources of these deadly fumes 
Serious illnesses—and some deaths 

-are attributed each year to im- 
proper ventilation. 

Not all shops contain elevators, 
mechanical lifts, or hydraulic hoists, 
but those that do have the task of 
maintaining them in safe condition 
Obviously all shaft openings should 
be guarded by locked gates. Fur- 
ther, there is a tendency for com- 
bustible trash to accumulate in ele- 
vator pits; this should be moved reg- 
ularly to prevent serious conflagra- 
tion. 

All safety metal lugs and pins 
wedges and other devices on ca! 
hoists should be usable and _ thei 
proper use enforced at all times. 

One last precaution—by no means 
least important: 

Many accidents resulting in seri- 
ous personal injuries and loss of 
property result directly from the 
physical condition of the workman 
himself. What is “safe” for one man 
may be dangerous for another. 

Pre-existing physical defects 
hernia, back weakness, heart trou- 
ble, eye defects, respiratory ailments 
-can be primary 
accidents 


and many others 
causes for preventable 
Management can be appraised of 
these potential losses by an adequate 
program of pre-employment physi- 
cal examinations. More profitable 
work assignments can be made—fo1 
both employer and employe—if 
physical defects are considered 

Some employes are careless—“ac- 
cident prone” is the term applied 
and careful checking of references as 
to previous employment may reveal 
these tendencies. 

In conclusion, no two shops pre- 
sent identical problems, hazards o1 
conditions. The foregoing is a gen- 
eral discussion applicable to most 
automotive shops. If special proc- 
esses or products are involved, com- 
petent professional safety engineer- 
ing services should be obtained 


Simmerman Is Appointed 
Counsel for NADA 


PPOINTMENT of Stephen S. Sim- 
A merman as general counsel fo 
the National Automobile Dealers 
Association has been announced by 
James C. Moore, executive vice 
president. 

A native of Wytheville, Va., Sim- 
merman has been a member of 
NADA’s legal staff for ten years. 
He is a graduate of American Uni- 
versity. 
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IT’S A PROFITABLE MARKET... GET YOUR SHARE WITH 


Sounamaster 
oly 





One of every thirty cars on the road today is imported and represents a 
prospect for profitable exhaust system business. So cut yourself in on some 
increased earnings by looking and asking for the business from all prospects 
who drive imported cars. And to be certain of customer satisfaction, all 
Soundmaster imported mufflers are carefully checked by DeKoven engineers 
for fit, back pressure, sound levels, materials and quality of manufacture to 
meet the high standards required for all Soundmaster mufflers. 


ASK YOUR NAPA JOBBER FOR FOREIGN CAR MUFFLER SALES AIDS! 


DEKOVEN MANUFACTURING COMPANY RACINE, WISCONSIN 


pos 
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Your customers can “sit on a breeze’”—cool and 

C | refreshed as Spring itself—all summer long, with a 

Slant Ol Kool Kooshion ventilated seat cushion. With FIVE 

complete lines to choose from, there’s a Kool Kooshion 
now for every size, pattern and price. 


Big thing is: GET THE NEW, DISTINCTIVE 
KOOL KOOSHION RACK... KEEP IT STOCKED 
.. . AND KEEP IT UP FRONT. 


Sturdy, easily set up, a tested “silent salesman,” 
the new Kool Kooshion rack holds up to 26 cushions, 
sells for you even while you’re busy. 


Contour-Yielding 
Inner Structure 


For information on how to get your 
display rack FREE, ask your jobber or write: 


Kool Kooshionm 


Manufacturing Co. 


DYERSBURG, TENNESSEE 
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Dear Bill, 

You’ve got something there, in the 
matter of “forgotten equipment.” A 
lot of money goes down the drain 
when a shop starts forgetting its 
equipment. And by “forgetting” I 
mean not only forgetting to maintain 
it, but forgetting to display it, pro- 
mote it and use it. 

One reason why we've been able 
to squeeze all the value out of the 
special equipment we've put into the 
snop is by means of discussions in 
our regular shop meetings. As many 
shop operators and mechanics can 
tell you, any piece of special equip- 
ment that gets in the shop without 
a proper introduction may be in line 
for a bad time and a dark corner. 

As you know, the bull-of-the- 
woods has never been one to wait 
until everyone in town has proved 
they can do a job better and quicker 
with a new type of machine or tool 
before he would consider buying it. 
He says “second guessing” on prog- 
ress isn’t the high road to profitable 
operation or customer confidence. 

On the other hand, he’s been in 
the business long enough and has 
skinned his nose a few times on high- 
powered sales pitches that didn’t 
quite work out when the hardware 
hit the shop, so he’s not inclined to 
buy something that won’t produce. 

When he gets interested in a 
piece of equipment, he first calls in 
the mechanics working in that de- 
partment where it is used and tries 
the idea on them. As you know, 
mechanics aren’t quick to leap into 
anything new that may change their 
habits in performing their jobs. It’s 
a lot easier to get their objections at 
this time and see if they are going 
to be convinced than to spring the 
machine on them cold and let them 
avoid using it. 

If they can be shown and then 
agree it is a quicker and better way 
of doing their work, then it is put 
in service. At the next shop meeting 
one of the mechanics who uses it 
demonstrates its use to the whole 
force, and thus it is understood by 
everyone and they can explain it to 
interested customers. As you know, 
when any piece of equipment be- 
comes a member of our shop fam- 
ily it gets its periodic maintenance 
and a record is kept on its service. 

We've all visited other shops 
where equipment that we use regu- 
larly is neglected and may not be 
used at all. Sometimes we find their 
mechanics take a strange pleasure in 
“working around it” just to prove 
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THE NUWBUSTER. 
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HIT THE JACKPOT 


The returns will pour in when you have given satisfac- 
tory service to your customers... and for your business 
you'll hit the “jackpot” of customer satisfaction with the 
COMPLETE L & S Bearing line. Provide winning results 
thru service ...dependability...and more profitable 
sales. Stock L & S Bearings for maximum returns! 


L&S BEARINGS 


L&S BEARING CO. OKLAHOMA CITY, OKLAHOMA 
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they can get along without it—even 
if it takes more time. In other shops 
we found that the mechanic who 
knew about using it had left the 
company, and the others didn’t 
know how it was operated. If the 
machine was a stranger to them, it 
certainly became a stranger to their 
customers, and it had no opportunity 
to sell its own service by its pres- 
ence, or to make money by saving 
working time. 

We feel that we pick up extra 
work every week simply because 
some casual drop-in customer was 


impressed by the equipment he saw 
in the shop, either on a previous 
trip or on the spot. And since our 
method of paying the mechanic al- 
lows him to make more money by 
turning out quality work faster, he 
certainly isn’t going to prove he can 
do without it by costing himself 
money, now is he? 

It looks to me like we are going 
to have one of the biggest volume 
years in the shop’s history. Here’s 
wishing you the same, Pal. 

Yrs, 
Ed 
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Vor. Accuracy, 


SINCE 1915 
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SEND FOR COMPLETE LITERATURE 


ACME AIR APPLIANCE Co., Inc. 


205 NEWMAN STREET © HACKENSACK, N. J. 


ACME 
JOBBER DISPLAY 


This NEW 
ACME 
“Silent 

Salesman” 
#3000 

will Sell 


for You... 


will bring 
You more 
SALES... 


more 
PROFITS ! 
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1960 Tune-Up Charts 
Released by AEA 


henna 22 foreign-built cars, its 
A 1960 Import Car Tune-Up Charts 
released by the Automotive Electric 
Association include 31 individual 
charts for each particular make and 
model of passenger car. 

The individual charts contain ex 
act factory specifications, original 
equipment part numbers and a wir- 
ing diagram booklet on the Alfa- 
Romeo, Austin, BMW, Borgward, 
DKW, Fiat, Jaguar, Mercedes, Met- 
ropolitan, MG, Morris, Opel, Peu- 
geot, Porsche, Renault, SAAB, Simca, 
Taunus, Triumph, Vauxhall, Volks- 
wagen and Volvo. The price is $3, 
plus shipping charges. Interested 
persons should write directly to AEA 
at 16223 Meyers Road, Detroit 35, 
Mich. 


Porta of Studebaker 
Joins Associates 


J. Porta, executive vice presi- 

e dent of the Studebaker- 
Packard Corp., has been 
vice president—financial affairs of 
Associates Investment Co., South 
Bend, Ind., Oliver C. Carmichael, 
Jr., Associates board chairman, an- 
nounced. 

Porta’s election concludes over 35 
years of service with Studebaker 
He will handle financial operations 
for Associates in relations with in- 
surance companies, banks and in- 
vestment analysts along with direct- 
ing the activities of the treasurer’s 
department. 

A native of Fort Smith, Ark 
Porta has been in the automobile 
business since his graduation from 
Notre Dame University in 1925 


elected 


Carelessness Costs Cash 
(Continued from page 45) 


the shop doesn’t have to drain a 
vehicle gas tank to make some form 
of repair. Quite often the gas is 
drained into an open container 
usually some type of tub—and the 
tub full of gasoline is allowed to re- 
main open on the floor until the re- 
pairs are completed. 

We recall just such an incident 
where a spark from a welding job, 
which was being done several stalls 
away, ignited the gasoline and con- 
siderable fire damage was caused. 

Gasoline should always be kept in 
a closed container, Gasoline should 
never be used as a cleaning solvent. 

Garage work is rather hazardous 
at best, but we can make it safer by 
establishing and enforcing a few 
simple common sense safety rules. 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Toledo Steel offers you the most 
complete piston line in the industry. 
Every piston is of the highest qual- 
ity, balanced and matched for weight 


® 
r control to original equipment speci- 
fications. Be sure your engine 
overhauls are the finest possible 


Get more power, more strength with 


... install Toledo Steel pistons, 
pins and sleeve assemblies. 


TINY (2) 


FORGED ALUMINUM PISTON 


ae 
OWER FroRGED 
Page =~ 


UP TO 70% STRONGER than conventional ; ’ ~ Me, 
cast pistons without added weight! The new . 


Powerforged is forged, not cast. It’s tin 
plated for scuff resistance and better break- 
in qualities. Power forging produces a grain 
flow for greater strength, better heat dis- 
sipation, improved ring groove wear and 
longer life. ‘“Tower’’ construction adds extra 
strength in head and piston pin bosses, 
permits more flexibility in skirt area 


STEEL-BELTED PISTON 


An aluminum piston for heavy duty service that 
thoroughly controls thermal expansion for more 
power and strength, better heat, wear and oil control. 


POWERGROOVE 
PISTON 
Features all of the ad- 
vantages of the Steel- 
belted piston, plus top 
groove insert for even 
longer, more dependable 
heavy duty service. 


TOLEDO STEEL PRODUCTS 
Division of Thompson Ramo Wooldridge Inc. 


6402 CEDAR AVENUE - CLEVELAND 3, OHIO 
WORLD'S FINEST PARTS ...WORLD'S FINEST SERVICE 
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Make Seats Safe, Too 
(Continued from page 65) 


gear shaft and the clutch. 
3.—Remove the regulator housing 
cover and remove the nuts retain- 
ing the driven gears to the screws. 
4.—To remove the screw assem- 
blies, support the regulator housing 
on the rear face, place a wood block 
on the threaded end of the screw 
and press the rear bearing out of 
the housing. With the rear bearing 
removed, the vertical and horizontal 
screw assemblies, regulator driven 


gear and thrust needle bearings and 
races are loose items. 
Power seat mechanism inspection: 
1.—Clean all parts and check the 
screw assemblies for free movement 
of the ball nut assemblies. Make 
certain the nut moves from one stop 


to the other without binding or 


roughness. 
2.—Check the regulator housing 
for cracks. 


3.—Check the 


regulator driven 


gear and worm gear for worn or 


chipped teeth. 
4.—Check the thrust needle bear- 





TO HELP YOU SELL MORE ACS IN 1961 


“Now get the picture, Emile. It’s opening day at 
Santa Anita...29,000 cars in the parking lot... 
and there you are with your bottles of rusting 
agent. And there I am with 29,000 cans of 
Mac’s No. 13*. We'll clean up.” - 


*Mac’s No. 13 stops rust in its tracks. 
Makes a cooling system run clear for a 
whole year. You can get it at just about 


any service station. 


A whole series of sales-making ads like this one will 
be telling the story of Mac’s famous radiator products 
(MAC’S NO. 13, SEALER & STOP LEAK, COOL- 
ING SYSTEM CLEANSER) month after month in: 


TRUE - PLAYBOY - FIELD & STREAM - 
SPORTS AFIELD - OUTDOOR LIFE - 
MOTOR TREND - POPULAR MECHANICS - 
POPULAR SCIENCE . .. men's magazines that 


reach your best customers regularly. Watch for them! 
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ings for pitting and looseness. 

5.—Check each screw, front and 
rear bearing for roughness or loose 
fit. If a front bearing requires re- 
placement, support the housing in 
the bearing area, and with a press 
remove the bearing. The front bear- 
ing will not require removal if the 
regulator housing is to be replaced, 
since the replacement housing con- 
tains front bearings. 

Power seat mechanism assembly: 

1—If the screw front bearing is 
to be installed, support the housing 
and press in the bearing. 

2.—Install a thrust needle bear- 
ing, with a bearing race (thick) on 
each side, onto the threaded end of 
each screw assembly. Position each 
screw assembly in the regulator 
housing and install the rear bearing. 

3.—Install the bearing race 
(thick), thrust needle bearing, bear- 
ing race (thin), regulator driven 
gear and retaining nut on each 
screw assembly. Torque the retain- 
ing nuts to 30-35 ft. lbs. and stake 
each nut in three places. 

4—Pack the gear housing with 
lubricant (B8A-19578-A) and install 
the cover. 

5.—Install the 
worm gear shaft. 

6.—Install the coupling and motor 

7.—Install the yoke, retaining pin, 
solenoid shaft and both solenoids. 

8.—Apply Lubriplate to the verti- 
cal and horizontal screw assemblies. 

Power seat mechanism installa- 
tion: 

1.—Place the regulator assembly 
on the seat track assembly and 
connect the equalizer bar links to 
the ball nuts. 

2.—Retain the regulator to the 
seat track with the clevis pins. 

3.—Connect the wires at the re- 
lay, motor and solenoids (Fig. 6). 

4.—Install the seat track assembly 
to the seat assembly. Connect the 
seat switch wires at the left seat 
track. 

5.—Place the assembly in the car 
and install the retaining bolts. 

6.—Connect the wires beneath the 
center of the seat assembly. 


clutch and the 


Dodge Fills Charlotte 
And Dallas Positions 


PPOINTMENT of Richard D. Mc- 
L Laughlin as regional manager 
of Dodge Division’s Dallas region, 
succeeding Dan J. Kraft, who was 
named manager of the Charlotte, 
N. C., region, has been announced 
by John B. Naughton, general sales 
manager. 
McLaughlin, who joined Dodge in 
1953, had been regional sales man- 
ager at Atlanta. 
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HOW TO BE BIG IN y at ~_ BUSINESS 
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New Departure and Hyatt make it easy and profitable for you to be the wheel bearing expert in your neighborhood. 
Here's all you do! Remind customers that for safe driving, front wheel bearings should be serviced every 10,000 
miles; keep an assortment of New Departure Ball Bearings and Hyatt Tapered Roller Bearings on hand so you 
will have the bearings you need for replacements on any car... millions of cars are factory-equipped with them. 


No special equipment or training is required for bearing installation. And this is a good time to inspect and sell 
new grease seals, brake parts, wheel alignment and balancing, shocks, suspension parts and tires. 


Your United Motors Service supplier has New Departure and Hyatt wheel bearing assortments that provide 
bearings for all popular requirements. You can start in the front wheel bearing business with one of these assort- 
ments with a minimum initial stock investment. ... Call your United Motors Service supplier today. 
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Belts Make Comeback 
(Continued from page 43) 


Dallas, safety director for Automo- 
tive Booster Clubs International. His 
release added: “Automotive sources 
said the belt attachments (belts 
themselves) would cost from $3 to 
$5 each as compared with costs of 
close to $20 for installation in most 
vehicles now.” 

“Automotive sources” referred to 
by Beard may be slightly over-op- 
timistic in respect to prices if the $3 
to $5 refers to total cost of one seat 


belt in a 62 model. Spurred by de- 
mand, production might reach 
heights that would drop prices that 
low, but most owners would want to 
know something about durability of 
such-priced belts. Furthermore, in- 
stallation costs would be the same 
next year as now on models previous 
to "62. 

Installation has been another de- 
terrent to seat belt sales, especially 
in service stations. In most stations 
there is but one mechanic and he 
specializes on motor tune-up and 
brake work, generally lacks three 








Greater safety appeal makes every car owner 
want it! Faster turnover and higher unit sale 
mean more profit. Here’s the new way to 
really safe radiator checking. Just a quick 
turn of the release opens a valve permitting 


pressurized steam or boiling water to vent 
safely through the overflow. Valve stays 
open without attention while pressure 
escapes. Cap can then be safely removed. A 
turn back closes the valve and completely 
seals in the pressure again. No buttons to 
hold down. No levers to damage hood. 
Cash in on this new fast-moving Eaton profit- 
maker. See your jobber or write direct. 


THERMOSTATS + GAS TANK CAPS « 


16-CAP 
DISPLAY ASSORTMENT 
SERVICES ALL 
LATE MODEL CARS WITH 
HIGH PRESSURE SYSTEMS 


Order yours 
today! 


LOCKING CAPS 


BREATHER CAPS « PRESSURE CAPS 


EATON MANUFACTURING COMPANY 


STAMPING DIVISION 


CLEVELAND 10, OHIO 


IN CANADA: Eaton Automotive Canada Limited + London, Ontario 
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qualifications when it comes to in- 
stalling seat belts—tools, time and 
inclination. 

When informed of the announce- 
ment that car manufacturers would 
provide “installation aids” on ’62 
models, one service station owner 
exclaimed: 

“That would be wonderful! Then I 
could sell some belts. 

“You know how it is,” he contin- 
ued. “I have one mechanic on motor 
tune-up and brakes. For installation 
of seat belts he is out. In the rest of 
my crew there isn’t enough intelli- 
gence to turn over to one of them an 
expensive car and let him be boring 
holes in it. I wouldn’t even let one 
of my gas pumpers put seat belts in 
my car. 

“So I finally gave up on seat belts. 
I had a display for a while, but no 
requests and, further, that installa- 
tion problem. With competition and 
other conditions what they are in 
this business and profits down, about 
all we do now is pump gas.” 

Dealer's Job Usually Easier 

In a new-car dealership, installa- 
tion isn’t such a problem. Usually, if 
there is a seat cover and trim de- 
partment, one of the men from that 
department, or a body shop man, in- 
stalls seat belts. 

A service manager who explained 
his policy on installation quoted flat 
rates on installation as follows: $3.60 
for each front seat belt, $3 for each 
rear seat belt. He estimates that “in- 
stallation aids” on ’62 models will 
reduce installation costs by at least 
50%, perhaps as much as $2, thus 
making installation $1.60, for exam- 
ple, on each front seat belt. 

The way this service 
expects 62 models to come out 
is with all the frame holes— four for 
each passenger—drilled at the fac- 
tory, and perhaps rubber-plug push- 
outs in floorboard access holes. 

There is still another deterrent to 
seat belt sales. Perhaps it is the most 
effective deterrent of all and it is 
easily found in quantity in the new- 
car sales departments of dealerships 

It wouldn’t be so bad if the new- 
car salesman, about to get a signature 
on that order, would delay the tran- 
saction long enough to say: “Well, I 
guess you don’t want to put in seat 
belts too, do you?” 

But it’s worse than that. This ob- 
server has encountered many new- 
car salesmen who are scornful of 
seat belts. Not only do they refrain 
from trying to sell belts. This ob- 
server knows many unsell seat belts 
when mentioned by the car buyer, 
pointing out: “If your car rolls over 
and catches fire, you can’t get loose.” 

But, to tell the truth, you can’t 


manage! 
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EACH MUSKEGON ENGINE-DATED 


piston ring set consists of a carefully coordinated arrange- 
ment of compression and oil rings... the right type ring 
for each groove to assure maximum performance in a 
particular engine. The result, as voiced by the Engineers, 
is that “The engine likes the rings.” You can be sure that 
an Engine-Dated set will give the vehicle owner top-notch 
performance, that’s why they’re a pleasure to install. 


Ring job costs are reduced too, because Muskegon takes 
inflation out of piston ring pricing — passes along to 
you important savings resulting from economies in 
Muskegon’s distributing plan. 


Packaged attractively with color-coded inner containers 
to guide you in getting the right ring in the right groove. 
Complete instructions to assure entire satisfaction every 
time! 


JUST TRY THEM ONCE AND 
YOU'LL EE WHY “ENGINE 
DATED” SETS ARE EXCITING TO RING UP 
SELL..A PLEASURE TO INSTALL 


Request This Fact-Filled Booklet. 
Six easy-to-read pages tell about 
the “Booming Engine Repair Busi- 
ness Ahead” and how “Re-Ringing 
Leads to Related Sales.” Ask your 
Muskegon jobber for a FREE copy 
or write us direct! 


seem MUSKEGON 


we 


PLANTS AT: MUSKEGON 
SPARTA + CHICAGO 


The industry’s source—original equipment and 
replacement—of Piston Rings and Transmission Parts 





much blame the salesman. As one 
dealership spokesman noted, the 
dealer puts pressure on the sales 
manager to sell cars, the sales man- 
ager puts pressure on salesmen and 
all the latter have to do is make a 
quota and a living. Said the spokes- 
man: 

“Consider the predicament of the 
salesman. He’s not only trying to sell 
a new car. Factory-installed acces- 
sories valued at $1,000 to $1,500 are 
also involved. Should the salesman 
run the risk of queering his deal for 
a $20 set of seat belts?” 


Well, no. However, sales personnel 
of car dealerships might abandon the 
practice of passing the buck to the 
public. Ask anyone in new-car sales 
what’s wrong with seat belt sales and 
chances are the answer is public 


apathy and indifference. 
The anti-seat-belt attitude in new- 


car sales extends to sales managers 


and even higher, as shall be seen. 

SAJ 
sales managers, inquiring as to what 
was wrong with seat belt sales, and 
there was an interesting lack of va- 
riation in the answers. One sales 


interviewed some new-car 








WRITE FOR CATALOGS AND PRICES 
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WITH LEMPCO 


“ADVANCE DESIGN” 
SHOP EQUIPMENT 


“ORIGINAL QUALITY” 
AUTO & TRACTOR PARTS 


LEMPCO PRODUCTS, INC., BEDFORD, OHIO 


Automatic transmission testers, brake drum 
lathes, crankshaft grinders, track pin 





presses, automatic wet surface grinders, 
electric and hydraulic presses, reamers. 


LEMPCO AUTOMOTIVE, INC., BEDFORD, 0. 


Automotive parts, including automatic 
transmission parts, power steering parts 
and kits, gears, axles, universal joints, etc. 





TRACTOR DIVISION 
CEMPCO AUTOMOTIVE, INC. 


Crawler track parts, including 
pins, bushings, grousers, rollers, 
grouser steel, track bolts 

and nuts, shafts, track 

group assemblies, etc. 





For over 40 years, 
a leading builder of 
Machine Tools 





D, A, Brown, new executive director of 
Automotive Air Conditioning Associa- 
tion, Dallas, Texas, is also vice presi- 
dent and general manager of A.R.A. 
Mfg. Co., Grand Prairie, Texas, The 
association is comprised of indepen- 
dent manufacturers of automobile air 
conditioners of the hang-on or trunk 
type. 


manager explained: 

“Oh, we have some seat belt sales, 
to fleet accounts, that is. But in in- 
dividual car sales it seems the sales- 
men simply forget to mention seat 
belts. They try to let the customer 
have what he wants in his car with- 
out trying to sell him seat belts. The 
public just isn’t safety-minded, in- 
cluding me, since I don’t have belts 
in my car.” 

Another said seat belts “are al- 
ways in the way. I know they are 
good, but I don’t use them myself.” 

As has been widely publicized, one 
car manufacturer made an apparent- 
ly sincere effort to sell seat belts 
through factory dealerships at fac- 
tory cost. If a report on the results of 
this campaign has been released, it 
was unavailable at this writing. 

That program has been called a 
fine, public-spirited gesture and was 
widely applauded. But there doesn’t 
seem to be much doubt that it failed 
to sell a large number of seat belts, 
for a good many dealers didn’t like 
the idea. One of several questioned 
passed some uncomplimentary re- 
marks, concluding with: 

“Who is he to set the prices on our 
merchandise?” 

As of now there is less apathy and 
indifference on the part of the public 
than there is actual opposition on the 
part of new-car sales people. 

To get seat belts in most car deal- 
erships, the car buyer has to ask for 
them. But this is subject to change 
by three factors—improved seat belt 
design, increased public demand and 
a car factory program participated 
in by all manufacturers. 
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MARTIN SENOUR 
KLEANZ-EAS 


THE PERFECT ALL-SURFACE 
MULTI-PURPOSE CLEANER 





Kleanz-Easy is the amazing automatic cleaner for acrylics, enamel or lacquer finishes that 
(1) removes grease, oil, road tar and dirt as well as (2) wax and most silicone polishes. 

Its stronger solvents give a deeper, quicker cleaning action, yet Kleanz-Easy takes it easy 
on user’s hands. Quick-drying Kleanz-Easy wipes off without leaving residue, lessens 
sanding time...assures better adhesion. For a fast, thorough, all-purpose surface cleaner 
rely on shop-proven Martin Senour No. 6383 Kleanz-Easy. 


Choose Martin Senour products with full confidence. They’re available exclusively at 
N.A.P.A. jobbers throughout the country. 
And ask your N.A.P.A. jobber about the Martin Senour Model A360 


5 Gallon Pump for use with all round 5-gallon steel containers. 
Eliminates lifting heavy pails, eliminates waste—won’t rust or corrode. 


Martin-Senour...World’s Leading Producer of “Shop Engineered’ Products! 


AUTOMOTIVE DIVISION 
THE MARTIN-SENOUR COMPANY 


2500 S. Senour Avenue « Chicago 8, Illinois 








SOUTHERN AUTOMOTIVE JOURNAL for April 1961 Want more facts? Use Reader Service Card Page 121 





FIRST! then another FIRST! another...and another... 


NO ONE COMPARES WITH FILKG 


FIRST with PRE-SET 
the factory pre-assembled, 
pre-adjusted, one piece, patented 
contact sets that save your time! FIRST with UNITIZED NYLON ARM 
the three-in-one arm that combines Bearing, 
Rubbing Block and Arm into one piece; 
practically indestructible and friction-free! 














NOW, ANOTHER FIRST! 








BOTH CONTACTS 

WITH 

EXTENDED RADII 

for maximum surface contact... 
FIRST with optical precision, 
mirror-smooth POLISHED 
TUNGSTEN 

CONTACTS 
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and another! 
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SETTING FIRSTS! 


Y U A LLLL) 
ala 


hued / \ 


U prom 2 be = — a 
NEW THICK NEW CIRCLE eS 5 NEW 
WALL NECK CONTACT 


HE NEW 


T \ 
CIRCLE SEAL DESIGN double layers 


of insulating paper... 
and aluminum foil! 


NEW 100% DUAL ACTION CONTACT DISCS 


SUPERIOR CAPSULE PLATE DISC 


Yj" 
Y 


LESS: 


NEW STEEL CASE 


FIRST 


with SOMETHING TRULY NEW 


in CONDENSERS! 


See the first significant advance in condenser 
design in twenty years... See this Pull- 
Apart model at your FILKO WHOLESALER! 


THESE ARE BUT A FEW OUTSTANDING FIRSTS THAT HAVE 
MADE FILKO THE LEADERSHIP IGNITION LINE FOR CARS, 
TRUCKS, TRACTORS, MARINE AND FRACTIONAL H.P. ENGINES 


> . 7 
7, Vi = os Z "a fj , / £ 
7 MVS sha? \ FMF i 4 a / An, ‘MA 
Yl aoe Uw Ul 7¢ At Ld Yi GRU. 
®Leadership in Engineering és (fp 


eLeadership in Pricing Policies 
eLeadership in Merchandising for Dealers 
®They all add up to MORE PROFITS FOR YOU! 
F. & B. MFG. CO., 4248 W. Chicago Ave., Chicago 51, Ill. 


20 Public Warehouse facilities serving all leading trade areas. 
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IGNITION & ELECTRICAL PARTS - HYDRAULIC & POWER BRAKE PARTS - BRAKE CABLES LUID - SPEEDOMETER CABLES 
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Got a shipment going hundreds of miles? Get it out 
by 9 A.M....it arrives the same day! Got a shipment 
going about 50 miles? Ship it out around 9 A.M.... 
it’s there by noon! 


Whatever the destination of your shipment, chances 
are, a Greyhound is going there anyway... right to 
the center of town. Greyhound travels over a million 
miles a day! No other public transportation goes to 
so many places—so often. 


You can ship anytime. Your packages go on regular 
Greyhound passenger buses. Greyhound Package 
Express operates twenty-four hours a day...seven 
days a week...including weekends and holidays. 
What’s more, you can send C.O.D., Collect, Prepaid 
-..Or open a charge account. 


CALL YOUR LOCAL GREYHOUND 
BUS TERMINAL TODAY...OR MAIL 
THIS CONVENIENT COUPON TO: 


GREYHOUND PACKAGE EXPRESS 
Dept. D-39, 140 S. Dearborn St., Chicago 3, Illinois 
Gentiemen: Please send us cornplete information on Greyhound 


Package Express service including rates and routes. We 
understand that our company assumes no cost or obligation. 


— ee 


NAME ‘ TITLE — 
COMPANY 


ADDRESS PHONE 





a ZONE___STATE 


———----- eer ere 


mo 








IT’S THERE IN HOURS...AND COSTS YOU LESS! 
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FILTER ‘TREASURAMA’ 
TURNS UP THE VOLUME! 


ead 


[ LAST.-& promotion that gives you true value. LEE’s 
‘Treasurama’ TR-27 assortment includes 27 of the most 
popular LEE dual-action filters plus a new Westinghouse 
(made in U.S.A.) six-transistor portable radio (and bat- 
teries packed right in the carton)—for only $44.95*. The 
radio alone retails for $34.95*, so you know the LEE ‘Trea- 
surama’ is really profitable. Supplies are limited. Better 
tune in on this volume-builder today. See your LEE Dis- 
tributor or write for more details. # SUGGESTED PRICES 

LEE FILTER CORPORATION, EDISON, NEW JERSEY 


In Canada: 267 Niagara St., Toronto, Ontario 
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Buick’s new luxury car, the Skylark, 
is a two-door sports coupe which in- 
trod as standard equipment a new 
185hp engine, the Skylark 185, an ad- 
vanced and more-powerful version of 
the 324-pound aluminum V-8 design- 
ed and built by Buick and presented 
in the 1961 line last fall, The high- 
performance model, available only as 
@ sports coupe, is fitted with 49’'- 
wide doors for easy entry. It is 188"’ 
long, is mounted on a 112" wheel- 
base and weighs 2,700 pounds— 
some 1,600 pounds less than conven- 
tional-size 1961 Buicks. Front bucket 
seats and a white fabric covering for 
the metal top are available as option- 
al equipment, introduced simultan- 
eously with the Skylark will be a new 
model in the Special series—a two- 
door coupe with a 155hp, aluminum 
V-8 engine—which will be the lowest- 
priced car in the 1961 Buick line. 





TVA’s Big-Time Shop 


(Continued from page 61) 


staffers. It has retractable, flexible 
ducts from the overhead exhaust 
ventilation system which carries off 
carbon monoxide fumes. The tubes 
drop down and are easily attached 
to the vehicle. 

5.—Modern tune-up and engine 
test equipment, including oscillo- 
scope used for trouble-shooting and 
preventive maintenance service. 

6.—Electronic equipment used to 
balance wheels on cars and light 
trucks. 

7.—Front-end alignment equip- 
ment is part of new-car service 
and preventive maintenance pro- 
gram. 

8.—Washing and steam cleaning 
done in a 15x80-foot service bay 
extending the full length of the 
shop. Overhead ventilation carries 
away steam fumes. Engines and 
chassis are steam cleaned, when 
needed, before P.M. inspections and 
major repairs or overhaul. 

9.—Separate modern paint shop 
in a corner of the garage has forced 
air ventilation and electrical in- 
stallations in accord with the code 
requirements for paint work. 

10.—Intercom system to talk to 
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Automotive AIR CONDITIONERS give your 


customers original equipment quality at low, low cost! 


When you handle the famous Eaton Air Conditioners, you can offer 
your prospects all the customized features that they expect to get 


only in expensive built-in units. 


Eaton Air Conditioners are made and warranted by Eaton 
Manufacturing Company, pioneer manufacturer of automotive air 
conditioners and components for original equipment installation. 
The name “Eaton” helps you sell and helps keep customers sold. 

In addition to superior quality and low price, Eaton backs your 
selling effort with local advertising and sales helps. 


NEW 
1961 COLOR 


Furnished in beautiful Empire Gray, 
or units can be easily painted to 
match car interiors. 


SALES PROMOTION 
MATERIALS 


Dealer selling aids include a colorful, 
attention-getting counter display and 
free descriptive hand-out folders. 





LIBERAL CO-OP 
ADVERTISING PLAN 


Advertising allowance for local media 
—newspaper, radio, outdoor boards. 
Newspaper mots, radio transcriptions, 
and outdoor paper furnished free. 


For Complete 
Information 


Write, Wire. or Phone 





LYNN & BROOKS 
3055 WILSHIRE BLVD. 
LOS ANGELES 5, CAL. 


NEW 12-MONTH OR 
12,000 MILE WARRANTY 


A big selling point. We believe this 
is one of the most liberal warranty 
agreements in the industry! 


LYNN & HEMPHILL 
2116 N. PEARL ST. 
DALLAS 4, TEXAS 


AARON & BELL 
3272 PEACHTREE RD., N.E. 
ATLANTA 5, GEORGIA 


CHECK THESE 
SALE-CLOSING FEATURES: 


Modern Custom Styling 
Compact Space-Saving Design 
Fast Cooling 
Automatic Temperature Control 
Manual Control for Extra Cooling 
Wide Angle Air Distribution 
Foot-Leve!l Cooling 
Variable Air Fiow 
Easy Under-Hood Installation 


EATON 
Tempatrol* 
Fan 
Drive 


Thermostatically Controlled 
Fan Drive Increases Usable H.P.— 
Reduces Fan Noise. 


All air conditioners use some engine 
horsepower. By automatically cutting 
out the fan when engine cooling is not 
needed, the Eaton Tempatrol® Drive 
saves horsepower to offset that used by 
the air conditioner. Available with 
Eaton Air Conditioners as an optional 
extra cost accessory, the Tempatrol® 
Drive is an important selling feature 


ROBERT O. DICKEY COMPANY 
3205 WEST 86th STREET 
KANSAS CITY 15, MISSOURI 


EATON MANUFACTURING COMPANY « Heater Division « Cleveland 4, Ohio 
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FOR THE DISCRIMINATING USER 


CLAW-PLAST 
BLACK ARMOR Flexible 
PLASTIC PUTTY FILLER 


For the man who is concerned about doing a 
quality job . . . yet likes to keep labor costs 
down, here is the ultimate in patching 
compounds. 





* QUALITY FEATURES: 
e@ Permanently Flexible! e@ Unexcelled Adhesion, e No Soft-Spots, Pock- 
e@ Fast-Curing! Impact and Shock Marks, Pinholes or 
@ No Shrinkage or Embrit- Resistance! Blisters! 
tlement on Aging! e@ Super-Smooth . . . Easy e Long “Sta-Fresh” Shelf 
e@ No Fibre-Glass! Spreading! Life . . . Code-Dated! 
e@ Super Adhesion! e Easy Sanding! e@ Very Low-Dust! 
e@ Deodorizer Added! 











» Also Ask Your Jobber For: 
aS LOW-DUST SEMIFLEX . . 


GREY COLOR 


’ 


Ow mw pu? : 
‘oe purry fil UNCONDITIONALLY GUARANTEED 
JOBBER AND DISTRIBUTOR INQUIRIES INVITED 


CLAW-PLAST 


Mfg’‘d by H. CLAUSEN & CO., INC. 


Dept. SAJ, 1055 King George Rd., Fords, N. J P.O. Box 24 





mechanics. Each of nine master sta- 
tions has two-way communication 
with all the others. 

11.—Besides pushbuttons at the 
doors, there are remote control but- 
tons at the foreman’s desk. One 
button is for up, one for down and 
one for stop. 

12.—Near the foreman’s desk, too, 
is a booth built for telephone use 
without disturbance. 

13.—Electrical panel boxes are all 
neatly arranged along walls near 
the foreman’s desk. On each is 
plainly lettered just what electrical 
outlets it serves. 

14.—The office of the garage su- 
pervisor, Johnnie Chenoweth, has 
windows so that he can see shop 
operations and the adjoining stock 
room. 

15.—Machine shop equipment is 
all conveniently situated and con- 
centrated in one corner of the shop 
area. That saves time and speeds 
work. 

16.—In the first floor stock room, 
parts bins and shelving are con- 
veniently situated and systemati- 
cally arranged for fast service to 
mechanics. 

Filling Tanks Effectively 
17.—From either the first or sec- 
ond floor of the stock room, un- 
derground tanks can be filled with 
motor oil, varsol and water-anti- 
freeze mix. 

18.—A service island outside the 
front of the garage has gasoline and 
diesel fuel dispensing pedestals. Also 
a cabinet in the center housing the 
terminal faucets for the motor oil, 
varsol and water-anti-freeze mix, 
which are distributed by air pres- 
sure from the underground tanks. 

19.—There is also an underground 
tank to catch oil and gear lubricant 
drained out of vehicles. 

20.—All tool boards, workbenches, 
waste containers, drop cord reels, 
parts cleaners and other equipment 
are conveniently arranged for serv- 
ice by any mechanic. 

21—A service button bell is at 
the parts window for a mechanic 
to summons a parts clerk. Another 
button is at the rear to be used by 
a common carrier delivery truck 
driver to call a clerk to receive parts 
material at the elevator. 

22.—Tile walls in offices and 
washrooms are easily cleaned. Also 
a combination lunchroom and con- 
ference room, All, including the 
offices and dispatch waiting room, 
are air-conditioned. Asbestos base 
vinyl tile is used in offices and a 
special colored masonry floor in the 
rest room and lunch room. The thin 
layer of masonry is over chocolate- 
colored concrete. Acoustical tile 


Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Now! 3 Disposable Can Sizes 
For All Car Air-Conditioner Jobs 


NEW “PRESTONE’ (2-02 


SELLE 
Oph py 


Cf 


Profit Now in this 
Booming Business 


kel lotallelaeleliiitlelaelanl-teal-lal-Ma-tia) 4-12 lal 


Serving Dealer Needs Better than Ever...with 1% lb., 
2lb. and 2% lb. sizes to be used singly or in combination. 


Count these advantages over bulky cylinders: Count these advantages over small 15 oz. cans: FREE Send for “Prestone” 


1 Money-saving inventory con- 1 Just one package is large R-12 “Air Conditioning 


° h to fill tantial , , 

trol Parts Department can enough to fill a subs antia CapacityChart”.Write:Sales 
issue-and-charge “Prestone number of auto air condition- 2s 
R-12 Refrigerant to each in- ers now in service. Manager, Dept.S,’Prestone 


dividual job. 2 Combinations of two or three Car Care Products, Union 
2 No shop waste ...reduces loss of the 3 new “Prestone” R-12 Carbide Consumer Products 


from leakage. sizes will fill any existing 
3 _Nocash deposit . . . no weigh- model auto air conditioners. Company, 270 Park Avenue, 
ing of bulky cylinders. 3 Faster charging of air condi- New York 17, N. Y. 


tioners. 


UNION “Prestone”, ‘‘Eveready”’ and ‘Union Carbide” are registered trade-marks for products of 
~eeigeaaale UNION CARBIDE CONSUMER PRODUCTS COMPANY - Division of Union Carbide Corporation + 270 Park Avenue, New York 17, N.Y. 
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DYNOMASTER - AUTOMATIC TRANSMISSION TESTING MACHINES 


Two Models—D-50A and D-50B test automatic transmissions prior to installation. Input 
speed range from 375 - 2,500 rpm—load application to output shaft regulated by hy 
draulic pump. Specially designed GE power for dependable operation. Equipped with 
flow meter for filling transmission. Transmission easily and quickly mounted. Mounts 
and adapters supplied as standard equipment. A brake pressure gauge shows applied 
brake load. Oil is returned to supply tank when transmission is drained after testing 
and filtered for re-use. 
Lowest Noise Level of All! 


Write for Free Literature on all S-V Equipment 


STORM-YULCAN, lac. 


MANUFACTURERS OF AUTOMOTIVE ENGINE REBUILDING EQUIPMENT 
2225 Burbank Street ° Fleetwood 1-3735 ° Dallas 35, Texas 





Volkswagen's ‘big brother,’’ the 
“VW-1500,"" is a two-door sedan 
designed for the Evropean market. 
Six inches longer than the familiar 


Volkswagen, the car has luggage 


space both in front and rear trunks, 
latter space over the air-cooled en- 
gine. To be shown for the first time 
at the Frankfurt Automobile Show in 
Germany next September, the ‘‘VW- 
1500” will not be sold in the United 
States, according to Volkswagen of 
America. 


colored concrete, Acoustical tile 
ceiling is used in offices and corri- 
dor. An oil furnace for principal 
heating is supplemented by re- 
cessed electric heaters in office 
space. Low-pressure steam heat is 
used. 

23.—There are 16 work stalls, ar- 
ranged so that they still leave the 
center aisle clear. No stall is 
crowded. 

24.—There is some specialization, 
particularly in heavy-duty and con- 
struction equipment and tune-up 
work. However, most of the me- 
chanics are versatile enough to do 
anything required. 

25.—There are checklists for 
guidance of the shop, in an exten- 
sively tailored maintenance pro- 
gram. Stickers are put on the dash 
or doorpost to inform drivers when 
the maintenance service is required 
Preventive maintenance inspections 
are scheduled at periodic mileages 
and hours. Crawler tractors are on 
an hourly basis. 

26.—A form is provided that the 
driver can use in a mileage report 
book on which to record complaints 
and turn them in to the shop. A 
shop order is made up usually by 
the shop foreman (Mack C. Price) 
for the work to be done and time 
spent. Work is assigned to a me- 
chanic or team of mechanics. 

27.—Besides the long washing and 
steam cleaning bay inside, there is 
an outside wash rack. It is served 
by steam and high-pressure water 
circuits for cleaning construction 
equipment and large trucks 

28.—Outside, too, is a loading 
ramp, designed to take advantage of 
the ground slope and fill required at 
that location. 

29.—On the columns in the shop 
are convenience outlets for mechan- 
ics. There are 18 dropcord reels 
mounted on the columns. There are 
convenient plug-in sockets. 

30.—A large yard and paved 
apron behind the garage provides 
ample parking and maneuvering 
space, An electrical wiring connec- 
tion outside is under concrete rather 
than overhead. 
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When these Gabriel signs go 


up... your business will too! 





And theyve all yours FREE when you sign up as a 


CERTIHED GABRIEL DEALER! 


Half your customers need new shock absorbers right now 
. and 99% of them need to be reminded of it. That’s 
why you'll be smart to sign up as a Certified Gabriel 
Dealer right away and get all these eye-catching Gabriel 
display pieces free: 
Permanent Metal Sign! A flange-type sign—of heavy- 
gage metal, with baked enamel finish—that goes on wall, 
fence or pole . . . identifies you as a Gabriel Shock Absorber 
Specialist. 
Spectacular Window Display! Comes in three sections, 
and you may use one, two or all three, depending on the size 
of your window. 


THE GABRIEL COMPANY « Cleveland 15, Ohio 


Gabriel of Canada Ltd. * Toronto 14, Ontario 
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Special Load-Absorber Display! A big, colorful stand- 
up display you can use on the floor, in a window, on a count- 
er, Or out on an island (it’s made of weather-resistant Mason- 
ite). It features a full-scale picture of a Load-Absorber and 
is equipped with hooks so that you can display an actual 
unit if you want to 


Remember: shock absorbers represent one of the 
hottest sales opportunities in your business today. 


So sign up with Gabriel . . . and move up to 


bigger profits! 


abriel 


ABSORBERS 
ABSORBERS 
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ADD NEW BEAUTY AND VERSATILITY 


ro DROVE suitoines 


Your DIXISTEEL Building can be as bright and colorful as you 
want it. Six modern, compatible colors offer unlimited design 
possibilities. A two-coat baked-on vinyl enamel finish over a 
primer coat adds years of life and reduces maintenance. 


Choose from 1200 basic designs in the DIXISTEEL line—any 
] Hayy size or type with 4:12 or Lo-Line 
14:12 roof pitch. All are clear-span. 


The distinctive design of DixiRib Panels not only 
adds beauty, but provides greater strength, 
rigidity, and improved drainage to DIXISTEEL 
Buildings. Unsightly overlapping is eliminated. 


SIX BEAUTIFUL Contact Your Nearest Dealer or Mail This Coupon 
COLORS 


> Blue 
+ Green 
+ Coral 
> White 
+> Gold 
++ Gray 


Free Estimates... No Obligation...Cheaper than Rent...10 Years to Pay 


Atlantic Steel Co., P.O. Box 1714, Atlanta, Ga. 8 
Please send me data and information 
on DIXISTEEL Buildings 


NAME 
COMPANY. 
STREET ADDRESS 














neatentnteeeteeiete 


Steel Building Division 


Atlantic Steel Company 


P.O. Box 1714, Atlanta 1, Georgia ¢ TRinity 5-3441 








Good Car Keeping Drive 
Set for Next Month 


gona owners to be better 
car keepers is getting more 
oomph this year than ever before, 
offering a market on which car deal- 
ers, garagemen and service stations 
can capitalize. 

Mayors of 2,700 municipalities 
over the nation are being asked by 
The Good Car*Keeping Institute, 
Chicago, to proclaim a week next 
month in recognition of this activity, 
according to Vernon G. Volland, ex- 
ecutive director of the institute. 

“The ‘good car keeping’ concept 
has been receiving tremendous ac- 
ceptance from the automotive indus- 
try and the motoring public,” he 
said. 

The institute, headquartering at 
1711 Pratt Boulevard, Chicago 26, 
Ill., has available a variety of pro- 
motional pieces upon request, in- 
cluding a pledge by shop operators 
to inspect and service cars for ap- 
pearance outside and inside, the coo] 
ing, electrical, ignition carburetor 
and fuel, exhaust, lubrication, wheel 
and running and the visibility sys- 
tems—all of which are related to 
safety, economy and/or comfort. 

“The ten commands of good car 
keeping are intended to aid motor- 
ists who are in doubt as to the proper 
care and maintenance of their cars,” 
Volland explained. “These are safe 
recommendations to follow and will 
enable motorists to discover petential 
major problems before they become 
serious and dangerous. However, 
cars and their parts do wear out; 
they eventually need overhauling 
and rebuilding. 

“Cars need regular, thorough 
tune-ups. By following the ten com- 
mands motorists will get the most 
service, safety, economy and pleas- 
ure out of their automobiles and, at 
the same time, recognize the most 
economical time for major repairs.” 


F-85 Station Wagon 
Gets Third Seat 


THREE-SEAT F-85 Oldsmobile 
A station wagon will be offered 
in F-85 and F-85 de luxe models. 

Mounted between the wheel hous- 
ings, the extra seat will face to the 
rear. When not in use, it will fold 
easily into the floor to permit full 
use of the 73 cubic feet of cargo 
space available. 

Back rest and seat cushion are 
hinged together so that two simple 
motions will fold seat into the floor. 
The spare tire on the three-seat 
wagon is mounted vertically along 
the right rear side of the cargo area 
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We don’t! They’re adjustment screws used in many volt- 
age regulators—and after a period of time, road shock 
and engine vibration may work them loose until factory 
calibration is changed. The result in many instances: a 
worn-out generator! 

MOTORCRAFT regulators are calibrated by adjusting a 
metal arm. The position of this arm determines the point 
at which the contacts close. Thus, factory calibration 
remains the same . . . no matter how many times your 
customers drive over bumpy roads. 

And for long, corrosion-resistant life, MOTORCRAFT 
voltage regulators have an exclusive heavy cadmium 
plating which is applied to all steel parts. 

Quality design and engineering like this is typical of 
all the parts in the fast-moving MOTORCRAFT line. 


SERVICE PARTS BY cover a wide range for 
electrical, ignition and 

carburetor tune-up and 

MOTORCRAFT ©... 
available at leading 


PRODUCTS OF parts suppliers every- 
or ’ ¥ H 
Sord Motor Company, where. To keep your customers’ Ford-built vehicles performing at 


their best ... use the highest quality replacement parts available! 
MOTORCRAFT parts are built to back up your best work! 


QUALITY-BUILT TO PERFORM BETTER....LONGER 
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FREE! 


HELPFUL 
BOOKLETS 











On this and the following pages is an excellent selection of free Auto- 
motive literature. List numbers of those desired on the coupon and mail 


to SOUTHERN AUTOMOTIVE JOURNAL. 





SAMPLES, BOOKLETS, AND CATA- 
103 LOG SHEETS—Describing the DL 
Handi-Cleaner available on request. DL 
Products, Inc., Banite Bldg., Buffalo, N. Y 
10 VENTILATED CUSHIONS—Complete 
merchandising program on Koo! 
Kooshions, including handsome wire dis- 
play rack, full color catalog sheets, other 
advertising on complete Kool Kooshion line 
Kool Kooshion Mfg. Co., Dyersburg, Tenn 
105 WAGNER AIR BRAKE AND ROTARY 
AIR COMPRESSOR BULLETIN—Dis- 
cusses in detail straight air and air-over-hy- 
draulic air braking systems. Contains an ex- 
planation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers component 
parts as well as field installation kits. Write 
for Catalog KU-201, Wagner Electric Cor- 
poration, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 
10 CAP MERCHANDISER—How to in- 
crease profits by use of radiator and 
gasoline cap Merchandiser. The space saving 
Merchandiser saves you time and money 
while increasing sales and profits. Ask for 
detailed information. Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind. 
108 ELECTRICAL EQUIPMENT FOR 1960 
PASSENGER CARS—New booklet, 
fully illustrated covers description of units 
as well as servicing and adjustments of 
charging circuit, starting circuit and igni 
tion circuit. Also covers D.C. and A.C 
Generators. Delco-Remy Div., Technical 
Literature Section, Anderson, Ind. 
109 AMMCO BRAKE SERVICE, ENGINE 
REPAIR. AND HONING TOOLS 
AND EQUIPMENT—Catalogs, describing the 
Ammeo line of brake drum lathes, brake 
shoe grinders, brake drum micrometers, 
bleeders, brake safety checking instruments, 
pin fitting honing machines, small bore 
hones, cylinder hones, cylinder surfacing 
hones, ridge reamers and torque wrenches 
Ammeo Tools, Inc., 2110 Commonwealth 
Ave., North Chicago, III. 
110 HEAVY DUTY AUTOMOTIVE AIR 
TOOLS—Complete details including 
prices on heavy duty air impactools and 
accessories, tire service tools and IMPACut- 
ter. Proof of time, labor, and money sav- 
ings on many automotive service jobs. John 
= 7. Ingersoll-Rand Co., Phillipsburg, 
| 12 SOUND SLIDE FILM—Entitled ‘‘Au- 
tomotive Wheel Bearings” is the first 
in a series of audio-visual aids designed to 
provide bearing salesmen, servicemen and 
replacement parts men with practical and 
useful information on various applications 
for ball, roller and engine bearings and on 
oil seals. Federal-Mogul Service, 11031 Shoe- 
maker Ave., Detroit 13, Mich. 
| 14 32 REASONS FOR OIL CONSUMP- 
TION—An easy-to-use, indexed cor- 
rective manual listing 32 major oil con- 
sumption problems and remedies. Informa- 
tive, illustrated, prepared by one of the top 
technical staffs in this field. Write—Oil Con- 
sumption Booklet. American Hammered, 
2001 Sanford Street, Muskegon, Mich. 
| 16 REMANUFACTURED ENGINE BRO- 
CHURE—New 6 page folder helps sell 
vehicle owners on the many advantages of 
remanufactured engines. The back provides 
space for the installer, the jobber, or the 
rebuilder to imprint his name. It provides 
an excellent sales aid piece for engine re- 
builders and their jobbers to supply to 
service outlets installing engines. Muskegon 
Piston Ring Co., Muskegon, Mich. 
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| | 7 AUTOMOTIVE ELECTRICAL EQUIP- 
MENT CATALOG NO. D-200—Ap- 
plies to automobiles, trucks, trailers, farm 
and industrial equipment. New 64 page 
catalog covers entire field of automotive 
switches, connectors, wiring accessories, etc 
Voltage ratings are clearly specified in large 
type for all switches, and other units. Cole- 
Hersee Co., 20 Old Colony Ave., Boston 27, 
Mass. 
| | BRAKE SERVICE GUIDE—Complete 
instructions for inspecting, flushing 
and bleeding the brake system. Handy trou- 
ble check chart. Write for Bulletin HU-411 
Wagner Electric Corp., 6400 Plymouth Ave., 
St. Louis 14, Mo. 


119 FILTER SERVICE MANUAL AND 
SPECIFICATIONS—24 pages contains 
useful service information on oil, air and 
fuel filters. Pictures and graphs give oil 
filter service on all late model cars. Also 
includes filter specifications for domestic 
and foreign cars and trucks as well as cross 
reference charts. Purolator Products, Inc., 
970 New Brunswick Ave, Rahway, N. J. 


121 SALES AIDS AND MERCHANDISER 
CATALOG, FORM D-227—Features a 
complete line of quality automotive elec- 
trical equipment mounted on_ effective 
“Business Getting’ displays. This colorful 
8 page catalog covers the entire field of 
switches, connectors, voltage reducers, etc 
for automotive truck, trailer, bus, marine 
tarm, earth-mover and industrial equip- 
ment. Cole-Hersee Co., 20 Old Colony Ave., 
Boston 27, Mass 
12 TESTING EQUIPMENT CATALOGS 
—Describe the Autorol which is an 
indoor stationary road test machine featur- 
ing an instrument test tower, and loaded 
rolls for engine testing under road condi- 
tions, and the Powerscope, an engine oscillo- 
scope which measures and tests ignition 
performance in conjunction with the Au- 
torol. Bear Mfg. Co., Rock Island, Ill. 


123 AERO-SEAL HOSE CLAMPS—An il- 
lustrated 4-page folder giving clamp 
ranges, mechanical information, engineering 
data, stock numbers, packaging, etc. Breeze 
Corp., Inc., 700 Liberty Ave., Union, N. J 


125 STANDARD DUTY GENERATOR 
REGULATORS—A 16-page 842 x 11 
inch booklet covering the operations and 
maintenance of Delco-Remy regulators. (62 
pictures) Contains illustrations showing 
various steps of adjustment. Will help au- 
tomotive electricians understand and service 
regulators. Delco-Remy Service Depart- 
ment. Anderson, Indiana 


127 HYDRAULIC BRAKE FLUID SERV- 
ICE — HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED—Easy reference 
book that contains helpful service instruc- 
tions as well as detailed descriptions and 
illustrations of the latest methods and pro- 
cedures for profitably servicing hydraulic 
braking systems. Send for Bulletin HU-411 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri. 


132 AUTOMOTIVE SERVICE GUIDE — 
A practical and factual presentation 
of the use of Impactools in automotive serv- 
icing. Contains time study reports showing 
how dealers and shops can increase profits 
for both themselves and their mechanics. 
Automotive Service Guides are now available 
for Ford, Chevrolet, Plymouth, Oldsmobile, 
Hudson, Studebaker and general truck serv- 
ice. Specify which Guides you want. John 
> Uhler, Ingersoll-Rand Co., Phillipsburg, 
- 8 


133 CATALOG NO. 56—Features more 
than 300 Champ-Items automobile 
replacement parts for all makes of cars. A 
handy service book. Champ-Items, Inc., 6190 
Maple Ave., St. Louis 14, Mo. 
13 MOOG RINGLINER-—lIllustrated pis- 
ton ring catalog carries listings and 
product information on complete line of 
Moog cast iron, partial chrome and Chrome 
Plus lines. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo. 

PLUG CHEK—A colorful wall banner 
| 3 showing condition of spark plugs un- 
der various driving conditions. This service 
tool is designed to assist service men in 
diagnosing spark plug heat range problems 
The Electric Autolite Co., Toledo 1, Ohio 

MOOG STREAMLINER CATALOG 
141 Carries exploded views, detail illus- 
trations and listings of leaf springs, main 
leaves, spring parts, shackles, shock links, 
tie rod ends, drag links, king bolts, coil 
springs and other coil action parts for cars 
and trucks. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo. 

1958 MUFFLER CATALOG SUPPLE- 
142 MENT—Lists high efficiency mufflers 
and dual exhaust equipment for each 
model of 1958 cars. Grand Automotive 
Products, 2055 N. Ruby St., Melrose Park, 
Tl. 

143 TRUCK SERVICE GUIDE — 32-page 
bulletin gives the truck service shop 
accurate time and cost comparisons in doing 
a number of common service jobs by hand 
and with air and electric power tools called 
Impactools. With this guide, a truck service 
shop can evaluate more accurately its pres- 
ent service equipment and determine in ad- 
vance the actual savings that it may expect 
through using Ingersoll-Rand air and elec- 
tric Impactools Ingersoll-Rand Co., I11 
Broadway, New York, N 
14 HAND CRIMPING TOOL—Descrip- 
tive circular. Strips and also crimps 
Rajah terminals to ignition cable. The Ra- 
jah Co., 35 Verona Ave., Newark, N. J 
14 TIRE & TUBE REPAIR MATERIALS 
are listed in this new 12-page cata- 
log. Gives the complete line offered and 
also the stock numbers, quantity in pack- 
age and the shipping weight. Ace Rubber 
Co., P. O. Box 6147, Dallas, Texas. 
155 M4KE MORE SALES ALL OVER 

THE LOT—Attractive 2-color folder 
shows how to increase gas, oil and TBA 
sales and turn new customers into steadies 
Pullman Vacuum Cleaner Corp., Dept. P 
25 Buick St., Boston 15, Mass 
160 SUGGESTED SHOP PRICES ON 

MACHINE SHOP OPERATIONS—A 
24-page booklet giving suggested shop prices 
on everything from align bore blocks to 
valve jobs. Prices represent average price 
gathered from jobbers in U. S. and Canada 
Van Norman Automotive Equipment Co 
3640 Main St., Springfield 7, Mass 
165 SPARK PLUG SERVICE & INSTAL- 

LATION MANUAL, FORM 7K--18- 
page booklet gives type, construction, size 
heat range, and service procedure of spark 
plugs. Also deals with spark plug tools and 
special installations, analyzes service con- 
ditions, gives hints for selling spark plugs, 
etc. Champion Spark Plug Co., Toledo, Ohio 
16 YOUR ANSWER TO VAPOR LOCK 

—New technical bulletin deals with 
vapor lock and hot-motor re-starts and ex- 
plains how Filt-O-Reg helps prevent thess« 
conditions and increase engine efficiency 
Alondra Sales. Inc., 959 Crenshaw Blvd., Los 
Angeles 19, Calif 
17 HYDRAULIC PARTS—Complete mas- 

ter catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as- 
semblies. Information complete up to 1957 
Eis Automotive Corp., Middletown, Conn 
178 MUFFLER SERVICE MANUAL 

Gives simple step-by-step  instruc- 
tions on installation short cuts for any 
pipe or muffler service problem. The man- 
ual 36 pages in color and fully illustrated, 
will enable dealers to save time on all in- 
stallations reducing most to 15 minutes or 
less. The AP Parts Corp., 1801 Spielbusch 
Ave., Toledo 1, Ohio. 


18 DIESEL SHOP MANUAL—76 pages 

includes 275 illustrations, 56 engine 
reference tables and 26 parts lists. Bacha- 
rach Industrial Instrument Co., 200 N 
Braddock Ave., Pittsburgh, Pa 


18 BADGE-O-RAMA PROFIT KIT—83 
piece profit kit of eye-catching 
badges, a different one for each week of 
the year given free with Pullman Vacmo- 
bile. Pinned to attendant’s shirt these sil- 
ent salesmen promote seasonal TBA items 
at customer’s eye level. For sample badge 
and full information write Pullman Vac- 
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NOW FOR SPRING AND SUMMER FUN... [i> ZO IVE 


A WHOLE NEW SELECTION OF GIFTS MILLIONSS$ 
ABSOLUTELY FREE! ae GIVEAWAY 
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SELL FRAM FILTERS...GET FREE GIFT CERTIFICATES...REDEEM FOR FREE GIFTS... 
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AH-1396 Fram Corporation, Providence 16, Rhode Island 


ABSOLUTELY FREE !!!!! 


FRAM 


MILLION SSS 
GIVEAWAY 


GIFTS FOR FUN, SUN, HOME AND GARDEN 


YOU BUY FRAM FILTERS AT YOUR REGULAR PRICE 
AND GET GIFT CERTIFICATES... ABSOLUTELY FREE. 


FOR EVERY 24 FRAM FILTERS YOU BUY, YOUR 
FRAM SUPPLIER WILL GIVE YOU TWO GIFT 
CERTIFICATES ABSOLUTELY FREE. 


You redeem your gift certificates for nationally ad- 
vertised merchandise shown here. Gifts are shipped 
directly to you—freight prepaid. 

You get these valuable gifts with two or more gift 
certificates. 

You can redeem your certificates immediately or 
save them and get gifts in higher value categories. 
This new selection of 61 exciting free gifts replaces 
all previous catalogs in Fram’s Million $$$ Giveaway. 
Kindly discard old catalogs. 

Redeem certificates by mailing to Fram Corporation, 
P.O. Box 4128, East Providence 14, R. | 

Fram Corporation reserves the right to withdraw this 
offer at any time. 


arr 
Sittercare 


Litho in U.S.A 


A21 GREEN SPOT DELUXE SPRINKLER—3 solid brass 
arms. New convenient handle. Sied runners 

A22 G. E. CLOCK—‘‘The Dorm Alarm", beige case, 
white dial, brown numerals. 

A23 FIELD & STREAM KNIFE COMBINATION—3-pc 
set. includes a hunting, camping and fishing knife 
A24 SHAGGY DOG—Long piled plush, felt tongue, 
biack nose, eye patch, button eyes 

A25 CANNON TOWEL SET—2 terry hand towels, 2 





2 GIFT CERTIFICATES 
(Free with 2 Dozen Cartridges) 


wash cloths. Cotton ball decoration. Darby border 
PFLUEGER FISHING FLIES—Slide-O-Matic trans- 

parent box. 1 doz. assorted streamers, wet flies 

27 DEAUVILLE 2 PC. SHEFFIELD CARVING SET 

Extra heavy gauge, hollow ground, carving knife 

Forged fork. Luxtrex handles. Chrome bolsters 

A28 WEBERLITE ‘‘TRUE-TEN’’ MINNOW BUCKET—High- 

insulation plastic. Wire frame and handle. Highly 

buoyant. ‘‘No-loss”’ cover 


3 GIFT CERTIFICATES 
(Free with 3 Dozen Cartridges) 


A3] HAMPSHIRE AIR MATTRESS—Built-in toot pump 
inflates mattress in 30 sec. Rapid deflate vaive. 
75” x 30” with attached pillow section. 

A32 SKOTCH KOOLER — Giant 4-gai. size. Durable 
super-hard finish. Brilliant color combination. 

A33 THERMOS “ICY-HOT" PICNIC JUG—1 gal. capac- 
ity. Extra thick fibergias insulation. Exclusive wheel- 
type faucet. Leak proof. 

A34 RAWLINGS GOLF CLUB HEAD COVERS—4 heavy 
tan leather covers. Fully lined. Contrasting numerals. 


A35 IMPERIAL 3 Pc. BAR-B-QUE SET—Stainiess steel 
slicer, turner, fork. Oversize handies, leather thongs. 
A36 DART GAME—Two-sided Dartboard 18” diameter. 
Features target, 20 point games, 3-5” metal darts. 
A37 UNIVERSAL “SPECTATOR” BEVERAGE KEEPER 
Keeps liquids cold or hot—-36 hours. Leather-like tan 
case. Shoulder strap. Qt. capacity, with cups. 

g FLYWEIGHT WEEK-END CASE—Woven rayon plaid. 
ippered. Rubber lined against wear and weather. 





4 GIFT CERTIFICATES 
(Free with 4 Dozen Cartridges) 


Rae 


A41 IMPERIAL 7-Pc. KITCHEN SET — 
Stainless steel. Wonda-wood handles. 
Ladle, turner, spoon, fork, spatula, 
potato masher, metal rack. 

A42 BANLON SPORT SHIRT Short 


sleeved. Ribbed waist band. Wash-and- 
wear. Green, beige or gold. S,M,L, X-L 

A43 GREEN SPOT OSCILLATING ‘SPRIN- 
KLER—New convenient handle. Sied-type 
base. Can be moved while operating. 


6 GIFT CERTIFICATES (Free with 6 Dozen Cartridges) 


A61 FITTED PICNIC BASKET—Varnished 
fibre. Rack and stainless steel cutlery, 
og poe and cups for 4. 

ALUMINUM 14-Pc. CAMP & 
PICNIC SET—2,4&8 “. kettles: 9” & 
10” fry pans, 4 plates, 4 plastic cups, 
2 at. coffee pot, 2 fry pan handles. 


A63 “FEATHERLITE” NYLON PARKA — 
Zipper front, ror Y aoa convertible 
collar. Sizes: S,M,L,X 

A64 PFLUEGER FLY Rob AND REEL SET 
“Progress” fly reel. High ve fer- 
rules, guides, reel seat. T —s glass 
rod with terrific action. Cork grip. 


A5S1 RADIO STEEL GARDEN CART—For 
Lawn & Garden. Recessed puncture- 
proof wheels. ‘‘Congo’’ Graphite 
bearings. 


7 GIFT CERTIFICATES 
(Free with 7 Dozen Cartridges) 


; WEN-MAC DAUNTLESS DIVE 
BOMBER Drops a bomt n-flight 
Operational tail hook wingspan 
Automatic starter engine 

RADIO STEEL “‘FLYER’’ WAGON 
America’s most popular! 36” x 1542” x 


A52 IMPERIAL 24 Pc. STAINLESS STEEL 
FLATWARE—6 each of knives, forks, 
spoons, teaspoons in modern pattern. 


yle tires 

KNIFE SET 
1ess 2e wllow ground 
French af’s fe narro 
slicer tilit utcher knife 
knife, paring knife 





FT CERTIFICATES 


A54 ALUMINUM LAWN CHAIR — Extra 
large for comfort. 1” tubing with crown 
back, ribbed arms. 


10 GIFT CERTIFICATES 
(Free with 10 Dozen 


Ato2 

Al01 a rons & RADIO — AlLO3 COLEMAN GASOLINE STOVE — 2 

pans yen yg by silver sae comet camp stove. Folds up like a 

Kioz Ride west 8 BENO SOCUP iP AUTOMATIC Rea tit THERMOS is Ae Ara size 
12 to of two sandwich boxes, 


30 cups vacuum 
ce anaIiae itemins shomomie 6 cups. Zippered plaid carrying case. 


Ato3 yw 


12 GIFT CERTIFICATES 
(Free with 12 Dozen Cartridges) 


Hy M1) tft! 
08 09)! 


IMPERIAL 50 P STAINLESS 
STEEL FLATWARE 8 each of knives 
forks, spoons, salad forks, 16 tea 
spoons, 1 sugar shell, 1 butter knife 
in modern pattern 

HANDY-HANNAH HAIR DRYER 
Deluxe model. 4 controlied heats and 
attached cap. Extra long cord and 
shoulder strap 


3 BARBECUE CHARCOAL GRILL—24” 


heavy gauge, fireproof bowl. Copper 
tone finish. Hood with motor driven 
spit. Unbreakable wheels 


A126 


COLEMAN GASOLINE LANTERN 
Double mantle floodlight lantern. Burns 
10-12 hours without refueling. Large 
ventilator refiects light down. 2 pt 
rust-resistant steel tank 

KESTRAL PLAYMATE SWIM 
MING POOL—Rugged coated wire sides. 
Liner of heavy vinyl. Size: 96” x 15 
holds approx. 470 gals. Hose drain plug 

PFLUEGER SPIN CASTING SET 
Famous ‘‘88"’ spinning ree! with imme- 
diate line control. 6 ft. glass rod. Cork 
grip. Complete with 100 yds. line 








14 GIFT CERTIFICATES 
(Free with 14 Dozen Cartridges) 
- 


<, reget, 
a 


A141 THERMOS “POSITEMP” ICE CHEST—Holds 40 


12-02. botties, 70 Ibs. of ice. Food tray, drain, at- brella holder, ha 
tached ‘oof. 


bottle opener. Light, sanitary, leak-pri 


Al42 RAWLINGS GOLF —4-stay model. 


WESTINGHOUSE “‘RIVERIA” FAN—Whis- 
per quiet. Two speeds. Use as table or 
hassock-type fan. Exclusive safety blades 
Westinghouse 5-year guarantee 
\242 WARING DELUXE BLENDOR Chrome 
model. Two speeds. One-piece Pyrex jar with 
built-in stainless steel cutting biades. Biends, 
chops, mixes. UL & CSA approved. 


in 
A143 RAWLINGS COLE CART—New fold-up cart with 
cov- 10” spoke wheels. Ball bearing construction. Ad- 
ered metal dividers. Molded rubber handie and justable knee action. Holds any size bag. 


24 GIFT CERTIFICATES 
(Free with 24 Dozen Cartridges) 


13 CHANNEL MASTER TRANSISTOR RADIO 
Portable, cordiess, table model. 6 transis- 
tors. Works on 4 flashlight batteries. Rich, 
big tone. Caramel with white and gold trim 

244 KESTRAL KATAMARAN MARK | BOAT—6 
pontoons. Aluminum mast and boom. Tubular 
aluminum frame. Sturdy front stabilizer fin 
and rudder. Rugged oak cross-bars 


bottom. Accessory pocket, large ball pocket. Um- 


18 GIFT CERTIFICATES 
(Free with 18 Dozen Cartridges) 


A181 LAMBERT “AMBASSADOR” LAWN SWEEPER 
Flip exciusive HITE SELECTOR lever to sweep 25” 
path on driveway or lawn. Hamper lifts out. 

A182 WESTINGHOUSE 6 TRANSISTOR PORTABLE RA- 
DiO—Large easy-to-turn dial. Full tone speaker. Auto- 
matic volume control. Built-in ferro-core antenn= 
Grey saddle stitched travel case. Batteries includeu 





A183 ALUMINUM FOLDING LOUNGE SET — Four-posi- 
tion contour chaise lounge. 2 yacht chairs. Polished 
aluminum with woven plastic webbing. Lightweight, 
quick folding, weatherproof. 

A184 FRAM ROOM AIR CLEANER—Keeps air hospita! 
clean, free of odors. Kills 99-+-% of germs trapped 
in exclusive Fram “Permachem’’-treated filters. 


30 GIFT CERTIFICATES 
(Free with 30 Dozen Cartridges) 


Y/, 


A301 RAWLINGS 4 SWING-MATCHED GOLF 
WOODS—1, 242, 34%, 4%. Bill Ogden auto- 
graph. Solid persimmon heads. Fiomatic 
shafts. Leather grips. Large sole plates. 


Als BENRUS WATCH—“Lady Pat’. 17 jewels, goid 
top, stainiess steel back, unbreakable mainspring. 
Expansion bracelet 

Al85M BENRUS WATCH—‘‘Water Baron’. 17 jewels 
Guaranteed waterproof. Stainless stee! case, lumi- 
nous hands, shock-absorbing movement, unbreakable 
mainspring. Expansion bracelet 


48 GIFT CERTIFICATES 
(Free with 48 Dozen Cartridges) 


G.E. PORTABLE 2-WAY INTERCOM—Needs 
only to be piugged into existing outlets of 105 
120 volts AC. Many uses at work or in the home 
for room to room communication 

RAWLINGS 9 SWING-MATCHED GOLF IRONS 

2, 3, 4, 5, 6, 7, 8, 9 and putter. Bill Ogden 

autograph. Back-weighted heads. U.S.G.A. ap 
proved face scoring. Leather grips 

WESTINGHOUSE PORTABLE STEREO—Twe 
lift-away speakers can be placed up to 15 ft 
apart. 4-speed changer. Dual sapphire stylus 








120 GIFT CERTIFICATES 
(Free with 120 Dozen Cartridges) 


Alzot DRIVEX 1961 “COMPETITION” KART—Powered by Clinton 
engine. Speed range: 20-40 mph. Pneumatic tires. For rac- 
ing or family fun. Extra mounting plate for second engine. 


144 GIFT CERTIFICATES 
(Free with 144 Dozen Cartridges) 


A1441 ZENITH “ROYAL 1000 D’’ TRANSOCEANIC RADIO—Combi- 
nation standard and short wave portable. 9 transistors. Smallest, 
lightest, most powerful made. 9 wave bands. 


NOW FOR SPRING AND SUMMER FUN 
A WHOLE NEW SELECTION OF GIFTS 
ABSOLUTELY FREE !!!!!! 


FRAN 


UAROMESSS 
GIVEAWAY 


Free gifts are easier to get than ever because 
Fram Filters are easier to sell than ever! 


PRODUCT: New Fram ‘“Wear-Guard’ Filters are the great 
est advance in engine protection since detergent oils! 


POSTERS: Brilliant new billboards sell new Fram “Wear 
Guard” Filters in major traffic areas! 


POST ADVERTISING: Fram ‘“Wear-Guard” Filters are fea 
tured in Saturday Evening Post with 13,455,000 readers 


POPULAR SCIENCE: 8-page booklet in April issue, titled 
‘How Your Car Can Save You Money.” 


PLUS RADIO: New, different, radio commercials sell 
Wear-Guard”’ Filters on network radio. 


FRAM FILTERS: OIL, AIR, FUEL, WATER 
YOUR FIRST LINE OF ENGINE PROTECTION 
FRAM CORPORATION, PROVIDENCE 16, R. | 





HELPFUL 


BOOKLETS 


FREE! 


uum Cleaner Corp., 25 Buick St., Boston, 
Mass., Dept. SAJ. 
185 PRESCRIPTION FOR BETTER EN- 
GINE OVERHAULS—16 page booklet 
contains information on how to diagnose a 
case of excessive oil consumption and how 
to make the necessary corrections. Perfect 
Circle Corp., Hagerstown, Ind 


BATTERY TESTING PROCEDURE— 
197 Fully illustrated booklet gives step 
by step outline of fast, simple and accurate 
battery testing procedure. Also gives list 
of recommended testing equipment to have 
on hand. Delco-Remy Div., Technical Lit- 
erature Section, Anderson, Ind 

HOW TO INCREASE ENGINE LIFE 
205 90%—Illustrated booklet tells how 
to reduce wear to moving parts and insure 
better performance from automobiles or 
trucks by explaining the air filter—the vital 
piece of equipment through which an en- 
gine breathes Fram Corp., Rumford Post 
Office, Providence 16, R.I. 

THE SERVICE STORY ON SHOCK 
206 ABSORBERS — Handbook points out 
that one of every four cars on the road is 
in need of some kind of shock absorber 
service. It illustrates proper servicing pro- 
cedures, including importance of periodic 
inspection of shock absorbers on air sus- 
pension cars. It is designed to simplify 
shock absorber installations. United Motors 
Service Div., 3044 W. Grand Blvd., Detroit 
2, Mich 
207 1957 BRAKE SHOE CATALOG 

With illustrations of brake shoes and 
their proper application, etc.—National 
Brake Block Corp., 37-17 57th St., Wood- 
side 77, N. Y 
2 | SERVICE TOOL CATALOG—lllus- 

trates and describes more than 70 
tools designed to solve specific problems for 
the repairman. Each helps to speed up jobs, 
make operations easier, cut shop costs 
Hastings Mfg. Co., Hastings, Mich 
2 14 THE WHYS AND HOWS OF VOLT- 

AGE REGULATORS Explains in 
simple language, every detail of Voltage 
Regulators—how they work, why they are 
important, how to adjust and service them 
In 16-page handy pocket size edition, with 
many working drawings to clarify and illus- 
trate the text. Standard Motor Products, 
Inc.. 37-18 Northern Blvd., Long Island City 

N. Y 


221 NEW REPAIR KIT FOLDER—Gives 
information on Jack-Pack automatic 
transmission sealing line (overhaul kits, 
gasket sets, lip seal sets, rubber sets, seal- 
ing rings); Noz-L-Pack automatic nozzles 
repair kits for Buckeye and OPW nozzles 
and complete line of Jack-Pack jack repair 
kits and jack oil. For free copy write: Jack- 
Pack Mfg. Co. 2115 N. Marianna Ave., Los 
Angeles 32, Calif 
222 “WHAT PRICE QUALITY” — Read 
how ignition parts should be made 
and why. “WHAT PRICE QUALITY” tells 
the story of the making of quality ignition 
parts fritten in non-technical language. 
Standard Motor Products, Inc., 37-18 North- 
ern Blvd., Long Island City 1, N. Y. 
225 THE “CAMEL COOLIE” VENTI- 
LATED SPRING CUSHION four 
color catalog page is now available. This 
newest product is hailed by the industry 
as a welcome addition to the Camel line 
H. B. Egan Mfg. Co., Muskogee, Okla 
22 OIL LEAK DETECTOR — Bulletin 
shows how hooking up the bearing 
oil leak detector reveals internal engine 
conditions, uncovers main, rod or cam bear- 
ing wear, plugged oilways. starved bear- 
ings, before tearing down the engine. Also 
describes how the detector checks the com- 
pleted overhaul and pre-lubricates moving 
parts before turning over the engine. Illus- 
trates two sizes with maintained oil pres- 
sure—one for cars, one for larger truck 
engines Federal-Mogul Service, 11031 
Shoemaker, Detroit 13, Mich. 
235 METHODS OF TUBELESS TIRE RE- 
PAIRING—<An authoritative brochure 
with illustrated steps on the permanent re- 
pair of tubeless tires, using either the hot 
or cold vulcanizing mehods is available 
from H. B. Egan Mfg. Co., P. O. Box 1406, 
Muskogee, Okla. 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 


242 AUTOMOTIVE LINES—4-page book- 
let lists all of the Solder Seal chem- 
ical tools, giving part numbers, size, case 
contents, list and dealer prices. Radiator 
Specialty Co., 1400 W. Independence Blvd., 
Charlotte 8, N. C. 
243 HOW TO SELL MORE OIL, OIL 
FILTERS, LUBRICATIONS AND 
TBA ITEMS—12-page illustrated booklet 
gives profitable tips on increasing your sales 
and making every customer a happy cus- 
tomer. Pullman Vacuum Cleaner Corp., 
25 Buick St., Boston 15, Mass 
2 SPARK PLUG INSPECTION CHART 
-Form No. M-1433—A _ full color 
chart that can be tacked or taped up onto 
walls showing both normal and abnormal 
appearance of spark plugs plus tips on how 
to get top performance from spark plugs 
The Electric Autolite Co., Toledo, Ohio. 
250 FUEL PRESSURE REGULATORS 
Informative folder answers’ such 
questions as “What is fuel pressure regu- 
tor,” “Why do I need one,” “Why isn’t it 
original equipment,” and “Is it guaran- 


teed.” Milesmaster, Inc., 1550 E. 74th Place, 
Chicago 19, Ill. 
251 NEW EATON CAP CATALOG—II- 
lustrating and describing Eaton radi- 
ator pressure caps, fuel tank caps, locking 
gas caps, oil filler caps and the new Eaton 
cap and cooling system tester. Also catalog- 
sheet showing special cap combination of- 
fers, and new Eaton cap merchandiser dis- 
play rack which acts as an “automatic 
cap salesman” and saves time in checking 
inventory and ordering fastest moving 
items. Eaton Mfg. Co., Stamping Div., 17877 
St. Clair Ave., Cleveland 10, Ohio 
25 MASTER BRAKE SERVICE GUIDE 
—Contains fully illustrated, step-by- 
step instructions for adjusting and relin- 
ing the twenty different types of hydraulic 
wheel brakes used on passenger cars and 
light and medium trucks and buses. World 
Bestos Div., Attn.: Sales Prom. Mgr., New 
Castle, Ind 
25 TOOL CATALOG “xX” 128-pages 
gives pictures, descriptions and spec- 
ifications of the complete line of Snap-On 














LL MANUFACTURING 


700 East 82nd Street, Cleveland 3, Oto 


509 Evans 8 & | Building Akwgn &, Ohio y 
> betes / 





j 


VALVES AT YOUR 


FINGER TIPS 
ym NO INCREASE | 
IN PRICE... 


Dispenser-Pak #5254 contains: 


e 30 T-151-R Valves for 15’ Wheels... 
packed 10 to a tube 


e 20 T-13-R Valves for 13’ and 14’’ Wheels. . 


packed 10 to a tube 


e 1 Fomecor Dispenser 


e 1 Five-Color Display Mobile 


e 1 Safety Gage, the snap-in valve selling tool 


You get all of these at the same rate as when you bought 
10 valves to a box. Order from your supplier today. 


® 


DILL | 








‘Manufacturing Company 
700 East 82nd Street + Cleveland 3, Ohio 
Offices in Toronto and Los Angeles 
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26 TIRE VALVE WALL CHART—Com- 
parison chart shows application of 
tubeless tire valves by car name. Also shows 


HELPFUL the interchange stock numbers of other 


manufacturers. Acme Air Appliance Co., 


BS KL tf Inc., 205 Newman St., Hackensack, N. J 
1960 TUBELESS TIRE VALVE WALL 
270 CHART—Measuring 19” x 25”, the 
FREE! free chart lists 67 models of 18 major 
rp American cars, with their corresponding 
wheel size; tire size; manufacturers’ rec- 
ommended tire pressures, both front and 
rear; plus complete recommended valve 
Tools and shop equipment, including the information both for 1960 models as well 
latest electrical and electronic engine tesi- as earlier model cars. It also gives com- 
ing instruments, wheel aligning and _bal- parable information for 28 models of 12 
ancing equipment, etc Snap-On Tools popular foreign make cars. The Dill Mfg 
Corp., Kenosha, Wis. Co., 700 E. 82nd St., Cleveland 3, Ohio 


2? 4 TIRES VALVES, EQUIPMENT AND 27 AUTOMOTIVE CHEMICALS—8 page 
6 TOOLS—Complete jobber catalog de- catalog gives description of each item 
scribes the entire line; giving numbers, de- in the Permatex line giving uses, parts 
scription, packaging and weight of each numbers and sizes. Permatex Co., Inc., 300 
item. Acme Air Appliance Co., Inc., 205 Broadway, Huntington Station, New York, 
Newman St., Hackensack, N. J N. Y 











One way 
or another, 
each of these 
significant 
advances in 
automotive 
servicing 
equipment 
was either 


pioneered or 





perfected 


by ) Graco 


“There is hardly anything in the world 
that some man cannot 








make a little worse 
and sell a little cheaper 
and the people who consider price only 
are this man’s lawful prey.” 


RUSKIN 


RACO °2+: comany.ine 
470 Graco Square 


ENGINEERS AND MANUFACTURERS Minneapolis 13, Minnesota 


$ Tees hy, ¥ 





“HOW TO EARN BIG PROFITS IN 
273 BRAKE SERVICE” — Booklet tells 
how to spot and sell brake service pros- 
pects. Shows how a small investment in 
brake equipment will yield annual return 
of over 267%. Includes a check list of 
equipment and accessories necessary for a 
profitable shop. Ammeco Tools, Inc., 2100 
Commonwealth Ave., North Chicago, I! 
275 PISTON RING—16-page booklet con- 

tains a description of the Modern 
Power features of Ramco Piston Rings 
complete with illustrations. Ramsey Corp 
P.O. Box 513, St. Louis 66, Mo 
283 CARBURETOR WALL CHART 

Three color 17” x 22” trouble shooter 
chart locates the sources of seven common 
types of carburetor trouble and gives spe- 
cific causes and remedies, Hygrade Products 
Div., Standard Motor Products, Inc., 37-18 
Northern Blvd., Long Island City 1, N. Y 
285 “INSTALL RATHER THAN OVER- 

HAUL”’—A booklet designed to show 
dealers, independent repair shops and in- 
stalling shops the many benefits resulting 
from the installation of rebuilt engines 
Write Muskegon Piston Ring Co., Muskegon 
Mich. 

288 LOTION-TYPE SKIN CLEANER 

Illustrated brochure gives you six 
pages of instructions on how you can cut 
hand-cleaning time and help prevent derm- 
atitis. Gojer, Inc., Box 991, Akron, Ohio 
289 CREME HAND CLEANER 8-page 

booklet contains illustrated informa- 
tion on how you can save 75% on clean-up 
costs and safeguard employees against 
dermatitis and other painful skin irrita- 
tions. Includes listing of other cleaning 
preparations, money-saving dispensers, and 
convenient brackets. Gojer, Inc., Box 991 
Akron, Ohio 
29 MUFFLER INSTALLATION GUIDE 

New 1959 Muffler Installation Guide 
includes photos and easy-to-read instruc- 
tions for removing and replacing mufflers 
Special suggestions and short cuts are given 
for particular car makes and models to 
provide a thorough guide for all types of 
installations. Walker Mfg. Co. of Wisconsin, 
Racine, Wis 
297 SCREW DRIVER CATALOG NO. SD 
56—Colorful catalog showing over 
400 different sizes and styles of hand tools 
Screw Drivers, Nut Drivers, Pliers and 
Wood Chisels, are presented in clear pic- 
tures and tables showing complete dimen- 
sions Merchandising Displays, helpful 
Screw Charts and standardization tables 
are also shown. Vaco Products Co., 317 E 
Ontario St., Chicago 11, Ill 
298 SOLDERLESS TERMINAL CATALOG 

NO. T 70—Over 60 different sizes and 
styles of Solderless Terminals are _illus- 
trated in a beautiful 4 color catalog. Ac- 
tual size illustrations plus blue print type 
of drawings. with all dimensions clearly 
marked, make for easy selection of the 
proper Terminal, for every need. Regular, 
Quick Connect and the new Insulated type 
of Solderless Terminals are shown. A Quick 
Reference Card with actual samples 
mounted, is also available. Vaco Products 
Co., 317 E. Ontario St., Chicago 11, Il 
299 SELLING RING JOBS—8-page folder 

entitled “The Sealed Power 4-Way 
Check Plan” shows you the essential points 
necessary for successful ring jobs. Will 
greatly assist you in doing a better selling 
job with customers. Sealed Power Corp., 
500 Sanford Ave., Muskegon, Mich 
300 VALVE CATALOG—No. 59 gives 29 

pages of alphabetical valve listings, 
and also includes interchange list and nu- 
merical list. Manley Valve Corp., 1523 Fair- 
mount Ave., Philadelphia 30, Pa : 
305 DUAL-PURPOSE TIRE REPAIR 

PATCHES Illustrated catalog de- 
scribing new Self-Vulcanizing Dual-Purpose 
Patches. Metal dispenser cabinet for shop 
use—patches packed in handy dispenser 
cartons. Monkey Grip Sales Co.. P. O 
Box 6170, Dallas 22, Texas. 


NEW FRICTION TAPE DISPLAY 
306 Illustrated catalog covering entire 
line of Monkey Grip Friction Tape and 
Plastic Electrical Tape, features new mer- 
chandising rack for carded Friction Tape 
Also, counter display containers for boxed 
tape. Monkey Grip Sales Co., P. O. Box 
6170, Dallas 22, Texas 
3 TIRE REPAIR MATERIALS, AUTO 

07 MATS. AND AUTOMOTIVE RUB- 
BER PRODUCTS—New complete 24-page 
catalog covering Monkey Grip Products for 
the Automotive Trade. Colorful, illustrated 
and informative. Monkey Grip Sales Co., 
P.O. Box 6170, Dallas 22, Texas. 

TUBELESS TIRE REPAIR PLUGS 
308 Molded rubber plugs for on-the- 
wheel puncture repairs in Tubeless Tires are 


Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





“Our Switch to Gates 





. put more money in the bank every month!” 


says V. L. McAnally —McAnally’s Texaco Service 
9200 Dyer, El Paso, Texas 


“In the ten years I worked in service stations I noticed that the 
stations which handled Gates sold the most belts and hose. 


“So—when I took over here about a year ago, I made the switch 
to Gates and was able to raise belt sales from only ten a month to 
40 a month — and we're still climbing! I credit this to two facts 


* 
That my customers readily accept Gates Belts and Hose, and that 
my employees are kept on their toes checking belts by the Gates 
‘Mystery Car Campaign.’ 


“Together, Gates products and Gates sales incentives mean 
more money in the bank every month! My men find it easy to sell 
Gates Belts — and easy to install them, too. I think the Dial Finder 
is the best sales tool furnished by any manufacturer — and I rank 
Gates Belts among the five top-profit items I handle.”’ 


“Go” Gates for Profit...Call your Gates Jobber Today! 


Your Gates Supplier will have a factory-trained Gates Repre- 
sentative install attractive belt and hose displays, clean up your 
belt and hose stocks, and supply you with a complete set of station- 
tested Gates Sales Aids. He’ll also help you get your present stock 
in shape for top profits — and you won't lose a penny! 


The Gates Rubber Company, Denver, Colorado 


World’s Largest Maker of V-Belts 
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a new 
rubber valve 
cover gasket 
achievement 


ELCoPRENE 


GUARANTEED 


to reduce 

installation time 

to fit better—to seal better 
to out-last and out-perform 
any conventional 

type gasket! 


The secret of the extra resilient, l@mger lasting performance of new 
FEL-CoPRENE is the exclusive rubber formula developed by FEL-PRO 
in conjunction with leading car factories. This special composition 
rubber maintains its shape and Sealing ability at higher pressures 
and temperatures better than conVentional types. Its extra resili- 
ency compensates for expansion—gives better conformability for 
all surfaces. New FEL-CoPRENE §aves on installation time, too. It 
goes on faster because it fits right every time. FEL-CoPRENE is only 
available for a limited number of models right now, but you'll be 
able to get FEL-CoPRENE for most popular late models in the near 
future. Ask your FEL-PRO Jobber for the facts or write for samples 
and literature to: Felt Products Mig. Co., Skokie, Ill. Since 1918. 





specially designed 
with your profit 
yppermost in mind! 








R-910 Copyright 1960, Felt Products Mfg. Co. 
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INFORMATION CENTER 


BOOKLETS © NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts mentioned in this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on parts, equipment, accesso- 
ries or services, just insert the appropriate key numbers of the 
New Product or Booklet listings in which you are interested. 
For more information on advertisements, just indicate the page 
number on which it appears. 

Be sure to print or write legibly your name and address— 
drop it in the nearest mail box and 


SAJ pays the postage! 


(Cards not valid after 90 days) 


#2 «= APRIL 1961 


Send me these FREE Catalogs and Bulletins . . . Fill in numbers 


HOUUOUOUOUOUOUO 


| want details on these New Products . . . Fill in numbers 


sO | come | cee | ee | SE | | 


Send more information on following advertisements 


(List page No. Also company name if more than one ad on page) 


Company Name 
Type of Business 
ak i on ne Cudeinn danas Sumatben Cea teue 


Send me these FREE Catalogs and Bulletins . . . Fill in numbers 


MOUOUUUOUOUOO 


| want details on these New Products .. . Fill in numbers 


ed | a | | 


Send more information on following advertisements 


(List page No. Also company name if more than one ad on page) 


Company Name 
Type of Business 
Street 








These cards 


you get 
valuable 
information 


Postage No Postage 
Will be Paid Stamp Necessary 
by If Mailed 
in the 
Addressee United States 


BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 582, SEC. 34.9, P. L. & R., ATLANTA, GA. 


Southern Automotive Journal 
1760 PEACHTREE ROAD, WN. W. 
ATLANTA 9, GEORGIA 
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NOW! Save time with YOUR OWN 
Sreap-ov FLOR PRESS 


NEW, Compact, 
20-TON 
Hydraulic Press 





Don’t waste valuable time and profits by sending 
pressing or pulling jobs out. Do them yourself with 
this powerful SNAP-ON 20-ton hydraulic floor press. 


Compact, it requires only 2 ft by 3 ft of floor space 
— yet it handles all the big jobs like pressing axle 
bearings or pressing bushings in front-end assemblies. 
Even the tightest pressed fits are off with a few easy 
strokes of the handle — pulling or pressing time can 
be cut from hours to minutes. 


You can slide ram back and forth along top chan- 
nel to any desired position. Special accumulator sack 
on pump eliminates back pressure and keeps oil free 
from dirt. Pump and ram can be removed and used 
with other pullers. 


Get it on SNAP-ON’S earn-now, pay-later plan 


Start making money with this powerful, fast-working 
floor press right now — pay for it out of profits. It’s 
yours for a little down, a little each week. Ask your 
SNAP-ON man the next time he calls and get your 
free copy of new Catalog X. 


CG-470-HY 
Complete Floor Press Set 


3 SERVICE-BACKED SHOP EQUIPMENT 


NAP-Onf TOOLS 


8052-D 28th Avenue Kenosha, Wisconsin 
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NEW IGNITION BOOKLET FOR 

3 | 3 JOBBERS—Entitled ‘“‘What do you 

FUL EXPECT from Ignition?” presents new and 

HELP vaiuable information on the growth and 

profit possibilities of ignition, as well as 

some interesting sidelights on the use of 

BO ignition as a business stimulator for other 
Shurhit Products, Inc 


wholesaler lines 


1 Waukegan, Ill 

FREE 2 WAGNER BRAKE PARTS CATALOG 

3 14 A handy ONE-POINT reference to 

fast-moving brake parts and lining, covering 

popular models of cars Nae — Lo ar 

described in new catalog. Plugs are avail- also lists complete stock of shoe exchange 
“ble in complete shop assortment kit, con- sets, as well as CoMaX bonded lining seg- 
sumer kit, and packages according to size ments available to those interested in bond- 
Monkey Grip Sales Co., P. O. Box 6170 ing lining in their own shops. Wagner Elec- 
Dallas 22, Texas tric Corporation, 6362 Plymouth Avenue, St 

TUNE UP SPECS — 8-page booklet Louis 14, Missouri 

31 | containing latest 1959 ignition tune 315 BETTER IGNITION by Delco-Remy 
up specifications for trucks, small engines —16-page, 8'2 x il-inch booklet cove 
and tractors is being offered free by Stand- ering theory, operation and maintenance o! 
ard Motor Products, Inc., 37-18 Northern Delco-Remy ignition equipment Contains 71 
Blivd., Long Island City 1, N. Y illustrations. Will help automotive electri 





CHAMPION 


with EXCLUSIVE 
OIL MONITOR 


Prevents costly ‘down time 
guards your equipment against 
losses by automatically discon- 
necting the compressor when the 
oil level drops below normal op- 
aaehitele Mugelsle l= 


Champion Air Compressors are 
available in single and two stage 
models ranging from 4 to 20 Hp 


Representatives in 
Principal Cities 


PNEUMATIC 
MACHINERY CO. 


PRINCETON 3, ILLINOIS 


OE 


.— 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





cians understand and service ignition equip- 
ment. Delco-Remy Service Department, An- 
derson, Ind 
20,000 VOLTS UNDER THE HOOD 
316 Covers the basic operation of the 
electrical units in the ignition circuit. It 
shows how battery voltage is built up to 
20,000 volts at the spark plug. Delco-Remy 
Division, Anderson, Ind 
3] THE CRANKING CIRCUIT This 
shows the units in the cranking cir- 
cuit and how they operate together as a 
team to crank the modern automobile 
Written in simple non-technical terms so 
it can be easily understood. Delco-Remy 
Division, Anderson, Ind. 
3] BRAKE AND SHOCK CATALOG 
20 page catalog and price list of 
Girling brakes and shock absorbers for im- 
ported cars. Covers popular models from 
1948-1959. Includes brake and clutch sup- 
ply tanks, lined brake shoes, brake parts 
service kits, disc brakes and shock ab- 
sorbers. Lucas Electrical Services, Inc., 501 
W. 42nd St.. New York 36, N. Y 
320 NEW DEALER CATALOG OF MO- 
TOR REBUILDING EQUIPMENT 
Features the complete Storm-Vulcan jobber 
line of engine rebuilding machines. Attrac- 
tively printed in two colors, punched and 
slotted for inclusion in jobber salesman's 
catalogs. Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas 35, Texas 
32 BRAKE LINING A new 18-page 
condensed catalog /isting brake lining 
recommendations for all popular passenger 
cars, commercial cars, etc. Vehicles are list- 
ed by year and model. Recommendations are 
made both for riveted and for bonded lin- 
ing. World Bestos Corp., Attn.: Sales Pron 
Mer., New Castle, Ind 
326 TOOL CHESTS AND CABINETS 
Folder gives prices, descriptions, di 
mensions, etc. of the complete line of qual- 
ity built tool chests, cabinets, porta-cabs 
and tuldexs. Huot Mfg. Co.. 550 N. Wheeler 
Ave., St. Paul 4, Minn 


327 SHOP INFORMATION CHART 
Colorful 9 x 6 chart includes easy 
to-read information necessary for machine 
shops, such as decimal equivalents, genera 
tap information, tap drills for pipe taps 
American standard machine screws. Huot 
Mfg. Co., 550 N. Wheeler Ave., St. Paul 4 
Minn 
329 AUTOMOTIVE EQUIPMENT CATA- 
LOGS—Describing the complete line 
of Graco automotive lube equipment, su; 
plies and _ accessories Covering supply 
pumps, overhead service reels, motor oi 
dispensers, portable equipment, ATF dis 
pensers undercoaters, bearing packer 
transfer pumps, waste oil receivers, dis 
pensing guns control valves adapters 
nozzles, hand operated units, hose hose 
assemblies and fittings. Write for catalog 
103 and 204, Gray Co., Inc., Graco Square 
Minneapolis 13, Minn 
330 POWER CLEANING EQUIPMENT 
Brochure describing applications and 
specifications of Graco Hydra-Clean unit 
power washing spray products. Covers ful 
line including detergents and accessories 
Also describes profit-making ideas and 
uses. Gray Co. Inc., Graco Square, Mir 
neapolis 13, Minn 
333 3M AUTOBODY REPAIR AND RE- 
FINISHING SYSTEM Colorful 20 
page booklet contains sections devoted t 
metal preparation, featheredging, masking 
pre-paint sanding and the use of adhesives 
and sealers. Sanding and masking recon 
mendations are also made for working wit! 
acrylic lacquers, etc. Also attention is giver 
to special tools. such as molded discs, and 
disc pads, pressure-sensitive discs. cones 
mandrel, and backup asemblies. Minnesot: 
Mining & Mfg. Co., Dept. F-O-107, 900 Bus! 
Ave., St. Paul 6, Minn 


334 TIRE VALVES, PARTS AND AC- 
CESSORIES CATALOG New 24- 
page dealer catalog, No. 14, illustrates and 
describes complete line of tire valves, parts 
and accessories. Included with each catalog 
is latest tubeless tire valve application 
chart indicating the proper valves to be 
used with any model of American and 
popular foreign make cars. Operating in- 
formation, specifications, ordering and 
packaging information are given for each 
applicable product. Dill Mfg. Co. 700 E 
82nd St., Cleveland 3, Ohio 


NEW FILKO IGNITION PARTS 
336 CATALOG Big 160-page catalog 
contains complete listings of ali Filko Igni- 
tion Replacement Parts for practically every 
make and model of car, truck, bus and trac- 
tor. New simplified listings make the new 
Filko Catalog exceptionally easy to use. F & 
B Mfg. Co., 4248 W. Chicago Avenue, Chi- 
cago 51, Ill 

















600—Wheel Aligner 


“Lift-A-Matic” wheel aligner an- 
nounced by John Bean Division, Food 
Machinery & Chemical Corp., Lansing, 
Mich., puts full-scale wheel alignment 
service in a single service stall. 

Aligner rack is 15’ 10” in over-all 
length and eliminates long runways and 


approaches through use of a remote- 
controlled air lift device which oper- 
ates the runways. In the “down” posi- 
tion, the rear tips of the runways are 
on the floor, allowing the operator to 
drive the car on the rack with a mini- 
mum of turning space. Variable-tread 
runways adjust to tread widths from 
40” to 68” and take vehicles up to 136” 
wheelbase and 6,000 Ibs. weight at 150 
lbs. air pressure. Equipment is avail- 
able with mechanical gauges, “Visua- 
liner” optical heads or rack only. 
Want more info? Use coupon on 
page 121 and you will get it! 


601——Drum Lathe Adapter Set 


A set of three 174%” to 1” step-down 
idapters announced by Ammco Tools, 
Inc., 2100 Commonwealth Ave., North 
Chicago, Ill, allows 1%” bore truck 
drum mounting cones to be used on a 
1” arbor 

Using “No. 4790” set, truck drums 
within weight and hub length limita- 
tions can be turned on the standard 1” 
arbor of the company’s “Model 3000 
Safe-Turn” brake drum lathe. 

Want more info? Use coupon on 

page 121 and you will get it! 


602—tTransmission Sealer 


Stabilizing action of “Stop-Leak” 
transmission fluid introduced by Wynn 
Oil Co., Azusa, Calif., reportedly re- 
vitalizes dry seals and firms softened 
ones and fluid is guaranteed to stop 
automatic transmission leaks caused 
by shrinking, hardening and drying 
of seals 

Product will also smooth rough 
idling, speed up sluggish shifting and 
extend the life of the entire unit, it 
was claimed. It works with all types 
of transmissions and seals and is com- 
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NEW PRODUCTS 


AND CATALOGS 


patible with all Type A transmission 

fluids, according to the manufacturer 
Want more info? Use coupon on 
page 121 and you will get it! 


603——Gauge Catalog 


A 1961 catalog supplement carrying 
its latest automotive gauges has been 
published by Accurate Products, Inc., 
135 N. Spring St., Indianapolis, Ind., 
and describes in detail, with victures 
and copy, its line of de luxe steering- 
post-mounted ampere, oil pressure and 
water temperature gauges; economy 
under-the-dash-mounted gauges, plus 
combination gauge kits and individual 
ampere, oil pressure and water temper- 
ature gauges. Catalog “A61B” also dis- 
plays the tubing, fittings, panel brack- 
ets and light source kits necessary to 
make all installations. 

Want more info? Use coupon on 
page 121 and you will get it! 








CLEANS HANDS 


DL not only cleans hands CLEANER, FASTER 
... but also cleans hands 


HANDI-CLEANER 
—SS 


“HEALTHY CLEAN” 


because: 


Dl's exclusive deep-down clec 
dissolves oil, grease and grime 


preventing formation of ingrair 


2. DL keeps hands in good “wor 


because DL contains both Lanolin 
chlorophene. Lanolin conditions 

soft, prevents roughness and ct 
achlorophene guards against derma 
tects nicks and cuts from infectic 
DL is equally effective used 


out water! 


r 


able 
t DL Dispe er for with 
y. More than 600 hand w 


Dept. SAJ-4-21 


For full details write us 


PRODUCTS. INC., Buffalo 4, N.Y. 


Canadian OF 
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604—Car Washer 


Operating on ordinary city water 
pressure and requiring no engines, 
motors or electrical connections, the 
“Cyclo-Matic” ‘6’” car washer an- 
nounced by John Bean Division, Food 
Machinery & Chemical Corp., Lansing, 
Mich., is designed specifically for such 
users as service stations, car dealers, 
fleet operations, used-car lots and ga- 
rages where car washing has in many 
cases been a “necessary evil.” 

The automatic equipment is operated 
by a water-powered turbine which 
propels the washing heads 3 times 
around the car in a 6-minute cycle. 
There is a built-in prevention against 
drying and streaking, it was claimed, 


since the jet bar continues to circle 
the car even if the operator is away 
from the equipment. Turbine unit trav- 
els on the channel bar frame and has 6 
sealed ball bearings with brass friction 
drive rollers, none of which requires 
lubrication. Unit can be suspended 
from any 9’ ceiling or overhead sup- 
port (such as an outdoor carport) and 
can be easily moved out of the way. 
Want more info? Use coupon on 
page 121 and you will get it! 


605—Gas Storage Facility 


“Sto Flo Gas Kart” model “300” an- 
nounced by Ward Mfg. Co., 717 Wood- 
crest Drive, Royal Oak, Mich., elimi- 
nates the need for open pan draining 








"HAD THESE DRY CHARGE BATTERIES ON 
YOUR SHELVES QUITE A WHILE HAVENT YOU?" 


motor jobs turn out sweeter 
when you install . . . 


Nanliey 


airchrome valves 
and springs 


Manley Valve Corporation, 1 5th St. & Fairmount Ave., 
Philadelphia 30, Pa. Supplier to leading original 
equipment manufacturers. District Sales Representa- 
tive: J. S. Connell Co., Dallas, 
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GASOLINE 


and refilling of gas tanks when working 
on automobiles. 

With a bright red epoxy finish, unit 
is labeled “Gasoline” on all 4 sides and 
holds up to 25 gallons. Equipped with a 
transfer pump, unit enables user to 
transfer gasoline through a hose directly 
to “Kart.” It can be stored away under 
a bench or other convenient area for 
safety purposes. A sintered bronze filte: 
insures that only clean, uncontaminated 
gasoline is refilled into the gas tank, 
while a petcock permits complete drain- 
age of sediment from transparent bowl. 
A 2” opening in the tank is equipped 
with a flame arrester and 3 static dissi- 
pating wheels are part of each unit. The 
discharge hose is equipped with a gas- 
station-type self-closing nozzle. 

Want more info? Use coupon on 
page 121 and you will get it! 


606—Body Filler 


“Black-Smith,” a plastic truck and 
automobile body filler introduced by 
Marson Corp., 765 Parkway, Revere 51, 
Mass., is said to have excellent flexi- 
bility and adhesion, very low dust fac- 
tor, rapid cure and absence of pinholes 
from the hardened repair. 

Product is non-toxic, it was claimed, 
utilizes the cream-type hardener, will 
not shrink, crack or corrode, resists 
acid, alkalies, gasoline and water and 
conforms and gives with the metal, even 
under severe impact. 

Want more info? Use coupon on 
page 121 and you will get it! 


607—Body Panels 


Ready to install, “Bond-Tite” body 
panels introduced by L. R. Oatey Co., 
4700 West 160th St., Cleveland 35, O., 
are designed to fit over damaged o1 
rusted areas without “cutting in.” 


Rocker, door, quarter, fender and 
headlight-patch panels are available 
from an assortment of more than 320 
panels for most makes and model cars. 
All panels are die-formed, contoured 
and guaranteed to fit. Sold individ- 
ually—right or left—or in pairs, they 
are boxed in easily identified cartons. 

Want more info? Use coupon on 

page 121 and you will get it! 
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PROTECTION 


6 


BEAUTY--: 


for modern colortul cat 


“« 


PROFITS »’. 


a) 


The NEW Rubbermaid Master Wheeler 


Attracts Impulse Sales... by dramatically displaying Kar-Rugs 
in actual car floor setting. Customers sell themselves when they can 
see, touch and select. Wheels to your best traffic location, inside or out. 


Creates New Profit Opportunity . .. Not just ‘‘brand- 
switching’’ but a completely new way to pick up new sales 
and profits. Every car owner is a customer—this display 
tells and sells him on Kar-Rugs. 


Easy to Own. . . Master Wheeler No. 0836 comes 
packed with one brown No. 1428 Styleliner. Dealer cost for 
both $9.95—sell Styleliner at $10.95 retail—the display’s 
yours and you pocket a buck. 


AS. 


wo 
ASK YOUR JOBBER 


to rush your No. 0836 display NOW. fe = =) b ermeae d a 


Be ready to cash in on the big Spring 
selling season ahead. MEANS BETTER MADE 


RUBBERMAID INC. * AUTOMOTIVE DIVISION * WOOSTER, OHIO 
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608—Lighting Line most durable filaments ever produced 
by the company. Their features in- 
Designed to meet the most rugged clude a ceramic collar which main- 
service conditions encountered in fleet tains correct filament relationship, 
operations, a complete automotive long-life design filaments, siamese- 
lighting line announced by Tung-Sol weld lead wires and vibration absorb- 
Electric, Inc., 1 Summer Ave., Newark ing fog caps. 
4, N.J., includes 6 new miniature lamps Want more info? Use coupon on 
and a new direction signal flasher. page 121 and you will get it! 
The miniatures deliver up to 3 times —_—- 
previous rated life under the most 609—Wheel Alignment Set 
severe operating conditions, it was 
claimed. The “550” flasher operates To provide full wheel alignment serv- 
from 2 to 6 32cp lamps with positive ice with a minimum requirement for 
pilot action. The remaining flashers space, a mobile wheel alignment set 
in the line reportedly meet all other announced by John Bean Automotive, 
6- or 12-volt fleet applications. The Food Machinery & Chemical Corp., 
headlamps—“4005” dual and “6013” Lansing, Mich., is built around a bench 
standard 7”—reportedly possess the on casters which is a_ self-contained 





storage unit for all the equipment when 
not in use. 

Unit may be moved to the job any- 
where in the shop. A background sign 
keeps tools and parts on the bench 
and also merchandises the “depart- 
ment” to customers, The most com- 
plete model includes the bench, 4 
wheel stands, magnetic caster-camber 
gauge and adapter, toe-in gauge, cas- 
ter-camber wrench set, 2 turntables, 
ball joint wrench and socket set, shim 
assortment and operator’s manual. Sev- 
eral other models with less equipment 
are also available. 

Want more info? Use coupon on 
page 121 and you will get it! 


610—Filter Kit 


“K-11” conversion kit announced by 
Fram Corp., Rumford Post Office, 
Providence 16, R. I., allows installation 
of its “Easy-Change” oil filters on all 
models of Volkswagen 

Want more info? Use coupon on 

page 121 and you will get it! 


611—Pinion Seal Tool 


Pinion oil seal installation tool an- 
nounced by Chicago Rawhide Mfg. Co 
1301 Elston Ave., Chicago 22, Ill. is 
specially designed to fit around pinion 
shafts for correct seal installation with 
considerable ease. 

Seven adapters cover all popula: 
cars and light trucks. Adapters are pre- 
cision-molded of oil-resistant, high- 
impact plastic and hold the seals firm- 
ly in position for installation while pro- 
tecting sealing lips from splines, ac- 
t cording to the manufacturer. 

" SPECIAL INTRODUCTORY OFFER ON PICK WHEEL CYLINDER REPAIR KITS! © a or ee ae oe 
Two assortments... Deal +4—Contains Deal +9—Contains ties »! - ' oe 
each containing V4 doz. each of 1 doz, each of 
coupons worth $1.00 the 8 most popular the 8 most popular 
credit against wheel cylinder kits wheel cylinder kits 
purchase of axle set (48 kits)...and (96 kits)... and 
of Pick Exchange four $1.00 coupons. nine $1.00 coupons. 

Shoes. 
Also a twelve Kit Pack for the price of eleven! 
HYDRAULIC Ask your Pick jobber... Special Offer expires June 30, 1961 a 
Brake Parts P22 2222 2LLLQQLQLQQLIALL ALL ALR ARAL AA LANA LAA LAHIRI RR) 
PICK MANUFACTURING COMPANY °* Automotive Division * West Bend, Wis. 
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14” Drive, Size 5U-HD Electric 


Impactool with 5” extension, handles 


all but the largest nuts and bolts 
on cars and trucks. 


= 


o 


we) 


I-R’s ,LIFE-GUARD COMMUTATOR 


.». guards motor for life 


Ingersoll-Rand design features a unique 
safety stop on brush holder that keeps spring 
from contacting or damaging commutator 
and burning out motor. Commutator can be 
dressed while tool is operating, simply by 
removing reverse cap. Wider commutator 
bars permit wider brushes and more brush 
area. Look for these red e ball extras 
before you buy! 


best design—biggest line 
look for the red @ ball extras 


Ingersoll-Rand 


1] Broadway, New York 4,N. Y. 


Dirt-Sealed Trigger. Piunger-operated switch 
is sealed tight from dust and dirt. Another 
1-R exclusive. 


“Cuss-Proof” Socket Retainer. Sockets can't 
fall off, but strong, spring-held retainer can 
be easily replaced. 


Sealed Nose Bumper. Exclusive |-R rubber 
guard seals out dirt in addition to protect- 
ing impact mechanism. 


Job-Tailored Motor. Not ‘‘adapted” but built 
specifically for rugged Impactool duty. 


T-Anvil Drive. Unlike other types, provides 
true radial blow with maximum power trans- 
mission. 


203A-18 
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612—Head Holder 


Removing valves and springs re- 
portedly can be made easier with the 
“Wi-To-Co” cylinder head holder an- 
nounced by Winona Tool Mfg. Co., Wi- 
nona, Minn., because the head can be 
placed at just the right height and 
angle. 

Valve grinding will also be an easier 
job, it was claimed, when the head is 
locked securely in the most natural 
working position. The head can be ro- 
tated to lie flat on the bench for driv- 
ing out or installing valve guides and 
seats, the manufacturer said. Heavy 
serrations in cups and adapter assure 
positive holding in all positions. Keep- 
ers prevent thumb screws from being 





Safer repairs... more profit 
... when Vulcanized with 


WONUREY Giri 
@ "SIZZLE" PATCHES 


Give customers the assurance of complete safety and satisfaction 
on every puncture repair...and build extra profits for you while 


doing it! 


The Monkey Grip ‘‘Sizzle"’ patch way pleases your customers .. . they 
know the tire is safe... the repair secure... be- \ 

cause it's VULCANIZED. No guess work or half- 

sure ‘‘quickie'’ method to cause safety worries. 

When ‘‘complete tire inspection”’ is a part of every 

job extra sales for other materials and services 

add greatly to your profits. Repairs with ‘‘Sizzle"’ 


patches are sure, safe and profitable! 


FOR 
TUBELESS 
TIRES 


LE 
2 2 x 


FOR TUBES 


Use ‘Sizzle’ patches for 
longer cuts or tears. 


Your Monkey Grip jobber can supply you with 


materials and equipment for a complete tire 


Sizzue SizzLe 


and tube repair set-up. Call him today 


Bie es MONKEY GRIP 


ha 


SALES Co. DALLAS 22, TEXAS 


Want more facts? Use Reader Service Card Page 121! 





lost. The holder is also said to end 
much lost time in hunting for cap 
screws, washers and wrenches. Cam 
face is hardened for maximum life. 
Want more info? Use coupon on 
page 121 and you will get it! 


613—Transmission Jack 


Featuring a 72” lifting height, the 
“T-2” transmission jack introduced by 
Blackhawk Automotive Division, 5325 
W. Rogers St., Milwaukee 46, Wis., re- 
portedly can be used to service all au- 
tomobile and light-truck automatic and 
conventional transmissions, as well as 
many types of differentials, front axles 
or cross members. 

Unit is specifically designed for trans- 
mission work that is performed on a 


hoist or over a pit. With special acces- 
sory adapters, it will handle the Pontiac 
Tempest transaxle and Corvair power 
train. Four wide-spread legs provide a 
stable base, while sturdy leg braces add 
required rigidity for handling heavy 
power trains, transaxles, etc., where the 
load overhangs the carrier. A 2-stage 
treadle release meters the hydraulic 
fluid and permits mechanic to lower the 
ram at slow or fast speed for positioning 
the transmission. Saddle tilts 28° for- 
ward, 10° backward and 10° to either 
side. The “T-2” has a capacity of 1,000 
Ibs., a low height of 32” and weighs 
175 lbs. 

Want more info? Use coupon on 

page 121 and you will get it! 


614—Lock-Nut Wrench 


Designed to easily turn the lock nut 
which holds the speedometer cable in 
truck transmissions, “No. 516” wrench 
announced by Owatonna Tool Co., 306 
Cedar St., Owatonna, Minn., reportedly 
does the job quickly and without dam- 
age to parts. 

Want more info? Use coupon on 
page 121 and you will get it! 


615—Filter Catalog 


Containing listings of numerous ap- 
plications of oil, air, fuel and water filt- 
ers as used on internal combustion en- 
gines, its 1961 specifications catalog 
announced by Fram Corp., Rumford 
Post Office, Providence 16, R. I., is de- 
signed to serve as a basic industry guide 
to replacement cartridges wherever 
needed on vehicles from tractors to 
sports cars. Catalog contains a cross ref- 
erence plus an alphabetical listing of 
all vehicles and engines. 

Want more info? Use coupon on 
page 121 and you will get it! 
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COMPARE" 
IT 


AMMCcO } 


EVERY | 


.._ BRAKE SERVICE METHOD 


<a 


Or, O53 Ay 
3 al : — eZ. ‘ _ #" 
i No. 20 Brake-Shop-On-Wheels 


Complete as illustrated 


You expect more, and get more, from AMMCO 


@ COMPLETE—You don't have to buy “extras” to ® RUGGED—Sturdy, precision construction tor years 
handle everyday jobs. of trouble free service. 


@® ECONOMICAL—Pays for itself, plus a profit with @® MOBILE—Do brake work outdoors or anywhere in- 
only one complete job a week. doors. 


@ COMPACT-—Stores in space often wasted by empty @ SELLS Brake Service. Complete, effective Dealer 
soft drink cases. Promotion Program. 


@ INSTRUCTION and SERVICE by skilled AMMCO Technicians. 


a COMPARISON IS EASY! Write for free demonstration in your own shop. 


NO DOUBT ABOUT /T 


IS THE BUY 


AMMCO TOOLS, INC., 2158 Commonwealth Avenue, North Chicago, Illinois 








616—Vacuum Power Brake 


Developed for vacuum operation from 
any gasoline-powered towing car or 
truck, “Uni-Brake,” announced by Vel- 
vac, Inc., 3534 W. Pierce St., Milwaukee 
15, Wis., is a vacuum power brake unit 
designed to simplify brake installation 
on small and medium trailers equipped 
with brake drums and hydraulic wheel 
cylinders. 

Compact in size, unit is completely 
self-contained, with built-in reservoir, 
1 %” hydraulic master cylinder, check 
valve and brake release cock. It is easily 
hooked up to power brakes on towing 
car for foot-pedal-synchronized brakes 
and requires no external levers or ad- 
justments, according to the manufac- 


turer. Two models are available, one for 
commercial use with %” hose and an- 
other for 4g” hose. Each provides auto- 
matic brake application on disconnect. 
Want more info? Use coupon on 
page 121 and you will get it! 


617—Air Conditioner 


The “Nordic Dialair” automobile air 
conditioner introduced by International 
Automotive Air Conditioning, Inc., 1927 
S. W. Ist Ave., Fort Lauderdale, Fla.. 
features controlled diffusion through 5 
adjustable louvers which reportedly 
provide maximum distribution of cool 
air, without direct air blast. 

Both volume of air and degree of 
coolness are “dialed,” allowing many 





Shurhit 


TRU-TURN 
externally adjustable 


voltage regulator 


Since its inception by Shurhit in 1947, the Tru-Turn has proved itself in 


tens of thousands of applications to be the most practical and most 


satisfactory voltage regulator yet devised for general service work. It 


provides a simple, positive, screw-type adjustment which eliminates need 


for removing the cover, and permits accurate final volt-ammeter read- 


ings at the time the adjustment is made. 


Shurhit Heavy Duty Tru-Turn Regulators give you more rugged quality 


— more real $$$ VALUE at no additional cost. Save time — speed up 


service with SHURHIT — the line of least resistance. 


Shurhit 


the») Shurhit provucts 


oe 


IGNITION 


WORLD'S FINEST 


Want more facts? Use Reader Service Card Page 121 


, INC., Waukegan, Illinois 


IGNITION 





setting combinations, the manufacture: 
said. Minimum restriction of air flow 
through 7 openings on the face of the 
unit is said to provide faster, more ef- 
ficient cooling of the rear as well as the 
front of the car. Unit operates almost 
silently, it was claimed, with twin 
squirrel-cage blowers mounted in the 
rear. 

Want more info? Use coupon on 

page 121 and you will get it! 


618—‘‘Hang-Over’’ Creeper 


Hard-to-get-at linkage, distributors, 
belts, heater components, wiper controls, 
etc., are within easy reach without un- 
due stretching and contortions with the« 
“Hang-Over Tune-Up Hoist” introduc- 
ed by Hinckley Myers Co., 28501 Mound 


Road, Warren, Mich., which puts the 
mechanic under the hood and over the 
engine. 

Completely portable, lightweight and 
adjustable for heights, “Hang-Over”’ is 
available in both steel and aluminum. A 
tray is provided to hold tools where they 
are needed 

Want more info? Use coupon on 
page 121 and you will get it! 


619——Fuel Pump Chart 


Measuring 17” x 22”, a fuel pump ap- 
plication wall chart announced by Wells 
Mfg. Corp., Fond du Lac, Wis., carries 
a complete alphabetical listing of US 
cars by make, year and model, giving 
original equipment pump number and 
the correct corresponding “Capac” fuel 
pump stock number. One column con- 
tains a listing of the minimum and 
maximum pressure in pounds for each 
fuel pump, as an aid when testing on 
the car engine. 

Want more info? Use coupon on 
page 121 and you will get it! 


620—Repair Panels 


A “Head-Lite” repair panel for all 
1956 Chevrolet models announced by 
Schofield Mfg. Co., 1140-3 E. 222nd 
St., Cleveland 17, O., is said to bring 
to more than 700 the total number of 
body repair panels manufactured by 
the company 

Want more info? Use coupon on 

page 121 and you will get it! 
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Newest Tractor “Pink List’ 
of Replacement 
Gaskets and Oil Seals 


This List and Available Stock 
Now at your Victor Jobber’s 








Parts youll need 
for tractor servicing 


Use this Victor catalog for fast, accurate ordering. 
Covers “99°,” of your sealing parts needs. Gasket 
listings include full and head sets; valve, manifold 
and oil pan sets; plus other individual parts. Oil 
seal numbers given for each application. ‘All trac- ALLIGATOR FERGUSON 
tor models and applications completely identified. ALLIS-CHALMERS FORD 
You'll save a lot of job time and trouble by using BRIGGS & STRATTON LHC. 
this catalog—and you’ll be sure all sealing parts — MecRGUSON 

: CLINTON ENGINE 
are right and dependable. Get your free copy from COCKSHUTT MINNEAPOLIS-MOLINE 
your Victor Jobber. DEERE OLIVER 


MASTER WISCONSIN MOTORS 
Victor Mfg. & Gasket Co., P.O. Box 1333, Chicago ——- 
90, Ill. Canadian Plant: St. Thomas, Ontario. 


wWicirohnR 


Sealing Products Exclusively 


GASKETS - OIL SEALS - PACKINGS 


The 100% Coverage Line—for Cars, Trucks, Tractors, Stationary Engines 





COVERS THE POPULAR MODELS 
OF ALL THESE MAKES: 
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621—Core Plug 


Employing a patented anchor screw 
construction that enables installation in 
two simple steps, the “Anchor Seal” 
core hole plug introduced by Houser 
Engineering & Mfg., Inc., P. O. Box 
149, Bluffton, Ind., is a “cup-shaped” 
plug that is inserted into the core hole 
for a closer, tighter, permanent repair. 

No special tools are required for in- 
stallation, which reportedly may be 














made in 15 minutes. First, mechanic 
slips the anchor into core hole, tightens 
the nut with fingers until cup starts 
into the hole. Second, he tightens the 
nut until the flange on the cup com- 
presses the neoprene “O” ring to a 
thickness of approximately 1/32” thick. 
Soft copper washers prevent leakage 
around anchor stud, it was claimed. Re- 
moval of starter, generator or exhaust 
manifold is unnecessary. One hole plug 
fits various models of Chevrolet, De 
Soto, Dodge, Kaiser and all Plymouth 
passenger cars and some Dodge trucks. 
Want more info? Use coupon on 
page 121 and you will get it! 


622—Plastic Sealer 


To rebuild and repair worn and 
dangerously smooth bus and truck stair 
treads, “SP-10” plastic sealer intro- 
duced by Baird Dynamic Corp., 1700 
Stratford Ave., Stratford, Conn., can be 
brushed, poured or troweled on, report- 
edly providing a non-skid, long-wear- 
ing surface which securely seals steps 
and step wells against moisture, rust or 
seepage. 

Product may also be used to repair 
damaged concrete, fill cracks in cement, 
seal to prevent water seepage and rust, 
create safe, non-skid surfaces by add- 
ing abrasives, build up worn high traf- 
fic areas and to secure and embed 
conduit, cable or lighting installations in 
concrete, according to the manufac- 
turer. 

Want more info? Use coupon on 

page 121 and you will get it! 


623—Filter Catalog 


Complete to the point of including 
engine air CFM requirements, its 1961 
engine air filter specifications catalog 
published by Fram Corp., Rumford 
Post Office, Providence 16, R. I., in- 
cludes complete size and performance 
characteristics of more than 125 dry- 
type, pleated paper air filters. 

Want more info? Use coupon on 

page 121 and you will get it! 


624—Oil Line Kits 
Designed to perform to factory speci- 


fications, 2 simple rocker arm oil line 
kits introduced by E. Edelmann & Co., 














2332 W. Logan Blvd., Chicago 47, IIl., 
provide an external oil flow through 
rocker arm shaft and overflow for ex- 
cess oil to overcome and prevent noisy 
rocker arm and pull rod operation on 
Fords and Chevrolets. 

Easily installed for properly re- 
stricted exterior oil supply to each 
bank, they quiet noisy rocker arm op- 
eration altogether, it was claimed. In 
case of clogging, lines are easy to 
clean, the manufacturer said. Remove 
a fitting, clear the line and replace the 
fitting. All fittings reportedly give leak- 
proof protection. Kit “No. 497” fits 
Ford 272 and 292 V-8 engines from 
1954 through ’61. “No. 496” fits Chev- 
rolet 6-cylinder engines in models from 
1953 through °61. Each kit is packed 
in heat-sealed polyethylene bag and 
individual box, clearly identified for 
quick selection. 

Want more info? Use coupon on 

page 121 and you will get it! 





NOW! CHRYSLER'S NEW STARS ON THE HORIZON 
Wi 


Introducing 


the Car Care 


Line with 


SOMETHING 


EXTRA! 


Here are the first in a complete line of 
automotive chemicals, designed and en- 
gineered by Chrysler Corporation—for 


all makes of cars. 


A quality line with everything—merchan- 
dising, advertising support, a planned 
sales program, PLUS that SOMETHING 
EXTRA—the increased trade acceptance 
of products bearing the name of a major 


automotive manufacturer. 


CYCLEWELD CHEMICAL PRODUCTS DIVISION 


Sold through 


house distributors and jobbers exclusively 


Want more facts? Use Reader Service Card Page 121 
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625—Safety Belt 


Made of heaviest grade close-knit ny- 
lon webbing, with a proven tensile 
strength in excess of 5,000 Ibs., “Safe- 
master” automobile safety seat belt an- 
nounced by The Greenfield Co., 4417- 
19 W. Rice St., Chicago 51, Ill., is said 
to be quick and simple to install, re- 
quiring no special tools. 

Buckle is designed to grip securely, 
yet release instantly, it was claimed. 
“Clamp Grip” twin hook attachment 
holds belt securely to car floor. Belt ad- 
justs to fit any person—adult or child 
Buckle and fittings are chrome-plated. 

Want more info? Use coupon on 
page 121 and you will get it! 


626—Compact Cushion 


A full-width 56” springy wire seat 
cushion announced by Ace Rubber Co., 
P. O. Box 6147, Dallas 22, Texas, re- 
portedly will fit all domestic compact 
and some foreign cars. 

“No. 714” is available in blue, black, 
green and red plastic impregnated fab- 


rics, contoured over interlocking %%” 
rust-resistant coiled wire said to pro- 
vide full headroom while retaining orig- 
inal resiliency and shape. To hold posi- 
tion, an elastic band fits around back of 
seat. 

Want more info? Use coupon on 

page 121 and you will get it! 


627—Air Conditioner 


Designed especially for compact cars, 
the “Sportsman Mark IV” air-condi- 
tioning unit announced by John E. 
Mitchell Co., 3800 Commerce St., Dal- 
las, Texas, reportedly permits greater 
leg-room in small cars. 

Stationary “depth-flow” louver af- 
fords more efficient direction of cold 
air to the back seat, it was claimed. 
Squirrel-cage blowers move up to 240- 
cfm, reportedly fully adequate for com- 
pacts, but not recommended as suffi- 
cient for larger cars. 

Want more info? Use coupon on 
page 121 and you will get it! 


628—Metric Hex Key Pack 


A handy and necessary tool for work 
on foreign cars or engines where socket 
screws are used is the metric hex key 
pack designed by K-D Tool Co., 526 
N. Plum St., Lancaster, Pa. 

The “K-D 45” pack contains 6 popu- 
lar sizes—2mm, 24mm, 3mm, 4mm, 
5mm and 6mm. All are mounted in a 
sturdy metal pocket case, 3%” long 
folded. The case is assembled with bolts 
so that keys may be easily replaced. 
Other sizes are also available, accord- 
ing to the manufacturer. 

Want more info? Use coupon on 
page 121 and you will get it! 
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Lifting Equipment for Every Source Need 


For Faster, Easier Service Lifting... 


Hydraulic and Air-powered 
ONE-END LIFTS 





No. 5-41 
Hydraulic 


Air Powered 
(with high 
lift attachment) 








* Big 10” semi-pneumatic tires 
standard at no extra cost! 


Transmission adapter for 
Mode/ 5-41 handies al/ car 
and light truck transmissions 





The handiest service jacks 
made. Take your choice 
of manual-hydraulic oper 
ation or air powered fror 
7 


your shop line for fast, 


safe, easy one-end lifts 
Lifts all cars at points re 
ommended by manufactur- 
ers. l'2 tons capacity 
High lift 


both models 


attachments for 


EDGEWATER 


AUTOMOTIVE DIVISION 





SAINT 


JOSEPH, 


MICHIGAN 
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what do you mean—Just as good as Walker?” 


EVERY MILE 
HE DRIVES 

HE FEEDS 
HIS “MUFFLER 
KITTY!” 


THIS EXCLUSIVE DYNAMOMETER 
“PROVING GROUND" MAKES 
CERTAIN WALKER SILENCERS 
NEVER EXCEED PERMITTED 
BACK PRESSURES. 


This Walker designed outside chassis 
dynamometer permits actual on-the- 
car tests under actual accelerated 
driving conditions. 


Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for April 1961 





Walker “precision tuned” silencers 
remove power-robbing back pressure 
..-give engines full built-in perform- 
ance...save gasoline 


When a muffler is not accurately and scientifically designed . . . 
“‘Precision Tuned”’ . . . for the particular engine on which it is installed, 
excessive back pressure can cost the car owner money. Every mile he 
drives, he contributes to his “‘muffler kitty.”’ ““‘Back pressure drag’ 
can result in a loss of up to 45 horsepower ...reduce acceleration 
time as much as 60% ... cause sluggish performance... increase gas 
consumption one gallon in ten. That’s quite an extra price to pay for 
a muffler that is supposed to be “‘just as good as Walker’’—but isn’t. 


Walker ‘‘Precision Tuned” Silencers demand no “continuing time pay- 
ments.”’ Every Walker ‘‘Precision Tuned”’ Silencer is scientifically engi- 
neered to meet the exact requirements of each individual engine .. . 
in back pressure . . . in sound control . . . in long-lived rust protection 
inside where it counts. Walker ‘‘Precision Tuned” Silencers never rob 
engines of full built-in power . . . never steal gasoline . . . never make a 
car owner “‘pay through the nose” for months and months to come. 





Being “‘just as good as Walker’’ is a fine ambition for anyone to have. 
It’s easy to claim .. . but a bit hard to come by . . . because Walker 
leadership results from years of designing and building exhaust systems 
as original equipment for most of America’s leading automobiles .. . 
from “compacts”: to “luxuries.”” It results from the finest research 
laboratory in the industry . . . and the knowledge of “‘what-to-do” and 
“‘how-to-do-it” that comes only with years of pioneering experience. 


Don’t ask your customers to “pay extra” for a muffler that is supposed 
to be “‘just as good as Walker’’—but never is. Install the “‘original’’—a 
Walker ‘Precision Tuned”’ Silencer—that keeps engines at peak power 
and performance... always... that saves money at the gas pump... 
and is engineered to last as long or longer than any other muffler made. 


WALKER “PRECISION TUNED” SILENCERS 


America’s most PERFORMANCE PROVED mufflers 


LAST LONGER...RUN QUIETER... GIVE ENGINES NEW PERFORMANCE AND GAS ECONOMY 


WALKER MARKETING CORPORATION, RACINE, WISCONSIN 
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CUSTOMER SERVICE... like the kind of extra service a as 
: mano These FREE Sales Builders with 


you give with a Pullman Vacmobile. Customers appreciate step- 

ping in to freshly vacuumed cars...and if you give them this Every PULLMAN Vacmobile 
service with every lube, repair or wash job, They'll Come Back 
. .. for gasoline, oil, and all the other services you sell! 

And a Pullman Vacmobile is more than a goodwill builder . . . it @ Complete accessory kit, including Accordion 
helps you sell more high-profit TBA items! Every time you Hose, Upholstery Tool, and exclusive ‘‘Never- 


@ 72-pc. ‘““Badge-O-Rama”’ Kit to boost TBA sales 


vacuum, you get a chance to check floor mats, interior lights, the Clog”’ Filter 

spare tire, seat covers . . . all sources of easy, profitable sales. p @ Metal Island Sign 
Powerful, portable Pullman Vacmobile cleans interiors fast . . @ Hangtags 
gets deep-down dirt like no broom or brush ever can. ‘“‘Never- 

Clog’”’ Filter maintains full power, keeps Pullman Vacmobile on 

the job and trouble-free. Complete set of tools and accessories 


makes cleaning fast and easy. y Pu m re n 


VACMOBILE 


Pullman Vacuum Cleaner Corp. 
25 Buick St., Boston 15, Mass. 


JUST 40¢ A DAY Puts The Pullman Vaemobile To Work 
For You! Ask Your Jobber Today! 


World’s Largest Manufacturer of Commercial Vacuum Cleaners 
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Officers of the Texas independent 
Garage Owners of America, Inc., were 
installed at the first state convention 
held in Paris on March 18 by Ralph 
H. James of Tulsa, extreme right, 
executive director of IGOA. Left to 
right are: Dennis Dickerson, third 
vice president, Paris; Paul Darnell, 
national representative, Fort Worth; 
Fred Bethel, president, Dallas; Bert 
Cook, secretary-treasurer and the first 
president of IGOA, Dallas; M. W. 
Wright, second vice president, Dallas. 
J. B. Smallwood, first vice president, 
Fort Worth, was unable to be present. 


Texas IGO to Invite 
IGOA for 1965 


N THEIR first state convention at 

Paris March 18, members of the 
Texas Independent Garage Owners 
of America, Inc., voted to invite the 
national convention of IGOA to 
Texas in 1965. 

In another action that followed 
considerable discussion, including 
remarks from Ralph H. James of 
Tulsa, Okla., executive director of 
IGOA, the Texas group voted to 
express vigorous opposition to any 
attempt to either move national 
headquarters of IGOA from Tulsa or 
rotate the mid-winter meeting. 

This group—TIGOA—is affiliated 
with IGOA and is not to be con- 
fused with the older, larger, Inde- 
pendent Garagemen’s Association of 
Texas, which is not affiliated. TIGOA 
is only about a year old, has only 
four local chapters, but is making 
progress. At the Paris convention 
all four local chapters—Dallas, Fort 
Worth, Irving and Paris—were rep- 
resented. 

James was principal speaker, said 
IGOA now has members in 40 states 
and urged Texas members to sup- 
ply him with documented evidence 
of anti-trust violations. He also de- 
livered a prepared address on “How 
to Increase Your Net Profit with 
Use of the Customer Budget Plan” 
and said it was absolutely necessary 
for garagemen to have access to the 
facilities of an established finance 
company. 
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INDEPENDENT GARAGE 
QWNERS GF AMERICA INC. 


MEMBER 








MORRIS 
Austin-Healey 


Rack one of these fine cars 


® i 


comes Lucas equipped. For 
(ww) 


SINGER engan 
FORD 


ALSTIN 


FEF ar] 


ee profits and more 
ROVER . © 


CITROEN 


i TVhaurhall 
satisfied customers always 


SW copys ouve 


replace Lucas with Lucas. 


United States Factory Branches 


LU CA Ss ELECTRICAL SERVICES, INC. 


501-509 West 42nd Street, New York 36, N.Y. 


LAMPS. DISTRIBUTORS. GENERATORS 
COILS . HORNS . REGULATORS . STARTERS 
WINOSHIELO WIPERS . GIRLING BRAKES 
BATTERIES . GIRLING SHOCK ABSORBERS 
San Francisco + Jocksonville + Seattle + Boston + Denver 


Englewood, N. J. + Chicage + Houston + Los Angeles + 
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TIME SAVERS 











To Drain Block Amply 
With Heads Removed 


ucH of the time a block will not 
1 drain enough to stop dripping 
when the heads are removed and car 
is raised for overhaul. 

To stop this aggravation, bend a 
20” length of small tubing and in- 
sert the short end in the water 
jacket. Blow past the extended end 
for about three seconds with an air 
hose to start siphoning. Works 
“slick.”—Wayne Goodman, 607 Del- 
rose, Wellington, Kansas. 


Converting Bumper Jack 
Into a Body Jack 


} erates shows how a length of 
pipe can be slipped over the end 
of a bumper jack to make a body 


jack. 
By using different lengths of pipe, 
almost any desired length can be ob- 


tained. This idea works well and we 
have used it to advantage several 
times. In this case we pushed the 
door post out on a ’55 Chevrolet. 
—W. M. Horrell, 824 Evelyn Avenue, 
Louisville 15, Kentucky. 


Using Mounted Motor 
To Start Mower 


OQ of our profit services is the 
repair of small engines, as in 
power mowers, etc., and instead of 
laboriously trying to start them with 
the pull rope, we have an electric 
motor mounted on the leg of a 
workbench. 

It’s only the work of a moment to 
slip a V-belt on the motor pulley 
and the pulley of the mower. Flip 
the switch and let the electric motor 
do the hard work. Pulling back on 
the mower tightens the belt. When 





‘olde[-yam AOlet 
Champ-ltems 


REAR WHEEL 
GREASE SEAL 
ASSORTMENT 





Order from your jobber! 
Refills packed 6 pair per box. List $2.40 pair 
WRITE FOR YOUR 1961 CATALOG! 
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This assortment is carefully balanced to meet your 
everyday demand! Total of 30 pair is selected from 
the 12 types that fit nearly all popular cars. 


Handy ‘“‘chek-chart”’ in lid tells you instantly which 
seal fits each car make and model. 


6191 MAPLE AVE. 


CHAMP-ITEMS, INC. < 


. 
MP-ITEMS 
- 
\S As 
by eS 


; 
R 


" 


ST.LOUIS 30, MO. 


Cr awe net 
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“7 IDEA? 
short - cut accepted 
make your idea more valuable. 
exclusive use, can be consid- 
Peachtree Road, N.W., Atlanta 


GOT A GOOD 
will be paid for every 
time -saver or shop 

for publication in this section. 

A photo or rough sketch will 

Only original items, not previ- 

ously published, offered for our 

ered. Send them to: Southern 

Automotive Journal, 1760 

9, Ga. Rejections cannot be 

returned. 











the machine starts, move the mower 
forward a bit to slacken the belt, 
which then comes off.—Harry J. 
Miller, 991 Forty-Second, Sarasota, 
Florida. 


Repairing the Lever 
On Ford Turn Signal 


Or ALL late-model Ford cars, the 
turn signal lever carries a No. 
10 x 32 thread, and it sometimes hap- 
pens that the thread in the “plate” 
—as the part the lever screws into 
is called—is stripped or otherwise 
damaged and a new part is not ob- 
tainable. 

In such cases, it is often possible 
to tap the hole in the plate to a larger 
size, using a machine screw tap No. 
12 x 24. Of course, it will be neces- 
sary to thread the lever to a corre- 
sponding size and thread, but this 
can be done easily by chucking it in 
a lathe and turning it down to ac- 
commodate a No. 12 x 24 die—Lynn 
F. Snoddy, 1622 Vivian Street 
Shreveport, Louisiana. 
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To Install the Shims 
In King Bolt Sets 


H™ is an easy way to install the 
shims when replacing king bolt 
sets: 

Cut about 2” off an old pin and 
taper it slightly. Place shims on top 
of the axle and put spindle on. Drop 
short piece in the top and tap the 
bearing in with a soft hammer. When 
the pin is driven through, it will 
drive out the piece. This gives a 
very tight fit. An extra shim can 
usually be added.—R. O. Crossland, 


803 N. Sth Street, Honey Grove 


Texas. 


Localizing Power Ills 
With Old Ammeter 


F= those shops that repair car 
radios and don’t have an inverter, 
or whose inverter has no ammeter, 
the addition of an old car ammeter 
—even one that is not accurate 
(fused a little below its full-scale 
value)—is an invaluable time saver 


to localize power supply troubles. 
The meter is hooked in series with 








TORQUE WRENCHES 


— 
\ tT - 


“These are the same torque wrenches 
‘sed and recommended by leading 
engine and equipment builders. 


wal 


Guaranteed accurate forever within 2% of 
maximum scale reading. 


- The only wrench that permits accurate use 


of adapter & extensions. Patented pivoted 
handle permits concentrated load position— 
the only way to obtain accuracy with adapt- 
ers and extensions. 

Rugged construction. Can be stored in a tool 
box with other tools. 

Easy to use as any socket wrench. 
Signalling models and direct reading styles 
to choose from. 

A complete range to choose from to meet 
every service application. 


Torque Specification Book for over 130 


bag 


Valve and 


makes and more than 1200 models of 
automobiles, (U.S. and foreign) trucks, 


tractors, outboards, motorcycles, diesel, 


Clutch Spring 
Tester 


aircraft, marine and small air cooled 
engines. Spark plug, wheel bearing, valve 
spring data and many helpful torque tips 


sent free upon request, write Dept. 608 


Test new as 
well as used 
springs. Match sets of valve 
springs for top engine per- 
formance. Check clutch 
springs to prolong clutch life. 
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the battery or inverter of the 20- or 
50-ampere variety, and with a little 
experience the radio serviceman 
soon learns the current consumption 
of the various types of car radios. 
For instance, here are a number of 
troubles the old car ammeter will 
square away in a hurry: 

If current is half of the normal 
value, the B-plus supply is possibly 
dead. Either the vibrator is inoper- 
ative or the rectifier is defective. 
(Open power transformers are not 
very common.) 

If the current consumption is half 


again to twice the normal value, the 
B-plus supply may be shorted, and 
if the ammeter shows this abnormal- 
ly high current as soon as the re- 
ceiver is switched on, chances are 
the buffer condenser is_ shorted. 
(Our experience has been that 
shorted rectifiers and shorted trans- 
formers are not too common.) 

If, however, tie ammeter reaches 
the abnormally high value after the 
rectifier has warmed up, the B-plus 
is probably shorted after the recti- 
fier. 

If the ammeter indicates a near 





now’s the time fo 
TUNGSTE 
Tune-ups! 


? 


4, 


Before they hit the high road, get ‘em 
off to a good start with TUNGSTEN 
Heavy-Duty IGNITION PARTS! 


TUNGSTEN IGNITION PARTS come in 
individual packages or in handy tune- 
up kits with specific applications for 
both domestic and imported cars. 
Either way, you're assured of top- 
quality replacements — engineered to 
play their parts perfectly — priced to 
produce a handsome profit! 


Write for 


Cetalog 
TUNGSTEN CONTACT MFG. CORP. 
North Bergen+-New Jersey 
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dead short, or at least several times 
normal current value, it is likely the 
vibrator contacts are sticking, indi- 
cating a defective vibrator. — Stan 
Clark, Stanley Clark Service, Box 
2162, East Bradenton, Florida 


Keeping the Slack 
Out of Tow Lines 


Ww towing a car with a chain o1 
rope, it is difficult to keep the 
slack out of the tow line. The front 
car will sometimes take up the slack 
too fast, causing a sudden jerk to 
both cars, or the towed car might 
sometimes run up against the front 
car. 

All this trouble can be eliminated 
by slipping a length of pipe over the 


chain or rope, leaving enough of the 
tow line extending from both ends 
of the pipe to fasten to both cars. 
—W. M. Horrell, 824 Evelyn Avenue, 
Louisville 15, Kentucky. 


Preventing Bench Damage 
To Throttle Valves 


HEN overhauling 4-barrel car- 

buretors, much damage can be 
done to the throttle valves unless 
some type of fixture is employed 
to hold them up off the workbench. 
A simple jig that will work on a 
number of different 4-barrel models 
can be made very easily using the 
base insulator from a ’57 Oldsmobile, 
which comes in a new gasket set, 
4 bolts, 5/16” x 2%” long, and 8 
nuts. 

Screw one nut on each bolt as 
far down as the threads go, then 
push them through the holes in 
the insulator. Put a nut on each of 
the bolts that extend through the 
insulator, tightening them and 
slightly moving them around until 
the carburetor will fit perfectly. The 
bolts serve as legs to hold the car- 
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IT TAKES TIME and PERSEVERANCE T0 
BUILD GOOD CUSTOMER RELATIONS ! 


ONLY PARTS and MATERIALS THAT CONTRIBUTE 
DIRECTLY TO THIS END SHOULD BE USED 
Thousands of Brake and Service Operators 
Throughout the Country are Using... 


<= TRU-TORQUE 


Safety Cups for Wheel Cylinders... 


as one of their principal tools 
to insure good, trouble-free 
functioning of the hydraulic 
system on their brake jobs. 


Operators have learned that 
: they can depend on TRU- 
’ TORQUE to insure perfect 
functioning of the hidden parts 
ie a in wheel cylinders throughout 
the life of their brake jobs. 
Ask your jobber about our 





assortment! 


TRU-TORQUE 
3 1200 RECO AVE @ ST. LOUIS 22, MO. 





“You'd think this body shop’s a boudoir 
... Since I switched to 


> 


“Things sure 
have changed 
‘round here since I’ve used 

BOND-TITE PLASTIC FILLER. » 
I’ve regained my charming per- \\S 
sonality ‘cause BoND-TITE 

eliminated fumes and itching 

skin. And I have more time for 

the girls, too, thanks to Bonp- 

TITE’s smooth-working flexibility 

that makes all body repairs 

quicker, easier.” 





M/r. of Bond-Tite Products: PUASTIC FILLERS - BODY PANELS - PLASTICATORS . SOLDERS & FLUXES 





HOW TO COMPLY 
WITH 
NEW ICC 
SAFETY 
REGULATIONS 


free Fleet Kit Available 


You can save countless hours and 
avoid costly errors with Arrow’s new 
ICC Fleet Kit. Large illustrated dia- 
grams, simplified instructions, 
charts for computing changes and 
additions for each vehicle, cost esti- 
mating forms, wall charts and other 
important data are included in the 
kit. 


Whether your fleet has 5 or 500 
units the kit will be a valuable work- 
ing tool. The new ICC Safety Regu- 
lations are effective July 1, 1961. 
Get your free kit today! See your 
jobber or simply attach this page to 
your letterhead and mail direct to 
Arrow Safety Device Company, 
Georgetown, Delaware. 














MALLET TEST 


mani 'F YOU 
Tea ~HAVE NOT 


Watiae TRIED THIS 
TEST ... SEE 
YOUR ARROW 
JOBBER...YOU’LL 
BE AMAZED! 


DESIGNS WITH THE FLEET IN MIND 
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buretor off the bench, making it 
easier to overhaul without damag- 
ing throttle valves and linkage.— 
Russell Weaver, Mechanic, Arga- 
brite Chevrolet-Oldsmobile Com- 
pany, 214 North Green Street, 
Henderson, Kentucky. 


Making a ‘‘Pusher”’ 
For Service Truck 


N SERVICE calls resulting from 
battery failure or an empty gas 
tank, the customer’s car usually 
needs a push to get it started when 
the condition is corrected. 
To make this kind of a push a 


ed 


“gentle” one which won’t damage 
the stalled car, bolt an extra bumper 
made of thick planking to the regu- 
lar bumper of utility service truck. 
This makes the bumper both low and 
high enough to contact the rear 
bumper of any car from the smallest 
compact to the largest high-wheeled 
sedan.—Glen F. Stillwell, 340 Ninth 
Street, Manhattan Beach, California. 


Making Transmission 
Crossmember Repair 


Ww replacing the transmission 
crossmember of 1957-59 Ford 
cars, sometimes the threaded nuts in 
the frame break out of their factory- 
made holes and fall down in the 
frame. 

Instead of leaving the bolt out, 
drill a 3” hole in the outer frame 
and insert a 34” tie bolt through both 
sections of the frame and crossmem- 
ber, then double nut the tie bolt. 
This makes a tight fit and a strong, 
neat job—Jimmy Martin, c/o Ray 
Martin’s Garage, Hartshorne, Okla- 
homa. 


Walker Dies in Mobile 


Homer Clyde “Mickey” Walker, 
60, former partner in a Chrysler 
agency in Mobile, Ala., died sudden- 





SPECIAL FOR 1961 


GENERAL MOTORS 


FOR 
CADILLAC 
CHEVROLET | 
OLDSMOBILE 
BUICK 
PONTIAC 
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CARS WITH WELL-TYPE FLOORS 
New Easy-Lift, Easy Clean Mat Protectors 


ACE GLAM-R-TWINS 


Sell this glamorous pair of mats to every owner of a 1961 General Motors 

car. They were designed especially for custom fitting of the new 1961 sunken 

floor contours. Also, universal fitting for 59 and '60 models of same makes. 

Note the beautiful sweeping arc design, deep pile carpet textured “‘live”’ 

rubber, corner grips for lifting and emptying without spilling and the spar- 

kling silver mylar door-step plate. They sell on sight. Order your stock now! 
At Better Jobbers Everywhere 


ACE RUBBER PRODUCTS, INC., 100 Beech St., Akron 8, Ohio 
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ly last month. A native of Coosa 
County, Walker moved to Mobile 
about 40 years ago. He had been 
manager of a number of automobile 
sales companies. 


Rubberized Asphalt 
Gives Safer Roads? 


A DDITION of special rubberizing 
£i compounds to asphalt produces 
sturdier, safer roads at less cost to 
the taxpayer, according to H. A. En- 
dres of The Goodyear Tire & Rubber 
Co. 

The rubber industry, Endres said, 
has devoted 20 years to a research 
and testing program “to determine 
if the addition of rubber in proper 
form to asphalt would produce a su- 
perior material for road surfacing.” 
The advent of petroleum-derived 
synthetic rubbers made it possible to 
“custom-make” rubber for this spe- 
cific use, he said. 

Addition of rubber in amounts as 
small as one part rubber to 99 parts 
asphalt strengthens the asphalt, giv- 
ing it resilience, a stronger grip on 
cover stone and makes it less brittle 
in the winter and less sticky in the 
summer, Endres said. Reducing the 
“bleeding” makes roadways less 
slippery and therefore safer for the 
driver’, it was pointed out. 

The material consists of 40% spe- 
cially selected butadiene-styrene 
rubber, co-precipitated with a finely 
divided mineral carrier, micronized 
sericite mica. 

The concentration of rubber in as- 
phalt need not exceed three per cent 
to develop the desired properties, 
Endres said. Rubber in suitable form, 
he said, can be added to hot asphalt 
(300-400°) while the latter is being 
agitated. The agitation is continued 
until the proper degree of dispersion 
is obtained. 

Nearly 2,000 miles of rubberized 
roads are now in use across the na- 
tion. 


Tempest Buyers Like 
Four-Cylinder Jobs 


oe of Pontiac’s Tempest have 
shown an overwhelming pref- 
erence for the four-cylinder engine, 
with 98% choosing the economical 
powerplant that ranges from 110 to 
155hp. 

The Tempest four is basically 
identical to Pontiac’s V-8 engine 
with the left-hand cylinder bank 
removed, according to the company. 
The smaller engines are available 
in either low- or high-compression 
versions, with a choice of automatic 
and synchromesh transmissions. A 
four-barrel, high-compression en- 
gine, rated at 155hp, is optional. 





Wniversal IN ACTION... 


i 

: Ps 
COAL, TUss 
IX DAYS saat 


Po. ae 
ae 


7 
0 ly AT UNIVERSAL UNDERWRITERS CONTINUES IN CLAIMS SERVICE 


Prompt, efficient claims service like this has always been Universal’s goal 

. as thousands of satisfied subscribers will testify. Over thirty-eight years 
of experience in providing insurance and satisfying claims makes this pos- 
sible. Our claims service staff members are specialists in handling losses for 


the franchised dealer. 


@® WRITE OR CALL your nearest office 
today for complete insurance information 


——_————— REGIONAL OFFICES 


Boston, Massachusetts Jacksonville, Florida Vln wertalk 


Chicago, Illinois Los Angeles, California 
Columbus, Ohio Portland, Oregon 
Dallas, Texas Salt Lake City, Utah it > Cndern 70lCWS, 
Houston, Texas San Francisco, California * 
Westfield, New Jersey 
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CHAMPION’S BIG CONTEST 


Win your own airliner and crew for 2 





as * 
o ies 
ee poy , « o~ 


Plan your own trip—anywhere in North America! See the places you've always wanted to see! You can take along your family and 
friends—up to 12 people in all. Spend the $5,000 as you please! All plane expenses are paid—and all tax is paid on the first prize! 


YOU CAN WIN 1,159 OTHER VALUABLE PRIZES! 


COMET 2 LONE STAR 
2-DOOR SEDAN 


Equipped with heater, 
whitewall tires. 


FALCON 
TUDOR SEDAN 
Equipped with heater, 
whitewall tires. 


LARK 
2-DOOR SEDAN 
Equipped with heater, 
whitewall tires. 


RAMBLER AMERICAN 
2-DOOR SEDAN 


Equipped with heater, 
whitewall tires. 


15-FT. RUNABOUTS 
With trailer, up-to-40 hp 
outboard motor. 





12 STROMBERG- 
CARLSON CONSOLES 
Stereo hi-fi phono, 
AM-FM radio. 


Want more 





35 BELL & HOWELL 
MOVIE CAMERAS 
8 mm., automatic 

electric eye. 


facts? Use Reader Service 





156 EVANS BICYCLES 
interceptor 300 model, 
boy's or girl's styles. 


Card Page 121! 





250 COLEMAN 
CAMP STOVES 
Lightweight, clean- 
burning, durable. 





700 COLEMAN 
PICNIC COOLERS 
Well-insulated, 
lightweight. 


CHAMPION SPARK PLUG 
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IS ON NOW! 


weeks-plus $9,000 spending money 


HERE’S HOW CHAMPION IS HELPING YOU EARN 
VALUABLE PRIZES AND PROFITS 


Champion Spark Plug Company offers you the tnp of a lifetime! 


Win your own airliner and crew for 2 weeks 
...plus $5,000.00 spending money! 


4 nr o1then tates Pe er om he eaten © Het feet ae 
Che he a . a er ee ee en oe 
ne Por me coer met DE eee toe 
, aid : - re Oe fat Oe pee Oy hehe 
4 —— Ma Oe ee Ome ele = pom 
S. 





WIN YOUR OWN AIRLINER 
AND GREW FOR 2 WEEKS! 


PLUS "S000 SPENDING MONEY- TAX PAID! 159 
gar orner 


PRIZES 
| a 


4 


+s 











If you haven’t already received your Champion Con- 
test Kit with this eye-catching window banner in it, ask 
your Champion supplier to see that you get one. Put the 
banner in a prominent spot, where it can tell every 
motorist, “Enter Here!’’ Remember—the more plug 
checks you certify, the more chances you have of winning. 
(You can win more than one prize.) And the more spark 
plugs you check, the more you increase sales and profits! 


The big 2-page ad shown above is appearing this month in 
over 65 million copies of America’s leading magazines—reaching 
9 out of every 10 car owners! It will open the door to prizes and 
profits for you. This ad appears in Life, Look, Saturday Evening 
Post, Reader’s Digest, This Week, Parade, Popular Mechanics, 
Popular Science, Mechanix Illustrated, Hot Rod, Motor Life, 
Motor Trend, Road & Track, Farm Journal, Farm and Ranch, 
Progressive Farmer and Successful Farming. 


HERE’S HOW YOU CAN INCREASE YOUR CHANCES AND YOUR PROFITS 


1. HAVE AMPLE STOCK OF CHAMPIONS 
Experience shows checking spark plugs 
always leads to increased sales, so make 
sure you have plenty of Champions on 
hand. (You can cover 95% of cars on 
the road with the 9 basic plug-types in 
Champion's Utility Line.) 


2. HAVE TOOLS FOR EASY PLUG CHECKING 
The best and easiest way to check spark 
plugs is right in the engine—with the 
Champion Plug-Scope! And the Plug-Master 
wrench and magnetic Plug-Mate socket 
make plug installation and removal faster 
and easier. 


e@ This contest closes May 31. By then, 1,160 lucky motorists will 
each have won a valuable prize. And 1,160 identical prizes will be 
awarded to the alert dealers who certified their spark plug checks. 
You could be the duplicate winner of the grand prize—your own 
airliner and crew for 2 weeks, plus $5,000 spending money—all 
tax-paid! And you’ll certainly increase your sales and profits with 
this great Champion contest. It’s your chance of a lifetime! 


COMPANY @¢ TOLEDO 1, OHIO 
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3. URGE EVERY CUSTOMER TO ENTER 

Use the helpful hints in your plans book to 
improve your customers’ (and your own) 
chances of winning! The more entries you 
certify, the better your odds. And remem- 
ber — plug checking leads to increased sales 
of spark plugs and other parts and service! 


DEPENDABLE 


SPARK PLUGS 
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NATIONAL 


helps you sell with 


proneotional 


like these - 


Attention 
getting metal 
signs for 
outdoor display 


colored indoor 
wall or counter 
signs 


Attractive 
work caps 


and colorful modern 
packaging, too... 


om th eo eae 
ee 


P—Tile)jat-} 
Brake Block 


The NATIONAL distributor in your area will be 
glad to supply you with these and other popu 
lar merchandising aids and show you how 
to get a bigger and better deal with the 
National Bonded Brake Shoe Exchange pro- 
gram. Write us now for his name! 


Distributors: Several territories still available. 


NATIONAL 


BRAKE BLOCK COMPANY 
SINCE 1919 
37-17 57th Street, Woodside 77, N. Y. 
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President West 


South Carolina Dealers 
Elect West President 


EW president of the South Caro- 

lina Automobile Dealers Asso- 
ciation is T. V. West of Columbia and 
Georgetown, immediate past presi- 
dent of the State Chamber of Com- 
merce. 

Other officers include regional vice 
presidents Sam W. Jones of Colum- 
bia, Dave W. Rodwell of George- 
town, J. Guy Sullivan of Anderson, 
H. A. Hunter of Conway, J. Henry 
Sitton, Jr., of Greenville, and C. B. 
Morgan of Orangeburg. Woodrow H. 
Taylor of Batesburg is secretary- 
treasurer and James W. Pickens of 
Orangeburg is the National Auto- 
mobile Dealers Association director. 

In addition to officers, directors 
named at the recent annual business 
meeting in Columbia are: James N. 
Pulliam of Columbia, F. S. McWhir- 
ter of Lancaster, Robert T. Clarke, 
Jr., of Columbia, F. B. James of 
Charleston, Roy E. Smith of Beau- 
fort, Joe F. Westbrook of George- 
town, W. H. McElmurray of Aiken, 
George W. Ballentine of Greenwood, 
J. Mac Segars of Hartsville, Dave 
Lineberger of Kingstree, O. D. Smith 
of Florence, W. K. Caldwell of Dil- 
lon, W. Deck Hull of Spartanburg, 
J. T. Neely, Jr., of Rock Hill, J. A. 
Cochran of Chester, Russell Bennett 
of Cheraw and R. E. Gressette of St. 
Matthews. 

West, who was recently elected 
president of the South Carolina Busi- 
ness Development Corp., succeeds 
C. C. Goodwin of Sumter. 

In March 1959 West moved from 
Georgetown to Columbia in order to 
be more centrally situated for the 
management of his varied businesses 
in the state. 

Following his early years in Gil- 
mer County, Georgia, West moved 
to Atlanta. In 1928 he joined Gen- 
eral Motors Acceptance Corp., begin- 
ning a career in the automotive 





business which has covered more 
than three decades. During his 12 
years with GMAC, he was first in 
Atlanta, then in Columbia, S.C., and 
finally in Charlotte, N.C. 

After moving to Georgetown, West 
developed numerous business inter- 
ests in addition to West Chevrolet 
Co. These include Southern Finance 
Co., Inc., Georgetown; Strand Chev- 
rolet Co., Myrtle Beach; South State 
Chevrolet Co., Chester, and Cochran 
& West Realty Co., Chester. He also 
purchased and developed commercial 
property in Georgetown and operat- 
ed a cattle farm near there. 


Fauquier Picks Moffett 


The Fauquier County (Va.) Au- 
tomotive Dealers Association has 
elected Frank Moffet of Warrenton 
Supply, Warrenton, president. Other 
officers are R. L. Wilson of Wilson 
Motor Co., Catlett, vice president, 
and Mrs. George Downs of New 
Baltimore Garage, Warrenton, sec- 
retary-treasurer. 


Seven bucks await your orig- 
inal time-saving shop ideas. 
Details appear on page 141 of 
this issue. 





24° TURF RIDER 
TRACTOR TYPE 


HEAVY DUTY 
DECK 


differential 
optional. 


With forward, neutral and reverse gear box. 
Has dead man clutch.. 3 H.P. engine, 
Send for free catalog on aluminum and steel 
deck quality power mowers, all types. 


owmee UNIVERSAL “‘BLUE-CHIP’’ 
SS COUNTER SALESMAN 
Here's your chance to ‘CASH 
IN” on the fast growing de- 
mand for top quality replace- 
ment parts. 
The OVER 200 ITEMS in this 
UNIVERSAL “‘BLUE-CHIP” aus- 
tempered biade, clutch and parts display provide 
replacement parts for 95% of ali mowers 
Display contains 30 blades, 12 clutches, 35 blade 
bushings and 124 bolts, keys and washers. 

Total retail value—No. UBRC-200 $149.55 
100 ITEMS—No. UBRC-100 9.05 
ATTRACTIVE DEALER DISCOUNTS 
Send far Complete Parts Catalog 


MANUF ACTURING 
co., INC. 
222 WEST 3RD STREET 
KANSAS CITY, MO. 
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Who but the Lark Dealer has compacts with the unique new Skytop sunroof...in four models? Who but 
the Lark Dealer can offer a compact convertible, too? Who but the Lark Dealer has the new 113 in. wheel- 
base luxury compact with as much inside room as the biggest American cars made? Who but the Lark 
Dealer has compacts in both 2 and 4 door wagons, 6 or V-8? Who but the Lark Dealer can make every 
prospect happy with not 2, not 4, but 7—count ’em—7 body styles? 


snur AIA RRAD 
LU YY UN Rink 


COMPACTS MAY T. | 
REMEMBER—YOU SELL EASIEST WHEN YOU SELL THE FINEST— 


Aan 


' ASK FOR THE DETAILS OF OUR SPECIAL NEW DEALER ASSISTANCE PROGRAM 


Dealer Development Division, Studebaker-Packard Cor ? South Bend 27, Ind. 
Gentlemen: Please send e the facts—in strictest | obligation 
THE '61 "ia STUDEBAKER Be 
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Among the 1961 Pontiac's options is a detachable luggage and utility lamp 
which can double as an emergency light during a stop at night on the high- 
way. Lamp’s 17’ wind-up cord will deliver light to any point around car 
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Vehicle Inspection Need 
Covered in Booklet 


O-PUBLICATION of a booklet, “Why 

Motor Vehicle Inspection,” has 
been announced by the American 
Association of Motor Vehicle Ad- 
ministrators and the Auto Industries 
Highway Safety Committee. 

In one section pointing out the 
need for inspections appears the fact 
that the average death rate in states 
not now requiring periodic examina- 
tions of vehicle condition is 13% 
above the national average of deaths 
per 100,000,000 vehicle miles of trav- 
el. The booklet also covers, briefly, 
how motor vehicle inspection pro- 
grams are implemented, the items of 
the vehicles which need to be in- 
spected periodically and the pro- 
gram’s effectiveness in helping pre- 
vent trouble before it happens. 

Copies are being distributed to 
members of state legislatures by the 


President's Committee for Traffic 
Safety in support of its “Action Pro- 
gram” for traffic safety. 


Martin Succeeds Pistor 
With S-P at Memphis 


Roy Martin, 49, has succeeded 
e Robert M. Pistor as Memphis 
zone sales manager for Studebaker- 
Packard Corp., a position which the 
latter held for the past five years. 
Martin, who formerly served in 
the Memphis zone, for the past two 
years had been district sales man- 
ager in New Orleans. Prior to join- 
ing Studebaker in 1955, he held both 
retail and wholesale sales positions 
with automobile companies and was 
associated with Commercial Credit 
Corp. for 15 years. The Memphis 
zone includes western Tennessee, 
Arkansas, Louisiana and eastern 
Oklahoma. Pistor has been named 
New York zone sales manager 








BATTERIES 
ASK YOUR DEALER OR JOBBER 


WE OUTSELL . .. BECAUSE 
WE OUT SERVE 








YOCAM BATTERIES, INC. 


TAMPA - MIAMI - JACKSONVILLE 
MOBILE, ALA. - COLUMBUS, GA. 


DIESEL 
MARINE 
INDUSTRIAL 
AIRCRAFT 
MOTORCYCLE 
COMMERCIAL 
AUTOMOTIVE 


PENSACOLA - ORLANDO, FLA. 
COLUMBIA, S. C. 
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Get this G-E MAGNETIC 
“GRIP-STICK’” FREE’ 


fish small parts and tools 
from hard-to-get-at places 


ONLY TIP OF MAGNET EXPOSED 





less likely te stick te surrounding metal 





APR Sh mewn oe 





TOUGH PLASTIC GRIP @ 


non-slip; easy te clean won't rust 


*Get it free from your General 
Electric headlamp supplier with 
one case of #4002 G-E headiamps 
and one case of any other G-E 
headlamps — You pay just the regular price for 
the 2 cases of headlamps. You don’t pay for the “Grip- 
Stick”” out of hard-earned profits. The ‘“Grip-Stick”’ is 
in specially marked cases of 4002's. Get one while they last. 

More of your customers are driving four-headlamp 
cars. So be prepared to cash in on this rapidly growing 
replacement business. Stock up now. And while you're at 
it, remember that one out of ten of your customers needs 
a new rear light so get a supply at the same time. 
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CADMIUM PLATED STEEL > 


TELESCOPIC 
extends te 20%"; 
telescopes te 124°" 


DEMAGNETIZED SPRING 7 
probes around corners 


LIFTS UP TO 5 OUNCES 
Alnico 5 magnet 


A big replacement market is stil! on 
two-headlamp cars, too. And to help you get a big share 
of this market, General Electric is running a full scale 
campaign in national magazines this spring. Take ad 
vantage of it, and suggest to your customers that they 
buy two G-E SUBURBAN Headlamps when they come 
in with ome burnout. General Electric Company, 
Miniature Lamp Department, M-114, Nela Park, 
Cleveland 12, Ohio 


Progress ls Our Most /mportant Product 


GENERAL @@ ELECTRIC 
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Improving Fuel Economy 
On Plymouth, Valiant 


G vor a complaint of poor fuel 
economy or performance be en- 
countered on the 1960 or 1961 Ply- 
mouth six-cylinder or Valiant cars, 
a bulletin issued by Plymouth ad- 
vises: 

An inspection should be made to 
determine if the correct gasket is 
installed between the carburetor 


A C k 5 j and the intake manifold before at- 
@ tempting any mileage tests or tune- 


up procedures. 
CHEMBOND Patches . . . for chemical 1 a Ape pee prt 
° ° P ° ° an aliant engines, two gask- 
repairs. Light weight and flexible with ets, part No. 1630472 (left in sketch), 
extremely tapered edges. Designed for must be used between the carbu- 
hot or cold application. Three round and retor and intake manifold. The use 
é : Se of one gasket will affect fuel econ- 
two oblong sizes to repair most injuries. omy and prevent proper choke op- 
eration. Note: In production these 
canizing activator for ACE — or any chemical patch. — > eo eee, 
Workbench Dispenser holds an assortment of CHEM- and 1961 Valiant engines, including 
BOND materials available and clean from dirt and : : = ‘ 
grease. Contents: 120 small round, 30 medium oval, those equipped with the closed 
30 small oval, 20 medium oval, /2 pt. CHEMBOND Front of Car 
Cement, Buffer-Stitcher — all that is necessary for 4 
an ACE-perfect repair job. 





crankcase ventilating system, use 
gasket, part No. 2205582 (right in 
sketch). 

When gasket, part No. 2205582, is 
used, the gasket must be positioned 
on the manifold as shown in sketch 


W. Sterling Edwards, Jr. a Chevrolet 
dealer of Birmingham, Ala., was pre- 
sented The Saturday Evening Post's 


Sell the brand in demand Sia beoter" ward tor, csnap 

. SHuniaiiee ter this dtematien tion 

for top turnover... top profits! iy" during the Automobile Decler 
in Biloxi, Miss., last month. 





Stock Krylon, the modern pushbutton 

line, and watch it move! A wide variety == 
of spray paints and other products your _Z 
customers need and look for—smart 

package design and display loaded with 
eye-appeal for impulse sales. See for 

yourself how one Krylon sale leads to 
another—and another! Phone your job- 

ber today! 


IF YOU PRIZE IT... KRYLON-IZE IT! 


aD, 


KRYLON, INC. NORRISTOWN, PA. 
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Lock 
Washer 
Screw 


Brush Holder 


Terminal 


Alternator Reassembly 
Cited by Plymouth 


Ga it become necessary to dis- 
assemble a Chrysler Corp. alter- 
nator, a bulletin issued by Plymouth 
Division cautions: 

It is important when reassembling 
the unit to make certain the field 
(insulated) brush is properly assem- 
bled. 

If the nylon insulating washer is 
inadvertently assembled between the 
brush contact and the field terminal, 
battery current from the voltage 
regulator will short-circuit directly 
to ground through the brush holder 
screw and the end shield. This will 
result in a blown in-line fuse or in- 
ternal fuse wire and may possibly 
damage the veltage regulator. 

The brush holder, brush, field ter- 
minal, nylon insulation washer, lock 
washer and screw must be assembled 
as shown in the sketch above. 


Replacing Fusible Wires 
On Chrysler Products 


(oo Corp. alternator voltage 
regulator, part No. 2095700, 
used on late-production 1960 Val- 
iant and 1961 Plymouth, De Soto 
and Valiant cars incorporates an in- 
ternal fuse, which consists of two 
replaceable fusible wires to provide 
better protection against possible 
corrosion than the “in-line” fuse. 

Should it become necessary to re- 
place either of the fuse wires, a 
bulletin issued by Plymouth recom- 
mends this procedure: 

1.—Locate and correct the con- 
dition which caused the fuse wire 
to melt. 

2.—Cut off blown fuse wire above 
the soldered connection at the rivet 
on the regulator base. Unwind the 
remaining fuse wire at the contact 
bracket. 

Caution: Do not attempt to un- 
solder the blown fuse wire at the 
rivet as damage to the very fine 
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voltage coil wire may result. 

3.—MoPar fusible wire package, 
No. 2275242, contains 24” of fusible 
wire and is available from usual 
source of MoPar parts. Tin one end 
of such wire with rosin core solder. 
Hold tinned end in the recess of the 
rivet against the remaining old fuse 
wire. Place a drop of solder on these 
wires. 

4—After allowing the soldered 
connection time to cool sufficiently, 
pull the wire up and wrap it around 
the contact bracket. Solder the 
coiled wire to the bracket and cut 
off the surplus wire. 

Note: It is important to solder the 


fuse wire to the contact bracket to 
insure a good electrical connection. 


‘Pride or Profit?’’ Is 
Kansans’ Theme 


“WW HAT Are You Working for— 
Pride or Profit?” was to be 
the subject of a panel discussion 
highlighting the 30th annual con- 
vention of the Kansas Motor Car 
Dealers Association April 12-13 at 
the Lassen Hotel in Wichita. 

Will G. Price of Price Auto Serv- 
ice Co., Wichita, was to moderate 
the panel and other panelees were 
to be Charles Spencer of Spencer 
Auto Service Co., Wichita; Dale 
Sharp of Dale Sharp, Inc., Topeka, 
and Bert Collard, Jr., of Collard 
Chevrolet Co., Leavenworth. 

Guest speakers scheduled include 
Walter B. Cooper of Fort Collins, 
Colo., president of the National Au- 
tomobile Dealers Association, and 
Dr. Kenneth McFarland of Topeka, 
a lecturer. 

Hospitality open houses were to 
be held by automobile manufac- 
turers, finance and insurance com- 
panies, oil refineries during the 
convention, which attracts several 
hundred dealers and other industry 
people annually. 











neta? & 
way Stott, 18 & 
a. 938 


new Miracle Power deal. 


Arkansas, Louisiana, Oklahoma, Texas. 





Spray Away Problems 
the MIRACLE POWER® Way 


For rebuilding engines, assembly or service 
jobs, try the dry graphited lubricant used 
by the U. S, Navy, Air Force, RCAF, major 
airlines . 
engine rebuilders. 


ed ie One of 29 Miracle® products for fast retail 
o-29*" ; sales . 
up and rebuilding. 


Ask your local representative for Miracle Power Products about the exciting 


SIDNEY BUTZ & ASSOCIATES, P.O. Box 6097, 416 Providence Road, Charlotte 7, N. C. 
Lawrence W. Burton, Georgia, South Carolina @ James W. Davis, Mississippi, 
Alabama, N.W. Florida @ Joseph E. Franzle, Tennessee @ Nelson Jones, North 
Carolina @ Tom Fournier, Virginia @ Geo, C, Corrigan, Florida. 


KEN STOUT COMPANY, ! 139 National Building, Dallas, Texas. 
Dan T. McGlasson @ Herb |. King @ Paul McKnight @ S. R. Wrightsman. 


. by leading car makers and 


FS 
Sse 


. service shop use . . . engine tune- 
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SOUTHERN JOBBERS 
and FACTORY MEN 





Dallas Opens Arms to ‘65 IASI Show 


ALLAS is entirely capable of pro- 

viding “adequate and suitable 
facilities” for the 1965 International 
Automotive Service Industries Show, 
according to Yancy Robertson, pres- 
ident and chairman of the executive 
committee of the Southwest Automo- 
tive Show. 

Robertson, partner in the automo- 
tive wholesaling firm of Robertson 
and King, Dallas, made the comment 
early in March after being advised of 
tentative selection of Dallas. The in- 
formation reached Robertson in time 
for him to announce the decision of 
presidents of MEMA and ASIA to 
a meeting of Automotive Booster 
Club, Southwest No. 4, where he was 
principal speaker on Feb. 25. 

“In respect to exhibit facilities, 
there are two or more possibilities,” 
said Robertson. 

“We now have our ‘Market Hall,’ 
which accommodates some of the 
biggest merchandising events in the 
Southwest. It is only a ten-minute 
ride from downtown Dallas. This 
‘Market Hall’ is to be enlarged to be- 
come the ‘Master Market Center’ and 


By BARON CREAGER 
Southwestern Editor 


is expandable to 600,000 square feet 
of floor space. It will then be one of 
the nation’s major exhibit halls. 

“Then there is the Dallas ‘Memo- 
rial Auditorium,’ municipally-owned, 
and city authorities are now discuss- 
ing an extensive expansion for this 
property. It is quite possible that 
either one or both of these exhibit 
areas will be expanded before time 
for the 1965 show.” 

Robertson was equally optimistic 
about hotel facilities. He pointed out 
that in addition to established hotels, 
two new ones will be completed be- 
fore 1965, one in the industrial area 
where ‘Market Hall’ is situated. In 
the same industrial district is a huge 
motor hotel with complete restaurant 
facilities and nearby—nearer than 
downtown hotels—are other top mo- 
tels, sometimes preferred when qual- 
ity is available, Robertson said. 

In addition to his Southwest Show 
office, Robertson is currently presi- 


Yancy Robertson holds broadside containing illustrations of Dallas’ ‘Market 
Hall,”” which is expandable to 600,000 square feet of floor space. 





dent of the Automotive Wholesalers 
of Texas. He will continue as South- 
west Show president until date and 
site of the next show are selected 


FTC Tire Ruling 3 
Heartens ASIA 


J igen Service Industry As- 
sociation representatives have 
expressed gratification over the 
Federal Trade Commission’s deci- 
sion outlawing contracts by which 
tire manufacturers pay sizable com- 
missions to major oil companies to 
promote their tires, batteries and 
accessories. 

J. L. Wiggins, executive vice 
president of the association, said: 
“We in the automotive service in- 
dustry are gratified at the cemmis- 
sions decisions. We were particu- 
larly heartened by the commission’s 
findings that the freedom of the 
service station operators ‘to buy and 
sell as independent merchants is 
shown to be less complete in prac- 
tice than in theory.’” 

Harold T. Halfpenny, legal coun- 
sel, said: “These important decisions 
finding that the contracts between 
the large rubber companies and 
the major oil companies were illegal 
will allow greater economic freedom 
and competition to the service sta- 
tion operator, numerous manufac- 
turers and the independent auto- 
motive wholesaler. It appears at 
long last that the anti-trust laws are 
being used effectively to eliminate 
illegal, coercive practices used by 
oil company suppliers and purchas- 


” 


ers. 


Shurhit Hires Dashner 


R. L. “Pete” Dashner, Jr., has been 
named sales manager for Shurhit 
Products, Inc., Waukegan, IIl., Ex- 
ecutive Vice President R. E. Gris- 
sett announced. Dashner was form- 
erly product sales manager for 
R-B-M Division, Essex Wire Corp. 
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Leaders of VCAWA appear in the front row (I. to r.): John R. Flowers of 
Hickory, N.C., retiring president; R. G. “‘Bob’’ Devlin of Winston-Salem, N.C., 
the new president; W. C. ‘‘Willie’’ McCubbins of Danville, Va., vice president, 
and George H. Foresman of Bluefield, W.Va., secretary-treasurer. Two newly- 
elected honorary members are shown standing (I. to r.): Chauncey W. Stuff 
of Atlanta, Southeastern field representative of ASIA, and C. Mason Phillips 
of Waynesboro, Va., a former member and now executive secretary of the 
Virginia Automotive Wholesalers Association, which was organized last year. 


VCAWA Airs Topics 
On Current Problems 


PPROXIMATELY 70 persons at- 
tended the spring convention 
of the Virginias-Carolinas Automo- 
tive Wholesalers Association at 
Winston-Salem, N. C., last month, 
featuring the long-time and semi- 
annual discussion of topics recom- 
mended earlier by the more than 50 
members composing the group. 

General topic chairman was the 
vice president, R. G. Devlin of Wins- 
ton-Salem, who was elevated to 
VCAWA’s presidency. Individual 
topic chairmen were Frank G. Mc- 
Kenzie of Bluefield, W. Va., Mrs. 
Clara G. Hawkins of Charlotte, N. 
C., S. B. Norton of Burlington, N. C., 
John F. Midyette of Richmond, Va., 
Carl G. Sproles of Bluefield, W. Va., 
Ned Holland of Greenville, S. C., 
and W. E. “Bill” Condrey of Rich- 
mond, Va. 

Speakers on general subjects were 
Charles H. “Chuck” Davis, execu- 
tive editor of Jobber Product News, 
Chicago, and William C. “Bill” Her- 
bert, editor of SouTHERN AUTOMO- 
TIVE JOURNAL, Atlanta. 


Death Strikes Twice 
In Egan Company 


D EATH struck twice late in Febru- 
ary in the ranks of the H. B. 


Egan Mfg. Co., Muskogee, Okla. 
Rudy Copeland of Fort Worth 
died during the Pacific Automotive 


Show im Los Angeles on Feb. 18 
and H. B. Egan, founder of the firm, 
died in a Muskogee hospital on Feb. 
21. Copeland was 56 and Egan was 
79. 

Copeland died of a cerebral hem- 
orrhage not so many hours after he 
had been presented an appreciation 
plaque on the previous day by Egan 
executives. He had been the Egan 
representative for 26 years and his 
territory included Memphis, Tenn.; 
Oklahoma, Arkansas, Mississippi, 
Louisiana and Texas. Slightly more 
than two years ago Copeland suf- 
fered a heart attack and since then, 


The late Rudy Copeland of Fort Worth 
is shown here, center, holding an ap- 
preciation plaque presented the day 
before his death by Ray T. Lehman, 
right, vice president and general 
manager, and Lowell Oden, sales 
manager, the H. B. Egan Mfg. Co. The 
late H. B. Egan appears at right. 
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although active, assigned much of 
his previous work to the Battle and 
Davis Sales Co., Dallas, who will 
continue their representation. 

Copeland was a member of AAR, 
Southwest Group, and a long-time 
member of Automotive Booster 
Club, Southwest No. 4, Dallas. 
However, he admitted to being a 
Dallas hater in the best Fort Worth 
tradition, only visited Dallas when 
absolutely necessary. He always at- 
tended the annual TCU-SMU foot- 
ball battle when played in Dallas 
but, on sueh occasions, always took 
his lunch and other refreshments to 
avoid spending any money in Dallas, 
he said. 

H. B. Egan founded the company 
that bears his name with proceeds 
of a $250 bank loan which was ob- 
tained in 1922. 

Egan, a native of Missouri, moved 
to Coweta, north of Muskogee, in 
1905 and to Muskogee in 1915. After 
operating a grocery store and a 
poultry and egg _ business, he 
branched into the automotive parts 
business as a salesman in 1918, as 
a wholesaler in 1919 and manu- 
factured other products before get- 
ting into the tire repair business. 

World War II gave the firm its 
greatest period of growth and its 
repair materials moved to U. S. 
armed forces all over the world by 
carload. The plant is doubtless the 
largest devoted to rubber manu- 
facturing in Oklahoma. 





Elected in an e stive 





ting of the 11-man board of directors the night 


before the one-day convention were these officers of AWO, usual order: 

Tom Payne, executive secretary, Okmulgee; D. Wayne Sledge, retiring presi- 

dent, Duncan; Tom Moxley, president, Oklahoma City; Jack Rodden, vice 

president, McAlester; W. J. ‘“‘Jack’’ Wing, secretary-treasurer, Guymen. New 

directors elected are Herman Rector, Okmulgee; John Ketchum, Lawton; R. L. 
Hahn, Tulsa, and Clarence Biggs, Muskogee. 


One-Day Oklahoma Meeting Draws 
Record Crowd; Moxley Heads Group 


ov lay smashed in the 


wake of the record-breaking 
sixth annual convention of the 
Automotive Wholesalers of Okla- 
homa in Oklahoma City on March 
25, where: 

Starting with an 8 a.m., two-hour 
business session, the association 
compressed this, a seven-hour trade 
show and an evening of entertain- 
ment into a one-day meeting, com- 
pared with previous two-day 
conventions. 

Attendance broke all records for 
the Oklahoma organization, accus- 
tomed to light interest. For the first 
out-of-the-industry speaker of na- 
tional reputation—Bill Gove, sales 
consultant from Coral Gables, Fla. 
—at least 250 men and women found 
seats and another 50 settled for 
standing room, most of the audience 
remaining for the business session. 

The trade show became, instead 
of a booth conference, a full-fledged 
merchandise show with displays 
borrowed from local wholesalers 
and with 70 booths, manned by fac- 
tory men or factory representatives. 

Constitution and bylaws of the 
association were amended by voice 
vote to permit election of the 11- 
man board by mail ballot in advance 
of the annual convention, thus con- 
serving convention time and mak- 
ing a short meeting possible. 


156 


This year’s president was plucked 
from the ranks of the board of di- 
rectors, whereas progression has 
been the previous rule. New presi- 
dent is Tom Moxley, Auto Parts and 
Machine Co., Oklahoma City, also 
convention chairman and mainly 
responsible for remodeling the 
AWO convention. After his elec- 
tion he told the convention it is true 
that “this association is run by a 
clique. If you want to be part of the 
clique, get active. There is a clique 
in every organization.” 

Before the election, retiring Pres- 
ident Wayne Sledge of Duncan told 
delegates AWO has grown from 216 
members in 1960 to 250 members 
now. 

In his annual report Tom Payne 
of Okmulgee, executive secretary 
(and a state senator), reviewed 
benefits to members from various 
association services. Then he urged 
all Oklahomans to urge upon their 
state senators and other legislators 
a favorable vote for senate bill 63, 
which is Oklahoma’s renewed at- 
tempt to legislate mandatory, annual 
safety inspection of motor vehicles. 

The convention, with all events 
in one large room in the Municipal 
Auditorium, closed with a banquet 
and dance. Earlier, all delegates 
and exhibitors were association 
guests at a cocktail party. 


Ramsey Corp. Honors 
Atkins for 25 Years 


A rcH1E Atkins of Petersburg, Va., 
widely known zone manager 
for Ramsey Corp., subsidiary of 
Thompson Ramo Wooldridge, Inc., 
was honored by his company in St. 
Louis recently for 25 years of 
service. 

Atkins’ service with Ramsey, 
which started in June 1935, was 
recognized by the presentation of a 


watch at a special dinner meeting 
of the Ramco Old Guard, an em- 
ploye social and welfare organiza- 
tion. Mrs. Atkins was present as a 
guest of the company. 

Elevated to district manager in 
1938, Atkins was promoted to zone 
manager in 1942. One of his two 
sons, Robert C., is president of At- 
kins Automotive Corp., Staunton, 
Va. The other son, Dr. William M 
Atkins, practices medicine in Wind- 
sor, N. C. A long-time resident of 
Virginia, Atkins has lived in Peters- 
burg for the past 14 years. 


MEMA Heavily Favors 
One Big Annual Show 


Q™ big annual product exhibi- 
tion a year, annually rotated 
geographically, is by far the prefer- 
ence of members of Motor and 
Equipment Manufacturers Associa- 
tion. 

General Manager F. J. Lanning 
announced that of the 327 members 
who had voted by March 23 on a 
resolution submitted by request of 
the MEMA directors, only seven 
indicated opposition and 320 ex- 
pressed approval. 

The 1962 IASI Show will be held 
in Chicago and the next national 
shows, in succeeding years, have 
been set for Philadelphia (1963), 
San Francisco (1964) and Dallas 
(1965), the latter contingent on 
adequate facilities. Southwest show 
authorities are confident of that. 
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Steering Automotive Affiliated Representctives for the coming year will be 
(|, to r.): Ed L. Lee of New York, executive secretary; George H. MacDonald 
of Boston, secretary; H. P. “Pete’’ DeGreen of Chagrin Falls, O., first vice 





president; Harry C. Y of P 


, Calif., president; Lee A. Berg- 


man of Chicago, second vice president, and William S$, Cowan of Min- 
neapolis, who is the treasurer. 


What Is Wrong with the Jobbers? 
Customers Will Tell Alabamians 


W mrs good and what’s bad 
about doing business with job- 
bers will be aired at Pensacola 
Beach, Fla., June 26 by the men who 
should know—the customers. 
Executive Secretary John W. 
Rooney announced that the annual 
convention of the Automotive 
Wholesalers Association of Alabama 
would hear a panel composed of 
Blaine Brownell of Birmingham, 
president of the Automobile Deal- 
ers Association of Alabama; Ben 
Mitchell of Selma, president of the 
Independent Garage Owners of Ala- 
bama; Bruce West of Tuscaloosa, 
president of the Alabama Service 
Station Association, and the repre- 


sentative of a big fleet yet to be 
chosen. 

“This will be a highlight of our 
convention program and will be 
designed to enable our members to 
see themselves as their customers 
see them,” Rooney commented. “We 
expect the panel to tell the jobbers 
what they don’t and do like about 
doing business with them, with no 
punches barred.” 

A question-and-answer 
between the audience and panelees 
will follow preliminary remarks by 
each of the latter. William C. “Bill” 
Herbert, editor of SourHERN AUTO- 
MOTIVE JOURNAL, will moderate the 
discussion. 


session 


Newly-elected officers of Automotive Booster Clubs International are (I. to 
r.): seated, T, H. Everett of Dallas, second vice president; Joe Del Greco, 
retiring president, who is a council member; Milton |, ‘‘Mose"’ Hudson of Jack- 
sonville, Fla., president; V. C. ‘‘Vic’’ Condron, Jr., of Seattie, first vice presi- 
dent; standing, W. W. Cramer of Chicago, secretary; James F. Boyle of De- 
troit, treasurer, and W, L. Knoyer and E, C. Abdelnour, council members. 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 


The convention, restricted as us- 
ual to members and invited guests, 
will be held June 25-27 at the 400 
Motel. Registration will take place 
the opening day and the annual 
banquet and stage show will con- 
clude that Sunday night. The direc- 
tors’ annual meeting will be held 
that afternoon. 

Aside from the 11 a.m. to noon 
panel discussion the following day, 
speakers on that work-day program 
will include Sterling Williams of 
Birmingham, regional director of 
the wage-hour board; Travis Wil- 
liams, chief of the sales tax division 
of the Alabama state department of 
revenue; S. M. “Bill” DuBois of 
Kansas City, Mo., vice president of 
Universal Underwriters Insurance 
Co., who will speak on “Insurance 
You Do Not Have;” Charles H. 
“Chuck” Davis of Chicago, execu- 
tive editor of Jobber Product News, 
and J. L. “Jack” Wiggins, executive 
vice president of Automotive Serv- 
ice Industry Association. 

A luau—Hawaiian feast—will be 
staged that Monday night on the 
beach. 

The following day will be de- 
voted to recreation. 

Sam Meadows of Montgomery is 
president of the association and Ir- 
vin F.. Siegal of Birmingham is vice 
president W. G. “Jake” Woolfolk of 
Montgomery is the treasurer. 

Alabama’s is one of the oldest 
state associations of wholesalers in 
the nation. This will be the 23rd 
annual convention. 


Staunton, Va., Company 
Opens Another Store 


A FTER 41 years in the automotive 
vi parts and equipment business 
in Staunton, Va., Simmons Parts 
Co., Inc., has opened a new branch 
in Charlottesville, W. M. Goodsell 
announced. 

Hollis Proffitt is manager of the 
new operation and Clyde Hamm is 
salesman. 


Wix Aftermarket Sales 
Are Ahead by 15.7% 


UTOMOTIVE aftermarket sales for 
d Wix Corp., Gastonia, N. C., as 
of March 10, were 15.7% ahead of 
the same date last year, according 
to Norman Hull-Ryde, sales pro- 
motion manager. 

Two factors which led to the in- 
crease, he said, were “increased 
drive and determination on the part 
of our sales representatives” and 
the most successful spring promo- 
tion program in the company’s 
history. 








in photograph above Conley Colburn 





(right), 1960 president of Boost 

Club B-46 of Lubbock, Texas, is pre- 
sented the trophy for greatest per- 
centage of increase in membership by 
Joe Del Greco, retiring president of 
Automotive Booster Clubs interna- 
tional, At right B. A. Kline (right) of 
B-37, Okiachoma City, accepts con- 
gratulations and awards on behalf 
of his son, John A, Kline, as “Best 
Booster Salesman” in his trading 
area, having been so designated by 

his jobbers, from Del Greco. 


Proctor of B&D Dies 
In Atlanta, Ga. 


F igeomey Lee Proctor, 57, re- 
gional sales manager for Black 
& Decker Mfg. Co. of Towson, Md., 
died at his home in Atlanta, Ga., last 
month following a lengthy illness. 

A native of Harrisonburg, Va., 
Proctor lived in Baltimore, Md., be- 
fore moving to Atlanta 27 years ago. 
He had been associated with Black 
& Decker for 36 years. 


Sharp Joins Knoxville Store 


Jay Sharp has joined McNutt & 
Burks, Inc., Knoxville, Tenn., after 
ten years’ paint and body shop ex- 
perience—five years as operator of 
his own shop, according to George 
W. Kinnie, president. Sharp is in 
charge of the paint department, call- 
ing outside on paint shops. His as- 
sistant in paint mixing and filling 
orders, Herschel Lusby, also is 
counter salesman. 


Orlando Store Moves 


Bailey Motor Equipment Co. of 
Orlando, Fla., held open house and a 
business show recently at its new 
home at 805 W. Central Ave. The 
latest type equipment for automo- 
tive, contractor and industrial serv- 
ice field was displayed and demon- 
strated by factory personnel. Door 
prizes included a number of automo- 
tive tools. 
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Today's hottest 
shock design....... 


First laboratory-tested ...now proved in use! This sensa- 
tional new type of shock absorber solves shock “fade” 


caused by today’s higher speeds and longer trips. Happy 
customers, far fewer comebacks have made this the shock 
to watch... the shock to sell ...in ’61! 


THE “FLUID’S ON THE FRAME” where it gets the same smooth 
ride as the passengers, instead of the severe shaking of the axle. 
Minimizes fluid agitation and fluid foaming, even at today’s 
higher speeds! That’s why MOOG Shocks never fade, never 
weaken when the going’s rough. 


SAFETY RESERVOIR locks in air bubbles, prevents them from 
mixing with shock absorber fluid to assure steady performance 
throughout today’s longer trips. 


EXTRA-LARGE OPERATING BORE in both MOOG shocks...a 
full 14.” larger than competitively priced shocks. This means lower 
pressure and less wear. . . extra shock mileage for today’s driving. 


TWIN SEALS provide double protection against fluid loss. Pull 
out the piston rod, wipe it on your shirt sleeve. See... not a 
trace of fluid! 


TRIPLE-WELDED MOUNTS are 50% stronger than conventional 
welds. Hold up under rugged driving conditions, reduce comebacks. 


MOOG COMMANDER (standard) 
MOOG SHOCK-BUOY (premium duty) 
Licensed by DeCarbon 


SOUTHERN AUTOMOTIVE JOURNAL for April 1961 


* 
. 





Mississippians to Meet April 19 


ewes officers will be elected 
at the next meeting of the Auto- 
motive Wholesalers of Mississippi, 
starting with a noon luncheon at the 
Heidelberg Hotel in Jackson Wed- 
nesday, April 19. 

Herman Crowder of Crowder 
Auto Parts, Columbus, temporary 
president, announced that every 
jobber in the state was invited to 


attend. He asked that any questions 
about plans for the group, first 
brought into being at a meeting 
in Jackson last Dec. 5, be directed 
to himself or the following temporary 
officers and directors: 

Bill Harwell, vice president, Har- 
well Distributing Co., New Albany; 
Frank Bryan, secretary, Bryan- 
Rogers Auto Parts, Tupelo; Dan 


















































...for garages, service 

stations and dealers! yy 

Each MOOG Shock 

Assortment #44 in- 

cludes a coupon good 

for a complete 5-piece 

place setting of elegant 

William Rogers silver-plated 

dinnerware. A handsome, tarnish-proof 

storage chest comes as an extra bonus with the 
fifth assortment. Each assortment contains eight 
pairs of the fastest selling shock numbers . . . takes 
no time at all to build up a complete dinnerware 
service for eight or twelve! 


Wiggs, Ripley Auto Parts, Ripley; 
Clyde Brooks, Brooks-Noble Co. 
Jackson; Aubrey Galyean, Automo- 
tive Products, Meridian; J. Ed Holt, 
Milton Supply Co., Meridian; Oscar 
Johnson, Noel’s Auto Electric, Jack- 
son; Newton Jones, Jones-Bailey, 
Laurel; Harold Hart, Hart Supply 
Co., Columbia; G. B. Landrum, 
Landrum-Welch, Laurel, and Gra- 
ham Christian, Christian Auto Sup- 
ply Co., Laurel. 

“These 12 men will be ‘stumping’ 
the state asking jobbers to join,” 
said Crowder. “Of course, they will 
not be able to see everyone, so we 
want every wholesaler to know that 
he’s invited to come to this April 
19 meeting. 

“We have seen what the state as- 
sociations have done for their mem- 
bers in our neighboring states and 
feel sure that this association can 
do the same for us. When we get 
rolling, here are some of the ways 
in which AWOM will be able to help 
us: 
“1.— Furnish application forms for 
employment. 

“2.—Collection service available. 

“3.—Exchange bulletin on ideas 
and merchandise. 

“4.—-Savings on insurance (medi- 
cal and other). 

“5.—Information service available 

“6.—Savings on invoices, etc. 

“7.—Working together as a group 
we can accomplish much more than 
we can as individuals.” 


Delco-Remy Will Add 
All-Purpose Center 


Wo= is underway on an engi- 
neering and research center 
designed to provide Delco-Remy 
Division of General Motors Corp., 
Anderson, Ind., with ample space 
in one location for all its product 
engineering activities, ineluding a 
department of advanced engineering 
and extensive laboratory and engi- 
neering test facilities, officials an- 
nounced. 

The 225,000-square-foot structure, 
to be erected on a 40-acre tract 
southeast of the community on the 
east side of Road 109 bypass op- 
posite the division’s plant 11, will 
include a three-story building hous- 


Contact your MOOG jobber or distributor or write 


MOOG INDUSTRIES, INC., 
6565 Wells Ave., St. Louis 33, Mo. 


MOOG MEANS MORE UNDER-CAR BUSINESS 


ing engineering administration of- 
fices and various product engineer- 
ing staff activities. A single-story 
structure will in turn be tied to this 
building by a two-story service 
building. 


UNDER-CAR PARTS 
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Sales Up Despite Weather 


ESPITE tough weather in most 
apices of the Southland, sales 
volume the first two months of this 
year was higher than for the same 
period of last year, according to 63% 
of the respondents to a questionnaire 
mailed to 350 jobbers over the South 
and Southwest. 

Six per cent listed the same sales, 
while 31% reported a downturn. 
With a few scattered exceptions, the 
rises or falls were only a few per- 
centage points. A handful in Mary- 
land and Virginia reported increases 
as high as 50%, though. 

With the better weather anticipated 
this spring, the wholesalers generally 
expressed optimism for the re- 
mainder of the year. For example, a 
Florida executive said his sales were 
down 144%, “but we expect the bal- 
ance of the year to easily overcome 
this.” 

Collections especially bobbed up in 
the reports. Always seen sprinkling 
through the answers, the returns this 
time were heavily interlaced with 


complaints along this line. 

A Texan whose gains in sales 
climbed 17% in January and 11% in 
February over the same months of 
last year reported: 

“New- and used-car business in 
this area is in serious trouble. Many 
dealerships are changing hands or 
closing out.” 

A veteran Florida jobber said his 
volume was up around 7%. “Collec- 
tions are very slow, which, of course, 
keeps volume down,” he said. “With 
a change in weather we expect busi- 
ness to be very good this year.” 

A Texan listed collections as his 
toughest nut to crack. He said: 

“However, after analyzing the 
situation we find the problem is of 
our own making: 1—abandonment of 
good business practices in our 
anxiety to obtain sales; 2—laxity in 
demanding payment when account 
becomes past due, thereby allowing 
our customers to get a habit of pay- 
ing us last and giving our money to 
our competitor. 





“Due to tightening up on our 
credits, our volume is slightly lower 
than a year ago. However, we feel 
our accounts receivable will be more 
collectible. We are demanding 25% to 
3314% down payments on extended 
payment contracts, with a shorter 
payment period for completion of the 
contract.” 

A long-time jobber in Louisville, 
Ky., blamed “extremely bad weath- 
er” and “conditions being what they 


A Reader Su 


are nationally” for his lessened sales 

One of the veterans of South Caro- 
lina reported an upturn of 10%. “We 
don’t understand why,” he added. 

One of the biggest companies, with 
a number of branches, in the Caro- 
linas reported a rise of 4%. 

A Kansas operation of many years’ 
standing found sales had moved up 
by 11%%. 

A Birmingham, Ala., 
said his sales were down 10%. He 
commented: 


executive 


High-Type Asphalt pavement 
can mean new tax savings for 
your highway program: 


The number one choice of America’s state highway engi 
neers for the past two decades has been modern high-type 
Asphalt pavement. Advances in engineering know-how, in 
Asphalt technology and in development of the mechanical! 
paver, in 1958 alone, increased the use of high-type Asphalt 
pavement by 618% over the year 1940. 

Millions of your tax dollars have already been saved due 
to the more economical construction and low maintenance 
costs of modern Asphalt pavement. Recent engineering ad- 
vances have developed new DEEP STRENGTH Asphalt 
pavement which will provide even better performance and pave- 
ment economy in the future. These savings can mean more 
and better local and interstate roads for you. 

Get all the facts now. Write today for free copy of THE 
BETTER WAY TO BETTER ROADS. : 

DEEP STRENGTH 

ASPHALT PAVEMENT 


NRA PAR 


a complete /ine of more than 


4000 QUALITY ITEMS 


currently cataloged. 


| 

| 

offering single source 
| 


ordering convenience 


Consolidate your 

ordering problems, 

be pric A of high quality 

parts, a good profit margin and prompt 
delivery by making Accurate Products 
your headquarters for your miscellane- 
ous replacement parts needs. 

With Accurate you can always count 
on quality that meets or exceeds 
original equipment specifications. Full 
stocks of more than 4000 items mean 
prompt delivery. And, by dealing with 
Accurate you get all the advantages of 
single source convenience that reduces 
paper work and worries. 

Write today for new Accurate Cat- 
alog. It’s good business! 


Ribbons of velvet smoothness . . 


ASPHALT-paved Interstate Highways 


THE ASPHALT INSTITUTE 
Atlantic-Gulf Division 
1901 Pennsylvania Ave 
Washington, D.C 


MID-STATE AUTOMOTIVE WAREHOUSE 
104 S. Westmoreland, Orlando, Florida 
UNITED EXPORT CORP. DE MEXICO S.A. 
Berlin, Num. 31, Mexico 6, D.F. 


T. L. KIDD COMPANY 
415 Foster Ave., Charlotte, N.C 


TOOL PARTS WAREHOUSE 
2816 Commerce St., Dalias, Texas 


ACCURATE PRODUCTS, INC. ixioNnSeisi’s 37585" 
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Vv. C. “Vie” Condron (right) of Seattle, first vice president of Automotive 

Booster Clubs International, congratulates Walker H. Walters of B-35, Rich- 

mond, Va., on being selected to receive the “Mr, International Booster’ award 
for 1960 as the outstanding president among the 48 Booster clubs. 


“There seems to be a general rise 
in price cutting these days that goes 
along with business slowing down. 
This seems to be more from some of 
the newer jobbers, but also from 
some of the old-timers. Collections 
are requiring more attention than 
they have in the past. 

“The rains we had for a week 
really played havoc with us, but this 
is the only month [February] that 
we haven’t had an increase. Business 
is there, but it will take top selling 
to get it.” 

A central Virginian with a slight 
sales increase observed: 

“If I had any one problem to 


Virgil E. Strobel, former vice presi- 
dent and general manager of Scheuf- 
ler Supply Co., Great Bend, Kan., has 
been elected president, A native of 
Pratt, Kan., Strobel joined the com- 
pany in 1933. Founded in 1910 by 
the late George Scheufler, Scheufler 
Supply operates 11 outlets in West- 
ern Kansas from its Great Bend head- 
quarters. The firm was recently ac- 
quired by Gulf & Western indus- 
tries, Inc., one of the nation’s larg- 
est wholesale distributors of auto- 
motive parts. 
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choose as my pet gripe, I think per- 
haps the seasonability of my section 
of the country would be it. January- 
March have always been slow vol- 
ume-wise and collections poor. Until 
industry and more steady payrolls 
embrace us, volume will be short.” 
Bad weather got the credit for 
some declines of only a percentage 
point or two at some firms with many 
years in the wholesale business. 


Alondra Picks Brogan, Hershey 


Frank J. Brogan Co., with head- 
quarters in Dallas, Texas, has been 
appointed factory sales representa- 
tive for Alondra, Inc., Los Angeles, 
in Arkansas, Louisiana, Oklahoma 
and Texas, according to C. Elmer 
Johnson, Alondra vice president in 
charge of sales. The Maxim Hershey 
sales organization of Miami, Fia., 
covers the Southeastern states. 


Detroit Names Hutchinson 


John Hutchinson has been appoint- 
ed eastern district sales representa- 
tive for replacement sales for the 
Detroit Aluminum & Brass Corp., 
William E, O’Reilly, vice president— 
sales, announced. With headquarters 
in Philadelphia, Hutchinson will be 
responsible for sales of the Michigan 
Bearing line in Maryland, Delaware 
and Washington, D.C. 


Belden Appoints Stuart 


Warren Stuart has been appointed 
sales manager of Belden Mfg. Co., 
according to Les A. Thayer, vice 
president—sales. Stuart, who has 
been with Belden for 15 years, has 
always worked actively in the trade 
associations that his company 
serves, including National Automo- 
tive Parts Association. 





time and too/ 
savers... 


From Me OT 


@ Low priced 
Economy Models MODEL 107 
@ Heavy Super-Duty series CHEST ONLY 


@ Up-to-the-minute designs $28.50° 


*slightly higher in the 
East and far West 


Here are three new time-and-money- 
saving tool chests that will keep your 
valuable tools safe, clean and always on 
hand. Designed by Huot, the nation’s 
foremost maker of deluxe chests and 
cabinets. 

These chests can really take it, too. 
Super-Duty models are made from 18 
gauge and heavier steel. Huot chests 
and cabinets are finished in baked-on 
red or two-tone blue and grey enamel. 


HUOT ECONOMY CHEST 


Model 107 retails for $28.50*—lowest priced 
full size automotive chest on the market. All 
new features. 26” x 1214” x 1214” blue or red. 


HUOT 100 
DELUXE 
CHEST 


The Huot Model 

100 is custom de- 

signed for mechan- 
ics who want the finest protection plus 
maximum accessibility for fine tools. It has 
eleven drawers—seven cork lined for fine 
tools, three heavy duty for large tools and 
one extra deep for power tools. A single latch 
locks the entire oles. 124%" x 19" x 26%" 
overall. Two-tone oil-resistant finish—red 


pee HUOT 250 
ROLLING 
CABINET 


A BULLDOG FOR 

PUNISHMENT—com- 

bines large drawers of a 

Porta-Cab and smaller 
drawers of a chest for complete range of 
storage. Rugged girder-design and members 
—single built-in lock—‘“‘Flying Saucer” 
casters. Seven drawers: three 1344” x 654" x 
16", two 134” x 211%" x 16", and two 3%" x 
211%” x 16”. Overall, 18” x 26%” x 33"—115 
lbs. Gleaming red or blue finish. 


MANY OTHER MODELS NOT ILLUSTRATED 


CD Hvot rhymes with “Do ir” 


HUOT MANUFACTURING CO. 
587 N. Wheeler St. © St. Paul 4, Minn. 
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GUARDING YOUR PROFITS 
because they he priced 24% to 66% Lower 
than aeery duplicates 


NON.-DETERIORATING FIBERGLASS 


= INSULATION 
EAVY-DUTY GARD*KOTE STEEL CASE AND 
END CAPS 


ao ws 


EXCLUSIVE TURBO.JET DIFFUSER 


SCIENTIFICALLY LOUVERED 


INNER CORES 


Grand Guict ow MUFFLERS 


«GARD KOTE 


RUST-RESISTANT ALLOY 


COATED STEEL CASE 


AND END CAPS (INSIDE and OUTSIDE) 


Add longer lasting protection against 
rust and corrosion to time-tested effi- 
ciency plus acceptable tone...straight- 
thru fuel economy . . . lower cost... 
“Turbo-Jet” sound control without cut- 
ting down power! Extra “sell” galore! 


Write today for CATALOGS AND PRICES that 
include popular Chrome Side Pipes and Lakes 


Pipes 


8B 
ANK ON fast turnover in Grand 


DUAL EXHAUST SYSTEMS 


Elimination of dual 
Y car makers mea 
rivers want to b 
vy G 
the complete ling mn 


Casy ft mt 
Y to sell, so ©asy to install, 


I exhausts 
ns More 


AUTOMOTIVE PRODUCTS 


2055 North Ruby Street @ Melrose Park, Ill. 
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Two graduating classes of power 
brake and steering schools sponsored 
by Automotive Service, Inc., Wayne 
Bull Co., Mountjoy Co. and Southside 
Automotive, all of San Antonio, in 
collaboration with the University of 
Texas—Division of Extension, were 
held Feb. 6 and March 3, according 
to Mel Mountjoy, The instructor was 
Albert S$. Seymour. 


First Virginia Convention 
Scheduled for Roanoke 


HE first annual convention of the 

Virginia Automotive Wholesal- 
ers Association will be held Oct. 29- 
31 at Hotel Roanoke in Roanoke, 
Executive Secretary Mason Phillips 
announced last month. 

The association came into being 
at a one-day session kast October 
with 100 charter members—a record 
for the South, if not for the nation. 

Attendance is expected to range 
between 300 and 450. All representa- 
tives of aftermarket factories are 
invited to attend, according to John 
F. Midyette of Standard Parts Corp., 
Richmond, who is the president and 
was a keystone in the association’s 
creation. 

A golf tournament, perhaps two 
panels featuring factory men and 
jobbers, and several well-known 
speakers are tentatively being out- 
lined for the convention. 


Maryland Wholesalers 
Plan State Association 


 Caprsen for creating an association 
of wholesalers of Maryland are 
being shaped up. 

Preliminary work toward this 
goal came out of the recent annual 
oyster roast staged by Automotive 
Booster Club B-17, at which a steer- 
ing committee was named. 

Aiding the committee were L. M 
“Rip” Hicks of Auto Accessories 

o., Alexandria, Va., and C. Mason 
Phillips, executive secretary of the 
Virginia Automotive Wholesalers 
Association, who told how the 
VAWA was created. 
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Chalstle Southern Jays— 


, SO IT TOOK 
l\O STEPS TO QUALITY. 
WHY SETTLE FOR LESS ?” 


-Webs, Throats and Anchor Cutouts 


1 ()-wers. Thr SHOES IN EACH BOX 
checked by gauges. 











-By striking dies 


Oty sti STRAIGHTENED HOT 
-then chilled. 











-FMS1 NUMBERS THROUGHOUT 
-with full Car Data on every box. 











-In addition to Bonding 


‘in eddition ¢ ON TRUCK SHOES 
-for added safety. 








i « 





—"‘Heat-and-Pressure” Linings 


6 = Hect DRY-MIX ON TRUCK SHOES 
—Chip and Fiber Block only. 








—Rubber Type on the Shoes 


Brubber 1 LOCK BOND® 
-Resin Type on the Linings. 











-CASHEW BINDERS ONLY 
-IN PASSENGER EXTRUDEDS 
-With Minimum Linseed. 











—~3M’S NCIII Cashew 


3-3M's NCI FRICTION DUSTS 
—Muller’s Brass Chip. 











—FULLY-CURED LININGS ONLY 
—Final Cure 13% Hrs. 
—At 375° F. under pressure. 











—from 6 different linings 


[irom 6 differ ENGINEERED 
—all made by us. 








SOUTHERN 


SSESSSSSESSSSSSSSSSSEESESTESSESERS ES SESeeBeseEes pee. 6.8. FOE." 


aril for ts 


FRICTION MATERIALS CO.— CHARLOTTE i. 
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Engine Rebuilders Attract 
Hundreds to Florida 


UNDREDS of jobbers and manu- 

facturers are expected to at- 
tend the 39th annual convention of 
the Automotive Engine Rebuilders 
Association May 14-17 at the Hotel 
Fontainebleu in Miami Beach. 

Theme will be “Beat Your Shop 
Drum in ’61.” 

Following registrations on Sunday, 
May 14, a manufacturers confer- 
ence period will take place. The 
same procedure will be followed on 
Monday, after which the first gen- 
eral session will be held. AERA 
President Richard S. Love of The 
Love Machine Co., Salt Lake City, 
Utah, will address the body, as will 
James H. Templin of Chicago, exec- 
utive vice president. 

Other speakers scheduled for that 
day include W. F. Boldt of Sunnen 
Products Co., St. Louis; Lewis H. 
Rumph of Ethyl Corp., Pittsburgh, 
and Jack Bryan of Perfect Circle 
Corp., Hagerstown, Ind. 

A manufacturers cocktail party 
will be held from 6:30 to 7:30 p.m. 

Speakers for Tuesday’s general 
session will include William Hedges, 
AERA director of Portsmouth, O.; 
Philip R. Thomas of Carborundum 
Co., Niagara Falls, N. Y., and R. C. 
Adams, Jr., of Dun & Bradstreet, 
Inc. Other highlights of the day will 
include a panel discussion, “The 
Value of Examining the Entire Valve 
Train from Camshaft to Valve 
Lock,” moderated by AERA direc- 
tor L. F. Guenther of Triangle En- 
gine Rebuilders, Chicago. 

Panelees will be Arnold Goetze 


of Battle Creek, Mich.; A. K. Han- 
num of Thompson Products Re- 
placement Division and Toledo Steel 
Products, Cleveland, O., and Charles 
W. Boesel of Hall-Toledo, Inc., To- 
ledo, O. 

A banquet and entertainment will 
take place that night. 

An open forum on Wednesday 
morning, moderated by Past Presi- 
dent J. Leonard Love of Salt Lake 
City, Utah, will deal with technical 
questions and answers. 

F. C. Bradley, Jr., of New Haven, 
Conn., AERA past president, will 
preside over the third general ses- 
sion, which will take up “The Art 
of Cleaning”—a panel discussion 
Participating will be John W. Hardi- 
son of John Rogers Co., Atlanta, Ga.; 
D. J. Barry of Magnus Chemical Co., 
Garwood, N. J., and S. L. Perkins 
of Oakite Products, Inc., New York, 
iN. o. 

Other speakers on the final day’s 
program will be G. E. Leutwiler of 
McQuay-Norris Mfg. Co., St. Louis, 
and D. W. Carlson, AERA directo: 
of Sioux City, Iowa. 

Following the presentation of the 
Charles W. Yount Award, the elec- 
tion and introduction of the new of- 
ficers and directors will conclude the 
meeting. 


Clayton Appoints Driscoll 


Richard H. Driscoll of Charlotte, 
N. C., has been appointed district 
manager in the Carolinas for Clay- 
ton Mfg. Co., El Monte, Calif., man- 
ufacturers of steam cleaning equip- 
ment and automotive dynamometers 
He is a graduate of Duke Univer- 


Robert F. “Bob’’ Coleman, for many 
years with The Electric Autolite Co. 
in the Southeast and later sales man- 
ager of The Motor Supply Co., Savan- 
nah, Ga., died last month of a heart 
attack, In recent months he had been 
in charge of Motor Supply's branch 
at Brunswick, Ga. 


* 
Texas Association Moves 
New address of the Automotive 


Wholesalers of Texas is Driskill Ho- 
tel, P. O. Box 43, Austin 61. 








a FUEL PRESSURE REGULATOR 


pEmEeemasensational Improvement in for BIG PROFITS—HIGH VOLUME 


Carburetor Performance, Install Today’s higher fuel pump pressures are 


creating a fast-growing demand for TRUE 
au MASTER 


VYeoprene 
FLOAT VALVE 


Positively sss * Flooding ... Smooths 
Idling ...Increases Gas Mileage! 
4 OUT OF 5 CARS need this tiny precision part that 
makes such a B-I-G difference in performance! Easy to 
install... pays off handsomely in customer satisfaction 
and service profits ($3.50 parts sale plus labor). For all 
popular cars and trucks — including ’60 models. 


Complete Satisfaction Unconditionally Guaranteed! 


PARKER BROTHERS, IN 


807 East 8th e¢ Tulsa 20, Oklahoma 





Fuel Pressure Regulators. Get the profit- 


facts on the quality SELLS FOR 
1695 
Write Dept. 06S LIST 


| MILE SMASTER, 2 1550 E. 74th PI., Chicago 19, Ill 


tooder — Milgsmaster ! 
1 











WANTED: AN AUTO 
PARTS SALESMAN 


If you have sold parts for at 
least three years and can SELL, 
we have the best proposition to 
offer that you ever heard. 
Write us in strict confidence. 
Box 207, Southern Automotive 
Journal, 1760 Peachtree Rd., 
N.W., Atlanta 9, Ga. 
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I'M TIRED OF BEING “SOAKED! 





“WITH BIG 
JACK REPAIR 
BILLS 





git TO 
REPare® 
yack 


Easy to Install 


i YOUR SPARE Time 


park 6 ack 


JACK REPAIR KITS 


Aren't you, too? 


It’s easy to 
Repair-it-yourself 

with a Jack-Pack Kit. 
Prices start at about $2.50 


Order from your jobber 


or write for FREE FOLDER “Facts on Jacks” 
JACK-PACK MFG. CO., 2115 N. Marianna Ave., Los Angeles 32, Calif. 











NEW! “Side Arm” Screw Driver by 


2 interchangeable biades .. . 
Ye" regular and No. 2 Phillips 


A $4.00 
Value ONLY 
_ -_ = 


CONVERTS 


from a “Regular” 
inte a “T" Handle 
Screw Driver IN 
SECONDS! 


“Carded Display 
No. HW-61 


No More “Fishing Around” 
For the Right Screw Driver 





“Handi-Angler" 
FREE BONUS Includes: 


p Bobber Fishing 


Line 
4 Sinner | a 
iS) Hook 


A regular $1.00 seller 


Everyone has wanted a high torque “T” 
handle screw driver . . . and VACO's 
“Side Arm" design now gives you the 
“T” handle plus regular . in ONE 
unit. The FREE BONUS gives you a 
complete fishing kit in addition . . 
at no extra Cost. 


See Your Parts Jobber 











Illinois 


VACO PRODUCTS CO., 317 E. Ontario St., Chicago 11, 


In Canada: Vaco-ly Products Co., ltd., Montreal 1, Quebex 








RAJAH HAND CRIMPING TOOL 


NOTE—Simplicity of this Tool. 
It cuts and strips the cable. Also 
crimps Rajah Terminals to cable. 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark 4, N. J. 





Mail Coupon Today 
ARE YOU READING SOMEBODY 
ELSE’S COPY OF SAJ...? 


Why not get your own subscription so you can always be sure of see- 
ing each issue . . . the price is low and it's all good reading, 
SOUTHERN AUTOMOTIVE JOURNAL 
Department A-2 

1760 Peachtree Rd., N.W. 

Atlanta 9, Georgia 

Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 
3 years. 


[] New Subscription 
[) Renewal 


pha ee ee eee 





Name of Firm — . 

P. O. Box or Street and No. = 

 —— ~~ — State es 

C) Enclosed find $3.00 Bill me for $3.00 
(Foreign and Canada $10.00) 
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MOTORITE 


DIESEL COMPRESSION TESTER 


Allis-Chalmers 


Connection of MOTORITE 
to engine is by means of 
interchangeable adapters re- 
placing the fuel injector in 
the cylinder. ‘‘Universal 
adapter illustrated at left is 
adjustable for use on more 
than 100 popular makes and 
models of Diesels. Addi- 
\ tional adapters are available 
from stock for all Diesel en- 
gines listed at right. For 
other Diesel engines 
special adapters are 
made to order. 


Indispensable for servicing 


Coterpiliar 
Cletrac 
Cockshutt 
Continental 


Cummins 

Ford 

General Motors 
Gray Marine 
Harnischfeger (P&H) 
Hercules 

Intern. Harvester 

J. |. Case 

John Deere 
Leyland 

Mack 
Massey-Ferguson 
Mercedes-Benz 
Minneapolis-Moline 
Murphy 

Oliver 

Packard 

Perkins 

Shephard 

Superior 











busses, trucks, farm tractors, 
contractors’ machinery, drill- 
ing rigs and other mobile 
Diesel-powered equipment 


Waukesha 


Mail Coupon For 


FREE 


Service Manval 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 
200 N. Braddock Ave., Pittsburgh 8, Pa. 


[] Send me FREE copy of your Service Manual Bul. 6818 
|_} Send me Product Bul. 64GE on the MOTORITE 
COMPRESSION 
PRESSURE 
WwW 


Key to 
Diesel 
Efficiency 


Want more facts? Use Reader Service Card Page 121 





Ten Southerners Win 
Top Gates Awards 


EN Southerners who were among 

the top winners in Gates Rubber 
Co.’s 1960 Gridiron Spectacular, 
picked on the basis of the amount 
of automotive belts and hose they 
sold to dealers, were: 

Jody Ashby, Jr., of Ashby Auto 
Supply, Dallas, Texas; Francis B. 
Hammond of Skinner Auto Supply 
Co., Augusta, Ga.; Ashley L. Hobbs 
of Hobbs Auto Supply, Blackshear, 
Ga.; Blair Kline of Salvo Auto Parts, 
Middle River, Md.; Paul Lacrouts 


of Rykoski, Inc., New Orleans, La.; 
J. D. Lyon of Motor Supply and 
Machine Shop, Inc., Bastrop, La.; 
A. G. Moore of Burke Auto Supply 
Co., Morganton, N.C.; Dale Swope 
of Warrensburg Auto Supply Co., 
Warrensburg, Mo.; C. E. Whiteis of 
Car Parts, Inc., St. Louis, Mo., and 
Ralph L. Wight of Monarch Auto 
Supply, Covington, Ky. 


Mrs. Edward Gammie Dies 
Mrs. Edward Gammie, wife of the 


first vice president of Automotive 
Service Industry Association, died 


recently after an extended illness 
Gammie, vice president of Victor 
Mfg. & Gasket Co., Chicago, is a for- 
mer president of the one-time Na- 
tional Standard Parts Association 
and was one of the joint committee 
of eight wholesalers and manufac- 
turers which worked out details 
creating ASIA out of NSPA and 
MEWA. 

E. E. “Jack” Roberts, for many 
years with Ramsey Corp., has pur- 
chased Dalton Auto Supply in Am- 
arillo, Tex., and changed its name 
to Amarillo Automotive Supply. 








NEW PRODUCT! 


Electronic 


ARC DAMPER 


GUARANTEES EXTRA LONG LIFE 
FOR POINTS and ELECTRODES 


Electronic SPARK-O-REG is New, Different! Never any- 
thing like it before! ‘‘DAMPS OUT” the harmful “‘ARCING”’ 
on breaker points. Reduces the fast ‘‘Pitting’’ and ‘‘Burn- 
ing” of Points and Plugs. Much longer time between 
re-settings, re-gappings and replacements. SPARK-O-REG 
improves the quality of tune-ups. Saves operating and 
maintenance costs. 
Order SPARK-O-REGS thru your jobber today— 
or write us for full details and prices. 


F “| SPARKO ~_ 


ALONDRA, INC. 
MFR. OF “FILT-O-REG"’ 


959 Crenshaw Bivd.,los Angeles 19, Calif. 


For 6 & 12-V 
BATTERY 
IGNITION 
SYSTEMS 





A NEW Tire Changer 


by Bichman with 
AIR POWER Bead Breaker 


AIR POWER Wheel Chuck 
onty $129.50 


Powerful air cylinder breaks tightest beads 
then chucks wheel (12” through 17!/2”). Just 
shoot in air from your air hose. New combina- 
tion mount-demount tool won't cut scuff or 
mar tires. Has built-on tool holder, bead 
breaker positioner, wide steel base. Ask your 

automotive equipment dis- 


Bs. tributor for a demonstration, Model 881-AB Tire Changer 
7 
ishmean MFG. CO. _ route 2, osseo, MINN. 
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PULLZIT 


THE NEW U-JOINT TOOL 


with the special 
Gator-Grip 
collet 


takes the hard work out of 
U-Joint servicing! 
@ Does the complete job of disassembly and assembly 


@ Pulls (and replaces) the trunnion bearing oups 
. . . with no hammering, no dangerous slips, no 
damage to bearings 


@ Lets you complete the toughest U-Joint servicing 
in 20 minutes by the clock 


Add new PULILZIT profit dollars to your lube rack 
operation today! 


Sold on a “Complete Satisfaction or 
Your Money Back" Guarantee 


U-JOINT TOOL CO. 


1390 S. Monterey Pass Road, Dept. $J + Monterey Park, Calif. 











Loosens Rusted Bolts 
nuts, screws, ‘frozen’ parts! 


LIQUID 
WRENCH 


SUPER-PENETRANT 


“The mechanic’s friend 
+ « « works in seconds’”’ 


BE YOUR JOBBER HAS IT! 
| ee RADIATOR SPECIALTY CO. 


CHARLOTTE, N. C. 
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Niehoff Elevates 
Geyer and Boland 


RED H. Geyer, formerly sales 

manager for C. E. Niehoff & Co., 
Chicago, has been advanced to vice 
president in charge of public re- 
lations, while Richard W. Boland 
has been appointed general sales 
manager in charge of domestic sales 
of ignition parts, ignition testing 
equipment and brake parts. 

Geyer, who joined the company 
in 1933, will be a good-will am- 
bassador for the company. Boland 
had been assistant sales manager 
since 1956. 


Clevite Appoints Cooper 


Richard F. Cooper, Jr., has been 
appointed sales manager of Clevite 
Service, Cleveland, O., and will be 
responsible for all domestic sales, 
as well as the supervision of all 
promotional and merchandising pro- 
grams in the field. He will be as- 
sisted by C. J. Rannegger, manager 
of sales service; R. R. Thompson, 
special sales representative, and by 
the staff of five regional managers. 
Cooper joined the company in 1951 
and in 1955 was appointed western 
regional manager. 


Blackhawk Hires Ruffolo 


Thom Ruffolo has joined Black- 
hawk Automotive Division, Mil- 
waukee, Wis., as territory manager 
covering Kansas and western Mis- 
souri, among other sections, accord- 
ing to Wes Kiley, general sales man- 
ager. Headquartering in Kansas 
City, Ruffolo will be responsible for 
all sales through jobbers of the di- 
vision’s complete line of lifting and 
collision damage equipment. 


Georgia Garagemen Set Dates 


The annual meeting of the Inde- 
pendent Garage Owners of Georgia 
will be held at Ida Cason Callaway 
Gardens, LaGrange, on Sept. 15-17, 
President C. L. “Red” Salyer of At- 
lanta announced. 


Hogan Retires at GM 


Henry M. Hogan has retired as 
vice president and general counsel 
after 41 years with General Motors 
Corp. Hogan joined the legal de- 
partment in 1920 when the corpora- 
tion was 12 years old. 


New Britain Appoints Milier 


The New Britain Hand Tool Divi- 
sion of New Britain Machine Co. 
has appointed Dave Miller sales 
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manager in charge of NAPA sales 
and distribution. Employed by the 
company ten years ago, Miller orig- 
inally covered the Southeastern 
territory in a sales capacity. Most 
recently he traveled the West 
Coast. 


Leeds of Raybestos Dies 


Norman Leeds, Jr., 59, assistant 
general manager of Raybestos Divi- 
sion, Raybestos-Manhattan, Inc., 
died last month in Bridgeport, Conn. 
He was successively process engi- 


neer, service engineer, assistant 
sales manager, sales manager, fac- 
tory manager and, since 1956, assist- 
ant general manager. He was elected 
a director of the parent company 
in 1955. 


Maremont Appoints Spear 


Appointment of David A. Spear as 
vice president for manufacturing of 
the automotive replacement parts 
divisions of Maremont Automotive 
Products, Inc., has been announced 
by President Arnold H. Maremont. 











HERE’S WHY... 


Complete line . . . a full line of the 
finest, completely rebuilt Gener- 
ators, Armatures, Starters, Starter 
Drives and Solenoids .. . for all 
makes and models, including 
1961 cars, light trucks and 
tractors. 

Full profits ... competitive prices 
and a full dealer profit on every 
item. 

Extra profits for Stocking Dealers 
.. . extra discounts on original 
stocks purchased and all future 
purchases. 


Built-in dependability . . . every 
Arrow Generator must pass our 
exclusive “102” performance test 
to prove its fitness for service. 
Result... every Generator is fully 
guaranteed. 

Satisfied customers . . . properly 
installed Arrow rebuilt units are 
your guarantee of customer sat- 
isfaction... they eliminate come- 
back warrantee headaches. 

FOR FURTHER INFORMATION, WRITE 


FOR ILLUSTRATED BOOKLET “HOW 
GOOD IS A REBUILT GENERATOR?” 


™) ARROW ARMATURES COMPANY 


mY BOSTON 34, MASS. «+ SPARTANBURG, S. C. 
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MANUFACTURERS’ AGENTS 
REPRESENTING OUR ADVERTISERS 


The (AAR) and/or (B) following many listings indicate membership in the Auto- 
motive Affiliated Representatives and/or the Automotive Booster Clubs international. 


ALABAMA 

Alan Sales Co. — Birmingham (B) 
Acme Air Appliance Co., Inc 
Feit Products Mfg. Co. 

Herman J. Downey — Birmingham 
National Brake Block Corp 
Tungsten Contact Mfg. Co., Inc 

W. P. Piperburg — Birmingham 
Houser Engineering & Mfg. Co. 
Lee Filter Company 

Wm. H. Wood — Cullman (B) 
Kool Kooshion Mfg. Co 


ARKANSAS 
Doyle Moore — Little Rock 
F & B Manufacturing Co 


FLORIDA 
R. L. Bridges & Assoc. — Gainesville (B) 
(AAR) 


L & S Bearing Co 
Pick Mfg. Co 
Vaco Products Co 

Hirsig-Brantley Co. — Jacksonville (B) 
H. B. Egan Mfg. Co 
Fram Corporation 

J. H. Jones — Jacksonville (B) 
Bishman Mfg. Co. 

J. V. Lewis — Jacksonville (B) 
Parker Brothers 

J. E. Moon — Jacksonville (B) 
Gray Company 

R. B. Pilkington, Inc. — Jacksonville (B) 
Kool Kooshion Mfg. Co. 

Floyd Ware — Jacksonville (B) 
L. R. Oatey Co. 

I. C. Dimmick — Largo (B) 
Champion Pneumatic Machinery Co 

John J. Somers — Largo 
World Bestos Corp. 

Larry Grissom — Miami (B) 
P. A. Sturtevant Co. 

Maxim Hershey — Miami (AAR) 
Alondra, Inc 
Doan Mfg. Co. 

H. M. Rogers — Orange Park (B) 
Climatic Air, Inc 
Huot Mfg. Co. 

J. L. Meadows — Orlando (AAR) (B) 
Houser Eng. & Mfg. Co 
P. A. Sturtevant Co 

Max Yaras — Tampa (AAR) (B) 
Ace Rubber Co 
National Brake Block Corp 


GEORGIA 

Aaron & Bell — Atlanta (AAR) (B) 
Eaton Mfg. Co. (Air Conditioning) 

Clark-Richards Co. — Atlanta (AAR) (B) 
Shurhit Products Co. 

Al F. Clayton — Atlanta (B) 
Grand Automotive Products 

Carl Clifton — Atlanta (B) 
Eaton Mfg. Co. (Pressure Caps) 

J. L. Daniell Co. — Atlanta (AAR) (B) 
Pullman Vacuum Cleaner Corp 


Gene Fike — Atlanta (AAR) (B) 
Storm-Vulcan, Inc 
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Ray Gandy — Atlanta (B) 
Jack-Pack Mfg. Co. 

C. R. MceGruder — Atlanta (AAR) (B) 
Rubbermaid, Inc. 

J. L. Mattie — Atlanta (B) 
Otto-Items, Inc. 
Parker Bros. 

W. O. Setzer Co. — Atlanta (B) 
Arrow Safety Device Co. 

Milton Shamitz — Atlanta 
Krylon, Inc. 

Art Styron — Atlanta (AAR) (B) 
F & B Manufacturing Co. 

N. A. Williams — Atlanta (AAR) (B) 
Gojer Co. 

Edward Zinnell — Atlanta (B) 
Lee Filter Corp. 

F. H. Williams Co. — Covington (AAR) 

B) 


Acme Air Appliance Co., Inc 
Monkey Grip Sales Co. 
Roy Lippincott — Decatur 
Champion Pneumatic Machinery Co 
W. M. Carlton — St. Simons Island (B) 
DL Products, Inc 


KANSAS 
Arthur Colgrove — Hutchinson 
Parker Bros., Inc 
H. E. Russell — Iola (AAR) (B) 
Pick Mfg. Co. 
Charles L. Sparks — Mission (B) 
Champion Pneumatic Machinery Co 


KENTUCKY 
J. Paul Saunders — Bowling Green (AAR) 
(B) 


Bishman Mfg. Co. 
Jack Pack Mfg. Co 
Monkey Grip Sales Co. 

Phil S. Crutcher — Louisville (B) 
Gray Company 

Lee B. Hughes — Louisville (B) 
Acme Air Appliance Corp 
Gojer, Inc. 
Grand Automotive Products 
Storm-Vulcan, Inc. 


LOUISIANA 

Arch Evans — Baton Rouge 
Coats Co. 

Elwood Watson — Bossier City 
Otto-Items, Inc. 
Parker Bros., Inc 

L. M. Cressy, Jr. — New Orleans 
Tungsten Contact Mfg. Co 

W. W. Dalrymple — Shreveport 
H. Clausen & Co 


MARYLAND 

Cook Sales, Inc. — Baltimore 
Eaton Mfg. Co. (Pressure Caps) 

W. S. Kneavel & Co. — (AAR) (B) 
Pick Mfg. Co. 

Merv Neal — Baltimore (B) 
F & B Mfg. Co. 

Sam Shemer — Baltimore 
Swiss Laboratory 

Tom Wilmer — Baltimore (3%) 
Storm-Vulcan, Inc. 


Walter L. Breeding — Towson 

Champion Pneumatic Machinery Co 
MISSISSIPPI 

J. O. Park — Jackson 
DL Products, Inc. 

Guy M. Parker — Jackson 
F & B Mfg. Co. 

Southern Sales Co. — Jackson (AAR) 
Champion Pneumatic Machinery Co 
Huot Mfg. Co 

Herman A. Shields — Meridian (AAR) (B) 
Muskegon Piston Ring Co 


MISSOURI 


R. S. Black — Kansas City (B) 
Lee Filter Corp. 

C. N. Buettner — Kansas City (B) 
Acme Air Appliance Co., Inc 
L & S Bearing Co 
Monkey Grip Sales Co 

Herb Calkins, Inc. — Kansas City (B) 
Grand Automotive Products 
Jack Pack Mfg. Co 

Collins Carlyle — Kansas City (B) 
Ace Rubber Products, Inc 
Tungsten Contact Mfg. Co 


R. — & Co. — Kansas City (AAR) 


Eaton Mfg. Co 
Krylon, Inc. 
Doring & Eyer — Kansas City (AAR) (B) 
Arrow Safety Device Co 
Wayne S. Frey Co. — Kansas City (B) 
F & B Mfg. Co 


Charles H. Koslowsky — Kansas City 
(AAR) (B) P 


Bishman Mfg. Co 
a. Libby Co. — Kansas City (AAR) 
) 


Muskegon Piston Ring Co 
Mosher-Williams, Inc. — Kansas City 
(AAR) (B) 
DL Products, Inc 
Fulton Slyphon Div 
Parker Brothers 
H. J. Snyder — Kansas City (AAR) (B) 
Allstadt Mfg. Co 


M. H. Swanman, Inc. — Kansas City 
(AAR) 


Champ-Items, Inc 
Gojer, Inc. 
Paul K. Wilcox Co. — Kansas City (AAR) 
(B) 


Milesmaster, Inc. 
L. R. Oatey Co 
Rubbermaid, Inc 
Don Ayd — St. Louis (AAR) (B) 
Bishman Mfg. Co 
George M. Gille — St. Louis (AAR) 
Champion Pneumatic Machinery Co 
Russ Nixon — St. Louis (AAR) (B) 
Felt Prod. Co. 
Vaco Products Co. 
Walter G. Punt — St. Louis (AAR) (B) 
Otto-Items, Inc. 
Tungsten Contact Mfg. Co 
Harvey Wise — Shawnee-Mission (AAR) 
(B) 


Alondra, Inc. 
Kool Kooshion Mfg. Co 
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NORTH CAROLINA 

E. F, Baesel — Charlotte 
Houser Eng. & Mfg. Co. 

Sidney Butz — Charlotte (AAR) 
Ace Rubber Products, Inc. 
Fulton Slyphon Div. 

John Cain — Charlotte (B) 
Arrow Safety Device Co. 

C. C, Case — Charlotte (AAR) 
DL Products, Inc. 


Larry Kidd Sales Co. — Charlotte (AAR) 


Accurate Products, Inc. 
Muskegon Piston Ring Co. 
Walter F. Pope — Charlotte (B) 

DL Products, Inc. 

Ben T. Ward — Charlotte (B) 
Jack-Pack Mfg. Co 
Otto-Items, Inc. 

Parker Brothers 


P. L. Wimberly & Assoc.—Durham (AAR) 
(B) 


L. R. Oatey Co. 

J. S. Longdon — Greensboro 
Champion Pneumatic Machinery Co 
Huot Mfg. Co. 

A. W. Mansfield — Greensboro 
Storm Vulcan Inc 


OHIO 

A. W. Hoffman Sales Co. — Cleveland 
DL Products, Inc. 
Parker Brothers 

A. E. Kayes Co.—Columbus 
Alondra, Inc. 

0. T. Hillshafer — Newark 
Storm-Vulcan, Inc 


OKLAHOMA 
Liew Keller Co. — Oklahoma City (B) 
Coats Co. 
B. A. Kline — Oklahoma City (B) 
3ishman Mfg. Co 
Henry Lees & Assoc. — Oklahoma City 


Grand Automotive Prod 
L & S Bearing Co 


L. T. Solomon — Tulsa 


John M. Carter — Dallas 
Houser Eng. & Mfg. Co. 

S. J. Cole — Dallas 
Southern Friction Materials Co 

J. S. Connell Co. — Dallas (B) 
Accurate Products, Inc. 
Jack Pack Mfg. Co 
Manley Valve Corp. 

H. M. Cree Co. — Dallas (AAR) (B) 
Fulton Sylphon Div 
Pullman Vacuum Cleaner Corp 

Sam Giller Sales Co. — Dallas 
Ace Rubber Products, Inc 

John D. Harvey Co. — Dallas (AAR) (B) 
Muskegon Piston Ring Co 

Hirsig-Frazier Co. — Dallas (AAR) (B) 
Krylon, Inc. 

W. F. Janowski — Dallas 
Storm-Vulcan, Inc 

Ralph Jeffress — Dallas (B) 
Swiss Laboratories, Inc 

Lynn & Hemphill — Dallas (AAR) (B) 
Eaton Mfg. Co. (Air Cond.) 
Kool Kooshion Mfg. Co 

McClintock Sales Corp. — Dallas (AAR) 

(B) 

Acme Air Appliance Co., Inc 

J. J. O'Connell, Jr. — Dallas (B) 
Otto-Items, Inc. 

Ralph Russell — Dallas (AAR) (B) 
Milesmaster, Inc. 

W. Frank Russell Co. — Dallas (AAR) (B) 
Eaton Mfg. Co. (Pressure Caps) 
L. R. Oatey Co 
Rubbermaid, Inc. 

Shipp & Payne — Dallas (AAR) (B) 
Doan Mfg. Co 

Vogel-Swygard Assoc. — Dallas (B) 
Bishman Mfg. Co 
Champion Pneumatic Machinery ( 

Bradley Wayne — Dallas 
Lee Filter Corp. 

Wilkinson-Rey Assoc. — Dallas (B) 
Vaco Products Co 





Tool Tips 


for the Mechanic 
Soo 3 eae 


Removing Dynaflow Oil Seal 


Want to save about two hours’ work 
time? Use the SNaAp-on® S-9094A cotter 
pin tool for pulling the front pump oil 
seal on all models of Buick Dynaflow 
transmissions. Tool lets you do the job 
without removing bell housing. See page 
65, Catalog X 


Setting Mercury Caster and Camber 


Use the Snap-on XL-169 tappet wrench 
to set caster-camber on 1859-1960 Mer- 
curys that use set screws instead of 
shims. Works like a charm. It’s also 
handy for loosening gas lines on Chrys- 
ler products because the line enters the 
fuel pump near the radiator and you 
need plenty of leverage. Page 55, Cata- 
log X. 





NEW TOOL 


aL 
CE 


Snap-on $-8366 
Caster-Camber Torque Adaptor 


This new S-8366 caster-camber torque 
adaptor does two jobs on 1955-1961 
Nashes and Ramblers. It loosens the 


Champion Pneumatic Machinery Co O. C. Zell — Dallas (B) 


Storm-Vulcan, Inc. 
SOUTH CAROLINA W. L. Lyon — El Paso (AAR) 
Sam Gendil — Columbia Gojer, Inc. 
Felt Products Co 


attaching bolt nut, then turns the bolt 
and eccentrics to provide caster-cam- 
ber adjustment 
The 1960 American Motors Manual 
states that it is impractical to torque 
the attaching bolt nut due to its hard- 
to-get-at position. The S-8366 wrench 
Neal Greenfield Sales Co. — Ft. Worth with its 45-degree offset makes the 
National Brake Block Corp job both practical and easy. Use this 
Tungsten Contact Mfg. Co., Inc adaptor with the Snap-on TQ-150 
Keller-Hyden, Inc. — Ft. Worth (AAR) Torgqometer. This new tool is not in 
(B) - the catalog. Ask your SNAP-ON man 
to show it to you 


Automotive Sales Co. — Ft. Worth (B) 
F & B Mfg. Co. 
TENNESSEE 
Cc. R. Cunningham — Memphis (B) 
L. R. Oatey Co. 
Schuyler Reid Sales Co. — Memphis (AAR) 
Arrow Safety Device Co 
Climatic Air, Inc. 
P. Stublefield — Memphis (B) 
Champion Pneumatic Machinery Co DL Products, Inc 
J. R. Sullivan — Memphis (AAR) (B) John W. Lovelady — Ft. Worth (AAR) 
Eaton Mfg. Co. (Pressure Caps) : (B) 
Houser Eng. & Mfg. Co Gojer, Inc. 
McEwen Cherry Co. — Nashville (AAR) 
(B) 


Allstadt Mfg. Co. 
Champ-Items, Inc. 











Removing Chrysler Line Timing Gear Covers 


The Snap-on S-8173 distributor wrench 
is just the tool for removing the timing 
gear cover on all Chrysler line cars 
Same tool also saves time removing 
Chevy fuel pumps. See page 83, Catalog X 


J. B. Sampson — Houston (B) 
Gray Co. 

Kennedy-David Co. — Waco (AAR) 
Arrow Safety Device Co 


Champ-Items, Inc 
General Sales Assoc. — Nashville (AAR) 
(B) 


Fulton Slyphon Div 
L. R. Oatey Co. 

J. R. Tate — Nashville (AAR) (B) 
Tungsten Contact Mfg. Co., Inc 


Adjusting Caster-Camber on GM Cars 

Use the SNAP-on WA-303 set for servic- 
ing i957-60 Buicks, Olds, Chevys; 1958- 
60 Pontiacs; all 1959-60 Chrysler prod- 
ucts. Set consists of S-9834 torque adap- 
tor, S-9834-22 and S-9834-23 sockets. Use 
with TQ-150 ToRQOMETER®. Page 76, 
Catalog X. 


SNAP-ON TOOLS CORPORATION 
8050-D 28th Avenue . Kenosha, Wisconsin 


VIRGINIA 
Chaney & Co. — Richmond (AAR) (B) 
Bishman Mfg. Co. 
James E. Duffee — Richmond (AAR) 
TEXAS Arrow Safety Device Co 
Stanley D. Bowles Co. — Dallas (AAR (B) 
Huot Mfg. Co 
F. J. Brogan — Dallas (AAR) (B) 
Alondra, Inc. Bishman Mfg. Co. 
Felt Products Co. Mohr & Son—Kenova 
Monkey Grip Sales Co. Ace Rubber Co. 


WEST VIRGINIA 
George M. Scott — Charleston 
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AC Spark Plug Div. . 

AP Parts Corp, The .. 

Accurate Products, Inc. 

Ace Rubber Co. 

Ace Rubber Products, Ine. 

Acme Air Appliance Corp. 
Airtex Products, Inc. 

Albertson & Co., 

Alondra, Inc. 

GENES TEE, GO. cccccccccces @ 
Aluminum Ind., Inc. .... ig 
American Brakeblok is des ° 
American Hammered Division ° 
Ammceo Tools, Inc. 

Anthes Force Oiler Co. ; 
Armstrong Hydraulic, Inc 

Arrow Armatures Co. 

Arrow Safety Device Co 

Arvin Industries, Inc. 

Asphalt Institute 

Associates Investment Co 

Atlantic Steel Co. 


B 


BCA Ball Bearings 

Bacharach Industrial 
ment Co. 

Bean Div., 

Bear Mfg. Company 

Better Part Specialties 

Big Boy Products Division 

Binks Mfg. Company 

Bishman Mfg. Co. 


Blackhawk Hand Tools 
The New Britain Machine Co 


Blackstone Mfg. Co. 
Bower Roller Bearings .. 
Breeze Corporation, Inc. 
Briggs Shock Absorber Div 
Buxbaum Products Co. 


Instru- 


Cc 


Champ-Items, Inc. 

Champion-Pneumatic 
Machinery Co. ....e.00:; 124 

Champion Spark Plug Co. 146, 147 

Chevrolet Motor Div. ..36, 78, 79 

Chicago Pneumatic Tool Co... * 

Chicago Rawhide Mfg. Co ° 

Christie Electric Corp. 

Clausen & Co., Inc. 

Clevite Service, Inc 

Climatic Air, Inc. 

Clover Mfg. Co. 

Coats Company 

Commercial Credit Co 

Continental Piston Ring Co 

Crescent Co., Inc. 

Cycleweld Div., Chrysler Corp. 134 


140 


D 


DL Products, Inc 
DeKoven Mfg. Co. ... 
Delco-Remy Division 


Detroit Aluminum & 
Brass Corp. .... : 


Dill Mfg. Co. 

Ditzler Color Division ... 
Doan Manufacturing Co 
Dow Chemical Co 


170 


{(RTISER’S INDE! 


E 
E. I. DuPont de 
& Co., Inc. . 


Nemours 


Eaton Mfg. Co. 

Echlin Mfg. Co. 

Edgewater Automotive 
Div. 


Egan Mfg. Co., H. B. 
Eis Automotive Corp. 


Electric Autolite Co. 
Batteries 


Institutional 

Parts & Service 

Prest-O-Lite Batteries 

Spark Plugs 

Wire and Cable 
Everhot Prod. Co 


b 


F & B Mfg. Co. ‘ 

Federal-Mogul Service 
BCA Ball Bearings 
Bower Roller Bearings 


Federal Mogul Engine 
Bearings 


Nationa! Seal dies 
Felt Products Mfg. Co. 
Fitzgerald Mfg. Co 


Ford Motor Co. 
Motorcraft Division .107 


Fram Corp. 109, 110, 111, pro 113, 
114, 115, 116 


Fulton Sylphon Div 82 


G 


Gabriel Company 
Gates Rubber Co 
General Electric 
Lamp Division 
Golden Glide Division 
Go-Jer Co. ; 
Gould-National Batteries. 
Grand Automotive Prods., 
Grant & Grant 
Gray Co., 
Greyhound Package Suoress . ; 
Griffin Lamp Co. ° 
Gunk Laboratories, 


Inc 
Inc. 162 


Inc 


H 


Hastings Mfg. Co. 
(Piston Rings) 

Herbrand Tools 

Hirsig-Brantley Co. . 

Holley Carburetor Co. 

Holmes Co., ies 

Homestead Valve Mfg. Co. ... 

Houser Engineering Co. 

Huot Mfg. Co. 

Hygrade Prod. Div. 


. Third Cover 
. 


Ideal Manufacturing Co 
Ingersoll-Rand Co. 


J 


Jack-Pack Mfg. Co. 
Jaycee Chemical Corp. ... 
Johns-Manville Corp. 


K 


Keen Mfg. Co., Inc. 
Kem Manufacturing Co. 


Ine. ° 


Ken Tool Mfg. Co. 
Kester Solder Co. 

Kimco Auto Prods. 
Kool Kooshion Mfg. Co. 
Krylon, Inc. 


L 


L & S Bearing Company 
Laher Spring & Tire Corp 
Lee Filter Corp. .... 
Lemipco Products, Inc. 


Lucas Electrical Services, Inc. 139 


M 


Mac’s Super Gloss Co., 
Manley Valve Corp. 
Maremont Muffler 
Division 
Marson Corp. 
Martin-Senour Co. 
Marvel Oil Co., Inc 
May Bros. Mfg. Co. 
McQuay-Norris Mfg. Co. 
Milesmaster, Inc. 
Minnesota Mining & Mfg Co. 81 
Miracle Power Products Corp. 153 
Molded Specialties, Inc. ° 
Monkey Grip Sales Co. 


Monroe Auto 
Equipment Co. ° 


Moog Industries, Inc. 158, 159 


Mopar Parts and Accessories 
Div., Chrysler Motors Corp 


Muskegon Piston Ring Co. 93 


Inc 


.130 


N 


National Brake Block Co 
National-Detroit, Inc. 
National Seal Division 
New Britain Hand Tools 
Niehoff & Co., C. E 


oO 


Oatey Co., L. R. 
Oldsmobile Division 
Otto-Items, Inc. 


P 


P & D Mfg. Co. ° 
Parker Brothers 164 
Pennzoil Division 12 
Perfect Circle 
Corporation 
Permatex Co., 
Pick Mfg. Co. 
Pit-Bar Mfg. Co ’ 
Planet Metal Products 
Plasti-Kote, Inc. 
Practical Mfg. Co. 
Precision Automotive 
Components Co. 
Prest-O-Lite Batteries 
Proto Tool Co. 
Pullman Vacuum 
Cleaner Corp. . 
Purolator Products, Inc 


Corp. 


R 


Radiator Specialty Co 
Rajah Company 


166 
.165 


SOUTHERN 


Ramsey Corp Fourth Cover 


Robertshaw-Fulton 
Controls Co. 
Rochester Products Div 
Rogers Co., John 
Rubbermaid, Inc 


S 


Sealed Power Corp 6 
Shurhit Products, Inc 132 
Snap-On Tools Corp 123, 169 


Southern Friction 
Materials Co. 163 


Southwest States Distributor " 
Spray Products Corp. 

Stabl-Flo 

Standard Motor Products 
Standard Units Co 

Stant Mfg. Co., Inc. 
Storm-Vulcan, Inc. 

Stringfellow & Co., W.T. ° 
Studebaker-Packard Corp 149 
Sturtevant Co., P. A. 141 
Sun Electric Corp ° 
Swiss Laboratory, Inc KA 


Inc., 


T 


Texaco, Inc. 
Thompson Products 
Replacement Division 
Thompson Ramo 
Wooldridge, Inc. 
Toledo Steel Products 
Division of Thompson Ramo 
Wooldridge, Inc. 
Tung-Sol Electric, Inc 
Tungsten Contact Mfg. 
Cw. BIB. coos 


U 


U-Joint Tool Co 

Union Carbide Consumer 
Prod. Co. 

United Motor Service 

United Parts Division 
The Echlin Mfg. Co 

Universal Underwriters 

U. S. Axle Co., Inc. 


V 


Vaco Products Co 
Van Norman Automotive 
Equipment Co 


Victor Mfg. & Gasket Co 


WwW 


Wagner Electric Corp 

Walker Marketing Corp 

Want Ads 

Warner-Patterson Co 

Westinghouse Blec. Corp. 
Lamp Di 

Wix Corp. 

World Bestos Corp. 


34, 35 
. 136, 137 


17, 18, 19, 20 


22 


Wynn Oil Co 40, 74, rs 76 


Y 


Yankee Metal Products 


Yocam Batteries, Inc. 150 
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HADTINGS 


Flex-Vent Oil Ring 


‘ with stainless steel expanding spacer 






Easiest to install... can't go in wrong 
Greatest oil drainage. . . can’t clog 


Now you can get a conformatic oil ring that’s easy to 


Us 





a 


install—and won’t plug up. 
It’s Hastings Flex-Vent—the world’s easiest ring to 
install. Spacer and rails spiral-on in no time flat . . . and 


J \ 


you can’t install them incorrectly, even if you tried. 


Hastings Flex-Vent has the greatest drainage of all 
oil rings. You can see the ample ventilation that assures 





— 


efficient drain-back— prevents clogging—gives long- 


ao tS, 


RGR 


lasting oil control. 








The stainless steel spacer resists corrosion and pre- 
vents build-up of sludge and carbon deposits. Built-in 
tension makes this ring conform to cylinder walls in 








straight, tapered or out-of-round bores. Side sealing is 
built-in, too—for positive oil control. 

Hastings Flex-Vent assures the same remarkable oil 
control you’ve always enjoyed in Hastings Steel-Vent 


y\\f 





. assures the same freedom from come-backs .. . 
better profits . . . satisfied customers from the start. 


TOUGH 
on oil pumping 


GENTLE 
on cylinder walls 


HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 
Piston Rings, Oil Filters, Casite Additives, Spark Plugs 





RAMCO"C:9*BACKBONE 


os you much more flushing space.to stop oil clogging 


A 


go, A ee a Sa 2 
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